_2 


rt of 
le 


youl public rel 


ations progralll 


special report on page 59 





CONTENTS 
ON PAGE 2 


we tin 


Mr. Benson DeLoach, maintenance foreman for 
Savannah Electric & Power Co., Savannah, Ga., reports: 


“Rameco rings help keep our trucks 
out of the shop and on the road longer’ 


Benson's staff does all its own engine maintenance 
except machine shop work: re-boring, knurling, 
crankshaft grinding, valve refacing, chamfering. 


Sis 94m = > 
“Since we started using Ramco rings ® 
8 years ago, we’ve had a tremendous drop 
in engine re-powering problems.” 


Oil consumption, compression, performance deter- 
mines when new Ramco rings are installed. “With 


° =, “I: Ramco’s C-9 sets, I feel I get the most for my money 
Mr. DeLoach’s fleet of 95 vehicles travel over a million miles per year, hecouse they do te bank ob cn oll 3 coun” 
serving southeast Georgia. His maintenance job is handled by experts in 
Savannah's ultra-modern operations center, where Ramco rings are 
used exclusively. 


“Unfortunately, not all of our factory-delivered vehicles come equipped 
with Ramco rings,” Mr. DeLoach says, “and it's usually these engines 
which turn up most for maintenance. Once in our garage, however, you 
can be sure they drive out with Ramco rings, ready to do a man sized job 
on the road.” 


Confidence like this is earned. Your Ramco fleet jobber can tell you how 


Ramco rings can help you cut cost, cut downtime, increase profit. Call 


him soon. Ramco rings cut oil costs by average of one-third, 
proved in fleet service. Based upon | million miles 
traveled per year, they pay for themselves in less 
than 6 months. 


FREE “BACKBONE FACTS” FOLDER 
tells why RAMCO rings are “easily superior 
to original equipment.” See your 

Jobber or write today. 


backbone 
di f makes the 
| ifference 
RAMCO MODERN POWER PISTON RIN GS 
RAMSEY CORPORATION, ST. LOUIS 8, MISSOURI, a subsidiary of Thom 
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RIDE THE KELLY ROAD 


Sate i 
% @ like Bay Rental Service! 

v Lawrence Blodgett, Supt., Maint., Bay Ren 
Green Bay, Wisconsin says: 


tal Service, 


“‘We operate a truck rental business and most of the time our units are put to 
severe service. We can’t afford to have our trucks idle or delayed due to tire failures, 
so we depend on Kellys! We recently purchased 16 new trucks and, as usual, 


specified Kelly Super Armor Trac tires on all units.” 


Time after time, fleet operators who know tires best specify Kellys. Why? 


Because they have found from experience Kellys deliver 
longer wear with lower cost and maximum dependability. 
Why not benefit from the experience of truckers like Bay 
Rental Service? Put your trucks on the Kelly Road and see 
for yourself the added economy and dependability you'll 
enjoy. Your friendly Kelly Dealer has a quality tire for every 
type of car and truck. See him soon! Or write to the Kelly- 
Springfield Tire Co., Cumberland, Md. 
PROVED AND IMPROVED FOR 67 YEARS! 


KELLY SUPER ARMOR TRAC. Rib design gives even wear 
on front wheels plus extra-long all around original tread life. 
Deep-cut cross slots provide greater traction and road control. 
Exclusive Armorubber tread. Rayon or nylon body. Tubeless 
or tube-type. 
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FLEET 


ow Pred | = > 4 A McGRAW-HILL PUBLICATION 


EVERY MONTH IN FLEET OWNER 


Letters to the Editor 

Fleet Commentary 
Industry Trends 

Ridder Reports from Detroit 
Labor Trends 

Gil’s Corner 

Shop Kinks 

New Vehicles 

Showcase of New Products 
New Literature 

Coming Events 

Training Courses 

Fleet Management 

Brief Reports 

Advertisers’ Literature 


Reader Service 


Coming in December... 


. When maintenance fails it means expensive road re- 
pairs. FLEET OWNER takes the maintenance man to an ICC 
roadblock in action. Tells why vehicles were “deadlined,” 
cost in time, bills and missed deliveries. And how on-the- 
ball maintenance could have avoided most of them. 


Plus these “hot™ topics... 


. No. 5 in the 5-T Series: Recruitment and selection of 
mechanics—a sharp look at practices and problems of the 
nation’s fleets . . . Body reconditioning: techniques, mate- 
rials and tools—with special emphasis on anti-corrosion 

. Should the private fleet lease or buy? 


FOR BUSINESS STAFF: SEE ADVERTISERS’ INDEX 
FLEET OWNER is published monthly by the McGraw-Hill Publishing Company, Inc. James H. McGraw (1860-1948) 
founder. 


Executive, editorial, circulation and advertising offices: 330 W. 42nd St., New York 36, N.Y. Officers of the 
Publication Division: Nelson L. Bond, president; Shelton Fisher, Wallace F. Traendly, senior vice 
John R. Calliaham, he Seer ng and editorial director; Joseph H. Allen, vice president and director of 
FLEET GWNER advertising sales; enezian, vice president and circulation coordinator; Daniel F. Crowley, vice 
; dent and controller "Officer of the Corporation: Donald C. McGraw, pee | Hugh J. Kelly, Harry L. 
NOVEMBER, 1961 * VOL. 56, NO. II Wedel executive vice presidents; L. Keith Goodrich, executive vice president and treasurer; John J. Cooke, 
a and pee 
at Chicago, Ill. Printed in Chicago, U.S.A. Title registered in U.S. Patent Office. 
x p soetient 961 nj aed Hill Publishing Company, Inc. All rights reserved. 
Bn iF guarantee: ‘Our primary aim is to provide subscribers with a useful and valuable publication. 
Your — and suggestions for improvement are encouraged and will be most welcome. The publisher, upon 
written r rees to refund the part of the subscription price applying to the remaining unfilled portion of 
the subscr pl editorial service is unsatisfactory." 





MANAGEMENT, OPERATION AND MAINTENANCE OF MOTOR VEHICLE FLEETS 


THIS MONTH'S FEATURES 


Vehicle Westing ccccccececsssscssnissniennnmescdiphiatenane 


Here's up-to-date coverage on what small, medium 
and large common carrier and private fleets are doing 
in washing programs based on a FLEET OWNER sur- 
vey, backed up by a case study of what can be done. 


Centralization Booms Efficiency ................0020++--65 


Douglas Aircraft consolidated autonomous traffic de- 
partments into a central dispatch in El Segundo, Calif. 
Result: costs cut and personnel reduced. Centralizo- 
tion also slashed duplication of equipment. 


How High-Mileage Fleet Cuts Tire Costs........68 


Purchasing policy, maintenance and use are all aimed 
at getting the maximum number of recaps—and this 
company average is 3.9 per tire. Simplified on-tire 
record makes no attemp+ to keep track of miles. 


M.E. Award Winner: Langie Fuel Service........70 


This diversified fleet—multi-stop, over-road and serv- 
ice units—coordinates extensive summer PM period, in 
which drivers turn maintenance men, with a detailed 
winter program to keep deliveries flowing. 


No. 4 in The 5-T Program: 


Our schools—are they meeting the need for trained 
mechanics today? Here's a full FLEET OWNER report 
on vocational high and technical schools—and what 
fleetmen can do to upgrade the standards. 


Available by paid subscription only: Publisher reserves the right to refuse nonqualified subscriptions. Rates for individuals in field of publication In 
the United States and possessions: $3 per year, Canada: $4 per year, single copies $1; all other countries, $15 a year payable in advance. 
Orders must Indicate company sumber of vehicles operated (whether maintenance is performed) and your position 





Subscribers: Please address all correspondence, change of address notices, subscription orders or complaints to Fulfillment Manager, 
Fleet Owner, 330 West 42nd Street, New York 36, N.Y. Change of address notices should be sent + provide old as well es new 


pr Y 
address; Include postal zone number, if any. If possible, attach address label from recent issue. _ of publications are addressed 
one to two Issues In advance; therefore please allow one month for change of address to become effective. 











Postmaster, please send form 3579 to Fulfillment Manager, Fleet Owner, 339 West 42nd Street, New York 36, N.Y. 





Forget Winter Starting Worries 
wth ZERO START 


e Engine Preheaters Starting Fluid Injectors 





Starting “right off’? on the first turn — even in subzero 

temperature — is mighty important in meeting winter 

schedules. Lost equipment-and-man-hours can never be 

made up... not to mention the wear and maintenance 
problems which cut into cold-weather profit. This winter, put your 
equipment to work full time with the help of low cost Zero Start 
starting aids. Start ’em sure, fast and easy — any day of the year 
and save money doing it. No more engine warm-up time, towing 
expense, equipment damage, dead batteries or frayed tempers when 
the mercury dives. There are a variety of quality-engineered, ruggedly 
built Zero Start preheaters to fit your operation and put an end to 
winter starting worries. 


A full line of starting aids for all types of equipment... 


fh fe eat I, BE Naktis 


Diesel Starting Fluid Injectors Propane Gas Block Heaters— External Tank-Type Preheaters 
—starting fluid released into Operates on propane gas. Will —Justplugintoanelectric power 
manifold by simply pressing a burnaill night(orlongerifneces- source. Coolant is warmed and 
dashboard-mounted button. sary). Keeps warmed coolant circulated throughout the entire 
When engine reaches operating circulating throughout the en- engine for instant starts. 450 — 
temperature, automatic shutoff gine. Summer-like starts even 500 — 850 1000 1500 - 
prevents further use—and mis- in the coldest weather. Easy to 2000 watts. With or without ther 
use—of unit. Uses replaceable, operate—durable . . . for any mostat. For liquid 
standard aerosol can. For diesel liquid cooled engine. gines. 
and gas engines. 


cooled en 
Head Bolt Heaters also 
available to fit n t models 


For complete information — write 
PHILLIPS MANUFACTURING CO. 


8204 Grand Avenue South Minneapolis 20, Minnesota 
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LETTERS TO 
THE EDITOR 


Ideas for a Shop? 
Dear Sir: 

We are in the process of planning 
a new truck shop to accommodate our 
fleet of ready-mix trucks, dump 
trucks, truck tractors, and trailers. 
We would appreciate any help you 
might be able to give us in planning 
this shop. 

Our fleet is primarily gas, but we 
do have a number of diesel engines 
and several diesel truck tractors to 
maintain. 

We are presently considering ten 
truck bays. Two of these would be 
for tire and rapid maintenance. Both 
of these would be drive-through bays, 
two trucks to a bay. Three bays 
would be for major overhaul, one 
each for welding, body repair, and 
painting. Also to be considered is 
the unit rebuild and parts storage 
area. 

This building will be of concrete 
construction, using pre-stressed mem- 
bers wherever possible. 

FRED J. SCHLOTFELDT, JR. 
ROSS ISLAND SAND & GRAVEL CO. 
PORTLAND 2, OREGON 


W@ Fleet Owner reprint “How to Plan 
and Build an Efficient Shop” has been 
sent to Mr. Schlotfeldt for help in 


planning his new gzerage. 


Tire Inflation System 
Dear Sir: 

In going through the September 
FLEET OWNER, I was very interested 
in the article on automatic tire in- 
flation and deflation of truck tires 
(Gil’s Corner, p. 139). I was wonder- 
dering if it would be possible to get 
further information regarding such 
an installation. 

Bendix-Westinghouse is a leader 
in air supply for air brakes as well 
as pneumatic tools, and according to 
your article they would be using the 
air supply from the truck air brakes 
for this inflation of tires. I am sure 
our company would be interested in 
this installation as we would like to 
be sure that the size of the air com- 
pressor for such an installation as 
well as reservoir capacity would be 

Continued on page 6 
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Would your driver spot the hazards here? 


\ driver in this situation could be headed for an accident 
unless he noted and allowed for the tell-tale signs of danger 
— the wet street that could mean a skid, the parked car with 
turned out wheels, the brake light that blinks off and warns 
that one car is about to dart out into the traffic flow. 


Personal injury, property or cargo damage, vehicle down- 
time, all cut deeply into your profits and affect the morale of 
your drivers. The tna Drivotron system can give you a new 
insight into the attitudes, alertness, and perceptual habits of 
your drivers. It can build safety consciousness among them 
and can serve you in the areas of driver evaluation, training 
and re-training. 


Here’s how it works: 
The driver sits be- 
hind the wheel of 
the Drivotron simu- 
lator, which is fitted 
out with all stand- 
ard vehicle controls. 
A 10-minute film, 
photographed from 
a moving vehicle, is 
projected on a wide 
angle screen directly in front of him. During his “drive” he 
faces a variety of potentially hazardous, completely realistic 
traffic situations. The action on the screen speeds up when 
he accelerates, slows down or stops when he brakes. By his 


actions, the driver controls the outcome of each situation, 
avoiding or becoming involved in an “accident”. 


A moving graph records all of the driv- 
er’s actions . . . his rate of speed at every 
point, the angles of his turns, when and 
how hard he braked, whether he used 
his horn or directional signals when he 
should have, etc. Interpretive materials, 
prepared by specialists at Pennsylvania 
State University, make possible a de- 
tailed and accurate analysis of the driv- 
er’s performance. 


DEVELOPED TO MEET A NEED... An outgrowth of the tna 
Drivotrainer system which has been used successfully since 
1952 in training high school student drivers, the AZtna 
Drivotron was developed on the basis of fleet interest in the 
Drivotrainer and tailored to the more specific needs of the 
commercial fleet field. 


For further information on the tna Drivotron System 
write to: 


INFORMATION AND EDUCATION DEPT. 


ZETNA CASUALTY 


AND SURETY COMPANY 


Affiliated with Atna Life Insurance Company 
Standard Fire insurance Company ¢ Hartford 15, Connecticut 





of Drivotron films and instructional manuals. 





The Atna Drivotron system is sponsored by the Atna Casualty and Surety Company as a contribution to highway safety. 
Atna Casualty has no financial interest in the sale of Drivotron equipment but supports the program through production 


Drivotron equipment is manufactured, sold and serviced by the Drive Division, Rockwell Manufacturing Company, Pittsburgh 8, Pennsylvania 
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TWO STEP... Ba 
NO TOOL... Hay 


ASSEMBLY oan anon 


Cut hose to proper length, 
then oil inside of hose and 
outside of coupling stem. 








Force hose over stem into 
protective cap until it seats 
against bottom of cap 

















3) 
ANCIHOR HOLD-FAST 


REUSABLE COUPLINGS Bie 


sharp knife 
Bend hose as shown —a 


sharp pull to the side will 
snap hose from coupling 


@: 
Two step assembly without tools... 
two step disassembly . . . prove the value of \ 


Anchor's Hold-Fast Reusable Couplings for field : 











service and emergency repairs. | 


Low cost .. . easily applied . . . Anchor’s Hold-Fast low pressure 
Reusable Couplings can be used on unlimited fluid power applica- 
tions for industrial, automotive and agricultural equipment. 

Built to rigid Anchor specifications . . . Hold-Fast Reusable 
Couplings are available in a wide variety of styles and sizes. 

Your local Anchor distributor stocks Anchor’s Hold-Fast Re- 
usable Couplings. Ask to see all the different styles. 





Andy Anchor says: 4 ANC HOR 
“Your nearest Anchor distributor can give you 
descriptive literature on Anchor Hold-Fast 
Reusable Couplings ... or write direct.” 


ANCIHOR Coupling Co.Ine. 


BOX 111, DEPT. RR LIBERTYVILLE, ILL. 
Branch Plants Dallas, Tex., Plymouth, Mich. 


FIRST FOR YEARS IN 0. E.M.—-NOW...FIRST IN REPLACEMENT 
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LETTERS TO THE EDITOR 


Continued from page 4 


adequate not only for the application 
of the air brake system and its de- 
vices but for the tire inflation prin- 
ciple. 

W. H. PARISH 
BENDIX-WESTINGHOUSE 
ELYRIA, OHIO 


@ Mr. G. H. Schneider, Manager, 
Technical Service, of A. Schrader’s 
Son (manufacturer of the system), 
replied: .. . “In answer to your spe- 
cific comment regarding determina- 
tion of the size of the air compressor 
to determine if the air capacity is 
adequate for both brake and tire sys- 
tem, you will be interested to know 
that this requirement has been care- 
fully engineered into our equipment. 
Our system incorporates a Demand 
Valve which always gives priority to 
the reservoir tank containing the air 
brake supply. When the brake tank is 
up to its required pressure, air is then 
fed to an auxiliary tank serving the 
tires. If braking causes the brake tank 
to drop below the specified pressure 
the Demand Valve immediately favors 


the brake supply until replenished.” 


Smog & Fume Control 
Dear Sir: 

[ am impressed with the clear sum- 
marization of the history of the smog 
problem (September FO, page 61) 
and what is being done to alleviate it. 
The technical facets are well pre- 
sented in lay parlance and should aid 
materially in establishing an under- 
standing of the problem involved and 
the current status of devices. 

Only in one respect does the theory 
stated in the article not conform to 
the actual situation in California. In 
a few instances, attempts have been 
made by the prospective purchaser of 
a new car to obtain delivery of the 
car without the crankcase blowby 
valve installed. Thus far such attempts 
have not been successful. It has 
reached a status of a non-operational 
extra which the owner can have re- 
moved, but then he faces the situa- 
tion that no other provision is pres- 
ent for disposing of the crankcase 
fumes as was provided by the draft 
tube on earlier models. 

CHARLES W. MORRIS 
CHROMALLOY CORPORATION 
NEW YORK 5, N.Y. 
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ANOTHER BLUE STREAK ApVENTURE WITH 


RLOCK 
WCKA NICK 


flollywood Bugler WES. | 


ORNIA FLEET 
DOUGH DESPITE 


MR. PARR, WHAT OUR 400. TRUCKS PUT IN BOO MILES 
SPECIAL IGNITION PROBLEMS } A MONTH; BUT ITS GRUELLING STOP 
DOES GOOD HUMOR OF AND-GO, LOW-SPEED DRIVING ALL 
CALIFORNIA HAVE THE WAY, COME ON, 
SHERLOCK, I'LL SHOW 
You WHAT I “= 
MEAN, . 


V i ¢ > 
CY VAY 
N (9) er 


— 
ieeciia ee 


THE IGNITION 
MAINTENANCE 


EXPERT G600D HUMOR 
SANTA MONICA BLVD 
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EXACTLY! BUT THATS NOT ALL. SINCE 
WE SELL DIRECTLY TOTHE PUBLIC, THE MORE 
—] TRUCKS WE HAVE ON 
SO4TS IMPORTANT TO HAVE \ THE STREET, THE 
IGNITION SYSTEMS IN...AHEMS, MORE SALES. 
TIP-TOP SHAPE! 


ACTUALLY DRIVES A*REEFER” 

OF ASORT. AND THAT MAKES 43 
TROUBLE-FREE 
PEFORMANCE 








COULD MEAN 
EXPENSIVE 
SPOILAGE! 








THREE YEARS AGO. FOUND WE 
GET MUCH MORE FoR OUR. 
MONEY. 
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FREE-MAINTENANCE 
CHECK CHART 


-_—__—~/ LIKE FLEETS EVERYWHERE, 


GOOD HUMOR OF CALIFORNIA 


KNOWS THAT LESS DOWN-TIME 
MEANS MORE PROFIT TIME. 
AND BLUB STREAK 
HELPS KEEP TRUCKS 
ROLLING ALL THE TIME! 


UNIQUE NEW FLEET MAINTENANCE 
RECORD CARD, DESIGNED To BE KEPT 
IN VEHICLE, READY FOR INSTANT 
REFERENCE BY DRIVER OR SUPERVISOR, 
LISTS TUNE-UP SPECS, PART NUMBERS, 
GET ONE FOR EVERY VEHICLE IN 
Your FLEET, 


WRITE TODAY FOR FORM 1568 





(BiUE 3 

— ! 

STANDARD MOTOR 
PRODUCTS, INC. 
37-32 NORTHERN BLYD., 

LONG ISLAND CITY I, N.Y. 


Secs 








REGULATORS e SWITCHES e COILS e CONTACTS e CONDENSERS e WIRE ancl CABLE 
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COMMENTARY 


November, !|96! 


“FEAR IS THE MOTIVATION this type of man under- 
stands. He'll toe the mark if he knows he’s going 
to be fired, but nothing else works. 

“Everyone wants recognition—a pat on the back 
from his boss as well as a day’s wages for a job 
well done. It takes more than a mere threat of be- 
ing fired to get a man to do a good job.” 

Those quotes sound like part of the dialogue 
from a meeting of personnel managers from man- 
ufacturing companies of 20 or 25 years ago. In 
fact, they were part of a hot discussion that took 
place at ATA’s Industrial Relations Forum in At- 
lanta in late September. 

This is not to say that all trucking companies 
are 20 years behind the times in their personnel 
programs. A small minority are doing a job in 
this area that is fully comparable to the best be- 
ing done by leading manufacturing companies. But 
too many fleets have made the mistake of equating 
personnel relations and union relations. 

Wherever you find an industry with many small 
employers and a single dominant union (the needle 
trades and trucking are outstanding examples), it 
is common to find both negotiation and adminis- 
tration of union contracts turned over to employer 
associations or to independent outside legal coun- 
sel. Under these circumstances, this is probably 
the most effective way to deal with a union. 

Dealing with a union and dealing with your 
people, however, are two different things. You 
have a right (under law), as well as an obligation. 
to deal directly with your employees as people, and 
not merely as numbers on a roster of union mem- 
bers. This is a function that cannot be performed 
adequately by an outsider or third party, no mat- 
ter how competent. 

During the 13 years I was on the staff of 
FACTORY Magazine, I served a term as Industrial 
Relations Editor; I wrote one book and contributed 
to several others in the field of personnel adminis- 
tration. During the years I have been editor of 
FLEET CWNER, I have come to know Ben Miller, 
head of ATA’s Industrial Relations Department 


quite well. I have a high regard for Ben and for 
his entire staff. 

Part of the reason for my high regard is Ben’s 
recognition that he can do only in the area of 
union relations; when it comes to personnel rela- 
tions, he can be no more than an advisor. Here, 
the doing is necessarily a function of the manage- 
ment and supervisory team of the individual fleet. 
I hope you didn’t miss the implication of that last 
sentence. As every competent personnel manager 
knows, it requires far more than merely having 
someone with the title of personnel manager to 
have an effective personnel program. The person- 
nel manager requires not only the support but the 
active participation of everyone who exercises 
authority over so much as one other person. (Of 
course, in the smaller fleet, there need not be a 
man with the title of personnel manager; this may 
be a part-time responsibility of one of the top ex- 
ecutives. But the same principle of total participa- 
tion still applies. ) 

There are good examples of effective personnel 
programs in the industry today, and there are 
signs that the number is growing. It was a good 
sign, too, that the number of fleets represented at 
the Industrial Relations Forum, while still rela- 
tively small, was at an all-time high. Top-level sup- 
port from ATA was evidenced by the presence of 
Clarence Kelly, who has since been elected ATA 
President. Grass-roots support was evidenced by 
the growing participation of fleets in the work of 
the Industrial Relations Committee. 

But perhaps the healthiest sign of all was the 
frank discussion about such factors as motivation 
of employees. It’s unfortunate that more was not 
said about the forces that motivate employers. 
Fear—the fear of ever-greater union domination 
of employees—is certainly one of them. 

The fear of loss or of penalty is one of the mo- 
tivating forces always present on both sides of 
any employer-employee relationship, whether direct 
or through a union. But fear alone can operate 
only so far; it may raise substandard performance 
to an acceptable level. To go the next step, from 
acceptable to superior performance, there has got 
to be some promise of positive reward. You can’t 
frighten either an employee or an employer into 
doing a superior job. 

Fortunately, there is growing recognition among 
fleet managements of the positive benefits of a 


sound personnel relations program. It’s my con- 
viction that trucking employees are no different 
from employees elsewhere; that a superior job of 
personnel relations will ultimately bring about 
smoother union relations. 
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Suddenly & 
4010 ke \ 
“Sittin’ 
os ale 


and, “as if by magic” you found the most UNUSUAL 
Christmas gift-giving idea for customers, employees 
and friends EVER SEEN ...and your work sudden- 


ly disappeared. 






Even your customers, “as if by magic” would call to 
say “THANK YOU” for your unique and wonderful 
remembrance, and thereby open the door to ADDI- 
TIONAL SALES! ...and your EMPLOYEES 
showed their appreciation in the many small ways 
oset ham AOLOMA\veletlemmttelel-sate-selen 


If YOU buy gifts (between $7.50 and $100.00 each), 
youll sure/y want to see this unusually practical, sen- 
sationally simple and refreshingly different way of 
saying “THANK YOU" to the people who are 
IMPORTANT TO YOU AND YOUR COMPANY. 


MAIL T0: h Automated Gift Pian, Inc., 80 Park Avenue, New York 16, N. Y. 


write TODAY or 
MORE INFORMATION ABOUT 


LMS <0 39 SU COD os aaa Sas 
oe IDEA! City ld 


Att: ; ong i cae, QE iiatatetthn 


Please send further information about your 1961 Gift Bookard program 


Name of Company ___ 


We use approx Gifts in the $7.50 to $100.00 price range 





PROVED: 


ei 
GOOD /YEAR ) 


Double your 


—drive tire costs down-—with the 





Wider, flatter tread 
puts more rubber on, 
the road for smooth, 
even rolling — longer 
wear. 


PROVED: 


Thicker tread (up to 
60% deeper than 
conventional tires) is 
compounded with su- 
per-toughening agents 
for iongest-lived, 
slowest-wearing rub- 
ber produced today. 


PROVED: 


Wide, scientifically 
placed grooves vent 
heat, provide cooler 
running temperatures, 
help keep heat build- 
up to safe minimum. 


PROVED: 


Hundreds of deep-cut 
gripping edges guard 
against slips or spins, 
provide safer, surer 
traction at all times. 


PROVED: 


3-T Process Nylon Cord 
body fights heat, shock 
and fatigue —can be 
recapped again and 
again. 


TOP TEAM FOR BIG TRUCKS 


HI-MILER 
CROSS-RIB 


for drive wheels 


TRACTION 
HI-MILER 


for front wheels 





No newcomer to America’s high- 
ways is the Hi-Miler Cross-Rib by 
Goodyear. This is the thoroughly 
proved veteran of a conservatively 
estimated billion miles of hauling 
on all kinds of roads, under all 
kinds of conditions. 

RESULT: Actual report after 
actual report of the Cross-Rib 
drastically reducing tire costs by 
delivering double the drive-wheel 
mileage—and more—of any con- 
ventional truck tire. 

This is fact, not clouded claim. 
This is proved performance, not 
projected promise. This is what 
the Cross-Rib can do—and does. 


Put yourself miles ahead by buy- 
ing or specifying the Cross-Rib 
tire or any of the top-performing 
Goodyear truck tires. See your 
Goodyear Dealer or write: 
Goodyear, Truck Tire Dept., Akron 
16, Ohio. Lots of good things come 
from Goodyear. 





M.E.S. CAN SPELL BIG SAVINGS FOR YOU! 


The new Goodyear Mileage Engineering Service costs you 
nothing in fees, extra equipment or man-hours, yet can 
provide new lows in tire cost-per-mile and capital invest- 
ment. Basically, M.E.S. is a new plan of tire rotation that 
lets you get maximum benefit out of Cross-Ribs and other 
long-wearing Goodyear tires and keeps your trailer tire 
needs in balance. To put M.E.S. to work for you, just write 
Goodyear, Truck Tire Dept., Akron 16, Ohio. 





GooD 


FLEET OWNER 





drive-wheel mileage 
billion-mile-proved CROSS-RIB 
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NOT JUST ANOTHER CLAIM, BUT ANOTHER ACTUAL PROOF: 
““Drive-wheel Mileage More Than Doubled with Cross-Ribs”’ 

—reports G. E. Paschall of East Texas Motor Freight 
““We’ve been using Cross-Ribs for three years previously used standard tread tires, before 
now,” continues Mr. Paschall. “And they’ve been recap or run-out. 
rolling up an average of more than 117,000 miles “Naturally, we’re interested in tire economy, but 
before being switched to trailer wheels for many safety and on-time arrivals take priority. And 
more miles of run-out. That’s really better than that’s where the traction and dependability of 
double the average of only 56,000 miles from Cross-Ribs play a big part.” 


& 


* 


Z 
= MORE TONS ARE HAULED ON GOODYEAR 
YY TRUCK TIRES THAN ON ANY OTHER KIND 


Hi-Miler—T.M. The Goodyear Tire & Rubber Company, Akron, Ohic 
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Compact-design trucks with more payload area 


Compact-design highway haulers 


Tilt-cab accessibility for many jobs 


Standard METRO® for 


17reasons why it pays to take any 


The 17 truck models you see here represent the 
famous INTERNATIONAL line — most complete line of 
motor trucks in the world. 

These INTERNATIONAL models are the basis for 
thousands of specific variations, designed to solve 
every conceivable kind of transport problem... to 
give you the right truck for the job! 

From the compact Scour to over-the-highway 
truck-tractors that move gross loads of 127,000 lbs., 
International Harvester builds them for every general 


use, as well as any special application you have. 

To help keep these quality trucks on the road, 
making money for their employers, IH has developed 
America’s largest network of factory branches, deal- 
ers and parts depots... to provide efficient, quality 
service in a hurry. 

There is an INTERNATIONAL Dealer or Branch just 
a phone call away. Check the Yellow Pages. Interna- 
tional Harvester Company. 180 North Michigan 
Avenue, Chicago, Illinois. 


FLEET OWNER 





Cab-over-engine 


Famous V-8's in 4- and 6-whee/ models For roughest off-highway assignments 


48-inch cab New conventional heavy-duty models Highway king—premium quality tilt-cab 


hauling problem to International 


THE TRAVELALL® is a ful/-week worker 
with style and comfort. 


THE SCOUT® for work or play. it can be a pickup, 


WORLD’S MOST 


INTERNATIONAL TRUCKS | comecete tine 


® 
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UNITED DELCO FLEET SERVICE REDUCES ROAD BREAKDOWNS, 
INCREASES OPERATING EFFICIENCY—AND IT'S YOURS FOR THE ASKING! 


simply say Delco 


- and your United Delco wholesaler solves your fleet 
maintenance problems with United Delco Fleet Service: 
replacement parts that precisely match your fleet's job and 
service helps that pass along fleet know-how for the asking. 
@ UNITED DELCO FLEET SERVICE HELPS, available 
through your United Delco wholesaler: Service Managers 
and District Managers to help you with fleet maintenance 
problems; Fleet Survey Service to supply the part you need 
when you need it by ‘‘blueprinting’’ a special parts inventory 
for your fleet; Fleet Service Information to provide up-to-date 
manuals, data and specifications; Fleet Service Training at 
30 GM Training Centers to instruct your personne! in latest 
service techniques and equipment. 


@ UNITED DELCO FLEET REPLACEMENT PARTS are 
specially engineered to withstand the rigors of fleet duty. 
The new Delco DC-250 High-Duty Battery, for example, is 
the toughest fleet battery ever built. All features are 
specifically designed to give 
superior battery performance 
throughout increased battery 
life. Newly formulated positive 
plate material provides 
dependable power. Glass re- 
tainer mats bonded to micro- 
porous rubber separators 
keep positive plate materiai in 


FLEET OWNER 














place and working to deliver superior performance. Micro- reduce your fleet's road breakdowns, increase your fleet's 
porous rubber separators withstand deep-cycling, over- operating efficiency with replacement parts job-matched to 
charge, high temperature and vibration. your fleet, and with service he/jps—yours for the asking. 
@ UNITED DELCO WHOLESALERS EVERYWHERE have Cal’ your United Delco wholesaler for these famous lines, 
all the details on all-new United Delco Fleet Service. You distributed nationally through Umited Delco. 


NITED DE DISTRIBUTES: DELCO REMY * DELCO BATTERY e* DELCO ROCHESTER * DELCO PACKARD ¢ DELCO PRODUCTS * DELCOHARRISON «¢ DELCO HYATT 
NEW [ * DELCO GUIDE *¢ DELCO MORAINE e DELCO APPLIANCE * DELCO RADIO « AC SERVICE PARTS © HYDRA-MATIC, 


UNITED MOTORS SERVICE, Division of General Motors 
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Protection without the cost of a building is yours with a the size of a football field, or protect a single vehicle! 
Childers FleetPort—whether you want to cover an area And . . . at surprisingly low-cost. 


New Childers Fleet-Shelters Pay For Themselves 


By adding to the life of your fleet... cutting 
vehicle maintenance costs . . . reducing down- 
time... these new FleetPorts can actually pay 

for themseves in three years or less. 


Chances are you’re already paying for a shelter even 
though your fleet vehicles are parked out in the open 
weather. Here’s why: Constant exposure to weather 
causes costly damage to trucks and cars. Protection 
lengthens their useful life so much that the savings 
can literally pay for a low-cost Childers Pre-Engi- 
neered FleetPort. (These mass-produced shelters are 
priced 14 to 4 lower than job-fabricated structures 
of the same size and strength!) 


A . 
™»~ 


Look at all the advantages of protecting your vehicles 
Pre-Engineered design of Childers Shel- with a Childers FleetPort: 
ters insures rugged strength. Framing 
members cold-formed from hi-tensile 
steel. Roof is Childers Deep-Rib Struc- 
tural Panels. All parts heavily galvanized 
for long life with minimum maintenance. 


Safer, drier, cleaner. No problems with snow, ice or 
dew on windshields to block driver vision. Trucks 
are always ready to roll! There’s less battery trouble, 
and when maintenance is needed it gets done quicker, 
easier and better under cover. Naturally, vehicles 
need less washing and polishing—and there’s less 
fading, less rust! 


Engineered for your climate. Childers FleetPorts are 
designed for wind and snow load requirements of 
various parts of the U. S. They need practically no 
maintenance, because all parts are heavily galvanized 
with high-purity zinc. Parts are prefabricated and 
bolt together easily. 


Free estimate! Tell us the size parking area you would 
like to cover. We will send you an estimate of your 
cost — 14 to \% less than an individually designed 
shelter. Write us today. 


; ae . CHILDERS MANUFACTURING CO. 
Three sides can be enclosed with sidewalls for extra protection 
against wind, weather, if you wish. Walls are optional. Dept. F-1, P. O. Box 7467, Houston 8, Texas 
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Install inserts this way...and give 
your bearings a longer lease on life 


How you install bearing inserts is one of the biggest factors in deter- 
mining how your bearings are going to behave. A little extra care 
when installing the inserts not only makes your bearings run better 
— but also last longer. Here are a few pointers to watch: 


1, Cleanliness. See that both caps and inserts are spotless. Dirt 
between cap and insert is a major cause of bearing failure. 


2. Measurement. Don’t guess — make sure you’ve got the right 
inserts for the caps and journal diameter. 


3. Fit. Double-check to see that bearing inserts are snug in their 
caps. Check spread and crush. Bearing ends should project about 
0.002” beyond the surface of the caps to get a right fit and the right 
crush. Don’t file parting edges or use shims — unless the bearing 
manufacturer tells you to. 


4. Journal Condition. Dress crankshaft to a fine lapped finish. Be 
sure all wear ridges are removed. Never install bearings on out-of- 
round or hour-glass-shaped journals. 


5. Crankshaft cleaning. Make certain all oil ways are clean and 
all oil holes are open when bearings are installed. See that the oil 
holes in the bearings line up with oil holes in the crankcase saddle 
bores — or with the holes in the connecting rods. 


6. Alignment. Check alignment of crankshaft and connecting rods. 


7. Lubrication. Oil new inserts and cylinder walls. Fill the crank- 
case. Idle engine until oil pressure gauge indicates oil passages, 
filters, coolers, etc. are full of oil. 


8. Torque. Set up bearing caps evenly with a torque wrench to the 
specified torque. 


THERE’S MORE 


Trailin’ the Mail 
INSIDE: with Al 


Assure tight fit and correct crush by having bearing 
ends project about 0.002” beyond surface of rods 
and caps. 


Assure maximum bearing load carrying capacity by 
making sure all rough shafts or pin surfaces are 
refinished and lapped. 


Assure even pressure on both sides of bearing by 
using a torque wrench, set to manufacturer's speci- 
fication. Make sure reading is identical for both sides 
of bearing. 


Assure essential lubrication by swabbing and flush- 
ing all oilways. Use a fine wire brush followed by 
flushing oil or kerosine and a clean air blast. 


New tips for trimming 
maintenance costs 
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Four new tips 





Look for the scribe mark 
to balance new tires 


Tire valves are lightweight items, but when they’re 
spinning around on a wheel at road speed, they be- 
come quite a bit heavier. To prevent any chance that 
this off-center weight will result in unbalanced tires, 
many tire-makers put a dot or arrow on the tire to 
show the point on the tire that should be closest to the 
valve stem. This precaution is true of tube-type tires 
that will be used on independently suspended wheels 
— the front wheels on most fleet cars and light trucks. 
Wheels on rigid axles, with leaf-springs, aren’t so sen- 
sitive to this degree of unbalance. 


How to make truck exteriors 
and dry cement part company 


Having your trucks and trailers covered with dry cement 
might be fine if you were filming “The Ghost Fleet,” 
but for every day, caked cement isn’t doing your equip- 
ment one bit of good. Here’s an easy way to prevent it 
from staying on your equipment: Spray the exteriors 
completely with Texaco Soluble Oil C. Then. . . oil and 
accumulated cement come off in one easy washing. 








Tatlin’ the Mail wrth AL 


Shoot in your puzzlers to “Trailin’ the Mail with Al,” at Texaco’s Fleet 
Sales Division, 135 East 42nd St., New York 17, N. Y. There’s a real fine group 
at the Division — ready to serve every “on-wheels” fleet from coast to coast. 


LOCATING A SMALL SHORT 


Dear Al: 


One of our pick-ups has chronic trouble 
with batteries going dead. I’ve had no 
luck trying to track down the trouble. 
Wonder if you can help me. 

The first time around, I dropped in a 
new battery and replaced both cables. 
Next day, the battery was dead. Since 
even new batteries are sometimes defec- 
tive—without our knowing it—I dropped 
in another new battery. 

The truck worked fine — but only for 
a few days. Then the battery went dead 
again. I recharged the battery, checked 
the voltage regulator and generator, but 
again, the pickup only ran for a few days. 

This time I replaced wire from dis- 
tributor to the ignition coil (ignition 
switch was OK); replaced starter sole- 
noid; replaced distributor points, con- 


denser and spark plugs; checked and 
found ground cable from starter solenoid 
OK and making a good ground; checked 
starter motor and found that OK; 
checked everything else I could think of, 
But the battery was still discharging. 
I'd be glad to have your thoughts on 
this problem. 
J. P. El Paso, Texas 


The culprit is probably a ground, or 
short circuit — a very tiny one, one 
ampere or less because it takes about 72 
hours to discharge a 50 ampere hour 
battery. 

Looking for a short like this is a 
“needle in the haystack” type deal, but 
here’s a trick that will make the search 
easier: 

Disconnect the positive battery cable 
and insert a 15-volt voltmeter in series, 
with the voltmeter “plus” terminal con- 





help prolong equipment life 




















Keep batteries charged to 
prevent frost-cracking 


A cold snap can wreck a battery permanently if the 
charge is too low. In a fully charged battery (1.280 
reading on the hydrometer), the acid solution is freeze- 
proof down to 90 below zero. But a battery only half 
charged (1.180 hydrometer reading) can freeze solid, 
and crack all the cells, at six below. A completely dis- 
charged battery — one left in storage for recharging, for 
example — can be damaged permanently by 22°F tem- 
perature. Moral: in winter, a charge in time can save 
you the cost of a new battery. 


Weldings need electricity 
... Dearings don’t 


If you’re electric-welding a truck chassis, be sure to 
attach a ground line between the weld and across any 
bearings. Otherwise, the current flowing through the 
bearings can cause pitting and flat spots. 








nected to the battery “plus” post. A 
couple of wires soldered to the smallest 
wattage 12-volt bulb you've got will do 
the job, too. 

Normally, with everything turned off, 
the voltmeter should read zero — or the 
bulb should be dark. On your problem 
truck, however, you should get either a 
reading or a lighted bulb — both indi- 
cating an “illegal” current flow. 

Now, to find the leak, disconnect crit- 
ical wires one at a time until you get 
a zero reading or a doused light. Cir- 
cuits that don’t show a voltmeter drop 
when disconnected can be reconnected 
and the search goes on. When you do 
get a voltmeter drop or a lighted bulb, 
you know you've found the guilty cir- 
cuit. Check it until you find the trouble. 

Since most wiring these days is con- 
tained in harnesses, make each discon- 
nect either at the part you're investigat- 
ing or at an intermediate connector 
sleeve, or at the convenient junction 
blocks on the firewall. 

Where several junctions occur in the 
same circuit, start at the battery end 
when making the several successive dis- 


connects necessary to isolate the trouble. 

I once ran across a similar situation. 
We finally tracked it down to a misad- 
justment of the “Houdini Switch” in the 
glove compartment. As a result, that 
hidden light was burning all the time 
and running down the battery even 
when the glove compartment was closed. 


SHORT CLUTCH LIFE 
Dear Al: 


We're having problems with the clutch 
in a 1-ton truck. 

After new clutch and pressure plates 
are installed, the clutch works fine for 
about 10 days — then it starts to chatter. 
Shortly after, it starts to shear off the 
clutch’s rear spring center bolts. 

As far as I know, the truck is not over- 
loaded. 

Can you spot the trouble? 


W. M.D., Dillonvale, Ohio 


Under normal driving conditions, a 
clutch facing should last from 50,000 to 
100,000 miles. Obviously, you're not 


getting anywhere near this mileage. So, 
I suspect your trouble comes from either 
of these two causes: 

Driving habits. Your area is pretty 
hilly. The driver of this truck might be 
gunning the truck much too fast up and 
down those hills in low gears. Nothing 
wrecks clutches, valve springs, and con- 
necting rod bearings as fast as this kind 
of driving. 

Clutch installation. Any kind of un- 
balance in the installation can cause 
vibration and high stresses. You have to 
be very careful about installation. 

Check the installation closely to see 
that it’s carefully assembled, precisely 
adjusted and correctly lubricated. 

Align the clutch cover with the fly- 
wheel; carefully tighten all bolts. Doing 
both these things will do a lot toward 
preserving concentricity and avoiding 
distortions. 

Lubricate the clutch pilot bearing 
with a high-melting-point grease like 
Marfak Heavy Duty 2 or 3 or Marfak 
Multi Purpose 2. Any other kind of 
grease may fly off onto the clutch facing 
and cause chattering and slippage. 
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Intake valve deposits from: 





Gumming material in fuel 


Use proper fuel 





Improper carburetion 


Service carburetor and fuel system to cor- 
rect fuel ratio. 





Worn guides allow excess oil on stem 


Replace guides 





Valve deposits —— 


Service valve, guide, seat, as needed. 





—and what to do | °°" 


Replace with right oil, service lubricating 
system. 





abo ut them Exhaust valve deposits from: 





- Improper combustion 
Here’s a quick run-down on some 


Service fuel, ignition system, engine, as 
required. 





common causes of valve deposits, 


Worn guides 
and how you can cure them: . 


Replace 





Improper seating 


Service valve, guide, seat, as needed. 





Dirty or wrong oil 








Replace, service lubricating system. 





Hydraulic valve lifter noises give clues to ailments 


Listen to your hydraulic valve lifters — if you think they’re not perking properly. 
The kind of noise you hear often pinpoints the trouble. 


1. Very slight single or mul- 
tiple noise from a unit. This 
kind of noise is due either to 
a leaky check valve (A), or to 
a plunger having too much 
clearance in the bore (B). 


3. General noise in the entire 
set. This kind of noise is a 
bona fide indication that air 
is being drawn into the units 
(D) because the oil level in 
your engine is too low. You'll 
start hearing this noise be- 
fore any real damage is 
done, but you can’t afford to 
neglect it, 

















2. Single loud noise from a 
unit. This noise is generally 
due toa hydraulic plunger be- 
coming sticky or tight in the 
bore to such an extent that 
the plunger spring will not 
move the plunger in the bore. 
This means the plunger is 
forced all the way down so 
that it bottoms (C). 


4. General or intermittent 
noise in the entire set. This 
kind of noise — here or any- 
where else in the engine — 
can mean there’s too much 
air in the oil (E). Check the 
inlet side of your oil pump 
for air leaks. 





TEXACO AUTOMOTIVE ENGINEERS 


i) 


Every month, we'll bring you the latest “doings” in Tune In: Huntley-Brinkley Report, Monday Through Friday—NBC-1) 


servicing and lubricating your equipment. We'll also 
bring you “sleepers,” little angles, easy to overlook, 
that can mean big savings in time and money for you 
But remember, your Texaco Lubrication Engineer ts 


TEXACO 


still the best source for day-to-day money-saving lubri 
cation ideas. He can show you why “Lubrication is a 


major factor in cost control.” Texaco Inc., Fleet Sales 
Division, 135 East 42nd Street, New York 17, New 
York. Write Dept. FO- 141. 


Throughout the United States 


Canada + Latin America * West Afric 





photographs—both lamps are being vibrated hundreds of times per second. 


The ceramic shock absorber in new General Electric heavy duty truck headlamps 
practically stops all vibration before it gets to the filament. That means General 
Electric truck lamps last much longer than ordinary lamps that don’t have ceramic 
shock absorbers (top photo). Why not try them the next time you replace lamps? 
They cost no more than any other lamps. Ask your supplier for the new G-E heavy 
duty headlamps: £4005 for four- 
waiideeie systems, #6013 for two-headlamp 


systems. General Electric Company, Miniature GENERAL & ELECTRIC 


Lamp Dept. M-149, Nela Park, Cleveland 12, Ohio. 
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Progress /s Our Most Important Product 














One of 200 new WuirE 9064TD’s 
going into Yellow Transit’s modern 
fleet —in front of the company’s 
new, ultramodern office building. 











for Yellow Transit’s 
“Progressive Modernization” 


For 33,000 customers in nine states 
— Yellow Transit Freight Lines, Inc., 
Kansas City, Mo., keeps top payloads 
rolling on schedule. Day after day! 

That kind of service in today’s highly 
competitive hauling industry calls for 
forward thinking . . . and the most 
dependable, cost-saving equipment 
money can buy. That’s why Yellow 
Transit bought 200 new WHITE 
9064TD’s—the most modern heavy- 
duty units on the road today! 


They wanted bigger payloads, abso- 
lute dependability, greater fuel econo- 
my and lower maintenance. And that’s 
what they’re getting from these big 
WHITE diesels . . . custom-built to their 
exact requirements. The new fleet is 
part of Yellow Transit’s all-out, long- 
range Progressive Modernization Pro- 
gram—designed to keep them ahead of 
competition with the best transporta- 
tion possible at the lowest possible 
operating cost. 


THE WHITE MOTOR COMPANY, CLEVELAND 1, OHIO 


Branches, distributors, dealers in all principal cities 





90” BBC permits 40-ft. trailers in all 
Yellow Transit states. Pre-lowded front 
axle increases legal rear-axle payloads. 
WuItTeE-CuMMINS NHE-195 Economy 
Diesel engine packs 195 H.P., combines 
big-displacement power, dependability 
and long life with fuel economy that can 





Some of the many money-making features of these WHITE 9064TD’s: 


save $400 or more per truck annually over 
other diesels. Two-leaf spring rear sus- 
pension gives smoother ride. 8”’ offset fifth 
wheel provides better steering. Dual tanks 
permit greater fueling flexibility and a 
1000-mile range. And the optional WHITE 
Custom Cab is the finest in the industry! 








WORLD #B LEADER IN HEAVY DUTY TRUCKS 


WHITE TRUCKS 








| MORE POWERFUL, COMPACT 


THERMD DL 
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DESIGN 


FITS ANY SIZE 
TRAILER! 
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* improved 
—fuel-saving! 
— refrigeration 
efficiency! 











built-in 
safety controls! 





moo. NWD 62 


DIESEL POWERED “NOSE” MOUNT 


Handles heavy duty hauls with ease and economy. Thermostatically controlled cooling 
and heating from -20° to 80° F. Completely new and improved refrigeration system with 


new super efficient heating and defrosting, unitized control panel, plus new built-in safety 
controls are standard features. Compactly engineered to meet the exacting specifications 
of large trailer requirements. By recessing 2”, the unit is well within the clearance radius 
of a 36” kingpin setting. 

DIMENSIONS: 66” high x 46” wide x 20%” deep WEIGHT: Only 1375 Ibs, 
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THERMO KING 
DIESEL UNITS 


deliver more cooling/heating capacity 
per pound—per dollar than ever before! 


Newly designed 1962 models are now ready for money-saving performance 
in your trailer fleets! ... Compact, automatic, dependable Thermo King 
cooling/heating diesel units for larger trailers, engineered in a choice of 
front mount or undermount. We’ve boosted the capacity and trimmed 
dimensions in our 62 series through several new, improved engineering 
innovations. Units have been thoroughly factory and use tested with 
startling results in efficiency and economy of operation! 











wove. UWD 62 


DIESEL POWERED UNDERMOUNT 


The ultimate in heavy duty, yet economical, under- 
mounts for large trailers. Completely new and 
improved system providing thermostatically con- 
trolled cooling and heating from -20° to 80° F., 
and super efficient automatic defrosting. A unitized 
control panel and built-in safety controls are new 
standard features. 


FOR DETAILS, MAIL COUPON TODAY! 
There is a THERMO KING unit de- 


p THERMO KING CORPORATION, 304C W. 90th St. 
signed to hold any temperature or Minneapolis 20, Minnesota 

to maintain any range of tempera- Please send us complete information on: 
(_] Model NWD-62 NOSE MOUNT 

|_|] Model UWD-62 UNDERMOUNT 


|_| Complete line of Thermo King transport refrigeration units 


tures under transport conditions. 


INTERNATIONAL PARTS AND SERVICE ORGANIZATION 


THERMO KING CORPORATION 


World Leader in Transport Refrigeration 


Firm 


By_ 


Address 
304C W. 90th St., Minneapolis 20, Minn. 
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Now Goodyear rims are precision- 


These new Goodyear precision rims, for over- For equipment manufacturers this means a 
the-road use, are built to such close tolerances complete line of over-the-road rims to match 
they better industry standards by a full fifty the most accurately made wheels for use on 
per cent. their equipment. 


What’s more, lateral and Radial Runout will For fleet owners and operators the immedi- 
not exceed 1/32 of an inch. ate benefits are longer tire mileage, less down 


Lots of good things come from q, E q>» qa 


FLEET OWNER 











uilt to run 50% truer 


time and a lower cost-per-mile operation. 
Vibration is markedly reduced and so is 
driver fatigue. 


Whether you’re a manufacturer or the owner 

of one truck or of an entire fleet of trucks, it 

will pay you to specify these revolutionary 
a 


new rims. For additional information on 
what they can do to improve operating effi- 
ciency and lower your costs, write Goodyear, 
Metal Products Division, Akron 16, Ohio. 
Or, if you prefer, get in touch with your local 
Goodyear Rim Distributor. 


More tons are carried 
on Goodyear rims 
than on any other kind 


FYEAR 
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“HAULING 
20-TON LOADS 
900,000 MILES? 
NOTHING SPECIAL 
FOR A DODGE!!! 


| own ten Dodge trucks and 
tractors. Many haul 20-ton 
loads of coal from strip mines 
up to Erie. They bring back 
equally heavy loads of ash 
and limestone. A lot have 
passed the 500,000 mile mark. 
That's nothing special for a 
Dodge. Maintenance costs are 
rock-bottom. Gas mileage is 
good. No matter how tough 
the duty is, a Dodge always 
takes it in stride.99 

T. E. Fletcher, Hadley, Penna. 


THE 1962 DODGE TRUCKS 
ARE TOUGHER, more tight- 
fisted than ever. More than 50 
engineering advances make 
them so. Included are new 
axles, heavier transmissions, | 
more economical diesel pow- 
er, and new distributors and 
starters. See, price and drive 
the 1962 Dodges at your nearby 
Dodge dealer's. They're Amer- 
ica’s only Job-Rated trucks. 


a Hh rm ii 
ae a 


FLEET OWNER 





ssngwileD she wry | 
x ambridge Springs 
Sp ‘ 


4 
Ridgway! 


Reproduced by permission of American Automobile Association 
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METALLIC 
BRAKE BLOCKS! 


WorRtLb BésTos 


7. \s a 


gives you 
@ Up to 25% longer mileage plus longer drum life! 
@ High-stable-friction! 


@ No-fade safety and reliability, regardless of severity of service! 


More than 38 years of experience in manufacturing 
. * In test after test...on 

brake blocks for heavy-duty service has enabled rig after rig... MET-L-LOY is 
World Bestos to develop an entirely new kind of <: outperforming all competition! 
metallic brake block! MET-L-LOY not only gives - 
you high-stable-friction . . . it also provides safe, - Pease hon. ing aeons 
no-fade performance and longer mileage than any Ds pr es Rye yronay 
other block! in use... have needed 

MET-L-LOY brake blocks were subjected to sespagtastis 
2% years of testing . . . complete laboratory tests 
plus rugged over-the-road tests by 30 well-known 
fleets. MET-L-LOY successfully passed all tests 
. .. out-performing other types of heavy-duty brake 
blocks! And MET-L-LOY is easy to install . . . re- 
quires no special procedures, parts or adjustments! 


= “Heat-producing traffic 
doesn't hurt MET-L-LOY 
... the first blocks 
installed in our heavy 
2S" haulers are still in use!" 


“The going gets rugged 
in the Sierras ... but 
MET-L-LOY's no-fade 
safety is sti// protect- 
ing our drivers on the 
downgrades!" 


MET-L-LOY is available now in popular WB-FMSI set 
numbers. For complete information, call your WORLD 
BESTOS distributor ... or write, wire or call... 


BESTOS «i coor moran 


QWorid Bestos, 1961 





“Take it from me... 
our drivers have put 
MET-L-LOY to every 
test! It's proved best 
for the big jobs... 
saves us money in the 
long run!” 


@eeeeeeeeeeereeeeeeeeeeeeeeeeeeeeeeeee 


PHONE: JACKSON 99-4790 


NOVEMBER, 1961 For more information circle 31 on Reader Service Card 31 





| 
| 
| 











American's Al Thomas checks lubrication schedules with maintenance superintendent Harry 
Stewart. American products permitted up to 50% increase in the service periods for Bos Trucks. 


BY A J. ‘AL’ THOMAS 


About the Author. Al 
Thomas is one of Ameri- 
can Oil’s Commercial 
Representatives operat- 
». ing out of Des Moines, 
Iowa. A graduate of Iowa State Uni- 
versity, with a degree in mechanical 
engineering, he has served customers 
since 1953. He completed the Com- 
pany’s Sales Engineering School 
(where he also instructed) in 1955. 


Bos Lines, Inc., Marshalltown, Iowa, 
operates more than sixty over-the- 
road units throughout Iowa, Illinois, 
Missouri, Minnesota and Nebraska. 
For this service American Oil prod- 
ucts and services rate tops with Bos 
Lines—and this is why 


Bos Lines recently eliminated some of 
its terminal offices and shops, consoli- 


dating them into an ultra-modern 
new headquarters in Marshalltown. 








) 


This meant that the periods between 
truck servicings had to be lengthened, 
which could lead to great savings on 
maintenance. Bos management knew 
from experience that the oils and 
greases they were using couldn’t stand 
up for the longer periods. And that’s 
where AMERICAN came in. 


Working with Bos Lines’ maintenance 
and management people, we devel- 
oped a new lubrication plan. Bos Lines 
liked the plan and selected American 


£E 
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AMERICAN 
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COMPANY 

. 
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TRUCKER EXTENDS LUBE PERIODS UP T0 507 
el PM ee ee LE 
with AMERICAN products and service 





Oil products specifically developed for 
this kind of service. As a result, Bos was 
able to effect great savings by length- 
ening lubrication periods up to 50%. 


In addition, through taking advantage 
of the nation-wide Truck Stop Plan, 
Bos is able to end its terminal fueling 
operations. They thus eliminated 
costly equipment and storage facilities 
achieving further economies. 


And that’s why Bos Lines, Inc., likes 
American Oil products and service. 


Bos Lines, Inc., uses these AMERICAN products 


AMERICANg Gasoline 
AMERICAN® PREMIER® Diesel Fuel* 
AMERICAN® S-3 Motor Oil 


AMERICAN® Multi-Purpose Gear 
Lubricant 


AMOCO® Gear Lubricant 

SuPeR PERMALUBE® Grease 

AMOCO® Automatic Transmission Fluid 
Type A 


*Not available in Texas 


AMERICAN 


Plus - Vit 
AMERICAN 


Truck =] D> 


Stop AMERICAN OIL 
Plan COMPANY 


910 South Michigan Avenue 
Chicago 80, Illinois 
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DIXIE-OhIO EXPRESS 
DEPENDS ON SPICER 
CLUTCHES FROM 
THE GREAT LAKES 10 
THE DEEP SOUTH 


Clarence A. Kelley has this to say of his company’s 
standardization on Spicer clutches. “Our mainte- 
nance people tell me we get excellent service, sim- 
plify our inventory and minimize any problem of 
parts availability. That’s good enough for me, 
because dependability and economy come first, last 
and always in this business. 


““We operate more than 300 tractor and truck units. 
Annually DOX piles up millions of miles. We give 
every unit plenty of work to do and Spicer clutches 
have had to be top flight to get our blanket approval.” 


For complete information on Spicer clutches, trans- 
missions, universal joints and other truck compo- 
nents, write Dana Corporation, Toledo 1, Ohio. 


Clarence A. Kelley, president of Dixie- 
Ohio Express, Inc., is the current presi- 
dent of the American Trucking Associa- 
tions, Inc. Holder of a law degree, Mr. 
Kelley has become widely known as an 
authority on transportation law. He is 
a very active member of the I.C.C. 
Practitioners Association and the 
National Defense Transportation Assoc. 


FLEET OWNER 








Spicer multiple-lever 
clutches are available 
for heavy duty ap- 
plications in 13”, 14” 
and 15%” sizes in 
both single and 2- 
plate versions. 














tiehite 


105 / 
be rl ee 







This White tractor, like 106 other Whites operated 
in the Dixie-Ohio fleet, is equipped with a Spicer 


SPECIFY SPICER ! 14” 2-plate clutch. 


“See Spicer ‘Specs’ on page 215" 


CORPORATION 


Spicer products available in Canada through Hayes Steel Products Ltd., Merritton, Ontario Toledo i. Ohio 
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BENDIX BRAKE FLUID... 


INDUSTRY-ACCEPTED FOR MODERN BRAKE SYSTEMS 


Today's iriving conditions place a tremendous strain on your 
fleet’s Brake Systems. Frequent city traffic stopping . . . high 
speed, superhighway driving . . . downhill deceleration .. . all 
these conditions raise the temperature inside a Brake System. 
Unless your Brake Fluid withstands these higher temperatures, 
braking efficiency is lost and lives and equipment endangered. 


Bendix Automotive Service 


That’s why Fleet Maintenance Managers insist on Bendix® 
Heavy Duty or Super Heavy Duty Brake Fluid—the Modern Brake 
Fluid! Contact your Bendix Distributor for prompt shipment. Ask 
him, too, for other Bendix Brake Restoration Service Material. 


Bendix Automotive Service Division, South Bend 20, Indiana 


ey. 


CORPORATION 


| MYDRAULIC BRAKE PARTS | NEW LINED BRAKE SHOES POWER BRAKE SERVICE PARTS POWER BRAKE X-CHANGE UNITS 
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HYDRAULIC 
SERVICE JACKS 


new, modern M, 2-ton jack 
lifts to 25 inches — 


or $157 


suggested dealer price 


Hein-Werner 2 and 4-ton Hydraulic Service Jacks 
offer the economical, trouble free lifting power 
you need to capitalize on your shop potential to 
the fullest. Handle everything from passenger 
cars right up to medium-heavy trucks. Long, 
sleek chassis are extra sturdy, better balanced 
and easier to maneuver. Dual pistons with auto- 
matic cut-off valve make lifting fast, effortless, 
and positive. Stop in hydraulic unit prevents 
damage due to ram overtravel. Large white sad- 
dle for quick spotting. Handle pumps full 90° 
stroke and has three locking positions. Roller 
bearings in front wheels; ball bearing casters. 
Positive gear action release valves, plus Hein- 
Werner “Quality First’’ design and performance. 
See your H-W Jobber, or write us for full facts. 


> 
{} 


nw 
ppg eR PSE 


WAUKESHA WISCONSIN 
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dependable G.G. 4-ton 
jack has rapid two 
speed pumping action 


on $9.90 


suggested dealer price 


HEIN-WERNER SAFETY STANDS PROTECT MECHANICS 


~ Instantly adjust to desired working 
height: lock securely in place automatic- 
ally. Offer stable, proper load support 
for safer under-vehicle work relieve 
jacks for other lifting jobs. Every H-W 
SAFETY STAND factory tested to sup- 
port 50% overload. Available in pairs 
from your H-W Jobber now at these 
economical suggested prices: 
Model CS-211, 2-ton capacity, per pair: $17.50 
Model CS-5.15, 5-ton capacity, per pair: $24.50 
Model CS-7.20, 7-ton capacity, per pair: $35.60 


{ 


HEIN-WERNER HYDRAULIC HAND JACKS 


Safety-engineered for powerful, depend- 
able, easy lifting. Available in capacities 
of 14, 3, 5, 8, 12, 20, 30, 50, and 100-tons 
— 12-ton models and larger have posi- 
tioning handles: all jacks factory tested 
at 14 times rated capacity to assure 
maximum safety and performance. Or- 
der now from your H-W Jobber. 


‘SS’ PACER FLOOR JACKS STANDS UNDER AXLE JACKS AIRLIFTS “PUSH & PULL" BIPOD JACKS TRANSMISSION JACKS 
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Brinks, Inc., 
depends 
on Gates 
Green Stripe 
| to help keep 
>» 162 armored 


eee iy” ~~ scars on the 
! move 


is one of a family of 
a hose failure. Installation time and servicing 





top-quality Gates 
products designed 
specifically for hdavy 
eduty service on buses 
= George Kubal, Shop Supervisor for the Chi- 
cago branch of Brinks, Inc., says, “In our 
business, it is vital that we keep our armored 


costs are down, too. Green Stripe hose is so 
flexible, installing in tight spots is no problem 


units on the move. In the three years we’ve 
used Gates Green Stripe hose we’ve never had 


—it slides on and off connections without 
trouble.” 


Why you can depend on Green Stripe to stop your hose failures: 


Thick inside tube, a scientific blend of synthetic 
rubbers, is resistant to all coolants, even oils. Won't 
erode or flake off—eliminates clogged radiators and 
resulting repairs. Tube stays pliable, connections stay 
tight, cold water leaks are eliminated. 


WIRE INSERTED 
RADIATOR HOSE 


VIBRAFLEX 


Tough, flexible carcass absorbs damaging vibration 
RADIATOR HOSE 


between radiator and enginé. Hose installs easily 
just bend and slip it on. 


HEAVY DUTY 
HEATER HOSE 


TRUCK & BUS 
V-BELTS 


y, 


CORD COVERED 
HYDRAULIC HOSE 


Building the 


future on —_ 


50 years of progress 
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Extra heavy cover resists oil and dirt, withstands 
temperatures well over the boiling point. 


Go Green Stripe—Cut ‘‘Down-Time" Your nearby 
Gates Jobber will be glad to arrange a survey of your 
fleet by a Gates Specialist—set up a simplified radiator 
hose and V-belt replacement system for you—show you 
how Green Stripe hose will solve your cooling system 
problems by eliminating hose failure. Call him today. 


Stripe. Hose 


The Gates Rubber Company, Denver, Colorado 


1013 


FLEET OWNER 
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Twenty-five years of engineering experience go specific truck models . . . and they're designed for 
into the production of every Evans heater. Theyre quick, easy maintenance! 

‘ anufactu fic: . = 
tailored to truck manufacture1 specincations ... Backing each Evans heater is a one-year /50.000- 


- > ow} ee le » Oo 
custom engineered to provide the right BTU willie weunvanbu. 
rating and proper heat distribution for your 


REGIONAL REPRESENTATIVES: Chicago, R. A. Lennox « Detroit, Chas. F. Murray Sales Co. « Allentown, Pa., P. R. Weidner 





Hallmark of 
Quality Products... 








EVANS 


PRODUCTS 
COMPANY 


PLYMOUTH, MICHIGAN 


VENTILATING LC 


IVISION 
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“Overall economy 


shown by IBM cost records 


prompted us to add 
70 more Ford Trucks’ 


says Ben Horton, Vice President in charge of maintenance, Associated Transport, Inc., New York, N.Y. 


‘‘We started out by buying 40 Ford C-600 Tilt Cabs 
in 1959. The main reason then was price. But, we 
would never have bought any more Fords if they 
hadn’t proved out. You see, we operate some 
5,500 trucks and keep detailed, up-to-the-minute 
cost records on an IBM setup. This enables us to 
determine in seconds the maintenance expense 
and exact gas mileage of any section of the fleet. 
The data proved that in addition to reliable per- 
formance, our Fords operated with less main- 
tenance expense and excellent fuel economy. 
We bought 56 more Fords in 1960 and have now 
added 70 more. 


‘Associated Transport serves 14 eastern states 
with 68 terminals from Boston and Watertown to 


Atlanta and Charleston in the south, and west to 
Cincinnati and Nashville. And our Fords have 
proven out well in our toughest service areas, 
Boston and Pittsburgh. 


“In Pittsburgh, our two-year-old Ford C-600 
pickup and delivery units have to negotiate very 
steep grades. They frequently come in overloaded, 
grossing as high as 29,000 pounds. Yet these 
Fords average 4.87 miles per gallon—pretty good 
for this severe service. 


“The maintenance cost on these units is only 
1.9¢ a mile—well below our fleet average! And 
the Ford Tilt’s maneuverability and serviceability 
further influenced our buying decision.” 


Solid testimony that Ford’s full-time economy only starts with low price! 
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FORD TRUCKS (~) 


we 





COST LESS 
PRODUCTS OF MOTOR COMPANY 
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How Allstate 


cuts down the cost 
of top-quality 
fleet insurance 


Three good reasons why 
Allstate has become 
one of the largest fleet 
insurers in the world: 





1. We’re set up to pay claims 
by the clock instead of the 
calendar (4,800 claims people 
strategically located through- 
out the U.S. and Canada). 


2. We provide centralized 
service through our Special 
Accounts Division (staffed by 
200 people skilled in 
handling corporate insurance 
programs). 


3. We offer “tailor-made 
rates” plus modern cost- 
cutting efficiency (Allstate 
people are backed up by the 
most modern mechanical 
and electronic business aids 
money can buy). 








Allstate’s aim in fleet insurance is to 
help you keep your losses and pre- 
miums down by applying the experi- 
ence and techniques we’ve gathered 
from insuring more than 5 million 
automobiles and trucks. 


Fast, Fair Claim Service 
Allstate has built the largest full- 
time, salaried claims staff in the 
industry —4,800 people throughout 
the U.S. and Canada. Equally im- 
portant, Allstate experts have 
the background and experience 








to quickly and properly evaluate 
claims. 

Allstate now has 260 claim cen- 
ters (more coming) throughout the 
U.S. and Canada, and 29 strategi- 
cally located regional headquarters 


offices linked together by the largest 
private wire teletype system in the 
insurance industry. 

By trying to settle claims fast, 
we are able to eliminate a lot of ex- 
pensive correspondence and long- 
distance phone calls. We also reduce 


Youre in good hands with 


ALLSTATE 


FLEET OWNER 











H. J. Heinz Company is one of the many leading corporations that carry Allstate Fleet insurance. 


“ballooning” demands that come 
from third parties when settlements 
are delayed. 

Allstate’s policy is to be fair, but 
firm. If a claim is legitimate, we’ll 
settle it fast by paying the full 
amount due. But Allstate believes 
in protecting the public and our in- 
sureds by fighting fraudulent and 
inflated claims. 

Centralized Service 
Fleet insurance is centralized in our 
Special Accounts Division, staffed 
by 200 people fully qualified in 
handling corporate insurance pro- 
grams. 

The Account Executives who sell 
and service our Special Accounts 
are highly trained professionals, 
with broad experience. They bring 
you complete casualty insurance 
service, keep you well-informed, 
suggest new ways of cutting costs, 





and keep you posted with analyses 
of your accidents and losses. 

These Account Executives and 
our 4500 regular Agents are assisted 
by Underwriting and Claims people 
who use the most modern mechani- 
cal equipment to bring you insur- 
ance services keyed to this age of 
expansion. 


**Tailor-Made’”’ Rates 


Allstate lets you tailor premiums 
to fit your operation. We have a rat- 
ing program that will best fit your 
needs, even if you are now self-in- 





sured or considering self-insurance, 
and you'll benefit from Allstate’s 
modern cost-cutting efficiency. 


How To Get Details 


Allstate is ideally set up to help you 
streamline your Fleet insurance and 
save you money. Why not get all 
the facts in your case? 

Write, wire or phone Sales De- 
partment, Special Accounts Divi- 
sion, Allstate Insurance Companies, 
8324 Skokie Blvd., Skokie, Illinois. 
Phone: ORchard 5-2200 or 
COrnelia 7-7700. 





A FEW OF OUR 2000 FLEET CUSTOMERS: 

The Glidden Company ¢ H. J. Heinz Company ¢ International Shoe 
Kimberly-Clark ¢ National Cash Register ¢ United States Rubber 
Sears, Roebuck ¢ A.O. Smith Corporation ¢ United States Gypsum 
Rexall Drug and Chemical ¢ Westinghouse 


FLEET INSURANCE 
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Abbotts Dairies gets 


“We use AC Spark Plugs in our 
trucks because they consistently 
give us top performance.” 


JAMES S. OWENS 
Fleet Superintendent 
Abbotts Dairies 
Philadelphia, Pa. 


Abbotts Dairies’ 1100 trucks provide about as tough a 
testing ground for spark plugs as can be devised. 


In widespread wholesale and retail transport of milk, ice 
cream and other dairy products, Abbotts fleets branch out 
from Philadelphia into six states and the District of Columbia. 
Winter and summer, Abbotts trucks—from the smallest 
door-to-door units to the over-the-road giants—encounter 
every possible driving condition, from city ‘'stop and go” 
to fast highway travel. 


FLEET OWNER 








XL 
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AWE 


‘ACtion wit 


Trucks are maintained under a detailed, carefully super- 
vised program that is a model of modern fleet servicing. 
Abbotts Dairies has used AC Spark Plugs for 20 years— 


A 
because AC quality prolongs spark plug change intervals . 
and prevents unscheduled downtime. 
AC will do the same for you. Call your AC Supplier and ’ 
start getting AC ACtion! Remember, you get AC quality FIRE RI NG 


only under the AC name. SPARK PL 
AC SPARK PLUG > THE ELECTRONICS DIVISION OF GENERAL MOTORS UGS 
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Gulf TFM Plan puts new cost-cutting 


Do you have a system for keeping track of your main- 
tenance costs? For making sure proper maintenance 
work is done on a systematic basis? Gulf’s new Trou- 
ble-Free Maintenance Plan provides a simple and 
practical method of fleet preventive maintenance 
procedures which can help you make substantial 
savings in operating your fleet. 

It’s all explained in a new Maintenance Guide just 
off the press. The five major areas for developing a 
trouble-free maintenance program are discussed: the 
selection of proper fuels and lubricants; lubrication 


frequency; how to set-up inspection procedures; how 
to plan your tune-up or adjustment frequency; and 
a simple, complete method of record keeping that 
will help you carry out preventive measures and spot 
trouble before expensive repairs and costly out-of- 
service time are involved. 

lhis scientific, tested maintenance plan will help 
you pile up record mileage between overhauls. It is 
the result of Gulf’s many years of experience in work- 
ing with fleet owners. You'll share in maintenance 
knowledge that has already proved successful for 














- 

GULF OIL CORPORATION 
Dept. DM, Gulf Building 
Houston 2, Texas 


Send me a copy of the new Gulf 
Trouble-Free Maintenance Guide. 


tools in your hands 


many Gulf customers. You'll realize the benefits of 
using top quality petroleum products and pro- 


grammed maintenance. Name 


Take the first step toward lower operating costs Title 


now! Call your nearest Gulf Office, or mail the 


coupon for your free copy of the Gulf Trouble-Free 
Maintenance Guide. 


Company 


Street 


| 
| 
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> THINGS RUN BETTER! 
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Ross model S10 steering 
. .- 8:12:8 variable ratio, 
2.1 turns lock to lock, 
aluminum components. 


I have Ross variable-ratio steering, too! 


@ Here’s a shop “‘mule” with no balky handling habits. 
Responsive variable-ratio steering keeps it “narrow and 
nimble” for crowded aisles and tight corners. Whatever 
your steering needs may be—manual or power, constant 


or variable ratio—Ross invites your inquiry. 


STEERING 


ROSS GEAR & TOOL COMPANY, INC. 
Ross Division, Lafayette, Indiana * Gemmer Division, Detroit, Michigan 
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Introducing the fleet 1962 Valiant— 
the compact nobody beats for value! 


Proof? Plenty! When Valiant’s on the go, it just has to 
save you dough. Take Valiant’s standard Economy Six 
inclined engine, for example. One just like it scored 
26.13 mpg in the 1961 Mobilgas Economy Run. 


And speaking of run, this nickel-nursing Six will really 
go, if you say so. To match Valiant’s performance in 
most other compacts at Valiant’s low asking price you'd 
have to pay extra for an optional engine. Ask any travel- 
ing man—that’'s the kind of performance made for the 
man who has to drive 500 miles from daybreak to dark! 


What’s more, Valiant this year invites you to drive 
32,000 miles between lubes on major chassis points! 
And you need change oil only half as often this year. 
Savings like that make any fleet buyer look good when 


carbon copies of the monthly cost accounting sheets 
start circulating. You know who gets the original! 


So check initial cost. Consider lower insurance rates, 
reduced maintenance costs and more miles per gallon. 
Now look up Valiant’s exceptionally high resale value. 
See why so many former full-size car fleet buyers are 
switching to Valiant these days? Maybe a smart move 
for you, too. Why not look into it... you know where... 
call your Plymouth-Valiant dealer. He’d welcome the 
opportunity of showing you this great car! 


62 Valiant 


Quality-engineered by Chrysler Corporation 











NOVEMBER, 1961 


For more information circle 49 on Reader Service Card 





49 











® T.M. of Tyrex, Inc. Transport ®—T.M. Firestone 
Copyright 1961, The Firestone Tire & Rubber Company MEMBER AIA AMERICAN TRUCKING INDUSTRY , 


Says who? (We do—and here’s proof!) 


When fleet tests of the new Firestone Transport-100 hit 109,000,000 
miles, we knew we had something! Findings: up to 50% more original 
tread mileage and much greater drive wheel traction. It requires only 
2/3 the stopping distance most other truck tires took on wet pave- 
ments. With a new 3-rib tread design, built with Firestone Rubber-X 
and Shock-Fortified cord bodies, the Firestone Transport-100 comes 
to you at no extra cost. 


' . oe 
Saaume POCCSTONE 
rayon cord, tubeless or y/ A > Z \ A “7 


tubed, at your Fire- 


stone Dealer or Store. DRANMSPORT-IOO TRUCK TIRE 
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The Jacobs Engine Brake can be installed 
with vehicle down time of 4 hours or less. 


a 


SAFETY PLUS SAVINGS! 


Increased brake lining and drum life—well 
over double the life in many cases. 


Longer tire life. 

Less fuel consumption—increased oil life. 
Less engine maintenance. 

Easier engine run-in. 


HIGHER DOWNHILL SPEED WITH COMPLETE 
SAFETY— FASTER SCHEDULES—EXTRA 
Hours OF OPERATING TIME! 





Sanstnnsasen 





Write for new catalog. See why the easy-to-install Jacobs 
Engine Brake is already drawing the attention of fleet 
operators and vehicle manufacturers throughout the industry. 
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s*: 


reater savings 
with complete braking safety! 


NEW JACOBS 
DIESEL ENGINE BRAKE 


...one of the great over-the-road 
economy advancements 


The Jacobs Engine Brake gives any diesel transport com- 
plete and separate braking independent of existing brakes. 
It converts the engine into an air pump which makes use 
of every ounce of braking power that a diesel engine can 
produce, with no heat dissipation problems. In short, the 
Jacobs Engine Brake converts the diesel into a 100% 
workhorse that can pull its load uphill and hold it back 
going downhill! 

Your driver can easily employ the Jacobs Engine Brake 
without changing his driving habits. Simple controls are 
located right in the vehicle cab. Best of all, the brake can 
be installed on standard diesels, 2-cycle engines, and 
supercharged or turbo-charged engines. At trade-in time, 
you can shift the brake easily from one truck to another. 
Or you can put it on leased vehicles. 


CLESSIEL. CUMMINS DIVISION 


diesel products 


THE NE inc nnniininit COMPANY 


WEST HARTFORD 10, CONNECTICUT 
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How long can you \ViBRAITE: efficiently? 
Suppose your desk chair bounced and vibrated all day long. What 
would happen to your work output—your earning value to your 
company? 


You can experience such fatiguing, productivity-reducing action 
by driving your trucks with standard seats. Jolts, jars, vibration 
and back slap soon take their toll. 


Then experience the smooth, non-tiring ride on a Bostrom Viking 

T-BAR* Suspension Seat. Road shock and vibration gone—soaked 

up in the torsion-bar suspension system under the seat—instead of 

amplified in your body. Drivers report they can keep going all day 
Increased on-the-job time, better cus- without tiring. Your investment in Viking T-BAR seats is returned 
tomer relations, safety improvement with " . ° = ° ° 
reduction of ineurance costs, lower driver by two to three times in increased productivity, steadier driving, 
turnover, less absenteeism, low seat improved schedules and in healthier, more cooperative drivers. 
maintenance costs—these are some of 
the benefits of Viking T-BAR seating. All It pays to equip your new and older trucks with Viking T-BAR 
add up to lower operating costs, im- re z 


proved profits. Suspension Seats. See your truck dealer or parts distributor. 


*Trade-Mark 


Bo STRO M CORPORATION « 133 West Oregon Street « Milwaukee 4, Wisconsin ATA NY 
FOUNDATION 


AMERICAN TRUCKING InOUSTRY 
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INDUSTRY TRENDS 











Two new industry spokesmen elected for the coming year. President of Ameri- 
can Trucking Assns. for 1962 will be Clarence A. Kelley, president of Dixie Ohio 
Express. Mr. Kelley has been active in association work since 1933, and in the 
industry he’s known as a legal pioneer. During the early days of truck regulation 
he was responsible for much of the legal work needed for clarification of the 
“grandfather rights” provision of the Motor Carrier Act. He succeeds John Gill, 
who was elected chairman of the board. 

American Transit Assn.’s new president is Frederick J. Johnson, top executive 
of transit companies serving three important cities—Milwaukee & Suburban 
Transport Corp., Louisville Transit Co., and Indianapolis Transit System, Inc. 
He succeeds Edwin C. Houghton, president of National City Lines, Inc., Chicago. 
Mr. Johnson’s career in transit work started in 1928 with St. loseph Railway 
Light, Heat & Power Co. He’s played an important part in ATA affairs for many 
years. Last year he served as vice president, and previously as a director. 


AASHO policy on truck sizes, weights will have to wait until at least Sep- 
tember 1962. Anticipated recommendations, based on Ottawa, Ill., tests, were 
not made at the recent meeting in Denver. Although the physical research is 
completed, full analysis is not. Recommendations will come from AASHO’s 
Highway Transport Committee around June 16. After executive board approval 
they go to the states for voting. At least 37 states must approve. If all goes well 

and there’s possibility that considerable snarls may develop—it should be 
around September before they become official policy—and a strong influence 
on future state regulations. 

AASHO is aiming for a policy that'll provide optimum balance between trans- 
port economics and the $80-billion investment in existing highways—at same 
time it eliminates “any non-conformity that would agitate for nationalization of 
the highway system,” according to an AASHO policy statement. 

Among anticipated recommendations is the 102-in. vehicle width. This was 
suggested back in °46 but existing roads were than considered inadequate. West- 
ern highway officials anticipate little difficulty with this size. Other possible 
recommendations: the 60-ft tractor-semitrailer, 65-ft tractor-full-trailer, higher 
weight limits, and axle loadings. 


Will interstate highways be adequate in ‘75? Yes, says Joseph Barnett, deputy 
assistant commissioner for engineering, Bureau of Public Roads. Speaking at 
the AASHO meeting, he said a large percentage of the 41,000 miles will accom- 
modate higher traffic volume expected for many years after 1975. He pointed 
out that reserve capacity is above estimated “75 traffic volume. More than 36,000 
miles will have two or four lanes, 3,200 miles six lanes; 1,000 miles eight lanes; 
50 miles more than eight lanes. Of the 36,000 miles with two to four lanes, it’s 
estimated more than 30,000 will carry less than 20,000 vehicles a day in 1975. 
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Since a four-lane freeway can handle 40,000 to 50,000 vehicles a day, the reserve 
is evident. said Barnett. And in addition. he said, rights-of-way are sufficient 
width to permit expansion of lanes at nominal cost. 

Highways are inadequate for future space program, Dr. W. L. Whitson, vice 
president of the Martin Co.. told the National Defense Transportation Assn. 
Whitson said rigid physical limits imposed by today’s highways, through under- 
passes, overhead wires and other obstacles, may affect U.S. space-age develop- 
ment. Rockets and missiles are getting larger and bulkier, and today’s highways 
limit loads to 16-ft diameters or less. Some of the smaller “hardware” now on 
the drawing boards is 24 ft in diameter. In ten years, he said, we'll be coping 
with 30, 40 and 50 ft. 

Martin-Denver tested highway capacity by loading inflated 22-ft diameter 
plastic balloons on flatbeds. Encountered considerable difficulty by-passing and 
moving utility lines. To meet future demands, Whitson suggested a system of 
unlimited-clearance highways. For example, three north-south and two east-west 
routes meshed into the Interstate System. The suggested highways would have 
no underpasses, no overhead utility wires. Bridges would have removable railings 
or low permanent ones. Signs and traffic control lights would be retractible. And 
there would be no buildings or other obstacles within 100 ft of the highway. 


Another “fuzzy” area on anti-smog devices clarified by Los Angeles Air Pollu- 


TRUCKING ... 


tion Control Board. Recent decision spells out precise requirements for pre- 
liminary testing of exhaust emission devices. Minimum, says the Board, must 
be 12,000 miles each on three to five vehicles representing low, medium and high 
emitters. Service life data submitted thus far has usually been on one or two 
vehicles operated continuously two or three shifts a day. The clarification comes 
in response to requests by manufacturers. 


ICC frowns on growing use of holding company concept in trucking industry’s 


corporate structure. Object of the Commission’s concern: The tendency of those 
with broad holdings in the motor carrier field to operate separate companies 
rather than combining them into a single corporate unity. There are income tax 
as well as other advantages in doing this. 

ICC, however, has served notice it will be less lenient in the future in approv- 
ing either new or expanded multi-carrier systems under a common ownership. 
Its policy instead will be to encourage corporate simplification. It says this 
fragmentation of what are essentially single business enterprises complicates 
regulatory and administrative work and may be inimical to public interest and 
the welfare of the motor carrier industry. 


Liberalized depreciation is to be handed out across-the-board through a revision 


of Bulletin F, IRS document that gives guidelines on “useful lives” of capital 
equipment. But truckers may have difficulty qualifying. 

The Administration is shortening useful lives in order to increase the cash 
flow available for purchase of more modern and efficient equipment. But trucks 
already can be written off in six years or less, and opportunities for winning 
a much faster write-off seem limited. Treasury officials will have to be shown 
that equipment becomes technologically obsolete before it’s physically worn out. 
In the case of trucks, you’d have to show that the truck should be replaced as a 
regular thing before it’s worn out. 

General principles the Treasury will follow may be laid down by the first of 
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the year. The objective will be to bring tax lives into line with latest—even 
future—technological developments. Shortening won’t be by a specified per- 
centage: each industry will be treated separately. Railroads, for a number of 
reasons, can be expected to benefit. For one thing, it’s a “sick industry” looking 
to Washington for help. For another, the rails could make use of a great deal 
of cost-cutting modern equipment if they could find the funds. The faster tax 
write-off would help. 


Long-feuding truck and rail industries are extending olive branches. The aim: to 
establish a more peaceful climate in which to solve mutual problems. Presidents 
of the Missouri Pacific and Chicago & Northwestern Railroads initiated the 
latest pleas for truck-rail cooperation where possible. ATA’s Welby M. Frantz 
has responded favorably. No formal move yet, but a committee may be set up 
to explore areas where a united front might be established for legislative goals. 
Truck leaders are particularly anxious to get rail agreement on joint rates. Also 
a possibility: working together for legislation controlling “Gray Area” trans- 
portation and requiring the government to pay full, instead of cut rates, for 
transportation service. 

* 


Airlines are using new approaches to rate making to make inroads into freight 
now hauled long distance by truck. Civil Aeronautics Board has approved all 
of new Flying Tiger Tariffs, most of United and American proposals. TWA 
also expects to get approval. Flying Tiger has set up a new density 
classification under which commodities of heavy density occupying little 
plane space get a rate advantage. American dropped classification alto- 
gether, will accept any commodity at a flat rate based on weight and distance 
alone. United and American vastly expand the number of items they will haul 
under a single rate. Some samples of new air rates: Flying Tiger’s charge for 
10.000 Ib of electrical ecuipment from Boston to Los Angeles is $17.80 ecwt, 
reduced from $28.15. United’s charge for 5000 lb hardware, New York to Los 
Angeles, is $14.80 cwt, reduced from $22.75. 


Extra strength for heavy-duty truck frames. Through a process of die quenching 
frame siderails, it is now possible to build extra strength into frames and other 
body components on heavy-duty trucks and off-road equipment. Developed by 
A. O. Smith Corp., the technique uses low-alloy steel and heat-treats component 
after fabrication. Channel sections up to 40 ft long are die-quenched in a special 
machine which overcomes problem of distortion usually encountered in conven- 
tional heat-treating and quenching. Along with new process, A. O. Smith 
metallurgists have introduced a new medium manganese steel. Costs about 
16% more than carbon steel, but Smith spokesmen say it will increase load 
capacity without increasing vehicle deadweight. 


BUSES ... 


Driverless 44-passenger bus was demonstrated for members of American Transit 
Assn. in Dallas last month. An electronic guidance cable invisibly imbedded 
in the pavement operated the bus automatically—starting, stopping and ma- 
neuvering it through a 108-inch opening. Developed by Flxible Co. and Barrett 
Electronics Corp., additional cost of the automated bus is figured at about 
$5000 above regular cost. Ultimate concept is to use the buses in metropolitan 
areas both as feeder line coaches and high-speed bus trains operating on the 
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median strip of expressways leading into downtown areas. Bus drivers would 
be used for feeder lines only, and there would be little transferring of passengers. 
Chicago Transit Authority is considering a “train” of the driverless buses on a 
route down the median strip of the city’s Southwest Expressway, scheduled 
to open in 1964. 

~ 


“Senior citizens” will enjoy round-trip tourist travel at one-way rates on Con- 
tinental Trailways buses. Persons taking advantage of “Travel Companion” 
rates (which went into effect October 23rd) must travel in pairs and must be 
over 50 years old. The new rates are designed especially for tourists and will 
be suspended during heavy-traflic periods such as Christmas holidays. Trips 
must be commenced between Monday and Thursday inclusive. 


Diesels to replace trolleys in Seattle, is recommendation of a consulting firm em- 
ployed by Seattle Transit System. This would mean purchase of 191 new 
diesel buses at an estimated cost of $5,730,000 to replace 219 trolley coaches. 
The recommendation, made in a report covering the 1950 decade, concluded 
that trolley-coach operations cost about 2¢ a mile more than diesels. 
The report conceded that part of the cost difference was due to use of trolley 
coaches on hilly routes, and recommended that 87 coaches be retained for 
these routes before eventual replacement. The report also pointed out that 
no firms are now engaged in manufacturing trolley coaches and spare parts 
are thus more difficult to obtain. 


FLEET CARS... 


Best time to replace fleet cars, is October, says news letter going out to clients 
of Peterson, Howell & Heather, one of largest automotive leasing companies 
in U.S. They have best chance of depreciation success, says the letter, no 
matter how long kept in service because they can be operated a full 12 months 
before they’re a model year older. Like race horses, all cars have the same 
birthday and accrue depreciation together, almost without respect to when 
they were built or how many miles they’ve been driven. Thus a November car 
is better off than a December car, which is better than a January car, etc. An 
August or September car is in the worst position of all. 


HP-ratings were 200 or less on 65% of all cars sold in the 1961 model year 
and almost 67% of all the compacts were rated at only 101 hp. This trend 
is expected to continue for the 1962 model year, with perhaps a few modifica- 


tions. Some very low horsepower engines are being built up just a shade to 
overcome complaints of lack of highway performance. Most popular engine 
in the 1961 lines was the 135-hp type used to power Ford, Mercury, and 
Chevrolet models. There were 727,000 of these sold. 


Fleets will buy about 1,345,000 cars and trucks during the 1962 model year, 
according to a survey made by Service Leasing Corp. This represents a gain 
of about 200,000 units over the 1961 model year. George Culp, vice president, 
says leasing of fleet vehicles will increase by about 15% to 20%. Reasons for 
the change to leasing include such things as efforts to conserve working capital, 
avoid budget restrictions, increase profit potential and minimize bookkeeping. 
If credit tightens during the next 12 months the increase will be even higher, 
says Culp. 
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HERE'S HOW IT WORKS 
All elements shown in solid green are included in the 
SCOTSEAL Kit. Unit illustrated: Fruehauf No. 5 axle. 


C/R SCOTSEAL GASKET 
0-RING ~~ \ 


PLASTIC 
HUB CAP 


FILLER PLUG 


BOLT AND 
LOCKWASHER 








PRESSURE COLLAR 





@ What's big news in the truck industry—it's 
the C/R SCOTSEAL! SCOTSEAL is the trailer 
axle oil sealing kit that gives you oil lubrication 
of wheel bearings for outstanding advantages. 

Now ...C/R SCOTSEAL can be used with all 
these axles: FRUEHAUF No. 5 (to 1960 early 
and 1960 late to current); 18,000 Ib. CLARK; 
NABORS “NU”; SHULER 18A, A-19 B&C; 
STANDARD FORGE A-17 18,000 Ib.; TIMKEN 
17,000 Ib.; 18,000 Ib. TK 500 Series. 

C/R SCOTSEAL brings you all these econ- 





EA 


heavy duty axles 
road today! 








omies—1. No more grease repacks—oil lasts 
from one brake reline to next. 2. No burned- 
out bearings due to delayed repacking. 3.Less 
drag, lost power and fuel waste because SAE-30 
oil remains free-flowing summer and winter. 
4. More complete protection for brake blocks 
against grease leakage. 

C/R SCOTSEAL is available in kit or individual 
parts and is rapidly gaining approval as stand- 
ard equipment with trailer and axle manu- 
facturers. 

Try C/R SCOTSEAL and see the savings! 
Some fleet operators report that it costs up to 
$50 (grease and labor) to repack 2 axles per 
10,000 miles. SCOTSEAL ; —— " 
shaves this considerably. | 
WRITE FOR SCOTSEAL 
BULLETIN! This brochure 
gives you all the details on 
SCOTSEAL. Write C/R today 
or ask your C/R supplier. 


CHICAGO RAWHIDE MANUFACTURING COMPANY 


SERVICE SALES DIVISION+« CHICAGO 22, ILLINOIS 
in Canada: C/R Mfg. Co. of Canada, Ltd., Brantford, Ontario 


Export: Geon International Corp., Great Neck, New York 
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NEW FOAMED-IN-PLACE INSULATION 
PREVENTS MOISTURE PICK-UP, 
PERMITS MORE PROFITABLE PAYLOADS! 


Save a half-ton of dead weight! Closed-cell 
structure of urethane foam insulation virtually 
locks moisture out, eliminates ice formation 
that builds up in trailer walls and cuts into 
profits. Conventional insulating materials will 
pick up as much as 1000 Ibs. of moisture in 
regular operation. 


Gain over 200 cu. ft. of extra load capacity! 
It takes 6 inches of conventional material to 
insulate a 40 x 8 ft. reefer. With only 4 inches 
of urethane foam you get one-third more in- 
sulating capacity and still gain over 200 cu. ft. 
more payload area. This is the equivalent of 
a 3-foot extension on your trailer. 


Here’s how urethane foam insulation made with 
Du Pont HYLENE® organic isocyanate, using 
Du Pont FREON® fluorocarbon as a blowing agent, 
can help you increase the profitability of refrigerated 
truck and trailer operations. 


First of all, moisture absorption is virtually elim- 
inated, thanks to the closed-cell structure of this 
new insulation. This means no more periodic layups, 
with accompanying loss of revenue, while trailers 
stand idle to thaw and dry. And no more profit- 
robbing dead weight to haul around, caused by 
gradual formation of ice in trailer walls. 


Second, this new material provides roughly twice 
as much insulation as conventional materials of the 
same thickness, because of its excellent K-factor 
(.12-.14, compared with .26-.28 for ordinary in- 
sulation). As a result, insulating walls can either be 
made thinner to decrease trailer weight and boost 
cubage with no reduction in efficiency; or kept to 
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standard thicknesses to deliver double insulation, 
insuring reliable low temperature control. 


Urethane foam insulation made with Du Pont 
HYLENE also reduces operating costs of cooling 
units, minimizes maintenance costs, affords long, 
dependable service without cracking or crumbling 
under stress of continual road shock. 


As shipping regulations for frozen foods become 
more strict, increasing emphasis is being placed on 
more effective insulating materials. Already, new 
codes have been proposed for lower and more con- 
stant shipping and receiving temperatures. Rigid 
urethane foam is the only practical way to meet 
these new proposals. Shouldn’t you explore its many 
advantages? More information and a list of suppliers 
are available from: E. I. du Pont de Nemours & Co. 
(Inc.), Elastomer Chemicals Department FO-11, 
Wilmington 98, Delaware. 


HYLENE* 


FOR URETHANE FOAM INSULATION 


Better Things for Better Living . . . through Chemistry 
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Report on Vehicle Washing 


Nationwive reports to FLEET OWNER show that 
vehicle washing is a real step-child of maintenance. 
The vast majority of even the larger private and 
common carrier fleets still use the hose and 
brush technique. Washing intervals vary from daily 
to never. Money and time spent on vehicle wash- 
ing can’t even be accounted for by 45% of the 
fleets. 

Some of the other fleets who replied to this 
survey know exactly how long it takes to wash 
one of their vehicles. Most, however, have only an 
approximate idea, at best a “guestimate” based on 
hopes rather than accurate figures. 

Whether or not they know how much time and 
money it costs to wash their vehicles, compara- 
tively few fleetmen realize the full cost of not 
washing them. Even the purely mechanical reasons 
add up fast. Outer finishes deteriorate under the 
grime. Grit works in under rivet heads. Van body 
movement caused by road shock grinds it in. 
Eventually the rivet will loosen and the body starts 
to fall apart. Dirt is also a fine incubator for 
corrosion. Salts mixed with winter road grime 
attack steel bodies at every little scratch, every 
crack and chip in the outside finish. Aluminum 
bodies dull up and corrode. Incipient structural 
and mechanical failures hide behind the dirt until 
the trouble becomes really serious. And usually 
it’s body condition rather than mechanical shape 
that dictates vehicle replacement because body 
repairs are so expensive. 

Perhaps even greater than the purely mechanical 
cost of dirty vehicles is the poor impression made 
on potential customers. Why bother with expensive 
color designs, painting programs, and clever ad- 
vertising if dirt is all that can be seen on your 
vehicles? Cruddy looking traveling billboards will 
unsell your product if you run a private fleet. 
Filthy common carrier vehicles don’t encourage 
using the services offered. Another advantage of 
clean vehicles came out at a recent ICC road check 
on the New York Thruway. Clean vehicles seemed 
less apt to attract inspectors’ attention than did 
dirty ones. Certainly a large percentage of those 
pulled in were written up for violations of either 
papers or equipment, and, given a choice, the 
inspectors seemed to pick a dirty over a clean ve- 
hicle for examination. 

Combined, the mechanical and public relations 
reasons for vehicle washing are overwhelming. Yet 
FLEET OWNER survey results show that many fleets 
go unwashed. Others get cleaned up only on rare 
occasions. The reason: high washing costs. 


The high cost of washing is largely a function 
of the time and space required. Water and ma- 
terials consumed form only a very minor part 
of the total cost. Recently a public utility fleet 
found, on installing a machine records system, 
that from 5% to 17% of their maintenance cost 
went into vehicle washing. These figures, coupled 
with the washing times reported by the 81% of the 
truck fleets replying to FO’s survey (who still 
use hand washing methods), tell the story. No 
wonder vehicle washing costs are sky high. 

Hand: washers time-per-vehicle figures ranged 
all over the lot. Maximum and minimum figures 
appear below in man-minutes per vehicle: 


Per Truck Per Tractor Per Trailer Per Car 
10—180 10—90 20—360 16—45 


This time range is for washing by hand. Most re- 
spondents didn’t indicate the number of men work- 
ing on each vehicle. By its very nature, a survey 
of this kind receives a large percentage of ap- 
proximate answers. Only 55% of those replying 
even bothered to indicate time spent washing dif- 
ferent types of vehicles. Probably less than half 
of these answers were exact. Even so, figures on 
the low side almost certainly indicate times for 
smaller and simpler-to-wash vehicles than those 
on the upper end. Probably 360 man-minutes, or 
6 man-hours to wash a trailer also includes a chem- 
ical brightening operation on aluminum. 

Compare these figures with time (in man-min- 
utes) spent washing vehicles by machine: 


Per Truck Per Tractor Per Trailer Per Car 
3—40 10—35 5— 25 3—30 


Machines, for purposes of this survey, include both 
mechanically operated rotary brushes, and over- 
head spray type equipment. They may be com- 
pletely automated, but in most cases include a part 
of the work done by hand brushes as shown in 
the photographs on page 63. Even more important 
than the labor saved by mechanical washers is the 
greater availability of clean, properly washed units 
to do your fleet’s main job—carry the freight. 
Many of the fleets now washing their vehicles 
by hand are considering mechanical washing equip- 
ment. Some fleets that washed vehicles by hand 
were too small to be able to afford mechanical 
equipment or use it effectively. But most of those 
replying had more than 50 vehicles. About 6% 
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MOBILE WASHER mounts 
on fork lift truck to go out to 
the job. This unit can wash 
trailer sides, front and back in 
3-5 minutes. Some models 
mount brushes on swivel to 
wash vertical trailer ribs effi- 
ciently. 
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“We are careful not te get the 
heavy duty soaps on the cab 
finish, use plenty of rinse w ter 
regardless of type of chemical 
or soap.” For-Hire Carrier, 126 
vehicles. 


“Washing is a most expensive 
item—Mechanical means should 
be employed—Cost above $5.00 
approximately per unit. Pres 
ently considering commercial 
washing company at $4 to $5 
per unit.” For-Hire Carrier, 520 
vehicles. 


“Wash when dirty if rainy. We 
are not set up for good washing 
setup. We try to keep them 
clean.” Dairy, 24 vehicles. 





VEHICLE 
WASHING . . « continued 


contained over 1000 vehicles, yet were still using 
hand washing methods. Some of these fleets have 
special problems such as irregularly shaped ve- 
hicles, tank trucks, or other types which don’t fit 
into most revolving brush type automated washers. 
However, the vast majority of the vehicles rep- 
resented by this survey could be washed effectively 
by machine, and washed cheaper than they now 


are by hand. 


Mechanized and automated washers are built 
for all types of fleets and in price ranges permit- 
ting even many of the smaller fleets to afford them. 
Basically there are two types, those with brushes 
to agitate the dirt and those with sprays to flush 
it from the surface after chemicals have loosened it. 

Rotating brushes are used wherever possible be- 
cause they are cheaper and more effective on flat 
surfaces than spray washing equipment. Three 
types of installation are used: stationary drive- 
through, semi-movable which wash stationary ve- 
hicles, and a portable self-contained washer which 
can actually go to the vehicle to be washed. 

In the first of these brush washers, the station- 
ary drive-through type, the vehicle moves past the 
brushes either under its own power or towed by 
a conveyor. The washing sequence usually includes 
pre-wetting, detergent (or soap) application, brush 
scrubbing and final volume rinse. Overhead mops. 
or special horizontal brushes take care of vehicle 
tops. Brushes can also be set to wash vehicle fronts 
and backs automatically or when an attendant 
pushes a button. 

The second brush washer is a semi-mobile type 
which washes a stationary vehicle while the ma- 
chine moves. The brushes and motors are usually 
supported on a gantry, but sometimes smaller mod- 
els are simply mounted on a pillar which can be 
rolled around on dolly wheels or hung on over- 
head rails. All types of semi-mobile machines can 
go back and forth over the vehicle as many times 
as needed to clean it thoroughly. Although often 
slower than stationary types, it takes up less space. 
and requires only one set of brushes instead of two 
or more often required on stationary types. 

The third rotary brush type of washer is com- 
pletely portable and self-contained. It can be picked 
up by a forklift truck and carried to the job. Ve- 
hicles can be washed wherever there’s room and 
drainage, either indoors or out. Some models have 
vertically mounted brushes for flat sided trailers. 
others can turn brushes horizontal to wash vertically 


ribbed trailers. Smooth sided trailers can be washed 
in about 3 minutes. Vertically ribbed types take 
longer. Separate roof washing equipment is re- 
quired to finish the job with either type of com- 
pletely self-contained washer. 


Spray type automatic washers clean vehicle 
shapes not suitable for brush types. Tank trucks, 
bulk carriers, garbage trucks, and construction 
vehicles are only a few of these. Generally, suc- 
cessful spray washer operations depend on two 
factors—frequency of washing and using the right 
chemical to deal with the complex of soil, water, 
and vehicle surface. 

High pressure spray type washers are quite ex- 
pensive. Frequently these cost more than com- 
parable brush type washers because of high cost 
pumps—a definite requirement for all spray wash 
systems. Another problem with high pressure spray 
equipment is pressure loss. If many nozzles are 
arranged in an arch over the vehicle, the ones far- 
thest from the pressure source can’t spray as hard 
as those closer to it. A possible solution to this 
problem is a new design which uses fewer spray 
nozzles, but oscillates them mechanically so the 
spray will cover the full area of the vehicle. An- 
other problem is the tremendous hydraulic pres- 
sures required to exert only moderate water im- 
pact just a short distance from the nozzle. About 
3000 psi nozzle pressure exerts only 20 psi when 
it strikes a surface only 18 in. away. This is a 
stationary nozzle using a fan spray pattern. Lower 
pressures can be used with the oscillating nozzle 
mentioned above. Pumps to produce the volume 
and pressures needed by spray type washers add 
considerably to first cost and operating expenses. 
Yet because of its versatility, this may be the 
coming type of vehicle washer. 


Automated washer requirements for water and 
electricity may have deterred their use in some 
fleets. Here are some typical requirements and 
ways of meeting them: 

Ample water is a must for fast, economical, 
automated washing. Requirements will vary from 
150 to 250 gpm (gallons per minute). For a drive- 
through system about 200 gpm or the supply from 
a 21% in. main at 40-50 psi will be needed. Many 
systems have intermittent water demands by dif- 
ferent components. A rough break-down of their 
average consumption: pre-wet spray, 50 gpm; 
brush flushing sprays, 10 gpm; final rinse spray, 
125 gpm, and for roof washing add 50 gpm. 

If your water supply main is too small, there 
are several solutions. Perhaps a larger main can 
be run into your washing facility, or if this is 
too expensive, a surge tank may be the answer. 
Thus if your supply is only good for 50 gpm, the 
surge tank could store sufficient water for a com- 

Continued on page 64 
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AUTOMATED WASHING: Liebmann Breweries 


Here’s how only 5 men wash 300 delivery trucks, 45 aluminum trailers weekly. 
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1. As 


driver 


truck 


engaged _ left 


enters washer, 

front 
wheel in ouide groove before 
attach 
chain to conveyor. At the push 


dismounting to drag 


of a button, conveyor starts 


driverless vehic le in cvcle. 


4. Hand scrub 
front. wheels, cab details, cab 
back, front, fuel tanks, 
exposed chassis parts, rear 


brush men 


van 
wheels, rear lights and license 


plates as conveyor takes truck 
to stop point. 


NOVEMBER, 1961 





2. After wet down with detergent spray, truck 
passes under dangle switch which starts ro- 
tating brushes. Side brushes start on cab, top 
brush on cab roof. Conveyor stops as top 
brush washes van front and side brushes stop 
also to avoid burning through paint on side 
of vehicle. 





5. When sudsy, clean-brushed vehicle reaches 
the end of conveyor line, it’s unhooked and 
driver gets in, starts the motor, and drives it 
slowly through low pressure flood rinse oper- 
ation which flushes off mechanically and 
chemically loosened road dirt to leave drip- 
ping vehicle sparkling. 


3. Since different length vehi- 
cles are electric 
stops conveyor when back is 
reached. Side brushes stop and 
move away as top brush swings 
down, starts washing van back 
from the bottom up. 


washed, eye 
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6. Clean vehicle’s driven off to 
parking area to drip dry. Total 
washing time: about 5 minutes 
from time vehicle leaves park- 
ing lot dirty until it returns, 
shining clean; total water con- 
sumed: about 9 cu. ft. (67.5 gal). 





Report on 


VEHICLE 
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plete washing cycle, refill itself automatically be- 
tween cycles. Surge tanks and pumps are often 
cheaper than running larger mains, will let your 
present one inch or larger pipes do the job. 
Electricity is usually less of a problem than 
water. Most shops already have 220 volt lines sup- 
plying the 3 phase, 60 cycle current required. 
Drainage, tire guiding grooves, drag chain sys- 
tems and other details can be supplied by washer 
maker, but more often are arranged locally. 


Chemical cleaning compounds increase brush 
type washer effectiveness, are vital to spray type 
systems. They are particularly effective on vehicles 
that are not available for frequent washing. There 
are four basic types: Acids recommended for gen- 
eral cleaning, especially on painted surfaces. Al- 
kalines to remove oily or greasy soils but which 
may dull paint if left on too long. Liquid detergents 
or wetting agents that can result in brighter sur- 
faces, cleaner rinses. 

Last come acid brighteners to de-oxidize alumi- 
num trailers. Most of these products contain wet- 
ting agents to cut superficial soils like smoke stains 
so the chemical can quickly reach the oxidized sur- 
face. Activators speed up the reaction and inhibi- 
tors slow subsequent corrosion in the best prod- 
ucts. Many fleetmen use two concentrated bright- 


DRIVE THROUGH WASHER for smal! bus fleet uses 
mops on top panels, omits drag chain to reduce costs. 


ROTATING TOP BRUSH has clear water spray to keep 


it clean, avoid smearing vehicle roof panels. 


ening treatments per year. Others prefer to use 
milder concentrations more often. 

One thing to remember about all types of wash- 
ing chemicals, one man’s meat is another man’s 
poison. In one instance, two bus fleets operating 
the same type of equipment have garages on oppo- 
site sides of the street, they operate in the same 
area, use similar washing equipment, and share 
the same water supply. Yet each uses a different 
cleaning agent and insists it does a better job on 
his equipment. Moral: only you can find the right 
washing: materials for your own fleet. 


DUAL VERTICAL BRUSHES rotate in opposite direc- 


tions to clean both sides of vertical trailer ribs. 

















New centralized routes. 














Dispatch at Douglas central 
replaces three departments 


B ASED on a two-year efficiency study, Douglas 
Aircraft Co., Santa Monica, Calif., consolidated 
three autonomous fleet operations, including man- 
agement, maintenance, and marshaling of freight 
into its centrally located, El Segundo dispatch 
center. Three men di:ect more than 14,000 pickups 
and deliveries which rack up an average of 190,000 
miles a month. This management concept promises 
savings in excess of $44-million annually. 

One dispatcher receives all calls from vendors 
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via phone or telautograph. He sorts these by cate- 
gories of truck requirements, zones and destina- 
tions, and places them on a circular “roulette” 
dispatch-wheel. Using two-way radio he routes 10 
vehicles in 10 individual zones. Thus he eliminates 
backtracking and duplication. He records each 
driver’s last radio-reported location by moving a 
magnetic label across the driver’s zone on a map 
of the entire area. 

Spiraling costs were, of course, prime reason for 
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Douglas 
Central 


. continued 


the Douglas study. But, regardless of costs—the 
very complexity of this private carrier’s system 
like most carrier systems, invited analysis. 

Consider the major problems that prompted the 
study: Douglas has three manufacturing divisions 
producing aircraft, missiles and rockets. Farthest 
north is the corporate headquarters at Santa 
Monica. South, some 10 miles distant, is the E! 
Segundo plant—next, the Torrance facility, part 
of the El Segundo plant. And 35 miles farther from 
headquarters is the Long Beach plant. Located out- 
side of the boundaries of these divisions—in a 
radius of 1 to 10-miles—are “satellite” manufactur- 
ing operations (facilities within divisions). 

Moreover, in the sprawling Los Angeles mega- 
tropolis where streets and freeways are literally 
choked with traffic, the fleet must haul materials 
inter-division, also to and from vendors and sub- 
contractors with plants spotted throughout the Los 
Angeles Basin. And intrastate shipments cover 
California like a web—interstate shipping stretches 
nationwide to Jacksonville, Fla., and Cape Canav- 
eral. 

With regard to equipment in use, another phase 
of the study concerned movement of unusual loads 
over highways and through cities. A large share 
of Douglas’ ladings require specialized equipment 
and transportation geared to move materials effi- 
ciently. Ladings sometime require precise, uni 
form temperatures in refrigerated trailers. 

Few common carriers would be interested ot 
properly equipped to handle many of these ship- 
ments. Moreover, loading and handling problems 
are increased because Douglas, being a private car- 
rier, has its own regulations that require packaging 
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SPECIALLY DESIGNED TRAILERS allow Douglas men to 
move complex loads through the urban sprawl of the Los 
Angeles Basin. 


of materials in various sizes of cartons, boxes, bags, 
tote-boxes—or not packaged at all. 


Three autonomous transport departments, 
completely staffed with service and maintenance 
facilities, were a wartime and post-war necessity. 
Under study they became suspect as contributing 
to inefficiency. One thing the researchers were sure 
of: Predicted on known factors and on potential 
transport needs the three separate dispatch systems 
would shortly be overmanned and over-equipped. 
(nother reason that made three departments sus- 
pect: Routing of external equipment from one 
division often duplicated that of the others. 

Now two dispatchers route all heavy equipment 
for intercity, intra and interstate shipments. These 
men accumulate orders on the roulette wheel, select 
equipment needed and designate routes. 

The intercity program has reduced from 28 to 
10 the number of vehicles used in these zones, 
resulting in savings of at least 1500 truck-miles a 
day. In addition, it has cut from 14 to 6 the num- 
ber of rigs in inter-division use. 

Two additional dispatchers, at Santa Monica and 
Long Beach, provide daily return loads for inter- 
division trailers. Each has intra-division vehicles 
under his control to move in-plant and satellite 
shipments. A mobile supervisor, from central dis- 
patch, monitors operations of the two offices. 
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HAULING EXPLOSIVE FUELS for aircraft, rockets and missiles requires special equipment, experienced, trained drivers. 


“This was a two-pronged study,” Ward C. Wood- 
ley, superintendent of transportation, explained to 
FLEET OWNER. “Fleet facilities,” he continued, 
“must be balanced between the known, and, in this 
case, the potential needs, of our production depart- 
ments. When a conventional or specialized type of 
vehicle is required, we must be able to supply and 
man it quickly. In that phase of the study dealing 
with probable equipment needs we had to rely on 
mixing some crystal-ball methods with past ex- 


perience to arrive at conclusions.” 


Research showed duplication. For some time 
the transportation department at El Segundo had 
been successfully operating with an intercity zone 
system, including specific truck-routes to, from, and 
in these zones. The locations of vendors’ plants 
formed the basis of routing these vehicles. But 
intercity and interdivision transportation was rec- 
ognized as the knottiest problem. 

Researchers found that duplication in intercity 
hauling sometimes averaged as high as 75% (based 
on all vendors listed, mutually served by all three 
divisions). This surprisingly high percentage 
pointed unalterably towards centralized dispatching 

in the least—to handle vendor routing. Then, 
the study turned to consideration of other factors 
bearing on establishment and location of a central 
dispatch office. 
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Study points to time-saving. Most centrally, 
most strategically located division in close prox- 
imity to freeways was El Segundo. It offered the 
most logical choice for a central office because, 
available here, too, were facilities for freight han- 
dling, maintenance and space to park a truck fleet. 
Before making their decision, however, researchers 
delved into the other phases of the study. 

A study of inter-division material flow consisting 
of vendor materials and of sub-assemblies disclosed 
that three dispatchers were not using planned rout- 
ing or scheduling methods but were, instead, mov- 
ing materials on a “when-ready” basis. Central 
dispatch would obviate this, and it would also make 
for more efficient use of the cube space available 
in these vehicles. 

The clincher, found in a closer investigation of 
vendor and inter-division dispersal, revealed that 
the number of vehicles and drivers could be re- 
duced from 42 to 16 if this central dispatch system 
were introduced. 

With the most critical problems now solved, the 
study moved rapidly to completion. It was divided 
into five separate steps: 1) Intereity (vendor rout- 
ing); 2) Interdivision; 3) Desert Routes; 4) 
Intrastate; and 5) Interstate transportation. 
Result: a new central dispatch system and a new 
fleet management concept that saves both money 
and man expense for a mammoth private carrier. 





How high-mileage fleet 
keeps tire costs down 


IN CHARGE OF OUTSTANDING TIRE PROGRAM is Harry May (right)—a man outstanding among men who know tires. 
Here he checks out new tire shipment with Maintenance Superintendent Frank Whitlow. 


Oornuy FOR NEW TIRES at Central Motor Lines last 
year was only $75,000 for a fleet covering 23.4- 
million miles. The fleet, headquartered in Char- 
lotte, N. C., includes 74 pickup trucks, 61 gasoline 
tractors, 179 diesel tractors and 439 trailers. The 
trailers average about 4265 miles a month. Cen- 
tral keeps a $12,000 to $18,000 new tire inventory, 
works 14 new tires into the fleet each month. 
Chief objective is maximum number of recaps 
per tire. The average right now is 3.9 recaps— 
a figure considered about tops by most fleet men. 
But Harry May, tire superintendent, believes that 
if you want the maximum number of recaps, you've 
got to concentrate on the carcass. So behind the 
recapping objective is a comprehensive purchasing, 
maintenance and testing program—all aimed at 


preserving the carcass. And controlling the entire 
program is a simplified records system—which is 
also maintained at minimum expense. 


Standardization of brand and tire cord is a 
major feature of the program. In purchasing origi- 
nal equipment and replacement tires, Central speci- 
fies its particular brand of 100-level tires with 
Tyrex rayon cord. One of the advantages of stand- 
ardization is that you have fewer problems in 
mounting dual mounts. 

But Central doesn’t believe in blind adherence 
to inflexible standardization. Feels you might over- 
look possibilities of improved performance in other 
products. So, along with the standardizing goes 
a continuous program of testing. More than 5% 
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of all tires in the fleet are on test at all times. 

Harry May believes the carcass lasts longer when 
tires are broken in on the front position. So new 
tires go on front tractor wheels. A 9/32-inch groove 
serves as a gage to show at a glance when time 
comes to switch. Recapped tires go on drive or 
trailer wheels, while repaired tires are placed on 
the trailers. The recapped tires run on drive wheels 
through their third retread. 


Tire inspections give special attention to condi- 
tion of tires approaching the need for repair or 
recapping. Whenever tires are switched or changed, 
the rims are steam-cleaned to rid them of any 
foreign matter that may cause tire misalignment. 


Rims are also painted, to hinder corrosion. 


Record system indicates number of recaps and 
repairs. It does not try to do any more than this. 
Central questions the value of any record sys- 
tem that attempts to tabulate mileage of every tire. 
Wonders if the information obtained is worth the 
cost of getting it. Says it would take at least one 
person full-time to keep a record of every tire. 
And no matter how diligent or accurate that per- 
son might be, the many possibilities for natural 
human mistakes make it almost impossible to be 
sure of your information. Errors can occur al- 
most anywhere along the line through the many 
tire changes—failures to record speedometer mile- 
age when making the changes, for instance, or 
errors in copying numbers. 

So Central keeps the record of each recap and 
repair on the tire itself. An “O” branded on the 
tire indicates it has been recapped. Another symbol 
indicates it’s been repaired. By literally keeping 
the record on the tire, Central achieves accuracy 
and avoids much paperwork. 

Paperwork is stripped to minimum requirements. 
When tires are introduced into the fleet, Mainte- 
nance sends Accounting a list, showing for each 
the brand number, date branded, manufacturer and 
serial number, tire size, number of plies, date put 
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STEAM CLEANING rids rims of dirt that might 
cause misalignment when tire is remounted—and 
a coat of paint protects it against rust. 


7 


BRANDING the record right on the tire saves paper- 
work and prevents errors. First six digits show 
¥Y this tire has been repaired once, recapped five times. 


into service, cost, unit number, and name of dealer. 
When a tire is discarded, Accounting is informed 
of the reason and the number of times it was 
treaded and repaired. 

The only other paperwork for the regular tires 
in the fleet is an identification card for each tire, 
which tells where it is, rather than its condition. 
Shopmen fill out a Tire Change Tag when they 
switch a tire from one position to another, or 
remove it for recapping or repair. 


Tires under test involve more paperwork. But 
since they amount at the most to 6% of the tires 
in the fleet, Central watches them closely and rec- 
ords their performance accurately. 

Each test tire has its own card on which is 
recorded tire make, size, cost, dealer’s name, brand 
and serial numbers, type of cord and number 
of plies, vehicle number, wheel position, number 
and types of repairs, mileage before and after 
each recap. 

If a particular type of tire under test meets 
Central’s standard of performance and proves su- 
perior to a type presently in use, it becomes a 
part of the fleet equipment. From that point, only 
its recapability and repairs will be recorded—and 
on the tire shoulder, not on a card. 
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“Y ou ean make or break the fuel oil busi- 
ness on the maintenance side—both from the 
vehicle and pumping equipment points of 
view,” says Louis A. Langie, Jr., fuel oil divi- 
sion manager, Langie Fuel Service. Here’s 
how this PM-accenting Maintenance Award 
Winner “keeps ’em rolling” in toughest win- 
ter weather—at same time it’s reduced man- 
hours-per-vehicle for the last three years. 


To evaluate Langie’s maintenance improvement 
you must understand this: Service must be depend- 
able to pay off in the fuel oil business. Therefore, 
Langie’s year-round program is geared to getting 
trucks through to customers in winter weather, 
averaging 118 freezing days. In snow storms Lan- 
gie’s are sometimes the only trucks on Rochester 
streets. At times this means key operating and 
maintenance personnel camp out in the shop in 
sleeping bags to keep deliveries flowing. 

In this multi-stop operation, mileage is much 
less an indicator of vehicle running time than 
hours. Oil trucks average only 6000 miles in five 
winter months, but the engine runs the equivalent 
of triple the distance, because the engine powers 
the high-speed pumps as well. Actually, availability 
of vehicles, reduced road calls and down-time are 
far better gages of the firm’s maintenance job. 

Look at the record. Despite a 25% jump in miles 
—attributed to addition of seven new Econoline 
oil-burner repair trucks—Langie cut its manhours- 
per-1000 fleet miles from 43.6 in °59 to 34.5 in ’60. 
This year’s figures will be down another 10% to 
20%, Langie says. Maintenance cost-per-mile in 
creased .2¢ to 8.4¢ in °60—mainly because of con- 
version to dual high-speed pumping apparatus and 
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LANGIE LINEUP: straight delivery jobs with dual pumps, 


Summer-winter plan for 


Oil fleet 


installation of two-way radios, in most of the 64- 
vehicle fleet. 

Langie expects to cut costs further in ’61 and *62 
through: new maintenance facilities, less farming- 
out of major repairs; continued driver orientation 
in vehicle maintenance; standardization on straight 
jobs for city delivery; upgrading staff knowledge 
of hydraulic pumping; and flexible on-the-job 
training. 

Present operations are in four divisions: Langie 
Fuel Service, serving 10,000 fuel oil customers: 
Automatic Heat Division, selling and servicing oil 
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plus units for burner service, long-haul and coal. 


maintenance 


burners; Babcock Oil, a fuel oil subsidiary serving 
some 900 customers. And lastly, Langie’s Coal Di- 
vision with 5000 customers in a declining market. 
In addition, Langie markets blown insulation for 
homes. 

To handle these divisions Langie operates straight 
trucks, trailers, over-road tractor-trailers, oil burner 
service trucks, utility vehicles. At the moment the 
firm is replacing three old units with two new 
White cab-over-engine models, straight jobs with 
3000-gallon capacity. They’re single-axle models 
with power steering for faster maneuvering in nar- 
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row streets in residential delivery areas. 

In fact, Langie is standardizing on the COE’s. 
Before deciding on straight trucks over trailers, 
company officials kept close tab on the ratio of 
delivery expense to labor. Even though trailers 
hold 4000 gallons and straight trucks 3000, Langie 
finds straight trucks make more deliveries in less 
time. To prevent delays when repairs have to be 
made, Langie keeps one straight truck and three 
tractor-trailers as spares. 

Newest fleet additions, seven Ford Econolines, 
operate as stockrooms on wheels, carrying $1500 
parts inventory. Selection of these models came 
after months of study. Deciding factors: flat straight 
floor; squarish wheel boxes—preferred over round 
or stepped-down type; curbside loading. One rear- 
engine model lost out because Langie wanted per- 
manent cabinets in that area. 

But what parts should be stocked on the trucks? 
Langie studied burner repair reports going back 
several years to determine the frequency of parts 
use. Numbered bins were built for small items, 
plus tool cabinets, shelves for ductwork and other 
supplies. 


Extensive major maintenance and recondition- 
ing is programmed for slack summer months when 
only four or five trucks operate. This dovetails 
with a thorough schedule for peak periods in win- 
ter. By mid-May all summer reconditioning work 
is carefully surveyed for each vehicle. Check points 
range from major overhauls to squeaks reported 
by the driver. Louis A. Langie, Jr., supervises this 
program and is kept informed of weekly progress. 
Deadline for reconditioning is October 15th. 

Conditioning of retail trucks comes first in 
summer, with trailers and spares last. The com- 
plete summer job includes wheel bearings, grease 
seals, brakes, engine tune-up, heater, defroster, 
horn, lights, wiring, pumping equipment. Each 
truck goes into the body shop in summer for 
necessary repairs. Wheels, bumpers and _ trailer 
skirting are repainted yearly to prevent corrosion. 

Normally, oil and coal truck bodies are repainted 
every second year. But through use of a new soap 
compound Langie’s extended painting an extra 
season on some units. Before repainting, an emulsi- 
fier is used to clean the vehicle. It’s sprayed on at 
least once a year. Saves time and money previously 
spent on sending vehicles out to be steam-cleaned. 
Rust-resistant paint is used on bad spots, framing, 
and cab floors where corrosion may develop. Pri- 
mer is put on, sanded down and covered with spe- 
cial oil tanker paint. 

During the winter all trucks are checked every 
1000 miles or once a month, whichever comes first. 
Grease and oil are changed at that time. For win- 
ter maintenance Langie uses Mobil truck PM work- 
sheets. But because of low mileage, there’s no 
group A, B or C checkout based on mileage in- 
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BODY RECONDITIONING is a “must” on summer 
schedule to prevent corrosion damage. Here, Ed > 
Conway, wintertime oil driver, sprays coal truck 
undercarriage in paint shop. 


NEW SHOP FACILITIES include four bays, with two 


shown here. Note carbon monoxide removal hoses. 


tervals. Every thousand miles in winter, trucks get 
the whole works, including chassis, power, trans- 
mission, and fuel oil pump checks. 

Of course, throughout the year vital repairs are 
handled immediately. 

Much attention is paid to washing vehicles to 
create a good public image in a competitive mar- 
ket. Rigs are washed as often as two and three 
times a week during sloppy weather. Even coal 
trucks are kept clean at all times. Because of the 
petroleum carried, as well as snow and ice, washing 
has been a constant problem. Over several years 
the firm tried four different soaps with its water 
jet wash rack. Some were too strong, removed 
paint along with dirt. Others were too mild. By 
trial and error Langie found Dubois Dufoam 
worked well on its dirt and water problems. 

Langie’s two-season maintenance program is 
based on its regular shop team: two master or “A” 
mechanics—one of whom is working shop foreman, 
a helper, an “apprentice,” and a garage man who 


is responsible for the three stockrooms and some 
maintenance. The department is supervised by the 
fleet superintendent and operations chief. 

Each summer this team gets a strong assist from 
a number of the retail drivers who help work on 
vehicles they'll drive in winter. Although a few 
drivers still have their own summer occupations, 
the company aims at having all oil truckmen work- 
ing all year. Coal division drivers belong to the 
Teamsters Union but the oil drivers (about 20) 
have their own independent, unaffiliated union. 

Langie no longer hires “just plain truck drivers” 
for oil deliveries. In addition to driving experience 
it wants men with some maintenance skill or me- 
chanical aptitude so they can work all year. Not 
only does this provide a pay check every week and 
job security—it helps Langie hold top men. Doesn’t 
risk “losing” them during the summer. 

In addition to adding extra maintenance help 
when sorely needed, the use of drivers in the shop 
has two other benefits. Drivers are apt to be more 
careful of repair work they perform because it’s 
on trucks they'll be driving in a few weeks. Since all 
oil drivers are paid on an incentive basis (on hours 
or gallons pumped, whichever is highest), they 
have a big stake in breakdown-free operation. And 
since drivers help put the trucks in shape they’re 
less apt to abuse them in driving. 

The company trains all drivers in some sort of 
vehicle maintenance. After a week’s road train- 
ing, all new drivers spend at least a week in 
the shop before going out on deliveries. Langie 
wants drivers to understand the equipment they 
operate, and the role of the maintenance depart- 
ment—eventually to be capable of handling some 
emergency work in a pinch. 

All three over-road drivers have worked in the 
shop for long periods. One was hired as apprentice 
mechanic. After three years in the shop he was 
promoted to driver. But he’s back in mechanic’s 
coveralls in summer. Langie especially wants over- 
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road drivers to be able to make emergency repairs 
to save long road calls, high repair bills and costly 
delays. 

This is important because the product hauled 
over the road, No. 6 industrial fuel oil, congeals 
when cold and cannot be unloaded. It stays warm 
about five hours and must be delivered within that 
time. Otherwise, the whole rig must return to head- 
quarters for warmup. The company hopes to in- 
stall heaters to prevent this. 

Drivers are coordinated with maintenance even 
in winter. First, drivers are held responsible for 
defects unreported on their daily vehicle condi- 
tion sheet. Secondly, they receive monthly safety 
checks of $5.00 or more if they comply with 12 
safety and vehicle condition rules. According to 
Langie the “bonus” promotes better driving and 
keeps operators aware of vehicle condition. More- 
over, the driver’s daily checkout eases the shop 
workload. 

To qualify for his safety check (money is pooled 
among qualifiers) the driver must: have no acci- 
dents or oil spills; keep “dry cleaner” (impurity 
removal unit) clean; check dehydrator glass, tires, 
radiator, battery, gas gage and oil hoses; drain 
sump daily if necessary; report vehicle defects 
daily; check and know how to use fire extinguisher; 
drain air tank daily. 

Operations manager and fleet superintendent 
spot-check each man twice a month. 

This daily driver checkout, tied in with improved 
PM, has been so effective, the company removed 
the two-way radio from the mechanic’s truck. In 
the past he needed it to keep up with road calls. 
lo keep morale high the company offers benefits 
of hospitalization, group insurance (firm pays part) 
pension plan, profit-sharing bonus, vacations. And 
to stimulate the flow of new ideas on fleet opera- 
tions, Langie holds an all-day “bull session” with 
five top oil drivers, management and all shop men. 

To augment its staff and train new maintenance 
help, Langie operates a continuing on-the-job train- 
ing program for young helpers or “apprentices.” 
Most are graduates of a local trade school. Langie 
uses these “apprentices” in both truck maintenance 
and burner service. An “apprentice” may start in 
the oil burner division and be switched to the truck 
shop after his aptitude is evaluated. 


New garage facilities, leased in August, make 
better use of space than former quarters. The 
fluorescent-lighted garage includes four bays for 
monthly checkouts as well as wash rack, paint and 
body area, repair benches. And the storeroom has 
space for one-third expansion in parts inventory. 

Also, the new layout is designed for closer co- 
operation between departments. For instance, there’s 
a sliding window between operations office and 
shop foreman’s desk (to expedite repairs, shop 
foreman can order up to $50 in materials without 
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business office approval). 

The new shop doesn’t permit body welding be- 
cause of extensive number of oil tanks on the 
property. But an enclosed welding shop is avail- 
able for small parts. The shop farms out its work 
on springs. 

In the past Langie used “outside” shops for 
major repairs such as engine rebuilding. But the 
new facilities permit some of these jobs to be 
scheduled. For the first time, three engines were 


APPRENTICE Ken Beikirch works on White truck engine. 
Langie’s on-the-job training program strengthens mainte- 
nance department efficiency. 


WORK BENCH AREA with small-parts stockroom in rear. 
Firm increased parts inventory by 1/3 and will handle more 
in-shop major repairs this year. 
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MECHANIC HELPER Bruce Becker frees up brakes 


on rear wheel after first replacing broken spring. 


FUEL TRUCK DRIVER DICK MECHLER, head of independ 
ent driver union, works on high-speed oil-pumping units 
during summer reconditioning period. 


IMPROVED SHOP LAYOUT facilitates departmental co 
operation. Working shop foreman consults with operations 
manager as master mechanic checks tool box. 


rebuilt this past summer by Langie’s crew. The 
maintenance staff is anxious to handle this work 
because it’s less than satisfied with the quality of 
“outside” work. Although time doesn’t always per- 
mit in-shop handling, an increased amount will be 
tackled in the future. Langie figures its own costs 
of repair (labor and materials) at $4.50 per hour. 
Outside work averages $5.50. 

As with any good fleet, Langie’s crew uses some 
of its own twists to keep trucks rolling. When start- 
ing is difficult on cold days, shop foreman Al Figler 
vets out his “magic box” or “hurdy-gurdy,” as he 
calls it. Actually it’s a Model T Ford coil, produc- 
ing a hot spark for fast ignition. With it, Figler 
says he can tell whether the no-starting condition 
is due to frozen fuel line, flooded carburetor or 
ignition trouble. See “Shop Kinks,” page 147 for 


another Langie idea. 


Conversion to high-speed dual pumping appara- 
tus adds both profits and maintenance headaches. 
Although high-speed units allow more deliveries with 
fewer trucks, Langie mechanics now spend twice 
as much time servicing pumping units as vehicles. 
Lack of efficient pump servicing by local distribu- 
tors forces Langie to develop its own experts by 
sending shop foreman and operations chiefs to 
national conventions about high-speed hydraulic 
pumping. 


Switching to its own over-road hauling keeps 
the firm competitive on its No. 6 industrial fuel oil. 
Langie’s four over-road tractor-trailer units (two 
new tandem-axle jobs, a reconditioned single-axle 
Reo and a service-leased Mack diesel) pick up oil 
in Buffalo, run 90 miles west, 50 miles east and 
south. Previously Langie used all contract carriage 
but now handles 25% of this hauling itself. Louis 
\. Langie, Jr., says the company can cut hauling 
costs in half by handling the job itself. The price 
on No. 6 fuel, he says, is so competitive that trans- 
portation savings represent the difference between 
marginal profit and none at all. Langie intends to 
make this over-road hauling and industrial fuel oil 
delivery a full private fleet job in the future. 
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Our schools—are they meeting 
the need for trained mechanics? 


ARE WE SHORT on mechanics or short on training? 
For some time now, segments of the automotive 
industry have been making an urgent plea, via 
the public press and industry trade publications, 
for an additional 14-million mechanics. To most 
readers this might indicate a dire shortage. But 
does a shortage actually exist? If it does, what is 
its nature? 

Among the nation’s fleets, FLEET OWNER feels 
sure, the shortage is not so much of mechanics as 
of well trained mechanics. A quarter-million sec- 
ond-rate mechanics, or even mechanics with mini- 
mum training and experience would do little to 
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improve the situation. What fleetmen need is a far 
smaller number, but much higher quality. 

For a nation whose economy depends on wheels, 
this shortage of well trained mechanics poses a 
serious problem—and, in the event of a national 
emergency, it could prove disastrous. For the car- 
riers, whose costs for improperly maintained equip- 
ment runs into millions of dollars each year, it’s 
a serious economic problem right now. 

These millions of dollars are going down the 
drain for high fuel and oil consumption, excessive 
tire wear, road breakdowns and generally unsatis- 

Continued on next page 
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factory operation. Much of this money could be 
turned into profits by a well planned program for 
training mechanics and making them available 
when and where needed. So it’s little wonder that 
fleets are working feverishly to develop the latent 
skills of their present mechanics. But this is not 
enough. An additional and greater reservoir of 
trained men is needed. 

How can we meet this challenge? It will take 
more than press releases and the endeavors of a 
few public-spirited members of the automotive in- 
dustry. It calls for organized effort, planning, and 
close cooperation by all segments of the industry, 
with each other and with the schools that must 
provide a large part of the training. 

In this and the next three articles in the 5-T 
series, we examine the mechanic situation as it 
exists today at all levels—pre-employment training 
and guidance counseling in vocational and tech- 
nical schools; recruitment and selection; on-the- 
job-training and specialized or advanced training 
and re-training. We propose to see if and where 
they can be improved—and what fleetmen can do 
to improve them. 


New standards set for 


selecting and training 


Since there is no such thing as a “ready-made” 
mechanic, the first exposure to automotive training 
will most likely be the vocational and technical 
schools. It’s here that the inventive or mechanically 
inclined kids who like to tinker with a car or truck 
will first learn the principles of automotive me- 
chanics, So let’s take a look at these schools to see 
how close they come to providing the quality as 
well as the quantity of mechanics needed. 

The more than 900 vocational and_ technical 
schools in this country range all the way from the 
strictly “trade” high school to the more advanced 
technical institute, with varying combinations in 
between. Some vocational high schools include a 
technical course with emphasis on science lab and 
other academic work that’s preparatory for an 
engineering degree in college. Schools classed as 
technical may be private institutions with pay-to- 
learn students of all ages. Or they may be extensions 
of the public school system, tax-supported and 


usually tuition-free to students living within the 
state or community. Examples are the two-year 
junior or community college. 

Which of these types is most important to fleet 
operators? It’s not the type that matters so much 
as location. The nearby school is the one that will 
be or should be your most likely source of mechanic 
material. It’s the one where you can participate 
personally to influence guidance counseling—make 
known the employment and career possibilities in 
fleet shops—determine quality of instruction and 
students enrolled. 


The vocational high school. This is the starting 
place for many of our future mechanics. Usually 
they’re the boys who can’t or do not want to go 
to college. Some turn to the vocational high school 
because of genuine aptitude and ambition. But too 
often they’re the study or social problems passed 
on to the vocational school because the regular high 
schools have found them too hard to handle. As a 
result, some vocational high schools have become 
little more than a dumping ground. 

Fortunately, the concept of the vocational school 
as a “blackboard jungle” is changing. Educators 
across the nation are working hand-in-glove with 
the automotive industry to produce better instruc- 
tional programs—and to upgrade the quality of 
students. 

The newer vocational school programs require 
more and more time in the classroom and labora- 
tory—less time practicing simple manual skills in 
the shop. Blueprint reading, physics, metallurgy and 
welding have been recognized as important related 
subjects in the training of future automotive me- 
chanics. 

At some of the better vocational schools—espe- 
cially those operating at the post-high school level— 
courses in the chemistry of combustion, corrosion, 
lubrication, fuels and electrolysis are sometimes in- 
cluded in the program. Specialized training for 
diesel mechanics is also being offered in a small 
but growing number of schools. 

The Automobile Manufacturers Association, 
working closely with guidance counselors and edu- 
cators, has this to say in its Standards for Automo- 
tive Service Instruction in Schools: 

“A planned curriculum is required for the stu- 
dent of automotive mechanics in order to qualify 
him in this highly specialized field. Substitution of 
a generalized curriculum may result in the lack of 
basic job competencies needed by the student when 
he seeks employment. More important, without the 
background supplied by a planned curriculum, the 
student is usually unable to continue his education 
in more specific areas or fields related to the auto- 
motive industry. Therefore, it should be the aim of 
a curriculum to provide the basic minimum educa- 
tional requirements to prepare the student for prog- 
ress in his chosen field.” 
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Quality of teachers. It takes more than an up- 
dated curriculum to turn out good automotive me- 
chanics. It takes qualified teachers and a well 
equipped shop. 

And even the best teachers need training and 
updating—else a good course of study will fall flat 
on its face. For example, in all our visits at voca- 
tional schools, we were continually looking for 
courses in diesel engine repair and diagnosis. We’ve 
been preaching right along that diesels are on the 
move and consequently there’s a need for more and 
more mechanic training in this area. 

In one school the instructor was asked why diesel 
instruction was not part of his program. He re- 
plied that he had never learned diesel engines him- 
self; retirement was licking his heels and he sup- 
posed it was too late to start now. But what about 
the future automotive technicians? Why should it 
be too late for them? 

The success of any vocational school program 
depends largely upon the qualifications, enthusiasm 
and energy of its teachers. Many colleges and uni- 
versities across the nation provide automotive 
teacher-training programs. State vocational depart- 
ments, universities and the automotive industry 
have cooperated in establishing summer work- 
shops to update teachers on service practices and 
training procedures. 

The automotive industry is doing a bang-up job 
in helping arrange these summer workshops. Vir- 
tually all major vehicle and components manufac- 
turers are participating. Altogether it stacks up as 
a multi-million dollar effort. No one is willing to 
estimate officially how much money the industry is 
putting into it, but it’s agreed that it runs into 
big figures. 

Auto manufacturers who are members of AMA 
(and that’s about all of them) granted the Uni- 
versity of Michigan $160,000 to start a program 
of testing boys at the 9th grade level to determine 
their mechanical aptitude and set up some sort of 
guide which might channel these kids into me- 
chanics courses. The test is about half completed 
and a progress report on the test so far will be 
presented before the American Vocational Assn. 
which holds its annual meeting in December. De- 
cember 6th will be “Automotive Day for Teachers” 
at the Kansas City meeting, and on that day auto- 
motive manufacturer representatives will be on 
hand to report on activities aimed at “bridging the 
gap between high school training and technical em- 
ployment as an auto mechanic.” 

In addition, at the University of Michigan, all 
auto shop teachers in the state are invited to spend 
a day or day and a half, at which time auto rep- 
resentatives are on hand to bring teachers right 
up to date on latest developments, newest teaching 
aids, and new methods or techniques that need to 
be taught. 

Automotive Service Industry Assn. makes avail- 
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able to schools a 26-page listing of instructional 
aids from manufacturers, along with textbooks 
from publishers. A. S. I. A. is working closely with 
an industry-wide committee on a study program 
called Project Automotive Technician (P.A.T.) 
aimed at improving quality of the mechanic at the 
vocational level, and making extension courses 
available to present mechanics. 


Modern up-to-date equipment is also essential 
. . . tools to work with . . . parts and components 
to work on. In this area also, much credit goes to 
the manufacturers who lend or donate such things 
as engines, chassis and transmissions. Other com- 
ponent parts are frequently sold at a discount to 
schools. 

Some of the better schools boast modern up-to- 
the-minute testing and other equipment that would 
put many fleet shops to shame: Delicate and ex- 
pensive meters, analyzers and testers, for instance 
—or oscilloscope-type diagnosing machines, 25-ton 
hydraulic arbor presses, engine lifting apparatus, 
electric arc and oxy-acetylene welding equipment. 

But there are other schools that might still have 
students working on a 1928 Essex if it happened to 
be around. In one school we found the testing 
equipment so out-dated that it had little value for 
today’s complex engine. In another the students 
were working on chassis of 1948 vintage. In still 
another, we found them fitting babbitt-poured con- 
necting rods to a crankshaft. This type of equip- 
ment may be all right for basic instruction but 
it’s totally inadequate for a planned vocational 
training program. 

Frequent changes in car and truck design often 
necessitate new kinds of tools. Also, shop equip- 
ment must be replaced when it becomes obsolete 
as well as when it wears out. No different from the 
fleet operator, the budgeting and allocation of funds 
for auto shop equipment can become a real head- 
ache to school people. However, it must be recog- 
nized that in automotive training, whether in a 
vocational school, technical school or fleet shop, 
up-to-date tools and equipment are an absolute 
necessity. 

Today’s complex truck cannot be repaired by 
the village blacksmith as was the case not too many 
decades ago. It takes a mechanic with know-how, 
who must be able to work with his head as well 
as his hands. He must have a wide range of tech- 


nical knowledge and he must be an expert, as well, 
in trouble-shooting and problem-solving. 


The technical schools. As previously mentioned, 
the technical school may be the private institution 
supported by tuition fees or the tax-supported 
school included or associated with the public 
school system. One thing they have in common: 
most of the students are more mature and they’re 
there by choice. Most private institutions take boys 
of high school age or adults. Those coming under 
the public school system usually require a high 
school diploma or work experience considered 
equivalent. 

[These schools frequently attract experienced 
men who want to specialize, or men already em- 
ployed as mechanics where there’s no on-the-job 
training available. They want to earn more money 

obviously a more immediate and powerful in- 
centive than any of the long-term incentives usually 
dangled before boys of high school age. This is one 
factor that might make the tech student a preferred 
job candidate from the fleet operator’s standpoint. 

But is the tech student better trained? Not 
necessarily. You find the same range among tech 
schools as among vocational high schools—good, 
bad and indifferent. In principle the curricula are 
much the same. In the good schools, it’s a well 
balanced program of shop practice and classroom 
study. 

Tuition at the private technical institutes varies 
with type of curriculum. An automotive course 
might run for 720 hours and cost a little over $700. 
Many have been approved by the Veteran’s Admin- 
istration for training under the Korean G.I. Bill 
(Public Law 550). A good one should carry the 
approval of the State Department of Education. 


What good programs 
can do: three examples 


FLEET OWNER would like to report that the three 
forward-looking programs described here are typ- 
ical of all the vocational and technical schools in 
this country. But unfortunately, this is not the case. 
They are typical, however, of an increasing num- 
ber of programs to be found in various parts of 
the country. They include a vocational-technical 
high school, and two state-wide programs that are 
upgrading quality of their training at the same 
time they expand to train more mechanics. 


NORTH CAROLINA is a state that takes its mechanic 
training seriously—and it’s one of the few places 
where FLEET OWNER found trucking industry lead- 
ers actively participating in such educational pro- 
Prams. 


Four years ago the North Carolina legislature 
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authorized the establishment of a network of tech- 
nical education centers throughout the state. Twelve 
centers are now in operation, with six more sched- 
uled to open by 1963. Each center represents a 
capital outlay in excess of $1.5-million for property, 
buildings and equipment. 

Automotive technology courses will be offered at 
all eighteen centers. But, almost unique in mechanic 
education, are three centers which will specialize 
in truck and bus maintenance. They'll be located 
at Wilson, Winston-Salem and Charlotte—three 
locations agreed upon after conducting surveys and 
consulting competent leaders in the transportation 
field. 

Fleetmen and other trucking leaders have been 
active in the development of these courses. On a 
visit to the school in Wilson, FLEET OWNER found 
Tom Outlaw, managing director of the North Caro- 
lina Motor Carriers Assn. discussing needs of the 
trucking industry with Salvatore Del Mastro, school 
director. Mr. Outlaw serves on the state advisory 
board. Serving on the local advisory board are rep- 
resentatives from Associated Transport and Thurs- 
ton Motor Lines, along with two manufacturers in 
the truck field, and the state chairman of the parts 
jobber association. Says Ben Gray, instructor in 
the program at Wilson: all good men, and 
making a splendid contribution to our program.” 

Mr. Del Mastro tells FLEET OWNER that the 
school’s course in Transportation Maintenance 
Technology has as its objective the development of 
automotive technicians rather than line mechanics. 
Its planned curriculum is designed to provide total 
training in the theoretical aspects and practical 
instruction for those students seeking careers in the 
bus and truck field. This kind of training should 
turn out men potentially capable of working as 
assistants to maintenance engineers or superin- 
tendents in a staff capacity—thus filling one of the 
urgent needs in the industry. 

The schools that teach the truck and bus course 
are putting more emphasis on quality than num- 
bers. So, unfortunately, Wilson will be graduating 
only about twenty of these automotive technicians 
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CHECKING OUT TRUCK ENGINE. These boys are 

part of class at Wilson Industrial Education Center, 

North Carolina—one of few courses in country spe- 
4 cializing in truck and bus maintenance. 


DRAFTING CLASS at Wilson gives students better 
understanding of vehicle and components they'll be 


VY working on. 


e 


a year. The most that can be expected from all 
three schools is about sixty graduates each year. 

Laboratories at the Wilson school are equipped 
with the latest maintenance equipment, from power- 
plant (gasoline and diesel) to final drive. Included 
are diagnostic and testing instruments such as you 
find in an up-to-date fleet shop. Students work on 
chassis components in the departmentalized labora- 
tories to gain experience and become more profi- 
cient in working with all mechanical elements of 
a vehicle. 

Scope of the classroom is intended to keep abreast 
of the rapid changes in engineering and design in 
the automotive industry. Related courses include 
mathematics, technical communications, human 
relations, physical science, mechanical drawing, 
electronics, industrial organization and manage- 
ment. 

The course takes 14% years and requires a high 
school diploma or test for mechanical aptitude 
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GUIDANCE COUNSELOR interviews each applicant 
at Essex County Vocational and Technical High 
School. This school has a waiting list and “hard-to- 
handle” cases are not accepted. 


WELDING—oxy-acetylene and arc welding—is one of 
the specialized skills taught at the Essex County 
school. 


before an examining board. Two years of math 
are prerequisite and one must be algebra. 

The student pays a nominal fee for his educa- 
tion at Wilson. The fee for one term, consisting 
of three months, is $24.50. The total cost, for the 
18 months exclusive of textbooks, runs $147. 

For deserving students, the Board of Directors 
of the Maintenance Council of the NCMCA makes 
available on a state-wide basis two $200-scholar- 
ships. These are limited to students interested in 
the Transportation Maintenance Technology pro- 
gram. 


ONE EXAMPLE of a well equipped, up-to-date voca- 
tional high school is the Essex County Vocational 
and Technical High School in Bloomfield, N. J. It 
has responded to demands of our pushbutton era 
with a planned curriculum that attracts and gradu- 
ates high-calibre young men who are qualified to 
become line mechanics after about a year of em- 
ployment. 

As the name indicates it is practically two schools 
in one. The vocational course turns out young men 
who are ready for skilled manual jobs, while the 
technical course prepares boys for jobs in the 
mechanical field on a junior engineering level. Its 
technical course in Aeronautics is so complete that 
those who complete the course are certified by the 
school to take the Federal Aeronautic Administra- 
tion examinations immediately. 

It all begins in the ninth year program. This is 
when the school feels students need help in making 
decisions about their future and in solving their 
personal problems. Here is where guidance is pro- 
vided by teachers, counselor and the principal. 
Parents are urged to work with the school so stu- 
dents may make the best decisions and develop 
their abilities to the fullest extent. 

There is always a waiting list. This happens to 
be one of the schools where the “hard-to-handle” 
cases are not accepted. In fact, the school is con- 
tinually “washing out” a small percentage of its 
student enrollment because there’s no room for 
students who don’t work. 

“We feel there’s more to it than just bringing 
out their latent skills,” says Harvey E. Perry, the 
guidance counselor. “Our students are graded on 
cooperation, application, promptness, regularity, 
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initiative, social attitude. We want to train them 
with a good job attitude as well as certain skills.” 

The ninth year at Essex County gives the stu- 
dents an opportunity to go into a number of shops 
and laboratories, and to try their hands at the 
work required in several occupational fields. In 
essence, it’s a year of exploration to decide on the 
vocational or technical education best suited to 
the student. 

In addition there’s a course in subjects which 
require homework preparation and carry first-year 
high school credits. So if it’s found the student 
lacks aptitude, he can be transferred to his regular 
high school to complete his education. 

Those who qualify to stay for the next three 
years and complete the course in automotive repair 


- 


CLASSROOM WORK is emphasized at Essex, where boys 
receive sound instruction in such basics as math, physics, 
chemistry and English. 


UP-TO-DATE EQUIPMENT includes instruments such as 


this scope analyzer. 


NOVEMBER, 1961 


and service receive training and instruction in the 


following subjects: 


e Bench work 

e Machine shop prac- 
tice 

e Running gear and 


e Engine 

e Engine accessories 
e Electrical system 

e Storage batteries 


e Repair practice 
e Power transmission e¢ Testing and servic- 
and control ing 
eRear axles e Diesel engines 


They also receive sound classroom instruction in 
such basics as mathematics, English, physics, chem- 
istry and related subjects. 


A tip to fleet operators: Essex Country Voca- 
tional welcomes suggestions from future employers 
and it will organize courses requested for its eve- 
ning schools. The objective is to help workers in- 
crease their efficiency so that they, their employers, 
and the entire community may profit by the in- 
creased quantity and quality of work. The only 
catch is that a minimum of fifteen must register 
before any course can be given. 

This type of cooperation is now offered by many 
schools throughout the country. So how about the 
schools in your community? If you want a course 
in a particular subject, why not cooperate with 
other fleet operators in the area? It shouldn’t take 
too much effort to get together the required num- 
ber of students. 


A REALLY BIG PROGRAM of area vocational-technical 
schools is now underway in Georgia. Within four 
to five years, there will be 31 brand-new schools 
in this system, built at a cost of $26-million. Four 
are now complete, and eight more will open in 
September 1962. 

At least 20 of these schools will offer a full two- 
year course in automotive mechanics; four will 
offer a full program in diesel mechanics. Those 
are the presently known plans; even more may be 
offered as final curricula are established for the 
schools still some time away from completion. 

Until this year, Georgia has had two state-wide 
vocational-technical schools, one serving the north 
and one serving the south part of the state. Each 
has dormitory facilities. The new schools will serve 
areas within a 50-mile radius, so that many stu- 
dents will be able to live at home. 

Bill Hix, director of Vocational and Industrial 
Education in the State Department of Education, 
emphasized to FLEET OWNER several features of the 
new school set-up that are rather unusual. And 
which we believe are thoroughly desirable from 
the fleetman’s point of view. 

These schools are intended primarily as post-high 
school units. However, a student who has dropped 
out of high school to go to work may, after a 
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period of one year or more, apply for admission. 
There will be no “automatic” admission; students 
will be accepted only on a selective basis, with 
aptitude, academic record, and deportment all con- 
sidered in the decision. That’s for the full-time 
students. 

In addition, the schools will present special pro- 
grams (3 hours per day) to supplement regular 
academic work for 11th and 12th grade high schoo! 
students. This will be for those who want enough 
“trades” skill to be able to start work immediately 
after high school graduation. In addition, an ex- 
tensive program of evening “extension” courses will 
be offered for employed persons who want addi- 
tional or advanced training in specialized fields. 

One point stressed by Hix was the standards 
that have been established for instructors in these 
schools. In addition to proficiency in their par- 
ticular fields, these instructors will be required to 
complete 30 semester-hours of work in teacher- 
training during their first two years on the job. 
The purpose—and it’s one we think deserves spe- 
cial commendation—is to be sure that the instruc- 
tors are fully qualified as teachers as well as me- 
chanics, machinists, electronic technicians. 01 
whatever they may be instructing. Considering the 


relationship to pay scales for comparable jobs in 
industry, the pay scale established for instructors 
in this new school system compares very favorably 
with the instructors’ salaries available in other areas 
of the country. 

At the state level, there is an advisory board 
that recommends courses to be offered and general 
outlines of curricula. Representatives of many in- 
dustrial and service groups, including the Georgia 
Motor Truck Association are on this board. At the 
local level, there is an advisory committee for each 
of the 31 schools. Here, Hix expressed disap- 
pointment that, so far as he could check, not a 
single representative of a motor carrier was serving 
on any of these local committees, though there is 
plentiful representation of automobile dealers and 
automobile garages and service stations. 


Hix assured us this was not a question of the 


motor carriers being “shut out.” In fact, he was 
anxious to get names from FLEET OWNER of quali- 
fied people we know in Georgia who might be in- 
vited to serve. 

By way of statistics, here are a few data that 
reveal something of the magnitude of the Georgia 
program: Each of the 20 or more schools to offer 
automotive mechanic training courses will have a 
capacity of 20 or more students in this program; 
Atlanta will have a capacity of 80. (These are full- 
time students in the two-year program, and do not 
count part-time or extension students.) Laboratory 
facilities will be extensive: Most schools will devote 
10.000 sq ft or more to automotive laboratories; 
one will have 17,600 sq ft. 

And what is Hix’s biggest problem? “Pirating” 
of students by auto dealers, service stations, and 
fleets before they finish their training! 


1S THIS THE ULTIMATE? These students training for aeronautic work at Teeterboro School of 
prescribed 21-month course of study which certifies them to take the Federal Aeronautic 
mechanics must pass this test. In the interests of public safety, will it eventually be 


mechanies and technicians? 


\eronautics must complete a 
Administration tests. All aeronautic 
necessary for ICC to certify motor vehicle 
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McGRAW-EDISON COMPANY 


TRANSPORTATION COOLING DIVISION 
5201 W. 65th Street, Chicago 38, Illinois 
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‘Bendix S-1100 Heavy-Duty Brake Blocks are 
the answer to rugged brake requirements,” 
says Mr. Grasher. ‘‘Our company operates a 
fleet of tank trailers which covers thousands 
of miles of hazardous roads. This means we 
have to have the best brake linings available. 
Since using Bendix Brake Blocks, we are 
experiencing less down-time, cutting main- 
Joe Grasher, Supt, of Main- tenance costs considerably. We not only have 
tion Co., Salem, Illinois. increased our lining life, but are getting far 
better drum life and fewer heat checks than 
with any other lining we’ve ever used.” 


The Lightning Transportation Co. also found 
it eliminated complaints from drivers on 
fade and burn-outs from extreme heat or 
wet conditions. Its drivers report good, 


7 ee dependable braking at all times with Bendix® 
BENDIX 6- 100 S-1100 Heavy-Duty Brake Blocks. 


Reports like these bear out what has been 


discovered in over two years of testing these 
HEAVY. DUTY BRAKE BLOCKS new blocks. On 161 different vehicles, travel- 
ing more than a million miles over some of 
the country’s most rugged terrain, these 
heavy-duty blocks delivered superior perform- 
ance. In fact, operators reported as much as 


65% to 75% longer block life, on the average, 


ee with Bendix S-1100. 
Laboratory dynamometer tests showed the 


Bendix S-1100 suffered substantially less 
wear than any of the 14 other brands tested. 
Convincing proof that your fleet will go 
farther between relines with Bendix S-1100 
Heavy-Duty Brake Blocks! See your nearby 
Bendix distributor or write to Marshall- 
Eclipse Division in Troy, N.Y. Export Sales & 
Service: Bendix International, 205 E. 42nd 
St., New York 17, N. Y. 


LOOK FOR THE BENDIX S-1100 BLUE—THE MARK OF QUALITY 


Marshall-Eclipse Division 


" Send 
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FOR THE FOURTH STRAIGHT YEAR, ALL OF AMERICA’S CAR MAKERS HAVE CHOSEN TYREX 


TYREX INC., Empire State Bidg., New York 1, N.Y. TYREX (Reg. U.S. Pat. Off.) is a collective trademark of TYREX Inc. for rayon tire yarn and cord. 
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NO “NYLON THUMP!” 










































































RAYON TIRE CORD AS STANDARD EQUIPMENT FOR THEIR NEW CARS...’NUFF SAID! 


TVREX ‘eis 
Chitin ence we eave asin seth RIDES SMOOTHER! 
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Mr. M. Hendrick- 
son began design- 
ing and building 
motor trucks and _— i mt ote 
automobiles at the ' eS >. | as oo: £ 
turn of the cen- r $ - : WINDOM SHADES 
tury. The friction- ; ; 
drive truck at 
right was built in 
1907. 

For many years the Hendrickson 
organization has been headed by 
the four Hendrickson brothers. Now 
aided by the third generation, Hen- 
drickson has maintained leadership 
in the automotive industry by strict 
adherence to the highest standards 
of reliability and performance. 


TH ae eb 


MOTOR TRUCK DIVISION 


1 





M.H.COBE & CO 
WHOLESALE LnuoRs 
Ang BOTTLERS. 

8 HANOVER 


This COE tilt-cab truck was built This 1927 Hendrickscn custom- This first practical tandem axle 
by M. Hendrickson in 1912, for a built Crane Carrier was designed suspension, designed and built by 
Boston dealer. for a 74-ton crane. Hendrickson in 1926, featured par- 

allelogram design and the exclusive 
below-axle walking beam. 


Modern Hendrickson Tandem 

Suspensions are available with Steel 

Spring, Rubber Load Cushion, and 

Air Ride springing media. Equaliz- 

ing beams distribute loads evenly to 

both axles and reduce the effects of 

road irregularities 50%; torque rods 

and rubber bushings absorb starting 

and braking torque and eliminate 

Quite different in appearance, Current Crane Carriers are manu- maintenance; vertical drive pins 

size, and performance from its 1912 = factured for cranes from 10-ton to __ leave the springs free to perform the 

predecessor, this 1961 Hendrickson over 60-ton capacities. sole function of cushioning the load. 
COE Tractor incorporates the new- 

est adaptations of tested designs. HENDRICKSON Manufacturing Company, Lyons, Illinois 
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Mack-built engines—High performance, tongest- 
lived engines on the road today. Famed Thermodyne 
diese! and gasoline powerplants are Mack-built . .. 
often operate over half a million miles wien arene 
downs or overhauls. 
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Mack-built transmissions—No loss of momen- 
tum while shifting. Mack transmissions from 
5 to 18 speeds are even-spiit--you get the right — 
ratio for grade and load. Service records prove 
that Mack transmissions stand up to heavy- 
duty hauling far longer and need less attention 
than any others. 


Mack-built rear axies—Maximum pertormance t# ebteined 
by a wide range of ratios offered in Mack rear axles, For 
maximum traction under adverse conditions, Mack offers 
the single-axle PowerDivider cam and plunger differential 


which automatically directs a bias of torque to at seks 


with traction. 


Mack-built Balanced Bogie—Where six-wheel performance 
is required, the Mack Balanced Bogie has become synony- 
mous with four-wheel-rear-axle drive. Mack's patented 
PowerDivider inter-axle differential gives no-slip traction 
in slippery going by directing a bias of torque to the axle 
with traction... assures maximum performance under ell 
road conditions 


What’s the 


true 


measure 
of truck 
economy 





The 


ot 


is the over-all cost to you during the useful mileage life of your 
truck—not just its initial price. The over-all cost of a truck must be 
directly related to the job you expect it to do. Yet some buyers 
still persist in trying to save on truck costs by cutting corners on 
initial price. Their big mistake is in buying trucks that aren’t 
tough enough for the job to be done. It’s an old saying but true, 
“Don’t send a boy to do a man’s work,"’ and most trucking is 
strictly ‘‘man’s work. 

There are mighty few trucking jobs where it pays to use 
“second best’ or ‘‘bargain’’ equipment. When you talk truck 
economy figure all the costs. Compare fuel mileage, mainte- 
nance, repairs and downtime over the life of the truck—not pro- 
jected from carefully controlled manufacturers’ tests but based 
on owner-proved performance records the Mack owners are 
proud to supply. And don't forget trade-in value—a Mack is 
always worth more at trade-in time. When you've made all these 
comparisons you'll see how Mack Balanced Design pays off in 
economy as well as performance. And you'll see there isn’t a doubt 


in the world that a Mack is truly your most economical truck buy. 


Outstanding example of 


Mack economy benefits— 


t he 
Therm O dyne 





The Mack Thermodyne® is America’s No. 1 diesel because it 

provides an unmatched combination of lively performance, 

thrifty fuel consumption, and durability over hundreds of thou- 

sands of service miles. Ideally suited to modern truck design, it 

embodies such famous Mack exclusives as the vital Air-Swirl 

combustion system . . . Durafaced valve lifters . . . angle-split 

connecting rods . . . Everlasting timing gears. And it uses #2 ; 
diesel fuel which is cheaper and contains more energy. These What’s the ; 
are a few of the outstanding reasons why Mack has led in diesel ‘galls 

truck sales for ower eight straight years. | | measure ~ 
Naturally aspirated, the Thermodyne diesel delivers a full 
180* h.p. But when more power is required, the 205* h.p. Mack of truck os 
Turbocharged diesel more than fills the bill. With no increase in acceptance | 
size—and weighing and costing much less than comparably rated 

diesels—it uses waste exhaust energy to operate the oil-cooled 

blower. The Turbocharged Thermodyne diesel, powering a Mack 

B673T tractor, was recently certified for New York State Thruway 


double-bottom operation—easily maintaining speed require- 
ments over the steepest grades with GCW over 90,000 Ibs. 


*187 and 211 h.p. respectively if rated on same basis as engines of other manufacturers. 


Diesel 





The true measure 
of truck acceptance 


can only be based on the records of successful 
operators. We continually check all kinds of 
truckers—large fleets... one-man lines... long 
and short haulers... operators in every type of 
business in which heavy-duty trucks are used. 
And we publish such reports—in far greater 
volume than other manufacturers — so you can 
take the operator’s word for it — not ours. 

We ask them one question: 

Why do you use Macks? 

And the answer is always remarkably the same. 
Given reasonable maintenance, they say, a Mack 
will run longer... save more...earn more... than 
any other truck we have tried. 
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R. R. Smith, President 
Smith’s Transfer Corp. 
Staunton, Virginia 


‘Total maintenance on our 245 Mack tractors averages under 
0146 cents per mile.’ 


Richard Herman, President 
Herman Brothers, Inc. 
Omaha, Nebraska 


‘Macks make all the difference in the world."’ 


4432 4432 


W. W. Patterson, Jr.—President 
Central New York Freightways, Inc. 


Turbo power for 90,000 GCW double bottoms—compaciness 


for versatility."’ 
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Charles W. Miller, owner-driver for 
Wheaton Van Lines 
Indianapolis, Indiana 


‘| slashed my operating costs 50% with Macks."’ 


a 
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George Sawyer, Vice President for Fleet Operations 
Leonard Bros. Transfer 
Miami, Florida 


‘*We need all the truck we can get. With Macks we get all the 
truck we need.”’ 


R. Mcinturff, President < 
Rutherford Freight Lines, Inc. 
Bristol, Virginia 


‘Our Mack diesels have run over 350,000 miles and still net us 
7 miles/ gal." 











Can you afford NOT to own Macks / 


Sirs th mR RN 


Performance—economy—acceptance .. . Mack has 
them all. When you talk performance on tough haul- 
ing jobs you talk Mack's language. No matter where 
you need truck performance, if it’s the kind of job 
that means hauling at a profit it’s the kind of job for 
a Mack. 

Experienced truckers know that, year in and year 
out, no other truck can approach Macks in operating 
economy...the true measure of truck earning power. 
This includes not only fuel and maintenance economy 
—as reflected in the fact that today there are more 
than twice as many diesel powered Macks on the 
road as the next nearest make .. . but also in bull- 
dog dependability which reduces unit downtime and 
road failures to a virtual vanishing point. Even a used 


Mack will have more life in it—give more economical 
performance—than most other new makes. 

Experienced Mack truck operators learned long 
ago that they can't afford NOT to use Macks. Ask 
yourself that same question—then let your Mack 
representative introduce you to Mack users near 
you who'll be glad to give you first-hand accounts 
of Mack performance benefits. Mack Trucks, Inc., 
Plainfield, New Jersey. Mack Trucks of Canada, Ltd., 
Toronto, Ontario. 


MACK 


FIRST NAME FOR 
TRUCKS Cry 


U.S.A. 


MACK 


for over 8 straight years 


8362 








Trailer and truck roofs of Reynolds wide 
aluminum sheet are rugged one-piece roofs. 
No seams to leak, none to repair. Cargo is 
protected and maintenance minimized. In 
manufacturing, one-piece roofs save fabrica- 
tion time and costs. 

Aluminum truck-trailer roofs reflect radi- 
ant heat. Cargoes stay cool, perishable goods 
are better protected, refrigeration efficiency 
is increased. And of course, aluminum resists 
corrosion and can’t rust, ever! 


for strong, seamless roofs... 


~ REYNOLDS 


Y 6% wide 


aluminum 
sheet 


Ask your truck-trailer manufacturer about 
Reynolds wide aluminum sheet cut from coil 
for long-lasting trailer tops. And check how 
aluminum frames, panels and floors can offer 
you extra pay load pounds too. 

For more information and for the names of 
truck-trailer manufacturers using Reynolds 
Aluminum wide sheet, contact your nearest 
Reynolds sales office, or write Reynolds Metals 
Company, P.O. Box, 2346-VK, Richmond 18, 
Virginia. 


REYNOLDS 
ALUMINUM 


Member: ATA Foundation, 
Truck Body & Equipment Association, Inc., 
Reynolds Aluminum 961%” wide coil may be cut Truck Trailer Manufacturina Association 
into sheets on assembly line. Scrap is minimized, 
inventory reduced, sheet damage cut, and fabri- 
cation greatly simplified. 


Prefabricated frames placed under wide sheet 
permit edges to be quickly and firmly fastened 
for strength and rigidity. The complete roof is 
ready for installation soon after coil is unrolled. 
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If you operate any of 
here are three reasons for 


And these same reasons hold true— ' 1. Engine-matched design. 
regardless of how many different kinds : eee 


’ ‘ each of your engines—whatever 

of engines your fleet may have! That’s | the operating condition—is one 
: R focal ete } important benefit Champions can 

because Champion specialists have 4 deliver, That’s because Champion 
specialists have matched just the 


developed spark plugs that are exactly ; right spark plug to every engine 
right—not only for the vehicles in this : and running condition—to assure 


peak performance. And whenever 


illustration—but for every kind of i newly introduced engines require 


new spark plug types, new Cham- 


internal combustion engine now in use... | pions are developed to do the job. 


CHAMPION SPARK PLUG 


FLEET OWNER 





these types of vehicles— 
_ using Champion spark plugs 


2. Special-application plugs. 
To meet unusual or extra-demand- 
ing conditions your fleet may en- 
counter, Champion also has special 
plug types. For example, auxiliary- 
gap Champions. They keep firing 
smoothly despite heavy fouling 
deposits caused by start-and-stop 
operation or long periods of idling. 
And for fleets operating two-way 
radio systems, Champion resistor 
plugs suppress ignition noises and 
give maximum operating range. 





3. Wider operating range. 


Every Champion is designed to run 
hotter at low engine speeds to resist 
plug fouling. . . cooler at high speeds 
to prevent preignition and excessive 
electrode wear. (In this exacting de- 
sign job engineers use Champion’s 
special thermocouple plugs— which 
tell exact plug temperatures in 
running engines.) This is another 
reason why silvery-plated Cham- 
pions can assure top engine per- 
formance—throughout your fleet. 


Ou ¢ 
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Another Champion service... 


Champion will be happy to help you determine exactly 


the right spark plug types for all your engines . 


..and 


assist in solving any ignition problems you may have. 
Simply contact your Champion sales representative or 
supplier, or write to: Technical Services Department, 
Champion Spark Plug Company, Toledo 1, Ohio. 


COMPANY e 


NOVEMBER, 1961 


TOLEGoO 


1, OHIO 





There are other reasons why 

silvery-plated Champions are 
best for all your fleet engines: a 
program of rigid quality control; ex- 
tensive road testing; technical liaison 
work with engine and fuel companies; 
and the most thorough research of its 
kind—that helps assure Champion’s 
continuing leadership in the manu- 
facture of the world’s finest spark plugs. 


So take advantage of what America’s 
only firm of spark plug specialists has 
to offer: The best spark plugs—for 
every engine in your entire fleet, 
regardless of what running conditions 
may be involved. 


For more information circle 99 on Reader Service Card 99 





Announcing two new gasolines 


Mobil Premium 
with the highest Megatane 





Megatane Rates The Qualities Of 


Today’s Ideal Gasoline... 





. For Total Performance 


In All Engines... Under All Operating Conditions 





CTANE RATING measures only 2 of the things 

needed in a gasoline . . . 2 very important 
qualities dealing with anti-knock. Many gasolines 
are high in Octane but lacking in many of the other 
brilliant advances made by petroleum technology. 
These advances truly give cleaner engines, quicker 
starting, less stalling, more mileage and power. 


Megatane Measures Total Performance 


Mobil engineers now measure and express gasoline 
quality in a rating system which enables you to 
judge not just Octane but the total performance of 
your gasoline. ; 


This new rating system is called Megatane. It 
includes Octane, of course, but goes far beyond 
Octane to measure not just 2, but all 21, of the 
qualities that Mobil engineers believe should be 
found in today’s ideal gasoline.* 


Mobil Gets Highest Megatane Ratings 


Of course, the ideal Megatane rating of 21 has not 
yet been achieved by anyone... not even Mobil. 


But you will find new Mobil Premium rates higher 
on the Megatane scale (19 out of 21) than any 
leading Premium. New Mobil Regular, with 16 out 
of 21, rates higher than any leading Regular 
gasoline. 

Of particular interest to operators of fleets are 
these extra-quality features of Mobil Regular ...a 
fuel system detergent that checks build-up of carbu- 
retor throat deposits . . . high volatility combined 
with butane primer for faster starting and quicker 
engine response . . . uniform Octane distribution to 
give greater anti-knock protection, especially in 
manual transmission vehicles with in-line engines 
... anti-oxidant and metal deactivator for protection 
against intake valve sticking . . . anti-rust protection 
to prevent rusting of fuel systems, a cause of car- 
buretor flooding and filter plugging. 


For additional information regarding the new 
Megatane Rating System and how it ties in with 
the Mobil Program for Fleets, call your Mobil 
Representative or write: Mobil Oil Company, 150 
East 42nd Street, New York 17, New York. 


FLEET OWNER 





~ Mobil Regular 


ratings of any leading gasolines 


F 





*THE MEGATANE RATING SCALE 
( Qualities and Benefits in Today’s Ideal Gasoline) 





QUALITY BENEFIT QUALITY BENEFIT 

1 High volatility / Instant power for safety 12 Anti-rust Controls carburetor flooding 
2 High energy Extra mileage bonus 13 Metal deactivator Blocks gum formation 

3 Weather conditioned blends Perform bestinlocalclimates 14 Vapor lock control No power fade out 

4 Spark plug deposit modifier Long spark plug life 15 Anti-oxidant Checks intake valve sticking 


5 Combustion deposit modifier Precise firing 16 Low distillation end point Clean burning 





6 Uniform octane distribution Extra anti-knock protection 17 Fuel system detergent Clean carburetor efficiency 
7 Butane primer ! Quick starting 18 Low sulfur Long muffler life 

8 Metallic deposit removers Long exhaust valvelife 19 Intake deposit control Clean intake system 

9 High road octane No knock performance 20 Fuel line anti-freeze Stops fuel line freeze-up 
10 Non caustic Long fuel filter life 21 Low mercaptan count No objectionable odor 


11 Carburetor deicing Combats stalling tMobil Premium + Mobil Regular 








Copyright: 1961 Mobil Oil Co.—ca Division of Socony Mobil Oil Co., Incs Mobil Program For Fleets 
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for MORE 
time on the road... 


LESS 


time in the 
shop 














THE Blue Gor LINE | 


... synonymous with quality 


Modern, high compression motors demand $a little 
more” from replacement parts. McQuay-Norris 
heavy duty pistons deliver more because they are 
made of special aluminum alloy, with stronger 


skirts and beefed-up heads. Longer life is assured HEAVY DUTY 


through Ni-resist top groove protection, which 


guards against wear. Constant clearance features PISTONS 


permit accurate fit, resulting in quiet operation and 
more efficient control of compression and oil. Use AND 
McQuay-Norris heavy duty pistons and sleeves 


on your next job. SLEEVES 


McQUAY-NORRIS MANUFACTURING CO., ST. LOUIS * TORONTO 





Twin-20’s as a 40’ Trailer... 
and as two 20° units 


Brighten Your Profit Picture 
With Fruehauf Containers 





Fruehauf Container Systems—the modern 
way to ship goods—will brighten your profit 


picture because they 


1. lower your handling costs—at trucking terminals, 


““Twin-20’s,” the newest and most popular 
in Fruehauf’s line of containers, add extra flex- 
ibility advantages because they are designed to 
work together—as a 40’ unit—or serve sepa- 


on loading docks 


rately—as two 20’ local delivery units. 


. save storage costs, eliminating the “load-move- 


For complete information on Fruehauf Con- 
unload-reload-unload” cycle that saps earnings 


tainer Systems, write, wire or ’phone the 


3. reduce pilferage and damage losses : ae ' 
Container Division, Fruehauf Trailer Company, 
Detroit 32, Michigan. Or fill out and mail the 


coupon below. 


4. minimize packaging problems 
5. are a common denominator for all phases of 
transportation: trucks, rails, waterways. 


“ENGINEERED TRANSPORTATION”’—The Key to Transportation Savings 


FRUEHAUF TRAILER COMPANY, Container Division 
10940 Harper Avenue * Detroit 32, Michigan 


Please send me, without obligation, complete information on how 


CONTAINER Fruehauf Container Systems can brighten my profit picture! 


Svstems 


. N . 
MOST Containers Produced! — 


HIGHEST Dollar Sales Volume! 
GREATEST Amount of Cubic Feet 
of Container Space Delivered! 


(Please Print) 
Company — saab hatin 
Address 
Cy PN cictininnsietene 
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GUIDE GIVES YOU GREATER VISIBILITY—FRONT, SIDES AND REAR! 


' Guide Lamp offers trucks and tractor-trailer units better all-around visibility 


protection. A Guide-equipped rig has the “light power” for all kinds of driving 
conditions, helps protect equipment, driver and payload in low visibility 
situations. Guide Lamp’s engineering-design resources give Guide Lamps 
the kind of reliability that answers all your needs... meet all ICC regula- 
tions. Contact your truck and tractor-trailer ee ee ee 

dealer. He will be glad to help you deter. fy || 1} r. LA MP 
mine the exact requirements of your fleet. FOR BETTER VISIBILITY 


GUIDE LAMP DIVISION - GENERAL MOTORS CORPORATION - ANDERSON, INDIANA 
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Binks Model 19 spray gun 
provides service—doesn't require it 


The “heft”? and appearance of 
spray guns are important features. 
But, the ‘“‘proof of the pudd’n” 
is performance. Binks Model 19 
spray guns have proved their de- 
pendability in the roughest test of 
all—field operation. 


Around the world Binks spray 
guns provide reliable service... 
with minimum maintenance serv- 
ice. Here’s why: when you look at 
a Binks gun some quality features 
are obvious: one-piece aluminum 
gun body, plated for surface pro- 
tection ... bronze, self-centering, 
tapered seat principle air nozzle 
... hardened or stainless steel ad- 
justable needle valve (tungsten 
carbide tip available, too) ... and 
a retainer ring which doesn’t have 
to hold air. 


But here are two exclusive fea- 


tures you can’t see... but which 
make Binks spray guns last longer: 


1 Single bronze insert incorporat- 
ing (A) fluid inlet, (B) air passage 
tube, (C) threads for air and fluid 
nozzles, and (D) threads for fluid 
valve packing gland nut. Result: 
elimination of air nozzle retainer 
ring freezing... prevention of 
contamination from chemical re- 
action of two metals. . . stronger, 
more durable threads (bronze 
turns on bronze, not aluminum). 


2 Bronze insert air valve cham- 
ber for the air valve cartridge. 
Result: bronze screws into bronze 
for a stronger, more durable bond 
for extending gun life. 


For spray guns which provide 
service ... but don’t require it... 
buy BINKS. 


Ask about our spray painting school. Open to all... NO TUITION... covers all phases. 





. 
Binks Manufacturing Company 3132-8 Carroll Avenve, Chicago 12, Ill. 
REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES + SEE YOUR CLASSIFIED FF DIRECTORY 















































See your Binks jobber 
for complete details; 
he’s as close as your 
telephone. Or, write 
to the address below. 


Binks } Everything for spray painting 
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Reduces 
‘Unsprung 
Weight | 


} Operates 
as Retarder 
and Brake 


Now you can end the operating restrictions 
imposed by the danger of brake fade 


The new Wagner® Lockheed® Liquid-Cooled 
Disc Brake is a revolutionary truck brake de- 
velopment. Heat generated in the disc brake 
is immediately dissipated into the vehicle’s 
radiator system. Brake fade is eliminated. 


This liquid-cooled brake, installed on one axle, 
effectively retards and helps stop the vehicle 
on long grades or in heavy traffic. Drivers have 
better control, with full braking available at 
all times. Service brake lining life is increased 
by many thousands of miles, allowing trucks 
to be operated longer between reline periods. 
The need for using lower gears on long down- 
grades is reduced, engine life is prolonged. 
Unsprung vehicle weight is reduced. 


Thoroughly Test Proved— Months of labo- 


ratory tests, months of controlled testing at 
Wagner’s Jennerstown, Pennsylvania proving 
grounds, cross country road testing over 
America’s toughest commercial truck routes, 
and actual “‘in use”’ tests by leading fleets have 
throughly proved that these Wagner Liquid- 
Cooled Disc Brakes will provide greater safety 
and drastically cut truck downtime and brake 
maintenance costs. 


Interchangeable with Other Foundation 
Brake Assemblies—Since this liquid-cooled 
brake can be mounted on a standard axle, it 
is interchangeable with other types of founda- 
tion brakes. Fleet owners can make the change- 
over on their present equipment—vehicle 
manufacturers can simplify inventory and 
reduce assembly line problems. 


FLEET OWNER 








NEW WAGNER’-LOCKHEED® 


LIQUID-COOLED 


DISC BRAKES 


DISSIPATE HEAT...ELIMINATE BRAKE FADE 


How the Liquid-Cooled 
Disc Brake System Works 


Liquid coolant used in the brake is simply 
routed from the vehicle’s radiator cooling sys- 
tem to a surge tank; then, with the help of a 
pump, coolant is circulated to the brakes. The 
surge tank may be eliminated if the radiator 
top tank is large enough to allow for fluid 
expansion. 


This system lends itself especially well for 
conventional driving since brake cooling is not 
needed when the vehicle is ascending a hill. 
On the other hand, when the brakes are needed 
for stopping or decelerating on a hill, the engine 
has less need for cooling by the radiator, and 
the use of the brake prevents engine overcool- 
ing on long downgrades. 


The brake, illustrated at right, is designed for 
air-over-hydraulic actuation, using a power 
cluster. The outer and inner housing of the 
brake comprise a cast aluminum housing. The 
annular actuating piston is also aluminum and 
is sealed by “O” ring piston seals. Brake lin- 
ing is bonded to the steel lining carrier. The 
inner periphery of this carrier is slotted to 
mate with the teeth on the driver, which is 
bolted on the wheel. Copper friction plates 
are attached and sealed to the outer housing 
and the copper carrier. 


rmation, Write 


Wasner Electric @rporation 
6481 PLYMOUTH AVENUE, ST. LOUIS 33, MO. US.A 


Manufacturers of LOCKHEED® Products 
Manager, 


Y Brake Systems 


WAS6I-10 
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LINING DISC 
CARRIER 





ANNULAR 
ACTUATING 
PISTON 


HYDRAULIC 
FLUID INTAKE 


(WHEEL 
MOUNTED) 


COOLANT ‘ LIQUID COOLANT 
‘ INTAKE 


LIQUID COOLANT 
RETURN 


Liquid coolant can enter on either side of the 
brake, depending on the axle mounting and 
flow through the coolant passages to the back 
side of the copper friction plates. The brake 
is protected from road splash and dirt and 
contains no running seals. 
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You'll keep your Chevrolet fleet on its feet 
when you use genuine GM Chevrolet parts 
for faster, easier, reliable repairs! 


Keep your Chevy fleet the Chevy-est 


FLEET OWNER 





PARTS DELIVERED QUICK—isn't that what you want for your fleet? Well 

then, get the PDQ service that goes along with parts orders filled for you (GM 
by your Chevrolet dealer. No strain—he’s got the inventory and the know- 

how. Besides stocking a wide range of genuine Chevrolet car and truck 

parts, Chevrolet dealers are backed by teletype-quick service from any 

one of 41 strategically located warehouses. It’s good business to know 

what you're getting—and when. And with your Chevrolet dealer's PDQ 

service you know you get the finest parts promptly. Make him your fleet x 

partner in service. A phone call to him will set you up PDQ, so buzz him eee 
today. . . . Chevrolet Division of General Motors, Detroit 2, Michigan. 
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Series/70 MODEL VANS? 
Here’s Why: 


attractive price! 


In Model C vans you get lightweight aluminum 
construction incorporating design features you 
would expect to find only in more expensive 
trailers. Outside or in you'll spot premium 
values that add up to exceptional quality in a 
modestly priced aluminum trailer. 


profitable cube! 


Model C vans feature a full 96” inside loading 
height—93” inside width—and a new 921,” 
rear door opening that facilitates loading and 
packing of large pieces of freight. Plenty of 
room for big, profitable payloads! 


husky construction! 


A rugged, unitized underframe features a new 
4” upper fifth wheel structure that is four times 
stronger than ever before. A new, forged 
kingpin and mounting offering 150,000 Ibs. 
horizontal impact strength provides plenty of 
muscle for tandem-tractor and piggy-back 
operation. New, steel bolsters on 12” centers 
have 75,000 Ibs. tensile strength. Side posts 
are on 16” centers . . . extra wide roof bows 
on 24” centers. And a unique quarter panel 
ties side panels and one-piece roof into a 
strong, rigid structure. 


profitable performance! 


An exclusive ‘‘wrap around"’ one-piece roof, 
plus a new drain trough, eliminate leakage and 
resultant cargo claims. A new, easy-to-operate 
landing gear speeds coupling or uncoupling. 
A smooth-action low maintenance tandem 
offers years of trouble-free performance. All 
exterior wiring—recessed in quarter panel— 
facilitates electrical service. A full width pick- 
up plate eliminates coupling damage. And 
recessed marker lights hide from breakage. 





An exterior 


° Model C-74 
post unit 





Model C-78 
A horizontal 
corrugated 
unit 


TR-955B 


TRAILMOBILE inc. 


Cincinnati 9, 0. « Springfield, Mo. * Longview, Tex. « Fremont, Calif. 
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an apple for the bus driver... 


“POWER STEERING'S 
SAFETY-VALUE 
IS PRICELESS!" 


POINTS OUT: Merle Sheppard, Supervisor of Transportation, Fisher- 
Dewey Community School, Fisher, Illinois 


Power steering really ‘hands an apple’ to every school bus driver by helping give 


him (or her) greater mastery and control over the vehicle. Mr. Sheppard agrees 
completely: 


“Our drivers must be able to take a school bus—as safely and skillfully as they do 
their passenger cars—through 17,000 miles a year of regular and extracurricular 
school runs. Even if a driver we hire has never driven a bus before—he’s able to 
take over a school bus easily and do a wonderful job because of the power steering. 


‘*Power steering helps in going around corners and in turning into narrow driveways 
when we pick up students. You can literally turn the steering wheel with one hand, 
power steering makes it that easy. Power steering gives our drivers added control 
when they’re traveling over gravel roads, slick roads, snow and soft spots that are so 
difficult. Power steering helps our drivers get away faster from the unexpected, like 
swerving traffic, dogs, running children. And power steering helps us get around 
heavy traffic when we go into big cities like Chicago or St. Louis on student trips. 


Believe me, we wouldn’t buy a school bus now without power steering. Its safety- 


value in making that bus do exactly what you want it to do, with hardly any 
effort at all, is priceless.” 


Rotary Valve Power Steering reduces steering effort by as much as 70%, requires a 
turning effort of no more than 8 to 11 pounds in the toughest driving situations. Installation 
of power steering offers you good, black-ink benefits like increased driver efficiency, safer 
operation, reduction of vehicle damage. Discover the value of power steering at your 
nearby Chevy Truck Dealer's. Rotary Valve Power Steering is a product of oe Saginaw 
Steering Gear Division, General Motors Corporation. 


1962 jobmaster 
trucks with 


Mr. Sheppard has been 
Supervisor of Transportation 
of the Fisher-Dewey school 
system, Fisher, Illinois for 
fifteen years. The school 
district comprises four 
townships and serves 
kindergarten through the 
twelfth grade. 


SAGINAW STEERING GEAR DIVISION 
GENERAL MOTORS CORPORATION 
SAGINAW, MICHIGAN 





don’t let 
TOUGH, 
TINY 


$111 SOHO f=) 


_ 


le oS 


159-TM-B Set — 59 tools in compartmented case 

Eleven single-hex sockets from 1/8 inch to 1/2 inch; 
9 deep-hex sockets from 3/16 inch to 1/2 inch; 4 
FLEXOCKETS® from 1/4 inch to 7/16 inch; 3 double- 
square sockets from 1/4 inch to 3/8 inch; practical 
assortment of ratchets, extensions, and handles; 
standard, Phillips, clutch-type and hex head screw- 
drivers; various adaptors. Metal case has red finish. 


Whip ’em with this Geap-oe MIDGET SET 


Don’t cuss out those tiny, hard-to-reach jobs. Make 
them pay off with this complete SNAp-on 1/4-inch- 
drive Midget set. It’s just the ticket for dashboard 
work, radios and air conditioners, distributors and car- 
buretors, body work. Car dealers tell us this set is a 
real timesaver for the new-car conditioning man. 
SNAP-ON’s fine quality and precision machining real- 
ly pays off on these tiny tools. Socket openings, for 
example, are machined to extremely close tolerances 
to fit snugly and surely over tiny nuts and bolts with- 


out slipping. Driver bits likewise are machined to close 
tolerances and fit well into screw recesses to avoid 
gouging. 


Get in on earn-now, pay-later plan 


Don’t rely on time-wasting, makeshift tools when you 
can have this handsome timesaver for a few dollars 
down, a little each week. Ask your SNAP-ON man to 
bring this set in. You won’t let him take it out. And 
— be sure to ask for your new Catalog X. 


3 CHOICE OF BETTER MECHANICS 


8066-K 28th AVENUE 
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efficiency 
ON ROUTE DELIVERIES 


ALL-NEW 


Jeep FLEETVAN 


PARCEL 


DELIVERY 








Here’s the newest, most economical walk-in delivery van you can buy— 
the sensational new ‘Jeep’ Fleetvan. Ideal for multi-stop delivery use! 
The Fleetvan parks easy. Maneuvers easy. New safety-designed front 
lets the driver see the road just a short way in front of the bumper. — 


Overall Length 154 inches the Fleetvan gives top gas economy § 
Load Space Volume 170 Cu. Ft. too. These are just a few of the reasons 
Interior Height Rear the U.S. Post Office purchased over 
.624 inches 6,000 ‘Jeep’ Fleetvans. For full in- 
Length of Load Area 8742 inches formation on the‘Jeep’Fleetvan write to 
Interior Width Load Area 57 inches Mr.R.J.Kreusser, Fleet Sales Manager, FLEETVAN 


Willys Motors, Inc., Toledo 1, Ohio. 
WILLYS MOTORS, INC., TOLEDO, OHIO. ONE OF THE GROWING KAISER INDUSTRIES 


ss Se 1,000 pounds 
Engine. Hurricane, 4 Cyl. F-Head, 72 hp. 
Wheelbase 81 inches 
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IF THEY'RE NOT AS GOOD = © Precision checking of each machining and assembly operation—performed by 
——*** skilled technicians—is the reason for the quality of Ford Authorized Reconditioned 
engines, transmissions and small parts. These are the only products remanufactured 


MOIT), ; , ‘ a 
is Ne, to Ford Motor Company specifications. They carry the Authorized Reconditioners 


authorized Seal . . . your assurance of good-as-new quality from the inside out. 


Recondiioner Your Ford dealer is the source for the complete line of Ford Authorized Recondi- 
tioned engines, transmissions and small parts. Every one you buy is built for service 
. .. priced for savings. 


There is no finer replacement unit. Your Reconditioners’ Warranty proves it. 


_—_— Lee your Local Ford Dealer 


FORD AUTHORIZED FOR THE COMPLETE LINE OF FORD AUTHORIZED RECONDITIONED 
ENGINES e TRANSMISSIONS e SMALL PARTS 
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“American 
Brakeblok 


7 = 


lining is safer, 
ives longer 


. hes 
service! 


» + reports Carl Konrad 
Director of Maintenance 
Snyder Brothers Motor Freight, Inc. 
Akron, Ohio 


“American Brakeb!ok lining is a real salesman!” says Carl Konrad, Director of Main- 
tenance, Snyder Brothers Motor Freight, Inc., Akron, Ohio. “Its durability, long life, 
and elimination of brake fade are the main reasons why we have been American 
Brakeblok users since 1943. 


“Our drivers are completely satisfied with American Brakeblok lining. When ‘men 
of the highway’ approve a lining we know it’s the best! Furthermore, our service 
records show that American Brakeblok lining is one of our best investments.” 


American Brakeblok is the quality heavy-duty brake lining for trucks and trailers. 
Riveted, bonded, thick blocks. Your NAPA jobber has it... wherever you are! 


P. O. BOX 21 © BIRMINGHAM, MICH. 


Ane paket 


IGAN BRAKEBLOK 
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HERE! 


new. built-for-business 
features from 
the traditional resale leader® 


(2 Chevrolet 


*Based on prices in the National Automobile Dealers Association 
USED CAR GUIDE, recent-model Chevrolets are now bringing 
a higher percentage of their original price than any other full-sized 
car in their field. 


Here are all the fleet car advantages you’ve 
come to expect from Chevrolet—plus new 
refinements that promise even higher return 
at trade-in time.* Who else in Chevrolet’s 
field, for instance, gives you the trip-shorten- 
ing comfort of Full Coil cushioning at each 
wheel, aided and abetted by more than 700 
sound and vibration filters? Or a whopping 
deep-well trunk (with bumper-level loading) 
that lets you take on odd-shaped samples 
and paraphernalia you used to have to leave 
behind? And more, much more: oversized, 
wide-opening doors designed with big six- 
footers in mind. Roomy new Body by Fisher 
interiors. Standard Hi-Thrift 235 Six and 
Turbo-Fire 283 V8 triggered to do special 
things with regular gas. And, for extra long- 
term protection of your fleet investment, 
new steel front fender underskirts help put a 
stop to rust. Even the mufflers are longer 
lived this year to help cut maintenance cost. It 
will pay you to check out all the dollar-saving 
details at your Chevrolet dealer’s first 
chance you get. . . . Chevrolet Division of 
General Motors, 

Detroit 2, 

Michigan. 





2-Door Bel Air 


the new CHEVY II basic fleet transportation in a totally new line of cars 


Chevy II 100 4-Door 
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This one might just fit your special fleet require- 
ments like no other car ever has. It’s built in a 
new runabout size with a rugged new kind of 
unitized body to save you money in mainte- 
nance. You havea choice of a frugal four or satiny 
six in most models. Durable new Mono-Plate rear 
springs make the Chevy II ride a study in 
smoothness. And just wait till you get the low- 
down on that price tag at your dealer’s! 


FLEET OWNER 








WITH EACH CASE 
OF TUNG-SOL 
HEADLAMPS 


ANY TYPE: 


4001 - 4002 - 4005 
6006 + 6012 + 6013 


See your supplier for details 
OFFER LIMITED—ORDER NOW 


%) TUNG-SO 
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@ PURE VIRGIN VINYL, G-5 
PLASTIC 


@ HEAT SEALED, STITCH- 
REINFORCED SEAMS 


@ SLASH POCKET HOLES 
@ ARM VENTS 


@ STYLISH RAGLAN 
SLEEVES 


@ SNAP FASTENERS 


@ SMART TRANSPARENT 
GREY COLOR 


@ PERFECT FOR DRESS OR 
WORK 


@ AVAILABLE IN MEDIUM 
AND LARGE SIZES 


@ MADE IN U.S.A. 


CONVENIENT CARRYING CASE 


° AUTOMOTIVE PRODUCTS DIVISION 
TUNG-SOL ELECTRIC INC., newark 4, N.J. 
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GET 
YOUR COPY 











PI / 
f Ay 
Z 


Sinc/oir 
7 a 


TRUCK 
STOP 
Truck stop cuoe | GUIDE 


lists Truck Stops offering sleeping 
accommodations, eating facilities, 
diesel fuel and gasoline, and other 
services designated under each 


‘oe as 

listing. | Truck Stop 

RICK UP YOUR COPY ; 

of the helpful new Sinclair Truck With Care— 
Stop Guide at any Sinclair Truck 


Stop, or write to: Go Sinelorr ay 


SINCLAIR REFINING COMPANY 
FLEET SALES DIVISION 
600 FIFTH AVENUE, NEWYORK 20, NEW YORK 





























WHT 








SINCLAIR REFINING COMPANY 


2 TOR aan Bee eT Or 
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Wakner 
SANGAMO 
TACHOGRAP} 




















Utilizing 8, 15, or 31-day strip charts, Extended 
Range Tachographs graphically record every mile, 
every foot of every run... pinpoint ali starts, stops, 
idling time and speeds. The charts, held in a remov- 
able carrier, can be snapped in place inside a 
Tachograph in seconds. Standard Tachographs re- 
cord data on 12 or 24-hour circular charts. Both 
strip chart and circular chart Tachographs are made 
in m.p.h. and r.p.m. models. There's a type and model 
designed to fit the needs of every fleet operator. 


For details on how Tachographs can help keep your 
fleet rolling safely, efficiently, and economically, clip 
and mail the coupon below. 
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Basic tool of efficient truck management 
WAGNER=SANGAMO 


TACHOGRAPHS 


can help make your fleet operations 
safer, more efficient and economical 


Efficiency, safety, economy .. . the aim of every fleet operator. Three 
hallmarks of a successful operation, regardless of size. And three things 
more easily gained when you have the help of Wagner-Sangamo 
Tachographs. For when you put Tachographs in the cabs of your trucks, 
you’re adding a “‘silent supervisor’ to every vehicle in your fleet. 


It costs only a few cents a day per truck to use Tachographs. You 
get complete reports on each truck’s operation... permanently 
recorded information that pays off in: 


SAFETY .. . by recording speeds and stops, Tachographs encourage 
drivers to obey safety rules. Drivers like the way the Tachograph 
chart makes a man’s skill behind the wheel a matter of record. 


EFFICIENCY ... Tachograph records help you analyze routes by 
showing the amount of time lost by traffic slowdowns and excessive 
stops. This information is valuable for developing and improving 
routes, or changing pickup territories to improve service. Tachographs 
also help increase efficiency by discouraging long or unscheduled stops 
and poor loading dock performance. 


ECONOMY ... Tachographs help you control speed and excessive 
engine idling ... fuel bills are cut, and the life of tires, brakes, etc., 
is increased substantially. The increased operating efficiency and 
better routes that result from using information provided by Tacho- 
graphs also help cut cost. 


Wagner Electric Corporation 


6481 PLYMOUTH AVENUE, ST. LOUIS 33, MO., U.S.A, 
(Branches in principal cities in U.S. and in Canada) 


Send FREE copy of Bulletin SU-140. 


FIRM NAME___ 
ADDRESS _ 


inenatiensinenenbinenniaiiel 


CITY & STATE_ 


LOCKHEED BRAKE PARTS, FLUID, BRAKE LINING and LINED BRAKE SHOES + AIR HORNS » AIR BRAKES * TACHOGRAPHS » ELECTRIC MOTORS * TRANSFORMERS » INDUSTRIAL BRAKES 
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NEW Miediurmn:=-Size 


BROCK WAW 


SEE IT 


TO BELIEVE IT! 


Find out about its... 


ab 


e revolutionary new 
chamber fora gas engine sensation 
smoother power of the modern age 


@ rugged 35%” Tocco- 
hardened crankshaft 
with larger bearings 
for longer life, shorter 


‘f engine length 
i 


\\ @ enlarged water and oil 





’ \ cooling system with 
EEN relocated passages —_—. / : 
\ , within engine ———— «Cf / j ‘4 


Se 


@ self-cleaning positive 
roto-action valves 


aes OPNNDNNDH 





A. 


ee 
* sneaee 
g 
” 
v 


@ shorter, thicker, 


N warp-proof valve stems, 


“4 sodium-filled for faster 
heat dissipation 





& ' = a 
. Ss ; "4 
, : ¢ \ 
> og, “ite Fi cr 
, 4 
. . 4 . rs j 
\ J . a “% 
f * 


PROVED: a bg 


Rigorously tested in Lab- ae oe 
oratories and over tne road on Ze 
gent fleet schedules for ya 


over three years! 











NEW SUPER-MILEAGE HIGHWAY TIRE 


FOR WHEELS 
THAT DO 
THE WORK 


U.S. ROYAL FLEETMASTER SUPER LUG Documented fleet tests show consistent 


100,000-mile performance on drive wheels @ Flattest, widest tread © New tapered lug design, 
plus 449 traction slots for over 1,000 extra inches of road-gripping edges @ New post-cure 
process controls nylon growth—tires can be matched more accurately @ More protection 
from ozone and weather @ Prove-test them on your present equipment, specify them on new 
trucks or tractors ®@ The full story is even more amazing; get it from your U.S. ROYAL DEALER. 


U.S. ROYAL &3 TRUCK TIRES @ 23:3: 


RU 
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YOUR FIRST DIVIDEND... 


WHEN YOU CHOOSE MOTOROLA 2-WAY RADIO! 


When you put Motorola 2-way radio on the job—all the 
savings and service dividends start with your first radio 
call! Why? Because only Motorola completes a training 
program so thorough that even the smallest details of 
your record and data keeping are matched to your spe- 
cific radio operation. Your drivers—most important, your 
dispatcher and customer handling staff—are given the 
benefits of Motorola’s years of radio experience in truck- 
ing operations, large and small. And only Motorola offers 


you “complete package” radio service including: Two- 
way radio built for tough trucking service . . . a full range 
of equipment and accessories to make certain that you 
get job-matched units . . . a complete range of finance 
plans . . . and conveniently located Motorola Service 
Centers to keep your radio profitably on the air. 

For an on-the-job radio analysis, contact your Moto- 


rola trucking representative—or write for full facts today 
to Dept. AFO145. 


AA MOTOROLA 2-way Rapio 


Motorola Communications & Electronics, Inc., 4501 Augusta Boulevard, Chicago 51, Illinois 
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e A Subsidiary of Motorola inc. 
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RIDE WITH more SAFETY 
meme LESS 
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RIDE WITH 


GRIZZLY 
SAVE ie 
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For greater safety, greater 
Savings, greater profits 





GRIZZLY Silvertip Brake Blocks actually give yo 
50% longer block life because there's 
destroying heat build-up... you get 5 
effective stops 


There’s less downtime, too. Fleet recor 

twice the mileage without downtime for 
aal-iah eur, \alemaal-)\m-1nle). a Cal- 1m 2ele mer Lameleh gels 
costs by as much as 70% 


Let an axle set of GRIZZLY Silvertip ; 
savings to'work for you. 


FREE 17" x 22" chart lists 


symptoms and corrections of major 
brake problems. Post it in your 
shop and save costly downtime 


JOIN THE SAFEST FLEETS 
SPECIFY 


SEVEN, 


FOR YOUR NEXT RELINE 


GRIZZLY BRAKE DIVISION 


& 168 North Michigan Aver 
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EVERY MONTH 


iw FLEET 


GOW RAI E R 


Ridder Reports from Detroit. 
Labor Trends 


Gil’'s Corner 


Shop Kinks 


New Vehicles | 
Trailmobile foam-in-place 
reefers, dry vans, flatbed . 
Volkswagen ‘62 truck lineup . 


Three new fleet engines: 
Caterpillar ....... 


Brockway 


Mack 


GMC conventional cabs 

- Dorsey’s Urban trailer - 
Dorsey platforms 
Automotive Industries crew cab 
Jeep delivery truck . 


Mercury Meteor 
Showcase of New Products 
New Literature 


Coming Events 


Training Courses . 
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SOME MIFIVAYS To ReDuce CARGO DAIAGE CLAIMS 
| INT Wels oa se) ts 











TANDEM AXLES 


FIFTH WHEELS 
—— 


TRACTOR APPLICATIONS WIDE SPREAD 
: (Fixed or Sliding) 





Neway engineering and experience has brought forth 
a simple, light weight, less costly air suspension sys- 
tem ...to produce a controlled, easier ride under all! 
road load conditions... provides for your cargo, trailer 
and driver an enjoyable, profit-producing experience. 


Send for bulletin 


LALA | Equipment Company No. A-10 for trailers 


No. A-20 for tractors 
MUSKEGON, MICHIGAN, U.S.A. No. AFW-30 for fifth wheels 
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RIDDER REPORTS 








FROM DETROIT 


Although Ford and Chrysler labor contracts at 
this writing have not been settled, and there’s still 
a big question of what may happen to steel prices, 
auto companies, with few exceptions, have more 
than held the line on prices. In spite of wage in- 
creases, which will amount to about 22¢ an hour 
the first year and an additional 8¢ an hour for 
the following two years, the new auto prices should 
be welcome news to fleet operators. 

But in some cases, holding the price has meant 
certain changes along the line. For example, GM 
has made the $69 to $120 (Corvair to Cadillac) 
heater-defroster unit a “mandatory option” on all 
of its models. What does this mean? On a Chevrolet 
Biscayne two-door model which carried a factory- 
suggested list price of $2124 with heater in 1961, 
the 1962 tag is $2114. In part, this reduction 
represents manufacturing savings realized for in- 
stalling heaters on 100% of production. 

Another example: aluminum name plates are 
being replaced by aluminum-painted identification. 
And there are other so-called short cuts being 
made to help pay for the wage-raise package. 

One thing certain, with in-between cars coming 
along, new pricing structures will give many fleets 
headaches. They'll come from deciding what to buy, 
because (with the Chevy II, for example) some 
of the in-betweens are priced just below some of 
last year’s compacts, 

Further good news is that Dodge is making sig- 
nificant reductions in factory retail prices of many 
1962 trucks. There are also price adjustments in 
optional equipment like directional signals, electric 
horns, outside mirrors, frame reinforcements, en- 


gines, heavy-duty transmissions. 


Chrysler's going the subsidy route taken by 
Ford last year in setting up a program to maintain 
depreciation on its cars. The move obviously aims 
at regaining Chrysler’s former position in leasing. 
This program will apply to the entire 1962 line. 
It introduces a new factor in the company- 
ownership vs. leasing question. Subsidies provided 
by both Ford and Chrysler apply only to leasing 
company vehicles and not company-owned units. 
This means a leasing company can now offer 
clients a free choice of Chevrolet, Ford, Plymouth 
and Dart cars without worrying about relative re- 
sale values a year or so later. Any Chrysler family 
car sold after six months of lease service is eligible 
for a subsidy if its depreciation is greater than 
that for any comparable car as determined by auc- 
tion prices published in Automotive Market Re- 
ports. Chrysler pays the subsidy by check, jointly 
issued to car dealer and to leasing company. The 
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Holger Ridder 








dealer endorses the check and forwards it to the 
lessor. The lessor does not have to pass it on to the 
lessee, but some leasing companies indicate savings 
from the subsidy will go to lessees. 


Factory sales of cars in this year’s first nine 
months are running more than 25% behind last 
year. Truck sales are almost 24% behind last year’s. 
But optimism for the last quarter of this year and 
for 1962 runs high. Speculation is: once the labor 
situation in the auto industry is settled, retail sales 
will climb fast. University of Michigan Survey 
Research seems to support this feeling. Three U.M. 
surveys indicate “A large proportion of the Ameri- 
can people are aware of the upturn in business and 
a growing number judge the economic outlook for 
the next 12 months as ‘good’.” 

Other automobile surveys show intentions to 
buy cars in the next 12 months are more numerous 
now than they were last August. They show gains 
of at least 10%. 


On the subject of safety the present appears to 
be the time for paradoxes. National Safety-Check 
for Communities, Washington, D.C., checked more 
than 3.5 million vehicles in 1961. The NSC says 
one or more unsafe items were found for every 
six cars checked. This ratio indicates much has 
to be done to make owners see the need for better 
maintenance. But one encouraging note is added. 
The report shows 47.4% of drivers checked, take 
immediate steps to make corrections on one or more 
of ten items found unsafe. 

Some findings of the survey might well serve 
as a checklist for fleet maintenance men. For the 
seventh straight year, the survey shows rear lights 
head the list of items needing service; following 
in order were: front lights, brakes, exhaust sys- 
tems, tires. For the first time, front and rear turn 
signals were checked, and 13% found faulty. 

In contrast to the NSC findings, psychologist E. 
Lowell Kelly of the University of Michigan points 
out that it’s the luxuries built into modern cars 
that contribute to traffic accidents. He says: 

“Society has demanded even greater comfort and 
monotony in its cars and in its roads. Car interiors 
now put us in a comfortable position, in a favor- 
able climate, with soft, even noise. With automatic 
transmissions and high speed roads, we have noth- 
ing left to do but steer on long trips.” 

Adds the psychologist, “the human tendency to 
sleep relates strongly to monotony, lack of stimula- 
tion. And lack of activity can make driving ease 
deadly.” He goes so far as to suggest co-drivers 
like co-pilots of the airlines. 





NOW! 
MAJOR FLEET OPERATORS 
SPECIFY 
THE 
NEW 


STOPMASTER BRAKE (cz. 


iT OFFERS UNEXCELLED PERFORMANCE PLUS LONGER LIFE! 


To obtain better performance and longer brake §Standard’s years of intensive testing, under all 
life, more and more leading fleet owners and conceivable operating conditions, have proven 
operators are specifying Rockwell-Standard — the superior control and extended operating life 
Stopmaster brakes on new vehicles. Rockwell- of the STOPMASTER brake. 


Based on average results of numerous OEM highway vehicle tests, 
the Stopmaster brake offers these remarkable advantages: 


35% lighter weight 
Important 38% less heat fade 
wa. 57% less air volume required 
tachanical operation wth ether automatic 56% longer lining life 
mana ate aly ree 56% longer drum life 


Automatic Brake Adjustment* eliminates 


scp ae 66% less adjustment required 


Frequent lubrication not required! Actua- 


tion units completely sealed. 37% fewer service parts 


*Optional 


Apither -homity.. ROCKWELL-STANDARD 


CORPORATION 


=ig-t.¢- we BIN Al-ilolamae- \-jahe-telelt- Wm @ alle) 
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| 
Fleet Buyer’s Guide 


New Car Facts and Figures for 1962 


FLEET BUYER’S GUIDE gives you 12 pages of facts and figures for guidance in selecting the 
type of car best suited to your fleet operation. It has information on the new service-saving features 
offered by some cars. It shows you how to make the most of important new engineering and marketing 
developments and how, for the first time, you can find exactly the type of fleet car you want from 
varieties and combinations never before offered. It weighs economy factors (such as initial cost, up- 
keep and resale value) against type-of-job factors (purpose of car, prestige, and so forth), 
to help you arrive at a fleet purchase tailored exactly to your requirements and best interests. 





Fleet Buyer's Guide 


The background of today’s 


changing automotive market 


At the end of every model-year, fleet buyers start 
to look over the crop of new cars to find the ve- 
hicle or combination of vehicles which will best 
suit their automotive needs. This year the selec- 
tion is wider than ever before. There will be more 
compacts with even more economy to offer; there 
will be new full-size cars, with features now 
established as money-makers for fleets; there will 
be a new dark-horse “kind” of car you will want 
to think about for fleet use. Never have there been 
so many mcdels—so many shapes and sizes. Never 


so many cars with so many close relatives. 


To the man on the street, approached on every side 
to take notice of particular makes and models, 
this world full of cars can understandably be a 
confusing one. Usually he’s not that sure of his 
own exact needs. 


But to the fleet buyer who knows precisely what 
his business car requirements are, such a large 
selection of vehicles becomes an opportunity with- 
out precedent to buy without compromise; to buy 
just the qualities he needs—without being forced 
to include some he can’t use but has to pay for 


just the same! 


One reason why manufacturers are offering so 
many different cars in 1962 is, of course, that the 
public has indicated to the manufacturers that 
they want a larger choice. There will be more than 
400 models to choose from, a rise of about 


seventy-five over the 1961 offerings. 


In 1962 compact cars are expected to continue 
their vigorous growth. Of particular interest to 
fleets will be the new wagons in the compact field 
—like the new Falcon Deluxe Club Wagon with 
twice the cargo carrying capacity of today’s full- 
size wagons ... and the new “sophisticated” com- 
pact wagon, the Falcon Squire with remarkable 
prestige appeal. In 1961 the compacts accounted 
for 35.2% of total production of cars in this 


country and about 25% of all fleet sales. 


And this year there will be a new entry in the 
automotive derby — a new breed of car, a car 
apart, a car which offers the best of several car 
types. This distinctly different automobile 
promises much for the fleet operator as well as 
the consumer. Such a vehicle is the 1962 Ford 
Fairlane. It will be covered later in the GUIDE. 


From the foregoing it is obvious that the passen- 
ger car market is no longer viewed by the automo- 
bile manufacturers principally as a mass market 
for all-purpose vehicles. Surest evidence of this 
is that whereas a car dealership ten years ago was 
a specialty shop—today, in its offerings of luxury, 
economy and all-purpose utility, in all sizes, your 
dealer has become an automotive supermarket! 
For example, your local Ford Dealer will be offer- 
ing a new high of 33 different models in 1962. 


Let’s look at some of the factors to consider in 
helping you to make the soundest possible deci- 


sion for your business car requirements. 





_) 





How to select the 
right car for your fleet 


Every fleet car you consider this year will represent a 
combination of qualities. Matching these qualities to your 
needs and weighing the degree to which you find them in 
each make of car is the essence of a sound fleet purchase. 
Here are seven points to consider when making your next 
fleet decision 

1. Cars should “keep producing.’’ They should be on 
the road, not in the shop auto absenteeism is wasteful, 
expensive. Fleet operators should learn which cars have 
self-maintenance features designed into them — benefits, 
such as extended lubrication and oil change intervals, self- 


adjusting brakes and rust-protected underparts. 


2. Cars should help build your organization’s image. 
This is especially important where prestige is a prime 
requisite in your organization’s existence and development. 
A company judged to a surprising extent by the “cars it 
keeps.” If economy is as important as a quality impression, 
the new “intermediate” car now qualifies for consideration. 
3. Today’s compacts are best for certain purposes. 
Where economy is the prime consideration, a good compact 
is the answer. This is especially true for multipurpose use 
involving such tasks as—city sales calls or short trips not re- 


quiring heavy loads 


1. For specialized jobs, pick the right car. And there 
is a particular car especially suitable for your particular 
job. Selecting it depends on such factors as whether your 
load requirements are unusual, whether high power is 
desirable, whether luxury or economy are primary or sec- 
ondary considerations, and whether yours is a local or cross- 
country operation. So, know your job requirements! 

5. “Fringe benefits’ 
Driver-salesmen and executives, for example, find the 


should not be overlooked. 


prestige factor rewarding for individual and organization 
in personal driving on weekends or evenings. It’s good 
“company psychology” to consider the desires and needs 
of the individual who will be driving the car, whether 
off-duty or on-the-job. 

6. Resale is important. Consider the features designed 
into the car you want. Some cars have been designed with 
features built right into them which will contribute greatly 
to the maximum return on your investment at resale time 
7. Check the dealer, too. Does he have adequate facili- 
ties to properly and efficiently service your cars? Is he 
convenient? Is he reliable? Talk to some of his customers. 
Will he be helpful with financing at fair rates? Always re- 
member, a good dealer is a big part of a good deal. 
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When economy comes first... 
the compact car looks best 


The compact car is the pace-setter of fleet oper- 


ation where economy is most important. 


Let’s examine, more specifically, just how the 


compact fleet dollar does go further: 

Initial cost of the compact gives it an edge of 
between $200 to $300 below initial cost of a 
standard-size car of the same make. But indi- 
vidual car prices must be carefully checked, as 
some “compact” cars actually cost more than 
many full-size cars. 

Operating costs, particularly gasoline expend- 
itures, are decidedly lower. On the average the 
compacts get better gasoline mileage than the 
bigger cars. A Ford Falcon, for example, with 
standard shift, driven by an expert obtained 32.6 
miles per gallon under the cross-country test con- 
ditions of the 1961 Mobilgas Economy Run—the 
highest gas mileage ever recorded by a 6- or 8- 
cylinder car in the history of the Run. 


Leading fleet operators report that the average 


operating savings per car is $130 a year when 


a fleet is switched from middle-line standards of 


the Big Three to their compact counterparts. 


In a comprehensive study of all operating ex- 
penses — fuel, oil, maintenance, tires, deprecia- 
tion, insurance, licenses and taxes—compact car 
fleets averaged more than a half-cent a mile less 
than fleets of standard-size vehicles. 

Depreciation rates currently favor the com- 
pacts over their big brothers, too, on a dollar 
basis. Both dealer and fleet operator have been 
surprised by the consistently high resale value 
of the compacts. Some makes, however, score 


higher than others. A point to check carefully! 


All in all, the compact car has proved to be the 
answer for fleet operators where greater econo- 


mies in operation is of major concern. 


Each of the individual compact car makes should 
be carefully considered on its individual merits 
with regard to luggage capacity, price, mainte- 
nance, and over-all economy — prior to making 
your final fleet selections. 
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Thecar that makes a business of savings 
can make Savings in your business! 


Top gas economy, low, low prices and a wider 
choice of models make the '62 Falcon the best 
shape economy’s ever been in! 


When fleet buyers ask the ‘‘why”’ of Falcon’s fabulous 
success, the answer comes back quick and to the point. 
Falcon is the compact that makes the most sense to 
the most people... for the most reasons. 

Faicon is the Economy Champ! Under the hood 
there’s an improved version of the famous Falcon Six 
engine that proved its economy in 1961 by recording the 
best gas mileage for a 6- or 8-cylinder car in the 25-year 
history of the Mobilgas Economy Run! 

A Falcon Fleet has less upkeep! A 1962 Falcon will go 
30,000 miles or 2 years between change of engine coolant- 
antifreeze . . . 6,000 miles between oil changes, and (in 
most states) even license and insurance rates are lower. 
Faicon is worth more at resale time. Falcon’'s resale 
figures have astounded even its most ardent supporters. 
Falcon's popularity makes your investment pay off! 
Faicon has the most models. There are 13 different 


Falcon models to choose from—two- and four-door 
sedans, roomy station wagons (including a snappy, new 
Falcon Squire with elegant woodlike trim on its steel side 
panels) and new Club Wagons which can carry twice as 
much as regular full-size station wagons. 

—and 1962 adds 62 MORE reasons. Even though it 
was hard to improve on Falcon, Ford engineers went over 
the entire car with a fine-tooth comb, checking, changing, 
perfecting—increasing sound insulation . .. designing a 
new cantilever-type engine-transmission mount to reduce 
noise and vibration . . . adding an orifice to the wheel 
cylinder for quieter braking . . . putting sound absorber 
in the driveshaft . . . redesigning the rear axle ring and 
pinion gear teeth for quieter gear operation .. . even 
hushing up generator brushes for more quiet! For greater 
durability they put in heavier shock absorber reinforce- 
ment... a larger size differential gear .. . improved front 
suspension ball joint seals for reduced ball joint wear and 
a die cast aluminum front engine cover for more positive 
oil sealing. These and a host of other features make 
Falcon in 1962 still America’s greatest compact car value. 
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Full-size fleet cars... 
for what job and why 
they can be your best buy 


The full-size fleet automobile has a number of 


unique and important advantages. 


It naturally provides more interior room for com- 
fort on long trips and greater carrying capacity 
for demanding assignments. 

It is more impressive to the eye—and with more 
luxurious appointments inside and out it carries 
more prestige with it wherever it goes. Combined 
with more power and performance and the larger 
range of power assists, this is an automobile 
which actually works for an organization 24 
hours a day. To the employee or executive who 
drives it on the job and may have use of it over 
weekends—and to the company he represents, the 
full-size car offers substantial prestige value. 
The greater weight and wider “tread” of the full- 
size car make it more practical for off-the-road 
work where rough going is routine, as in con- 
struction work, the oil industry, mining, agricul- 
ture. It rides better, stands up better. 

Superior riding qualities and safety factors also 
make the “big” car the preference when the job 
calls for extended trips at turnpike speeds—and 
driver fatigue is a hazard. 

The full-size car has demonstrated high resale 
value, as it generally represents superior built-in 
quality. Therefore, when these cars come to the 


used car market they are less apt to show the tell- 


tale marks of excessive wear. 


Some full-size cars like the 1962 Ford Galaxies— 
containing all the latest service-saving features— 
will essentially help take care of themselves. 
These cars cut maintenance costs with such fea- 
tures as self-adjusting brakes, greater intervals 
between lubrications of major chassis compo- 
nents (suspension, steering linkage, front wheel 
bearings and universal joints), extended periods 
between oil changes and change of engine coolant- 
antifreeze. They also resist wear because vital 
body parts are protected to resist rust and corro- 
sion and the exterior finish will retain its bril- 


liance and lustre indefinitely. 


If you feel the need for a certain amount of added 
prestige, but have hesitated buying a full-size car 
because of the higher initial cost, check the main- 
tenance saving features some of them have. Add 
up the savings these features represent over a one- 
to two-year period. The savings in maintenance 
may offset the higher initial cost. Sound unbeliev- 
able? Check each car—add up the maintenance 
savings one particular make in 1962 can give you. 


You'll become a believer. 


Traditionally, the full-size car has been the pre- 
dominant vehicle in fleet usage. With some of 
them having new features this year they will con- 


tinue to merit serious consideration. 











Galaxie & Galaxie / 500 


5 billion miles prove a Galaxie is built to be 
more service-free— and keep its fine-car quality 


Every fleet dollar buys more luxury this year in 
the full-size car with all the proven service-saving 
features. 


1962’s best full-size buys. With the introduction of 
two distinguished new Galaxie Series, Ford offers true 
luxury cars in every respect but price. Now itis pointless 
to pay more for the finest—or settle for less. And fleet 
owners can afford to extend the prestige “fringe bene- 
fits” of the Galaxie to more positions in the company. 
Galaxie’s twice-a-year maintenance is the big fleet 
news in 1362. These are the cars that reduce serv- 
ice to a minimum—=30,000 miles on many items, only twice 
a year or 6,000 miles on the rest. Last year, Ford introduced 
a revolutionary concept, designed to banish frequent and 
costly maintenance to a degree that even many of the 
costliest cars can't match. Today, one year and 5 million 
owner-driven miles later, the validity of these engineering 
principles has been proved 

Routine servicing of the Galaxie has been reduced to 
30,000 miles between major lubrications, 6,000 miles 
between oi! changes and minor lubrications, two years, 
or 30,000 miles, without changing engine coolant- 


antifreeze. Brakes adjust automatically (one fleet operator 
estimated this brake feature alone saved him $30,000 last 
year!). Special processing protects vital body parts 
against rust and corrosion . . . front fenders bolton... 
and the Diamond Lustre Enamel is super-hard, maintains 
its showroom beauty indefinitely. With Galaxie in 1962 
fleet owners benefit from both prestige and proven 
maintenance economy. a, 

Enduring elegance ...with the power to please. Five 
V-8 engine options make driving, which was once just 
part of the job, a very special pleasure with Galaxie. Per- 
formance and traveling are in the class of the very cost- 
liest cars. Everything in Galaxie is built to work quietly. 
Its silence whispers quality. The businessman who trav- 
els behind the wheel of a Galaxie goes everywhere in 
comfort... and arrives in style. He and his Galaxie are 
both a credit to the organization they represent. 


Galaxie by Ford 
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Promising 
broad fleet 


application: 


New “first of its kind” car 
combines features of both 
compacts and full-size cars 


In 1961 the fleet buyer was faced with choosing 


from two basic size groups, compact or full-size. 


Either size group forced the car buyer to compro- 
mise on important buying motivations. The full- 
size car forced the buyer to compromise on initial 
cost, gasoline economy, and easy handling. By 
contrast, the compact-size car forced compromise 
on interior size, performance, and riding comfort. 


For a year now you have been reading about new- 
size cars coming out for 1962. In general, these 
new kinds of cars were designed to offer the 
carrying capacity and interior room of full-size 
cars with substantially smaller exterior size and 
lighter weight . . . increased luxury and perform- 
ance at close-to-compact prices. Some were de- 
signed to bring you a new combination of more 
power and more economy with new lighter en- 


gines built by new methods . . . and all the 


luxury car service-saving features at compact- 


class prices. 


Though they all seem to be designed for the same 
reason, some missed the mark. Look them all over 
carefully. You be the judge and ask yourself these 
questions (it will take a little extra time but as a 
fleet buyer it is time you should take) : Check the 
size—is it actually larger than a compact car? 
Check the power—will it provide the desired econ- 
omy with adequate performance? Is it truly the 
best value in size, performance, economy, maneu- 
verability and price to meet your fleet require- 
ments? It will pay to look each make over care- 
fully and compare what each offers. 


When a new type of fleet car arrives which comes 
this close to being the ideal, it deserves extremely 
close and critical examination. Make sure the 
make you choose has . . . the best of the new! 











Just rignt for just about every fleet... 


1962 Ford Fairlane 500 


Here’s America’s newest car... 
the right size ... the right price 

. right between Galaxie and 
Faicon. 


RIGHT SIZE! 


On the outside, the Fairlane 500 is 
trimmer, with one foot less to park. On 
the inside, the new Fairlane is roomier 
than most cars on the road today. A 
completely new, unitized body gives 
you all the space you want on the inside 
and eliminates bulk on the outside. 


RIGHT PRICE! 


The Fairlane 500 is priced well below 
Fords which used to bear its name. It 
is priced under any other full-size car 
in America—and under many com- 


pacts. Yet Fairlane comes complete 
with every important luxury you expect 
to find in a full-size fine car. 


TWO NEW ECONOMY ENGINES. 


Roomy as the new Fairlane is, fleet 
operators will be glad to hear it delivers 
greater gasoline economy than any 
full-size car in your fleet today. Com- 
pared with last year’s Fairlane, this 
year's Fairlane Six averages 25% more 
mileage on every gallon of gas. Many 
compacts would envy its mileage 
figures. The world's first economy 
Eight also plays a leading role in 
Fairlane’s economy story. Developed 
exclusively for the new Fairlane, this 
new Challenger V-8 combines crisp, 
eager performance with thrift, dura- 
bility and light weight—product of a 
new foundry process pioneered by 
Ford, world's largest maker of V-8's. 


SERVICE-SAVING FEATURES THAT 
WILL SAVE YOU MONEY. 


Fairlane 500 takes full advantage of the 
Galaxie’s 5-billion-mile experience in 
important, service-free features. The 
all-new Fairlane will go 30,000 miles be- 
tween major lubrications, 30,000 miles, 
or two years, without coolant-antifreeze 
change, 6,000 miles between oil changes 

. and 6,000 miles or 6 months be- 
tween most other routine service stops. 
This means Fairlane stays on the road 
—and out of the shop! Like Galaxie, 
too, the Fairlane’s brakes adjust them- 
selves, and its Diamond Lustre Enamel 
never needs waxing—simply wash and, 
if necessary, remove any corrosive 
substance with a good grade of polish. 


A/RLANE 500 
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Even after you’ve purchased the “best buy” car for your company... 


The way your fleet is operate 
can cut maintenance costs 


... before they begin! 


Tip off your drivers on ways to save. Employee- 
drivers who don’t know the facts of economical 
operation can’t be expected to practice them. Why 
not give each a check list? 

What every good driver should know about 
gas mileage. He should understand that the way 
he drives can make a great difference in fuel con- 
sumption. The “cowboy” who races his engine at 
stop lights and drives raggedly on highways, for 
example, may use 40% more gas than the eco- 
nomical driver. With the following, any needless 
waste will be eliminated: 

Maintain steady speeds. If you don’t keep an 
even speed you’re using fuel without the most efhi- 
cient use of the power it generates. Repeated 
spurts and slowdowns are wasteful. 

Go easy on the “green.” Jack-rabbit starts on 
the green light waste gallons of gasoline by exces- 
sive throttle opening and holding automatic trans- 
missions in low gear too long. So much acceler- 
ation is usually unnecessary. 

Keep tires inflated. Soft tires increase resist- 
ance to forward motion — mean you’re always 
“pushing uphill.” They literally soak up power. 
A cold engine wastes fuel. Check thermostat 


and cooling system if the gauge doesn’t normally 


register about halfway between C and H. A cold- 
running engine wastes fuel. So does racing the 
engine for a quick warm-up on a cold morning. 
Most economical warm-up is to drive the car for 
a short distance at low speed. 

Check the oil. Proper lubrication of engine, 
differential and automatic transmission keeps 
internal friction to a minimum. 

Too much friction anywhere soaks up 
power. New special sealed lubrication systems 
in cars like Fairlane and Galaxie let you go two 
years or 30,000 miles between chassis lubrica- 
tions. Lower friction, too, by maintaining proper 
wheel alignment. And watch wind resistance— 
even that of open windows — at highway speeds. 
A final, BIG way you can save. Make sure the 
make of car you are considering is designed with 
maintenance economy in mind. You have just 
read how some of the new 1962 fleet cars adjust 
their own brakes, require chassis lubrication and 
changing coolant-antifreeze only every 30,000 
miles, and engine oil not until 6,000 miles! They 
have self-adjusting brakes, vital body parts pro- 
tected from rust and corrosion, and fully alumi- 
nized mufflers. Such cars work for you 24 hours 


a day .. . keeping costs down and efficiency up! 
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The best single way 


to protect your fleet investment 


. .. is to look into the resale value 
being built right into fleet automobiles 
these days. 


It works for you around the clock, as surely as a well-briefed 
driver-salesman. Ford’s maintenance saving features will 
mean real savings to you and are well worth learning about. 


Tops for resale, of course, are “Creampuffs” or cars which 
have had such extraordinary care they look, run, and feel 
like new. They command top resale prices—way over the 
average figures listed in official used car buying guides. 
Dealers and wholesalers alike will allow far more on a 
“creampuff” or “sharp car” because it promises quick turn- 
over without the risk of expensive reconditioning. 

One sure way, then, to save money on new car purchases 
is to look ahead and preserve or enhance the value of your 
present cars. If you’re in the market for new cars, think 
about resale. Think about public acceptance of the make. 
Think about keeping those cars in “high resale” condition. 
For years Ford has been studying this entire problem. And 
the record shows that Ford took it upon itself to assume a 
leading role in maintaining high resale value. 

In the fall of 1960 the Ford Motor Company startled the 
automotive world by extending the new car warranty* on all 
of its products to a full year or 12,000 miles. . 
proof of advances on three fronts— 


. dramatic 


Finest Quality ...Greatest Durability... Reliability 


of Operation. Obviously these are vital to high resale 


value, as well as low-cost operation. And in the 1962 cars 
Ford engineers have continued to build in high resale 
factors—both in first quality and operational care. 


First, they took 71 separate steps to improve the quality 
in the cars. The 1962 Fords are exceptionally quiet. For 
example, the doors shut solidly but silently thanks to spe- 
cial sound-softening latch plastics. The cars run silently, 
too — with improved insulation and retuned frame. Ford 
quality control standards are setting a new standard in the 
industry. Component materials have been chosen for longer 
life as well as beauty. In the interiors, for example, where 
wear and tear shows up earliest on any car, additional 
nylon increases the life of the carpeting; the rubber floor 
mats resist wear with a hard vinyl coating, and interior side 
panels of new materials will resist chipping, peeling or 
warping under varying atmospheric conditions. 


Second, Ford helps you keep resale value high by bringing 
you cars in 1962 with 5 billion miles of proof they’re beau- 
tifully built to be more service-free. Routine service has 
been reduced to 30,000 miles on certain important items 
to 6 months or 6,000 miles on the rest. Brakes adjust them- 
selves. Vital body parts are protected against rust and 
corrosion. All this, of course, is also important to the second 
owner of a 1962 Ford! 


Already acknowledged as a leader in public acceptance of 
its fine cars, Ford in 1962 takes a giant step forward with 
cars that will actually help keep themselves in “creampuff 
condition” for highest resale value, while lowering your 
maintenance costs as you drive them! 


*Extended Warranty—Each part of '62 Fords, except tires, is dealer warranted against defects in materials or workmanship for 12 months or 12,000 miles, 


whichever comes first. Owners remain responsible for normal maintenance service and routine replacement of maintenance items such as filters.and ignition parts 





Whatever 
you're looking for Ze 
in a fleet car... 











Galaxie Town Sedan 
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Fordor Ranch Wagon 














9-Passenger Country Sedan 
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Galaxie/500 Sunliner 
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Falcon Deluxe Fordor Sedan 
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Faicon Deluxe Club Wagon (8-pass.) 


Look to the long Ford line! 


Here on this page are 19 of the 33 glistening, new 1962 Fords in the long Ford line. Contact your 
Ford District Fleet Sales Manager or your local Ford Dealer to get the full story on all 33 models. 









































Falcon Squire Wagon (4-door, 6-pass.) Falcon Futura (2-door, 5-pass.) 


Please keep this book on your desk for a handy reference sheet to the cars that are beautifully 
built for economy and lasting value! PRODUCTS OF ( Zmd > MOTOR COMPANY 





Proved by Fleet EXPERIENCE RECORDS...EVERYWHERE 


LEADERSHIP ENGINEERING IN 
PISTONS FOR EVERY PURPOSE 


Automatically maintains uniform skirt 
clearance at all temperatures. A steel 


[A ' tension member is anchored only at 
CLEAR-C)-MATIC J ; the pin bosses and is cast in positive 
. , - contact with the I.D. of the piston skirt. 
The All-Temperature ’ f This piston is also remarkably cool 
3 , runnning with 20% greater area of 
Controlled Piston : “J conductivity for heat dissipation. The 
uncompromised strength of construc- 
tion provides long-life durability 
with highest performance at lowest 
maintenance cost. 


= 
> A superbly engineered piston at 
C @) N 71 N U '@) U S } economical cost. The top ring section is 
ee | .  ¢east-anchored steel, providing highest 
P E R M A 2 G R 6) OV E wear resistance with minimum weight 
The Piston with 5 Poss increase. The unique design of this 
: : i section with 40% aluminum bearing 
Steel Top Ring Section area exposed, gives excellent heat 
conductivity for cool operation. Stops 


ring groove wear problems and assures 
minimum oil consumption. 


ee: Features a “Ni-Resist” iron top ring 

groove section permanently and 

3) @) N D-O- me) a gee : exclusively double bonded both metal- 
: ; E lurgically and by the Zollner me- 
Lfy°) Piston Power _ = chanical lock. This dovetailed interlock 

—_— with tapered flutes positively prevents 

any movement and reduces the section 
weight 25% to 30% with lower inertia 
stresses. For top piston power and low 


for Diesel Engines 


ae maintenance cost, the piston choice of 
>x¢ ee Diesel engine builders and operators. 


Highest Engine Performance 


Ww 
Lowest Maintenance PISTONS By 
Cost 
a 
vw Always specify the 
pistons used by over 
70% of all truck and 


bus manufacturers. FOR EVERY TYPE INTERNAL COMBUSTION ENGINE 
— GASOLINE OR DIESEL 
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e UP TO 434 LBS. 
MORE PAYLOAD 


e A SMOOTHER RIDE 
LOADED OR EMPTY 


e LESS WEAR AND 
TEAR ON TRUCK 
AND CARGO 


COMPLETELY NEW 
IN DESIGN... 
EXCLUSIVE “TAPER-LEAF” SPRINGS It isn’t the amount of spring steel but the way that it is used that 


gives strength to springs. With only two long tapered leaves in 
MEAN LESS WEIGHT— each spring Rockwell-Standard can achieve the same strength 
MORE PAYLO AD and load carrying capacity that standard suspensions can carry 
with multi-leaves...and at less than half the weight. 
Optional aluminum frame support brackets and torque rods cut 
suspension weights by almost 25%. 





BALANCED “GRADLE-RIDE” 
FOR SMOOTHER GOING—LOADED OR EMPTY 


Balanced design with long resilient springs assures an easy 
buoyant ride and reduces vehicle hopping, pitching and 
swaying. Because of greatly reduced inter-leaf friction even 
slight road imperfections are absorbed. This shock absorb- 
ing action keeps vehicles tight, minimizes maintenance, 
reduces cargo damage and makes handling easier on or off 
the road. 














ROCKWELL 


hither Toul. ROCKWELL-STANDARD 


CORPORATION 


Transmission and Axle Division, Detroit 32, Michigan 


142 For more information circle 142 on Reader Service Card FLEET OWNER 











LABOR TRENDS 


Hard, cold facts are behind the AFL-CIO’s new 
interest in testing James Hoffa’s vaunted power as 
head of the International Brotherhood of Team- 
sters. Four years after they ousted the truck union 
on corruption charges, AFL-CIO officials are talk- 
ing tough about challenging Hoffa for his union 
membership. Though the plans range from estab- 
lishing an aggressive AFL-CIO truck union to the 
more passive “federal locals” of the AFL-CIO to 
house break-away Teamster members—they add up 
to the same thing: an open break with the Hoffa 
forces. Here’s the reasoning behind the moves. 
e Cracks show in Hoffa’s armor, as dissident groups 
emerge in Cincinnati, Chicago, St. Louis, other 
cities. Offering an AFL-CIO haven, anti-Hoffa 
forces believe, will mushroom this trend. 
e Teamster reputation as a vital strike aid to other 
unions is overplayed. These AFL-CIO strategists 
believe new Taft-Hartley rules limiting picketing 
and strike support inhibit Teamster strength and 
IBT’s ability to help other unions. Thus, rivalling 
the Teamsters wouldn’t hurt as much as feared. 
e Hoffa’s public reputation has failed to improve 
despite his release from the courts and Congress. 
AFL-CIO chiefs want an open break to demonstrate 
the federation’s independence of him to make 
organizing more palatable to non-union workers. 
The AFL-CIO’s shift is by no means a unan- 
imous federation decision. This disunity will 
minimize the campaign’s effectiveness. Some top 
labor leaders instead want the Teamsters’ return. 
Craft union officials prefer to continue informal 
alliances with the IBT. This split within the AFL- 
CIO is likely to undercut the prediction of Joseph 
A. Beirne, head of the Communications Workers 
Union who spark-plugged the “war-on-Hoffa” pro- 
posal. “Within two years,” Beirne estimates, “a 
new AFL-CIO truck union could number 100,000.” 


Alleged Communist infiltration in the Teamsters 
Union is the subject of a current probe by the 
Senate Internal Security Subcommittee. Commit- 
tee members say the alliances between IBT’s Hoffa 
and two unions once expelled from the CIO on 
charges of Communist domination are the reason 
for the investigation. The Teamsters have signed 
mutual aid pacts with the West Coast Longshore- 
men’s Union and Mine-Mill and Smelter Workers. 

Says Hoffa: “We welcome this investigation be- 
cause it will give us an opportunity to set the rec- 
ord straight once and for all.” The Teamster chief 
says his union has historically taken an anti-Com- 
munist position. Re: alliances with mine-mill and 
the longshoremen, Hoffa says it’s not a political con- 
sideration but one of “trade union solidarity.” Of 
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Bridges and Mine-Mill President John Clark, the 
IBT president adds “personalities were not pri- 
mary consideration . . . but welfare of the mem- 
bership” was in making pacts. 


Sen. John L. McClellan (D-Ark.) wants Congress 
to put all transportation unions under the Fed- 
eral Anti-Trust Laws. With a particular eye on 
the Teamsters Union, McClellan has prepared for 
the next Congressional Session a bill that would, 
in effect, bar industry-wide strikes in transporta- 
tion by making it illegal for locals of an interna- 
tional union to combine or to support a walkout 
by a union local. McClellan warns that the alliance 
of IBT’s Hoffa and West Coast Longshore Chief 
Harry Bridges gives them “the greatest unre- 
strained and most potential economic power in the 
United States.” He adds: “Even more frightening 
and unthinkable would be the realization of Hoffa’s 
ambition to create a so-called ‘Conference of Trans- 
portation Unity .. .”” 


The Justice Dept. is shooting for conviction of 
two Chicago Teamster officials accused of taking 
illegal payments from an employer film delivery 
association. Edward J. Donovan and Ralph J. 
McLaughlin who run IBT’s Local 755—were in- 
dicted on charges of accepting monthly payments 
from the Association in violation of the Taft-Hart- 
ley Law. Local 755 supplies drivers used by the 
Association to deliver films in Chicago. Justice 
Dept. records disclose that Donovan organized 
Local 755 in the early 1920’s and stepped down 
from President to Secretary-Treasurer in 1959 
when McLaughlin became President. 


One-time favorite clause of the Teamsters—the 
“hot cargo”—has become instead their hot potato. 
A recent gathering of IBT attorneys discussed ways 
to resurrect the clause. National Labor Relations 
Board all but killed it recently. Board holds, for 
the first time, that it is illegal to write into con- 
tracts that union members can refuse to handle 
an employer’s goods if they come from another 
employer with whom they have a dispute. 
Teamster officials face two “hot cargo” problems 
as a result: One, they’re preparing an appeal for 
the courts. Two—they must review agreements held 
with employers. Many Teamster contracts were re- 
written last time NLRB ruled on “hot cargo.” Earli- 
er the Board held only that such devices could go 
into contracts. But they could not be enforced by 
union activity—a _ stipulation pointedly spelled 
out in IBT agreements. Now, unless overturned, 
even this modified contract regulation is out. 








Why 
precision 
bearings 

are 
vital here 


Engine bearings have two vital jobs. They provide a 
low-friction surface for journals to ride on. But equally 
important, they contro! the oil throw-off, due to the 
spinning action of the shaft, that lubricates and cools 
cylinder walls and other engine parts. 


Exact tolerances are needed in engine bearings and 
shaft diameters to get the kind of precise “‘clearances’’ 
needed to control oil throw-off. Too little clearance— 
an error of less than .001”—may result in an over- 
heated bearing and early bearing failure due to 
insufficient lubrication. 


Too much oil clearance is equally harmful to proper 
engine performance. If oil clearance is changed from 

















just .0015” to .006”, the oil throw-off (shown above) 
increases 25 times. And even the best piston rings 
can control only about a 5 times normal amount of 
oil. The excess oil then slips past piston rings into 
the combustion chamber where it clogs piston rings 
and builds up combustion chamber deposits. 


Federal-Mogul knows, as you probably do, the im- 
portance of oil clearances. That’s why Fm bearings 
are manufactured to tolerances as close as + .000125” 
—1/16 the thickness of a human hair. Why take a 
chance on anything less than precision engine bear- 
ings? You can be sure of a satisfied customer when 
you use the best. See your Federal-Mogul jobber. 


FEDERAL-MOGUL >" BEARINGS 


FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. - DETROIT 13, MICHIGAN 
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GIL'S CORNER 


WHAT HAPPENS when you combine air springs with 
conventional leaf springs? “You get the best 
possible riding qualities—empty or loaded,” says 
Albert G. Crockett, vice president and general sales 
manager, Mack Trucks. Mack is combining the two 
systems (as optional equipment) on its Model H 
cab-over-engine tractors. 

The new front suspension system uses leaf 
springs to carry the empty chassis, while air springs 
(mounted vertically between the frame rails and 
the leaf spring) carry the front-axle payload. 

In adopting this combination, it appears that 
the truck manufacturer is taking a “leaf” out of 
the bus operator’s book. Back three or four years 
ago, Twin Coach Co. offered bus operators a con- 
version kit for use on GMC coaches equipped with 
conventional leaf springs. So that they would only 
carry the unladen weight, every other leaf of the 
front springs was removed in order to “soften- 
em-up.” Then the air-bag springs with load-level- 
ing valves were installed to carry the laden weight 
(passengers). 

Al Paisolli, superintendent of maintenance for 
Bee Line, Inc., Long Island, N. Y., has been in- 
stalling the kits right along on his 4509 series GM 
coaches. Al says it sure improves the front steer- 
ing geometry and makes for easier handling of 
the bus. Also there’s less maintenance cost on the 
front axle. No radius rods to wear out and to be 
re-bushed. 

Leaf springs are usually designed to give their 
best ride under full load conditions and conse- 
quently become stiffer from a diminishing load. 
When completely unloaded or slightly loaded their 
vibration frequency can increase to the point where 
riding comfort is adversely affected. 

A longer, softer leaf spring is used in the Mack 
system, whose frequency under any load condition 
approximates 100 cycles per minute. Experimen- 
tal investigation has shown, that of the two ele- 
ments of vibratory motion—frequency and ampli- 
tude—frequency is a much more potent factor in 
affecting ride comfort than amplitude. (Had to go 
searching in the library for this one.) 

Mack’s modified front leaf springs carry the 
“chassis only” load. As the load on the suspension 
system is increased, air pressure proportional to 
the additional load is admitted to the air spring. 

The prevailing operating conditions overrule any 
demand the front suspension system might have for 
air, because of a built-in automatic time-delay 
which is built into the system. Also a valve in the 
air suspension feed line protects the tractor’s air 
brake system against loss of air. 

The new combination system also reduces weight 


NOVEMBER, 1961 








Gil Putnam 


over the straight air suspension systems by the 
elimination of radius rods. The leaf springs take 
the place of radius rods and maintain longitudinal 
and transverse positioning of the front axle as well 
as air spring position. They also help to dampen 
shock which might otherwise overstress the air 
bag. 

It seems a long time ago when we said in this 
Corner that bus and truck operators have similar 
problems; that truck talk and bus talk was much 
the same. What do you think? 


| have just turned up an unusual pocket-sized 
handbook that is packed with useful information 
for fleetmen. Put out by Ford, it contains a lot of 
good advice pertaining to trucks regardless of 
make or age, with the purpose of saving truck oper- 
ators time and money. 

All forty-eight subjects have been carefully 
chosen so that they should excite the interest of 
any fleet—large or small, and regardless of oper- 
ation. Here are a few of the timely subjects to be 
found in its hundred pages. 

On tires: Three simple instructions to tiremen 
to keep tubeless truck tires from leaking. How to 
get the most out of retreads and pocket big sav- 
ings. Ten ways to take the bite out of a fixed cost 
item. Take a look at your tire balancing and align- 
ment program if tire expense is too high. 

On tune-up: Engine tune-up is no time to give 
your truck a bargain special. At ten thousand miles 
the distributor points have made contact about 112- 
million times. In an eight-cylinder engine each 
valve has opened and closed some 14-millién times. 

On vehicle selection: Things to look for and 
things to look out for when checking specs. Fitting 
the truck to the job by knowing how to solve a 
weight distribution problem (it’s less complicated 
than making out an income tax report). How to 
buy used trucks wisely. 

Also such things as: Does it pay to undercoat? 
A seat belt in your truck can save a life. A mobile 
telephone can be a good investment. Beware of 
“bargain” truck parts. 

What is its title? Guide to Cutting Truck Costs. 
Where do you get it? Compliments of your local 
Ford dealer. 

On brakes: Brake noises often mean serious 
trouble. Tune your ear to recognize the warning 
signs of faulty brakes and prevent serious damage 
that minor repairs could have prevented. Too much 
play in a hydraulic brake pedal may mean brakes 
are going—but so may too little. No play is bad. A 
little just right. A rising pedal could mean a 
clogged port or thick brake fluid. 
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Removing tool . . . 


. makes it easy to pull air cleaners on GMC diesel 
coaches. Mechanic also avoids possible cut fingers on 
sharp cleaner edges. Tool can be made from cut-off 
sodium cooled exhaust valve with steel rod threaded 
into hollow stem. Tee handle slides on steel rod against 
a stop nut like a slide hammer axle puller. Collar welded 
to valve head slips over bottom fitting on air cleaner to 
attach tool. To remove stuck filter element, slip collar 
over air cleaner bottom and use tee handle as a sliding 
hammer. $25 to Joseph Christopher, Cleveland Transit 
System, Cleveland, Ohio. 


Eight Trouble-Easers 








‘Emergency 
side 


Service 


1— Tractor 
| hand valve 





| 
| 
|| hose 


Sey , 
































Air brake tester... 


. spots slow air release on trailer brakes and other 
air brake ills. Set-up also eliminates the possibility of 
tractor air system being at fault because it eliminates 
tractor as an air source. Make one for your shop by 
mounting tractor hand valve on plywood board as 
shown. Connect it through “T” to gladhand for trailer 
emergency side air coupler. Run % in. air chamber 
hose to another gladhand to test trailer service brakes. 
Either gladhand or air hose coupler can connect test 
board to shop air supply at 90-120 psi. $10 to Lee Miles, 
Wilson Freight Forwarding, Cincinnati, Ohio. 
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Plunger clamp .. . 


. .. holds brake application valve securely in vise while 
replacing diaphragm, but prevents distorting the lower 
end of the plunger which will ruin it. First step in 
making clamp is to file threads from 1 in. SAE brass 
nut. Then, by mounting two blades in the same hacksaw 
frame, make a double cut through nut at one of the 
hex corners. Place clamp in vise, insert lower end of 
plunger, and tighten vise. Brake application valve will 
be held securely, but plunger will not be distorted by 
pressure from vise. $15 to Thomas L. Mino, Short Way 
Lines, Inc., Toledo, Ohio. 
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Shorties 


STEAM CLEANER does a fine job of cleaning 


both large units and smaller mechanical 


for Your Shop 





Mn 


parts which have become encrusted with 
dried grease and dirt. However, specially 
when cleaning smaller parts, the clouds of 
steam make it hard to see whether all the 
dirt has been removed from parts being 
cleaned. Chase the fog away with an air jet 
by fitting a piece of tubing to steam cleaner 


jet and then attaching compressed air hose 





with shut off valve, Shop man can either use 


air blast to blow steam away, or keep it 











turned on just enough so he can easily see 
ri what he’s doing. Henry Mullen, Cleveland 
Weather shield i = School Garage, Cleveland, Ohio. 
. . . keeps snow and rain from wetting the electrical 
system and shorting out the ignition on cab-over-engine 
trucks and tractors. Bend a piece of sheet metal to 
protect the back of the distributor. Mount it so it will 
deflect water, snow and ice coming down between the 


cab and the box or trailer from hitting the rear of the 
engine. Be careful to make this shield only as large as against helt end. Side mut down wire to belt 
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DROPPED NUT in tight place can cause no end 
of aggravation. Avoid losing the nut when 
trying to start it on bolt with wire guide. 
File or grind sharp point on hard steel wire, 


bend wire to reach bolt, and place point 


needed to protect distributor from water because too and start it on threads before removing wire 
large a shield might interfere with air circulation and guide. This kink can help where nut is 
cause engine overheating. $15 to Al Figler, Langie Fuel either the last one available, or where it 
Service, Rochester, New York. could jam the works. Henry Josephs, Sr., 


Gardenville, Pennsylvania. 





DISTRIBUTOR WIRES on V-8 engines can be 
hard to trace when replacing them after re- 
wiring or when they’ve been yanked out of 
distributor cap. An easy way to find the 
right wire without following it out from 
end to end is by attaching a jumper wire 
from battery to spark plug end. Test bulb 
lights up when touched to ground and other 
end of hot wire. This kink identifies high 
tension wires in right order for replacement 
in distributor cap. Thomas Gregory, Sta- 


Kleen Bakery, Danville, Virginia. 
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WANT AN EXTRA $5, $10 OR $15? EVEN $25! 


= . ee 
Dri | | i ng [Ig LY ane Contribute a Shop Kink. Shorties are worth 


‘ ; : $5 apiece. Ideas like those at left sent in 
. guides hole boring for marker lights on upper rear 


of trailer. Make jig from %x3 in. flat steel long 
enough to go across back of trailer. Drill holes in bar = 
with correct spacing for lights. Pivot length of pipe to : idea. Extra good items net you $25. All ac- 


with drawings rate $10 payments. $15 if a 


useful photograph accompanies drawing and 


flat iron extension which bolts to guide holes in drilling = cepted material becomes the exclusive prop- 
jig. Weld yolk to pipe to hold drill so holes will be erty of FLEET OWNER. Send your ideas to: 
right distance down from top of trailer back and so = Shop Kinks Editor, FLEET OWNER 
drill won’t turn. To bore holes, C-clamp jig to trailer = 330 West 42nd Street 

back, guide drill with one hand and apply pressure to = New York 36, New York 

pipe extension with the other. $10 to N. H. McFadden, 


Macon, Geargia. TULL UUL HM AMAT MC 
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WHY 
THE PROS 









. Be steasee AS ORIGINAL FACTORY EQUIPMENT 
PREFER Pd wail IN 95 BRANDS OF VEHICLES AND ENGINES 
PERFECT CIRCLE 

PISTON 


RINGS. 


DISTRIBUTES RAIL PRESSURE MORE EVENLY Aa 





The broad flange area of the ‘‘98’’ oil ring 
expander-spacer is in almost continuous con- 
tact with the rails all the way around the 
eylinder. This full-circle fit distributes the 
force of the expander-spacer more evenly than 
in rings with fewer, widely-spaced flange 
areas—means good conformability and slow 
rate of wear. 
As a result, the ‘'98’’ delivers positive oil 
control right from the start, and maintains it THE DOCTOR 
for thousands of extra miles. Full-circle fit is lll no: 
another reason why Perfect Circle rings are the world over 
preferred by so many leading engine and ve- a. 
hicle manufacturers, fleet operators, race 
drivers and mechanics the world over. 
For maximum conformability and better 
performance, always install Perfect Circle— 
the rings the ‘‘pros’’ prefer. 


PERFECT 1. CIRCLE 


PISTON RINGS * POWER SERVICE PRODUCTS 
HAGERSTOWN, INDIANA + DON MILLS, ONTARIO, CANADA 





SHOWCASE OF 


ew Vehicles 


FOAMED-IN-PLACE polyurethane insulation saves payload spage in two new refrigerated Trailmobile trailers. 


New Trailmobile foam-in-place 
reefers, dry vans, flatbed 


Two NEW FOAMED-IN-PLACE refrigerated trailers, both 
for general low temperature work or swinging meat are 
introduced by Trailmobile along with six new dry 
freight trailers and a heavy duty flatbed. 

According to Trailmobile, the foamed-in-place poly- 
urethane insulation forms a solid, seamless wall around 
cargo space. Saves up to 155 ft. of extra cube since less 
insulation is required than conventional types. This in- 
sulation has K factor rating of .135 between zero and 
100°F. In US Bureau of Standards tests at the Budd Co. 
this trailer was certified as averaging a 5500 btu heat 
loss per hour (see FO June ’61 for test details). In these 
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tests trailer weight gain was .28-lb. per hour (older, 
conventional types are estimated at 2.5-lb.). 

Both reefers feature deep bottom rails, steel side 
posts. Designed for suspended loads, the meat railer has 
extra-deep top rail and 2-in. posts on 12-in. centers, tied 
into wide flange bolsters on 12-in. centers. 

Dry freight vans (series 70) are available in either 
aluminum or steel. Aluminum models include exterior 
wiring systems. Wiring leads to marker lights are con- 
tained in groove in quarter panel extrusion. Marker 
lights are recessed. 


Continued on next page 
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SOCOHOSOSE ees 
ce 
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ie Py ees = New Vehicles 
LONGER-SERVICE =~. 
: HOSE ASSEMBLIES FOR ee mae 


: Both aluminum and steel trail- 
*e FVERY REQUIREMENT . ers offer choice of new 4-in. upper 
aie ar 
*e. — 


fifth wheels or improved version 
gs. ae of Trailmobile’s 2*4-in. Lo-Level 
PPecccccccsseeee®® structure. The 4-in. component 
features sandwich grid construc- 
tion, one-piece forged kingpin, 
capable of withstanding 150,000- 

lb horizontal impact. 

Heavy duty flatbed (W-30) 
comes as a standard flat with stake 
pockets or with rack pockets and 
side panels for conversion as open 

onesie top. The basic platform has two 


ASSEMBLIES ON A | wide flange structural I-beams, 7- 
| MINING MACHINE 


a 


in. wide, 10-in. deep as main load- 
bearing members. Cantilever out- 
riggers, welded to frame on 24-in. 
centers, provide extra support. 
Circle 375 on Reader Service Card 





: Volkswagen's °62 truck lineup in- 
—— 4 cludes pickups, pickups with stakes 


FREON ASE Le, and tarp, double cab pickups, 
ON AN AUTO 


AIR CONDITIONER panel delivery and station wagon. 
_ 4 Payload capacity ranges from 
1.543-lb to 1.786-lb. VW _ trucks 
are 169.3 in. long, 68.9 in. wide 
VIBRATION PROOF © LEAK PROOF * ABRASION RESISTANT on 94.5-in. wb. Heights are from 
Manufacturers and users of equipment requiring hose assemblies can depend on 75.6 in. to 87 in. Its four-cylinder, 
Stratoflex flexible hose and hose fittings to reduce downtime through availability, four-stroke engine produces 40 hp 
thereby holding maintenance costs to a minimum. Designed for diesel, automotive, at 3,900 rpm. 
general industrial and commercial applications, Stratoflex hose and fittings have the VW also offers a 74-in. wide, 
proven durability that is necessary for dependable service. Stratoflex hose and 102-in. long enlarged bed for pick- 
fittings are available in a wide variety of sizes and types to meet every require- ups. Adds more than afoot in 


ment. Shown above are typical installations where Stratoflex hose and fittings are width, increases cargo space to 
giving economical, dependable service. 


51 sq-ft. Both side and rear gates 
] 2 


For complete information, write for $-2 bulletin SFI-1 drop for loading. 





Special van body shown here 
SALES OFFICES or 
Atlanta, Chicago offers more than 165 cu-ft load- 


AX * ene, Sees space above the bed. Note locked 

e / Rhie \ Detroit, Fort Wayne 
W VY WW L $6. | Fort Worth, Hawthorne storage compartment under bed. 
oh A pr rt ap This truck carries 1,334-lb pay- 


Milwaukee, New York 


P.O. Box 10398 ¢ Fort Worth, Texas Orlando, Philadelphia load plus driver and two passen- 


Branch Plants: Hawthorne, Calif., Fort Wayne, Ind. 
. Pittsburgh , San D 
In Canada: Stratotiex of Canada, Inc. San os re bon gers. 
In Great Britain: Stratofiex (U.K.) Ltd. Toronto, Tulsa Circle 376 on Reader Service Card 
Continued on page 152 
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WITH POWER TO SPARE! 


BENDIX PROP-SHAFT PARKING BRAKE 


rvice brakes, the Bendix® prop-shaft auxiliary system 


ever needed. It automatically takes over should the 
» used as a parking brake. This emerger system 
ently of the wheel brake. It i: t affected by fade 
of either air or hydraulic systems. pring-loaded 
actuated by an independent compressed air system. 
be modulated to meet variou id and load 

1 Bend, Ind., for more details. 


,'jp> BRAKE HEADQUARTERS OF THE WORLD 


VA WA 
Bendix Products Automotive Division 
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New Vehicles 


Continued from page 150 


LIGHTWEIGHT CATERPILLAR diesel (shown at right) with aluminum flywheel hous- 


ing and oilpan. 





Three new fleet engines 


Caterpillar's six-cylinder, 220 hp 
(at 2200 rpm) diesel adds pay- 
load by using 150 lb. of aluminum 
castings to produce weight-to-hp 
ratio of 9.4:1. According to Alcoa 
the new Cat model 1673 uses alu- 
minum for housings, pistons, pres- 

brackets 

fastenings and piping, saving 250 


sure vessels, bearings, 
lb. Other aluminum components 
include turbocharger generator, 
38-lb flywheel, 35-lb oilpan. This 
four-cycle diesel with 4.5 in. bore 
and 5.5 in. stroke, weighs slightly 
more than a ton but is built to 
power rigs weighing more than 
37 tons. It’s approximately 4-ft 
high, 4-ft long, 21%4 ft wide. 
Circle 377 on Reader Service Card 
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LIFT TRUCKS 


Power and Performance 


Allis-Chalmers’ OWN — Power-CrATER engine is engi- 
neered specifically for Allis-Chalmers lift trucks. Has 
unique crater-shaped combustion chamber that sets up 
violent swirling turbulence for thorough mixture of air 
and fuel, resulting in responsive power and maximum 
fuel economy. 


Operator Effectiveness 


Familiar, automotive-type controls — wide, adjustable 
seat — unobstructed floor — these and many other 
conveniences help operators work faster, safer. 


Accessibility 


Service and maintenance in a minimum of time. 


Versatility 


Masts, carriages, forks and attachments to fit the job — 
constant-mesh, two-speed transmission or PowER SHIFT 
torque converter drive — choice of fuel and tires. New 
special-purpose trucks, with high underclearance and 
quickly removed counterweight, in 6,000, 7,000 and 8,000- 
lb capacities. 





ALLIS-CHALMERS 


FLEET OWNER 





hardened crankshaft with larger 
bearings and bearing surfaces; 
fully-rubbed chrome moly crank- 
case; high performance cam-shaft 
and tri-metal rods and bearings; 
individually-ported, water-temper- 
ed intake manifold. The new 44BD 
offers new cylinder head design, 
advanced combustion chamber, so- 


dium-filled exhaust valve stems. 
Circle 378 on Reader Service Card 


Mack offers new diesel, described 
as more powerful version of its 
naturally - aspirated Thermodyne 


OVERHEAD VALVE gas engine by Brock- 
way features step-contoured pistons, new 
angle sparkplug firing. 


NEW POWERRAM diesel is rated by 
Mack at 180 hp. Maximum torque is 505 
lb-ft at 1400 rpm. 


Brockway's new overhead valve, 


six-cylinder, in-line gasoline en- 
gine (model 44BD) powers Brock- 
way 158 models—a new series of 
medium, heavy tractors, cargo 
trucks and tandem axles. Designed 
for both short haul and over-road, 
the engine has bhp of 200 at 3000 
rpm. Displacement is 478 cu-in. 
gross torque 385 ft-lb. Features 
include: shorter 3%4-in. Tocco- 


with virtually no weight increase. 
Known as the PowerRam Ther- 
modyne (END-673P), the new 
engine weighs between 2000 and 
2100 lb depending on compon- 
ents. This is about 400—500 lb 
less than comparable engines, 
Mack says. 

PowerRam achieves its hp in- 
crease via new pulse or ram air 
intake principle which boosts vol- 
umetric efficiency by 10%. Im- 
proves engine’s breathing capac- 
ity. And permits burning more 


fuel for greater power. 
According to Mack, efficient 
manifolding, used with matching 
fuel pump, adds 10 hp to basic 
END-673 engine. Produces 187 
hp when rated at 29.92 in. Hg 
(barometric pressure), 60°F. or 
180 hp at 2100 rpm under Mack’s 
formula—30.2 in. Hg., 90°F. 
Circle 379 on Reader Service Card 
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ALLIS-CHALMERS 
“F” Series 


Have your dealer show you the many dollar-saving differences 
in Allis-Chalmers “F” Series lift trucks. Ask for new 
bulletin BU-680. Allis-Chalmers, Milwaukee 1, Wisconsin. 


POWER-CRATER is an Allis-Chalmers trademark. < 








. . Lift Trucks with the 
Dollar-Saving Difference! 
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Continued from page 153 


GMC Trucks Improve 
Visibility ? 
GMC’s conventional cab models 
have lowered hood contour, giv- 
ing driver wider angle of vision 
over front and sides. This change 
covers all light trucks plus heavier 
models with 105-in. cabs. 
Power for GMC’s light and me- 
dium trucks are 305 cu-in. V-6 
engines, offered optionally last 
year. Among new engines, the 
305D has two barrel carburetor, 
improved manifolding. Results in 
better breathing, higher hp and 
torque, company says. GMC’s 7000 Many models continue  un- heavy-duty models; standard di- 
Series is powered by 702 cu-in. changed, including the 48-in. alu- rectional signals; printed elec- 
V-12 engines with two-plate, 14- minum tilt cab, 72-in. steel tilt trical circuits for instrument pan- 
in. dampened disk clutch. The 401] cab and 90-in. “B” conventional els. Above: 5000 series highway 
V-6 gasoline engine is now option- models. tractor. 
al on tandem BWV5000 and BWA Among GMC’s ’62 features: Circle 380 on Reader Service Card 


5000 series. larger, heavier transmissions on Continued on page 156 





DEPENDABLE 
TRUCK 
REFRIGERATION 


KOLD-HOLD 


“HOLD-OVER” TRUCK PLATES 


e 29 years of experience and product improvement. QUALITY proved in use. 


e 5 year warranty. No moving parts. Completely reliable. 


e Many fleets experience maintenance costs of 5c per day. Operating costs 
PENNIES A as low as 40c per day. System will outlast the vehicle. 


DAY 
KOED=HOED owision TRANTER MANUFACTURING, Inc. 


231 E. Hazel Street, Lansing 9, Michigan 
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The nes sry buon shal be of iret ak ad us 
operators. The fact is, Anchor Lok diaphragm type spring brakes 


not only exceed the C.H.P. reas atuamlgial aden! 
advantages as the most conon 


ANCHOR LOK BRAKES 
APPROVED BY CALIFORNIA 
HIGHWAY PATROL 


Overland Anchor Lok Inc. has been notified 
that its parking and emergency brakes are now 
approved by the California Highway Patrol to 
meet that state’s pioneering brake safety law 
26310. 

The Highway Patrol’s certificate of approval 
includes all Anchor Lok models 2424, a 


3024, and 3030, “piggy back” as w 
brake. 
News of this 
rh i ot 
Hore on the 

Ly. t. r, Investigation S ea 

the #ftginal units sent 
not carried a re ‘anh i 


return ey a prototype. This 
as: assert. ad caused a balance of pres- 
present in production models. 

Mr. Don Rumsey. president of Overland 
Anchor Lok stated “We were amazed that our 
unit had not been included in the first approval 
notice because we had never had any trouble 
with hundreds of units already in service. Sub- 
sequently we notified all of our distributors 
and users publicly that we would guarantee 
their units and if necessary replace them at no 
charge. The assembly error. however, was 
immediately apparent and at the Patrol’s invi- 
tation we re-submitted. All models were then 
reviewed and approved. The cooperation of the 
California Highway Patrol in expediting this/ 


Anchor Lok Parking and Emergency 

brakes can save you money, time, 
and trouble. There is no other brake 
gp phic! cama 


OVERLAND 


57 56 Joanne Place, Culver City, California / UPton ; 
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BATTERY FILLERS 


FLOW AUTOMATICALLY! 
SHUT OFF AUTOMATICALLY! 
FILL TO CORRECT LEVEL! 
BIG 2%-QUART CAPACITY 


Ken’s New B-70 Automatic Battery 
Filler quickly fills to correct level— 
shuts off automatically. No spills... 
No dripping. Ideal for dry charge 
batteries. Both valve and container 
are made of high-impact styrene and 
polyethylene to withstand long, hard 
use with either water or battery acids. 
Also features the only automatic valve 
for which all parts are replaceable! 
ltl " 


Continued from page 154 
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| Dorsey's new “Urban” trailer 


Dual- Automatic 
FILLER and TESTER 


streets and in crowded dock areas, 
Dorsey’s new “Urban” trailer car- 
ries up to 12,000 lb payload. 
Available in lengths from 18 to 24 
ft, the van can be pulled by %4- 
ton chassis equipped with fifth 
wheel. Weight is distributed on 


Designed for handling on city three axles. Both exterior post 


and exterior skin models are of- 
fered. Model shown here is ex- 
terior skin type, 92-in. wide in- 
side with woodslats, one in. wider 
with plywood lining. Standard in- 
side heights are 84 and 90-in. 
Circle 381 on Reader Service Card 


Another “first” by Ken, this B-71 Auto- 
matic Filler and Tester is combined in a 
single unit to make battery service a 
one-stop operation. Fills batteries to cor- 
rect level automatically. 


Tests either 6 or 12 volt systems with 
visual trouble indicator. Extra wire, with 
simple clip, makes it easy to locate many 
other car shorts. 





Find trouble 
fast and easy 


® Sell more charges 
® Sell more batteries 
® Sell more service 


CALL YOUR JOBBER 


—} Put one of these sales builders 
* to work for you now! 


Get your pocket-size copy of 
Ken’s all-new, complete-line 
catalog. Ask your jobber or 
write Ken direct. 

K-961-126 A 


tHE KEN-TOOL mre. co. 


AKRON 5, OHIO 


Two new Dorsey platforms 


Two platform trailers by Dorsey 
include perimeter frame model 
(above) and platform doubles. 
The perimeter frame platform 
(PSTW-20), a tandem axle trail- 
er, comes in 35 and 40 ft. lengths 
with 55,000-lb payload capacity. 
Up to 25,000-lb can be concen- 
trated in any 10-ft area. This plat- 
form job is constructed with hi- 





tensile steel frame, 23-in. deep 
center section and web stiffeners 
on 36-in. centers. It has 6-in. floor 
sills on 8-in. centers. 

Standard equipment: Budd disc 


wheels, 154-in. tongue and groove 
fir floor, 7-in. air brakes, 20,000- 
lb tubular axles, inside stake pock- 
ets. 

Dorsey’s platform doubles, 21 
to 28 ft long, also have hi-tensile 
steel frames with 6-in. floor sills on 
18-in. centers. 

Floor sills are welded to out- 
side frame, with inside stake pock- 
ets on 24-in. centers. Available 
singly or in full trains with 30,- 
000-lb manufacturer’s rating. 

Circle 382 on Reader Service Card 
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Im every field, coast to coast... 
men who know their trailers 





are proud to say...”it’s a Dorsey!” 


Twenty new Drivmatic- riveted Dorsey 
Hi-Cubes were recently added to the 
fleet of M.R.&R. Trucking Co., Crestview, 
Fla. Officials report that extra cubic 
capacity was an important reason for 


choosing Dorseys for this expansion. 


aero 

For maximum cubic capacity as well as cargo control, the Model 
FVP is the favorite of movers across the country. This tandem axle 
version is owned by Atlas Transfer & Storage Co., San Diego. 
Single axle and four-tire tandems as well as 15" wheels and 8:25x20 
tires without wheel boxes also available. 


. 


Here's the rugged Dorsey Giant Platform. Julius Shaw, Springfield, 
reports that the Giant with its 18-inch main frame is lighter than other 
leading makes, yet handles heavy loads of steel with ease and dependability. 
The versatile Giant is also available with grain-tight plywood body and 


livestock extension. 


NOVEMBER, 1961 


The right combination of light weight, maximum cubic capacity and 
rugged construction makes good-looking Dorsey Satellite Vans the 
ideal trailer for operators who want the best. R. F. Truesdell, 
contract hauler for Inland Container Corporation, Indianapolis, 
recently expanded his fleet with the all-aluminum models. 


A Subsidiary of 
The Dorsey Corporation 


TRAILERS 


Dorsey Trailers are sold and serviced by franchised 
distributors Coast-to-Coast. See the Yellow Pages. 


Send for FREE LITERATURE 
r-—-DORSEY TRAILERS / ELBA, ALABAMA-—— 


Send literature with details on: FO 
0) Hi-Cube Vans 0 Furniture Vans 
OC) Dry Freight Vans 0) Platforms 


NAME 





COMPANY 





lll. 
ADDRESS 





CITY and STATE 
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THE 


MAGNUS 
METHOD 


For more -than 40 years, Magnus Chemical 
Company has maintained its leadership in 
the cleaning feild by offering this unique 
time-and-cost-cutting combination 


ens 
CLEANING CHEMICALS 


Over 300 


CLEANING EQUIPMENT 


Over 100 Types 


CLEANING METHODS 


World-Wide 
Representation 


SEND FOR FREE suRVEY FORM 
RRR 


Magnus will assess your cleaning operation 
— without obligation — and show you how 
to cut costs and speed production in your 
individual shop. 


i magnus 
Bf chemical Co., inc. 
South Avenue 

Garwood, N. J. 


Please send FREE 
information on Magnus 
time-and-cost-cutting 
cleaning methods, 





Company 





Position 





Address 





City State 











SHOWC USE OF 


New Vehicles 


Five-passenger crew cab 


Crew cab for GMC and Chevrolet 
trucks is introduced by Automo- 
tive Industries. Firm lengthens 
steel cabs by 38-in. to hold five 
passengers in addition to driver. 
But overall length of chassis is 
not changed. The extra addition 


“Jeep" delivery truck, new half- 


ton, walk-in type, is actually an 
enlarged version of Fleetvan pro- 
duced by Willys for the U.S. Post 
Office. The 8l-in. wb, 154-in. long 
model can be entered from both 
sides. Carries 1000-lb payload in 
170 cu-ft cargo area. It’s powered 


Mercury's newest—the Meteor 


Here’s the way the Meteor, new 
standard size car, looks. Photo- 
graphs were unavailable when 
FLEET OWNER described it last 


month. Meteor is 203.8 in. long, 


compared to 194.8 in. for Comet, 
215.5 in. for Monterey. The car 
is 55.8 in. high, 71.3 in. wide on 
116.5-in. wb. Body is of unitized 
construction, with all major un- 
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Continued from page 156 


weighs 700-lb., costs $775 (plus 
tax). The longer crew cab, aimed 
at public utilities fleets, road com- 
missions, railroads, can be _ in- 
stalled on any standard cab, Al 
says. 
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by the “Jeep” four-cylinder F- 
head Hurricane engine. This 
“Jeep” is 50%-in. wide, with in- 
terior height 63-in. at center. Front 
of truck has broad vision type 
windshield for improved! road visi- 
bility. 
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derbody, rocker panel parts of 
galvanized steel to resist corrosion. 
Standard power is six cylinder, 
170 cu-in., 101 hp. With optional 
221 cu-in. V-8 at 145 hp. Offered 
in both two and four door sedans. 
Features include 30,000 mile lube, 
self adjusting brakes, two year 
anti-freeze, 6,000 mile oil change. 
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Ex Uno Plura 


(out of one, many) 


From a single basic design, a complete engine line. That's 
the unique family of engines concept that sets Series 53 and 
71 Diesels apart from all others. 

Pioneered in the thirties—and proven by over 90 million 
horsepower — it concentrates all Detroit Diesel’s resources on 
the perfection of a single basic design for all engines. 

What does this unique family concept mean to truck owners? 
It means you can meet every truck power need, from 97 to 
134 h.p., by using engines of just 2 different cylinder sizes— 
with up to 70% interchangeability of parts between engines 
in each series 


It means lower parts costs—up to 50% less than for Diesels 
built in a flock of different designs and 


cylinder sizes. Lowest servicing costs, too. 


It means you can meet growing horsepower needs (without 
loss of existing parts inventory or maintenance know-how) 
merely by stepping up to the next engine in the series. 


It means that all the advances of the past, present and future 


can be applied to every Series 53 and 71 Diesel—whether it’s 


in a truck you've had for years, or one that’s just off the line. 
It means the ultimate in standardization benefits, with greater 
profits per engine on every “53"’ and “71” engine you add. 
No wonder so many truck buyers specify Series 53 and 71 
Diesels. Ask for them. One proven design throughout the 
line builds greater value into every engine. Detroit Diesel 
Engine Division, General Motors, Detroit 28, Michigan. (In 


Canada: General Motors Diesel Limited, 
SERIES h3</| London, Ontario.) 


DIESEL TRUCK ENGINES 


Available in Chevrolet * DiamondT « Freightliner * FWD *« GMC * 


NOVEMBER, 1961 


Hendrickson * International * Kenworth + Peterbilt * Studebaker 
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2074 SERIES 
6, 12, 24, 32 Volt—60:Amp 
Medium-Heavy Duty for 
Cars, trucks, marine 








6000 SERIES 
6 and 12 Volt—40 Amp. 
Light-Medium Duty for 
cars, trucks, marine 


2000 SERIES 
6, 12, 24, 32 Volt—100-125 Amp: 
Heavy Duty—Extra H.D. for 
cars, trucks, marine, railroads 











2038 SERIES 
6, 12,.24, 32 Volt—60 Amp. 
fe) alate] al alsPme) 4gl>] mole) aces-tie) a} 
1 F- Lon 00) ar] oe) ilor-} ale) als 





2064 SERIES 
12 Volt—150 Amp. 
Extra Heavy Duty for 
buses, earthmovers, etc. 


There’s a LEECE-NEVILLE ALTERNATOR 
to match any job requirement 


Leece-Neville manufactures more than 300 different alternators—each 

designed to provide adequate electrical power, save batteries, eliminate 

downtime and cut maintenance expense. One or more of these is “just right” 

for your type of vehicle in your type of service. Range of alternator models 
all reversible—includes 6, 12, 24 and 32 Volt positive or negative ground 

types from 40 to 150 Amperes. Sales and service are readily available through 

more than 1200 L-N Service Distributors strate- 

gically located in the U.S. and Canada. Leece- 

Neville alternators and other electrical equipment 

can be specified as factory-installed equipment on 

most new vehicles. For more information—or for 

assistance in specifying the correct alternator 

for your vehicle and service requirements —just 

mail the coupon at the right. 






wer Pack 


h Alternators) 


Switches ae, 
(Magnetic & Series Parallel) 


The Leece-Neville Co., Dept. FO-11 
1374 E. Sist St., Cleveland, Ohio 


Please send information about L-N alternators for 


C] my present vehicles (J new vehicles 
Name 

Company 

Address 

City 


Type of Service 






Regulators 





SHOWCASE OF 


New Products 


Reversible reefer heater for trailers 


ont 
pabd nfthe 


were, 
YIFE 


Two piece, all electric, hermetically sealed reefer unit 
mounts refrigeration package on trailer nose, self- 
contained engine/generator under trailer. Made by 
Frigikar Corp., Dallas, Texas, Model TR 550 will main- 
tain minus 5° in a trailer up to 40 ft. long with 4 in. 
polystyrene insulation or equivalent, and minus 20° F 
in 40 ft. trailer with 6 in. insulation. Sealed reefer unit 
operates electrically on 230V, 60 cycle, 3 phase current 
from engine/generator power unit while in transit or 
plug-in source at halt. Air cooled gas, propane, or 
diesel engine cranks automatically to start at thermostat 
demand for heating or cooling, shuts down when re- 
quirements are met. Manual controls by-pass automatic 
engine controls so, once started, engine/generator and 
evaporator fan run continuously with thermostat con- 
trolling only the compressor to provide the constant air 
circulation required by some produce loads. 
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Bulk container keeps LTL frozens cold 


<———For more information circle 160 on Reader Service Card 


BoX-WITHIN-A-BOX construction enables container to 
hold foods loaded at minus 5° below the allowable 0° F 
AFDOUS code spec for periods of 24 hours or more 
in 100° ambient air temperatures. Made by AVCO 
Corp., Nashville, Tennessee, the polyurethane plastic 
insulated box has an aluminum sheet inner liner. Out- 
side the 21% in. insulation layer is a steel outer box 
equipped with skids for fork lift or hand jack handling. 
Cubic capacity is 39 cu. ft., or 1500 lb. of frozen food. 
Each container is 40 in. wide, 40 in. deep, and 60 in. 
high. Five different types of doors are available to fit 
individual loading requirements. In performance tests, 
one unit held 1012 lb. of assorted frozen foods to a 4 
temperature rise (minus 5° F to minus 1° F) over a 
24 hr. period in 90° plus temperatures while exposed 
to the direct sun without first cold-soaking container. 
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BY FAR THE MOST POPULAR FLEET CAR 


IN THE MEOIUNM -PRICE FI[eELco!: 


162 


G2 O0LDs—>— 
DYNAMIC 88 


Fleet operators know that Oldsmobile’s Dynamic 
88 gives them ‘something extra” in business- 
building prestige, profit-making quality and 
economy, extra-high resale value! 


There are many reasons why fleet operators have 
made the Dynamic 88 the most popular fleet car 
in the medium-price field! 


They know, for example, that Oldsmobile’s 
unique stature and acceptance reflect favorably 
on the image of their own company. 


They know that Olds Rocket V-8 Engines 
teamed with 1962 4-S Hydra-Matic*—assure both 


*Standord on Ninety-Eight and Starfire 


smooth performance and outstanding economy. 


They know that Oldsmobile’s well-founded repu- 
tation for superior quality saves them money on 
downtime and service. 


And they know that this combination of a quality- 
built, well-equipped automobile . . . powered by 
a V-8 engine and a fine automatic transmission 
... pays off in substantially higher resale, too! 


Send today for your free copy of Oldsmobile’s 1962 
“Fleet Facts’ folder. Write to National Fleet Sales 
Manager, Oldsmobile Division, General Motors Corpo- 
ration, Lansing 21, Michigan. And see all the ‘62 
Oldsmobile models . . . at your Quality Dealer's! 


optional at extra cost on Super 88, Dynamic 88 and F-85 models. 


Theres "SOMETHING EXTRA about operating an OLlos! 





For more information circle 162 on Reader Service Card 





FLEET OWNER 


SHOMO ASE OF 


New Products 
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CURRENT INDICATOR for generators op- 
erates on induction principle to indicate 
generator output, 
and locate 

sories. ( E. 


current limiter 
shorts in switches 


Niehoff & Co. 


setting, 
and acces- 
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STOP LIGHT SWITCHES for air brake 
equipped trucks operate at less than 2 lb 
pressure to long 
Non-metallic Velramic 
sulating barrier between hot terminal and 
parts truck and is 


give advance warning. 


case increases in- 
said to 
reduce terminal corrosion even when road 
salts are present. Velvac, Inc. 
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grounded to 


HYDRAULIC PULLER extracts pins and 
studs with 10-ton pull. Collet with hard- 
ened steel jaws holds work piece of from 
% to 1 in. Bench model and 
portable models can be operated by hand 
pump or motor-driven pump. Wright Tool 
Company. 
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diameter. 
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WRIST PIN INSERTERS handle all press- 
fit rods including 1961 models, according 
to maker. Wall mounting storage board 
supplied with set has room for new in- 
serters for future engine models. Parts 
may be ordered separately to bring older 
sets up to date or replace lost tools. Sun- 
nen Products Company. 
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TRACTION COMPOUND is packed in 
self-dispensing 5 lb box for autos or 25, 
80 lb bags. Instant Ground Grip-R is 
specially prepared compound, according 
to maker. tlandee Specialties, Inc. 
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KNURLING KIT re-sizes the inside di- 
ameter of either integral or replaceable 
valve guides. Kit contains an assortment 
of resizing arbors and reamers to handle 
most sizes with wear up to .010 in. Hast- 
ings Manufacturing Company. 
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REMOTE CONTROL HEAD for use with 
Outercom FM 50-A Two-Way Radio Com- 
munications System is a compact unit said 
to occupy a little over 1/10 the space of 
basic transceiver, yet have all the control 
functions. Outercom Electronics Corp. 
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OIL SEAL SEALER consists of “O” ring 
element to seal clearance between axle 
shaft and bearing race to keep oil out 
of brake drums, maker states. Accurate 
Products, Inc. 
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SPACE HEATER gives heat within 3 sec 
onds according to maker. Unit puts out 
75,000 BTU per hour and operates on 
either kerosene or No. 1 fuel oil. Heater 
is controlled by plugging in or out of 
115 V. electric outlet. Master Vibrator 
Company. 
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RATCHET WRENCH is available in 4, 
34, and % in. square drive with ball and 
spring reversing lever stop to prevent ac- 
cidental shifting. Wearable parts may be 
replaced individually. Armstrong Bros. 
Tool Company. 
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RECORDING PYROMETER is option on 
diesel and gas engine pyrometers which 
tell driver engine exhaust temperatures in 
time for him to do something about it 
before engine damage results. Recording 
version tells shop foreman whether engine’s 
been overheated by lugging. Dial reading 
0- 1800° F. is shown, but others are avail- 

able. Instrument Sales & Service. 
Circle 411 on Reader Service Card 
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New Products 


Continued from page 163 


REEFER UNIT for 12 ft. insulated van 
bodies maintains 50 to 55° F. maker 
claims. Master-Bilt Model HTR 50 uses 
Briggs and Stratton engine to turn gener- 
ator or unit can be plugged into any 110 
VY. power source for stand-by. Refrigera- 
tion Mig. Co. 

Circle 412 on Reader Service Card 


PORTABLE HEATER burns kerosene, has 
variable output from 20- to 80,000 BTL 
per hour. Model S-80 features automatic 
ignition, fan, 5-gal. fuel tank, and 46 lb 
weight. Stow. Manufacturing Company. 
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ADHESIVE APPLICATOR carries a gallon 
of glue under air pressure. Unit adjusts 
to handle high or low viscosity adhesives, 
and glue pattern can be varied for dif- 
ferent sealing jobs. Bemis Bag Company. 
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V-BELT is designed for tandem drive use 
on heavy trucks. Tandem drives using 
Traction Wedge belt can be installed on 
most existing systems with the belt driv- 
ing the dead axle from sheaves on the 
powered axle. Goodyear Tire & Rubber. 
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COLD SOLDER air hardens into 
secure seal ideal for repairing 
dents, holes, maker 
(metal in paste form 


flexible 
cracks, 
Metal 


all metal 
1 


claims. Jet 
adheres to 
surfaces, is available in 4 pints, % pints, 
pints and quarts. U. S. Chemical & Plas 
ics, Inc. 
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The Best TAIL LIGHTS 


NOW MADE EVEN BETTER! 
New Spitfire Wrap-around Lens 


e Easiest bulb changing. No door . 


. . only two screws. 


e Greatly improved optics. Concentrated red beam. 
e Class A Stop and tail light with 6-segment Class B reflex. 


e Clean modern design. 


e Same low prices. 


Made in various models for universal mounting or two-bolt 
mounting (with or without license illuminator). Also with 
license bracket. Send for current catalog. 


MANUFACTURING COMPANY 





4515 E. 75th Terrace 


Kansas City 32, Mo. » 


a> 


Lights 


Stop and Reflectors 


Tail Lights 


Also Truck Mirrors and Tire Pumps 


mL 
J 
Chrome 
Accessory Lights 


Clearance 
Lights 


164 For more information circle 164 on Reader Service Card 


Directional 


Lights 


ities, sald 
MECHANICS' STETHOSCOPE is designed 


to pinpoint exact location of mechanical 
trouble by sound. Works on same principle 
as a doctor’s stethoscope. Instrument finds 
and magnifies sounds of such trouble as 
faulty hydraulic valve lifter, piston slap, 
water pump trouble, badly worn gears. 
Borroughs Tool & Equipment Corp. 
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CONVERSION HOIST. Big Ben Junior 
converts pick-up truck to one-man operated 
tow hoist truck in ten minutes, maker 
claims. Unit features: hoist boom that ex- 
tends 6 ft, leverage that picks up 2'4-ton 
load, extendible tow bar. Lencor Mfg. 

Corp. 
Circle 418 on Reader Service Card 
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NOW AVAILABLE...A CAST STEEL SPOKE WHEEL FOR THE NEW BIG SINGLE 
TIRE... AND THE ONLY WHEEL THAT FEATURES A DEMOUNTABLE RIM 








This new Gunite wheel represents an outstanding achievement in transportation engineering. The demountable 
rim feature will allow faster and easier maintenance! Reduced service costs! Shorter down time for your trucks 


and trailers. Oi.e more reason why manufacturers, fleet owners and distributors should GO With GUNITE! 


CHECK THESE FEATURES! 


¢ DEMOUNTABLE RIM e COOLER RUNNING BRAKE DRUMS 
e LIGHTER WEIGHT e POSITIVE ALIGNMENT 
e LOWER COST e EASIER MAINTENANCE 





GUNITE FOUNDRIES DIVISION, KELSEY-HAYES COMPANY, ROCKFORD, ILLINOIS 


GUNITE e 


GO WITH GUNITE ... THE GROWING NAME IN CAST STEEL SPOKE WHEELS 


DUAL WHEEL "BIG SINGLE 
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DOCKBOARD features 7 ft. width said to 
speed operations and increase safety. Ad- 
just-A-Lip dockboard reduces gap at either 
side of dockboard for straight in-loading. 
Kelley Company. 
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TWO-WAY RADIO SET. Designed to give 
greater range, the Aerotron 100-watt Slim- 
line Model 6N100/SLT achieves flexibility 
and reliability by combining compact un- 
der-dash_ transmitter-receiver unit with 


WINCHES are 
warehouse operations, in areas for load- 
ing work on trailers, truck beds, skids, 
ramps, decks, or with A-frame equipment. 
Autowinch Model TW-1 with 6 or 12-volt 
motor handles 2%4-ton loads, according to 
maker. Features forward-off-reverse 
switch, safety lock, lifetime 
Scocor, Inc. 
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designed for transportation, 


sealed 
lubrication. 


NYLON ANCHOR for truck liner applica- 


used in refrigerated 


and dry 


CYLINDER HEAD HOLDER ic designed to 
hold any type or size of cylinder head 
securely in any position for cleaning, over- 
head work or other jobs. A head 
is fastened to Model No. 175 in seconds 
by means of two bolts inserted through the 
stud holes and 
K-D Mfg. Co. 
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valve 


secured with wing nuts. 


high-powered amplifier unit placed in tion may be 
trunk or other location. Only one small trucks. Installation 
coax cable is needed to connect units. of temperature or 
Equipment in 10-30-watt category can be Removable 
up-dated by adding 100-watt amplifier unit are available with different 
alone. Model for low-band operation also for materials 1/16 to ™% in. total 
available. Aeronautical Electronics, Inc. U. S. Expansion Bolt Co 
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STOP/TAIL LAMP 
housing for weatherproof, 
grips eration. Weather-All No. 
thick- for the life 
maker. 


mounts have rubber 
shockproof op- 
950 is guaranteed 
of the vehicle according to 
Do-Ray Lamp Company, Inc. 
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two 


ness. 


Factory-Recommended Tools 


FIRST @ 
LINE OF 
SAFETY 


Speed Diesel Nozzle Cleaning 


Each tool has been specifically 
designed for a — cleaning 
operation which cannot be done 
grenerty with ordinary tools. 
esides insuring safe and efficient 
cleaning of injector units these tools 
save time which means service costs 


are lower, profits are up. Available 
individually or in kits containing 
the tools recommended for particu- 
lar types or related lines of injection 
units. Complete instructions fur- 
nished with each kit. 


ALL PLASTIC 
CLEARANCE 
and MARKER 
LITES ... corrosion 
and rust proof for 
longer life and less 
maintenance 


LOWEST COST DOUBLE BULB 
PROTECTION ON THE MARKET 


Snap-on lens means quick, 
* easy bulb replacement. 


$700 equipped with 5000 hr. 
* bulbs, typical of Anthes 
quality. 


Mode! 700 





Model $700 


1 Slim line design — almost 4 

* 25% narrower than other 
popular lights, fits more ap- 
plications. 5 
Plate is mounted on rubber 
grommets for complete 
moisture seal in mounting 
area. 
Rubber ring seals lens 
against dirt and moisture. 


177 DIFFERENT TOOLS 
46 POPULAR KIT ASSORTMENTS 
Mail Coupon For 


Service Manual 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 
200 N. Braddock Ave., Pittsburgh 8, Pa. 
c Send me FREE copy of your Service Manual Bul. 691A 
Send Tool Kit Bul. 903D applying to Nozzles 
MAKE 


You can save money now 
because this maintenance- 
free light will fit mounting 
holes for most popular 
marker lights. 





to Know --- 
About Cleaning 
Diese! Nozztes 





GLEASON CORPORATION 
ANTHES DIVISION 


325 N. PLANKINTON AVE. 
MILWAUKEE 2, WIS. 
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OUTDOOR PADLOCK is guaranteed not 
to freeze or rust under severe weather 
Lock is a disk tumbler type, 
available with individual keying (with or 
without provision for master key) as well 
as keyed alike. CLM Industries. 

Circle 425 on Reader Service Card 


conditions 


WHEEL CYLINDER ASSEMBLIES and re- 
pair kits line is designed for all American- 
made cars and trucks, most foreign makes. 
Hydraulic brake parts are said to assure 
a positive brake fluid: seal. Repair kits in- 
clude wheel cylinder spring, two piston 
boots. Grey-Rock Div, 
Raybestos-Manhattan, Inc. 

Circle 426 on Reader Service Card 


cups, two rubber 


LUBRICANT and rust-preventive formula 
is designed to combat truck moisture trou- 
bles, make motor. starting quicker and 
easier on damp days. Merely spray Mo- 
tion on plugs, plug wires, inside the dis- 
tributor. Available in aerosol cans in three 
sizes: 2, 6, and 12 oz. Product Research & 
Development Corp. 
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BATTERY CHECK UNIT is said to give 
quick cell test. Chek-Stik features red ball 
enclosed within a plastic tube type of 
syringe which is immersed progressively 
in each cell to bring some acid into barrel. 
If ball floats, cell is okay; if not, cell is 
weak or dead. Wico Ignition Div, Globe- 


TACHOMETER is designed for 12-volt DC 
operation, adaptable to 6-volt use. Read- 
ings are said to be accurate to 3 per cent 
on linear scale calibrated from 0-8000 rpm. 
Knight-Kit Tachometer installs in all 
model and make autos, operates electron- 
ically on voltage pulses from spark coil 
primary of ignition system. Allied Radio 
Corp. 
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IGNITION CABLE with duoprene G elas- 
tomer conductor is designed to reduce 
radiation noise generated by spark plugs 
when they fire. The IRS Cable dampens 
noise pulse caused by arc of the plug fir- 
ing, does not radiate it as metallic wire 


Union Inc. 


does. Belden Mfg. Co. 
Circle 428 on Reader Service Card 


Circle 430 on Reader Service Card 





MORE PROFIT 
DOLLARS 


Resulting from 
Preventive 
Maintenance 


KIM HOTSTART 
Pre-Heaters 
ASSURE INSTANT STARTS 
IN FREEZING WEATHER 


install the KIM HOTSTART Elec- 
tric Pre-Heater! — Engines are 
kept warm between runs, elimi- 
nating inside heated terminals. 
KIM provides instant cold weath- 
er starting; reduces service tie- 
ups and costly repairs. KIM plugs 
into electric circuit; draws cold 
water from engine; heats and cir- 


culates coolant through engine. —— 


J Approved and used by all major 
SEE YOUR DEALER "gine manufacturers. 


or write direct 
to Kim Hotstart 


KIM HOTSTART MFG.CO. 


West 917 Broadway °* 


Circle 167 on Reader Service Card 
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Spokane | 


EXPENDABLE PALLET weighing 6 to 10 lb, depending on size, 
will carry up to 28,000 lb of any bagged, baled or boxed prod- 
uct, maker claims. New lightweight pallet is designed to offer 
substantial savings in product handling. Receiver can forward 
load on same pallet, using standard forklift equipment. Two 
materials, corrugated paper and TKV—a sandwich-like material 
of heavy, wet strength kraft paper and wood veneer, combine to 
form a truss-like pallet which can be used over and over again, 
or used once and thrown away. American Box Corp. 
Circle 431 on Reader Service Card 
Continued on page 168 
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BE READY 
THIS 
WINTER! 


“cam PBELL_ 


- ail 
TRUCK CHAINS 
DUAL TRIPLE 
Lug Reinforced 





Keep profits 
on the go—even in snow with 


CAMPBELL CHAINS 


Safety means profits. And National Safety Council studies prove 
that tire chains mean more safety in winter driving. That’s why 
you keep your fleet rolling safely and profitably when you use 
Campbell Tire Chains. All tire chain bags are coded by bands 
and color for instant identification. Further, you are assured the 
best delivery and service from Campbell’s nationwide network 
of factories and warehouses. 


CAMPBELL CHAIN COMPANY 


3 FACTORIES: York, Pa.; West Burlington, lowa; Union City, Calif. 
WAREHOUSES: Medford, Mass.; Atlanta, Ga.; Dallas, Texas; 
Chicago, Ill.; Portland, Ore.; Seattle, Wash.; Los Angeles, Calif. 

SEND IN THE COUPON FOR THE NAME OF THE 
CAMPBELL JOBBER NEAREST YOU. 


CAMPBELL CHAIN COMPANY, York, Pa. 

Please send me the name of my local Campbell Chain jobber. 
Name. 

Address 

City Zone State 
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Own oe (FR SHOWCASE OF 
New Products 


Continued from page 167 


AUTOMATIC SHUT-OFF NOZZLE is de- 
signed to fill compact and regular cars, 
trucks and buses. The OPW 1-A has a 
flow range of 3 to 5 gpm (low clip posi- 
tion), 9 to 11 gpm (middle clip), 14 to 
16 gpm (high clip). If used on high ca- 
pacity pumps, up to 22 gpm can be ob- 
tained. Also features new hold-open clip, 
outlet check valve. OPW Div of Dover 
Corp 

Circle 432 on Reader Service Card 


DIESEL INJECTOR NOZZLE CLEANER 
combines oil and air flushing action in 
one operation. The Hartridge Nozzle Mul- 
ticlean operates from an air supply at 50 
to 80 psi. Adapters are available to suit 
all standard nozzles. Leslie Hartridge Ltd. 

Circle 433 on Reader Service Card 


HYDRAULIC BRAKE PARTS LINE for serv- 
icing passenger cars and trucks includes: 
wheel cylinder repair kits, conversion kits 
for converting “U” ring type cups to Coni- 
Seal, red neoprene boots, Bleed-O-Matic 
bleeder screws, springs, pistons, push rods, 
additional cup sizes. Signal-Stat Corp. 
Circle 434 on Reader Service Card 


CERAMIC MUFFLER. Ceramic insulation 
coating process which protects internal 
surfaces is said to guarantee freedom 
from corrosive effects of exhaust gases. 
Cyclone mufflers are made for all standard 
American cars, compacts, foreign makes. 

Cyclone Sales Co. 
Circle 435 on Reader Service Card 
Continued on page 170 








PROFIT...OR LOSS! 


The road to profit in the motor freight business ends with an 
on-schedule delivery made at the lowest possible operating 
cost. As experienced truckers know, emergency repairs on 
the road, or down-time in the shop, are expensive detours 
that eat into revenues. That’s why Bower is one roller bearing 
supplier selected by major truck and component manufac- 
turers. These manufacturers know how vital improved Bower 


3 OOVV ies 


ROLLER 


design and rigid quality control are to day-in, day-out bearing 
dependability. And they know that Bower Roller Bearings 
can take it—miles longer, under grueling loads—and need less 
maintenance in the bargain. Proof? You'll find it in cost-per- 
mile savings . . . in fewer delays .. . in vehicles equipped with 
Bower Tapered, Straight and Journal Roller Bearings! Bower 
Roller Bearing Division, Detroit 14, Michigan. 


DIVISION OF 
FEDERAL-MOGUL-BOWER 
BEARINGS, INC. 


tapered 
cylindrical 
journal 


IMPROVED DESIGN INSURES TOP ROLLER BEARING PERFORMANCE 


LINE CONTACT 


LARGER TWO ZONE CONTACT 


INSURES CORRECT ROLLER 


ALIGNMENT 


GENEROUS OIL RECESS PROVIDES 


ROLLER HEADS 


{> POSITIVE LUBRICATION FOR 


at = HIGHER RIB REDUCES 
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UNIT PRESSURE 
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with 


TOOL BOX-CHEST. Model 110 is a com- 


bination toolbox and chest, featuring two- 


“Balanced Inflation’ 
“ | full-length drawers and a tote tray. Over- 
all dimensions are 20x9x9% in. Huot Man- 
eee auto! ] vatically | ufacturing Co. 


Circle 436 on Reader Service Card 


FUEL DELIVERY PUMPS submerge in 
fuel tank, feature built-in siphoning sys- 
tem. Model 70-C pumps 30 gpm; model 
72-C, 40; and 55-C, 60 for fast delivery 
at fuel island. Tokheim Corporation. 
Circle 437 on Reader Service Card 





One Eco Tireflator® in your truck shop 
can equal in annual cost-savings one 
free new tire for every truck in your 
fleet! Automatic Eco “Balanced Infla- 
tion” increases tire mileage—up to 20% 
more than you get from improperly- 
inflated tires. Tireflator trims checking 
and tire inflation to a labor-saving one- 
step operation — no gauge-hunting, no 
trial-and-error. 





Whether your fleet is large or small, 
Eco Tireflator’s “Balanced Inflation” 
lowers losses from vehicle down-time, 
helps maintain tight schedules, and in- 
creases tire life and safety. 


Wall, post, and remote-control models 
let you put Eco Tireflators wherever 
they serve you best. 


QUICK OIL-CHANGE UNIT lets attend- 
ant change car’s motor oil while car stands 
at gas pump. Portable PAR unit has posi- 
tive displacement pump that sucks oil out 
of engine crankcase through dipstick hole, 
retains it in 10-gallon receiving tank, 
later transfers used oil to storage drum. 


JO aa N WO O Db Unit reduces oil-change time, requires only 


one man for operation, frees other pits for 


maintenance work, can also be used to 

CoO Ni PANY transfer any liquid from one container to 
another. Peters And Russell, Inc. 

BENNETT PUMP DIVISION Circle 438 on Reader Service Card 

Muskegon, Michigan Continued on page 182 


For more information circle 170 on Reader Service Card FLEET OWNER 











3 . 
4 ‘ 

= ak bait at, 

ieee og ad as 

tm 

es 


atten 
tom BM. 7" 


” 


Frankly, we didn’t set out to design an ideal 
fleet car. But look what happened. 
We engineered dead weight out of the 1962 


Dodge Dart. Gone is useless sheet metal, ex- 
cess overhang and chrome. What’s left is a 
hard, lean, working machine. This full-size, 
low price Dodge will accelerate seven percent 
faster than last year’s comparable model, 
boost gas mileage by five percent. And that’s 
a conservative estimate. 


Considering compacts? Then consider the 


ERY POUND WORKS, EVERY POUND SAVES. 
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performance-proved, compact Dodge Lancer. 
It saves like a compact. It hustles, handles 
and holds up like a big one. 

Every Dodge—the full-size Dart or compact 
Lancer—has a rustproofed body. A level 
Torsion-Aire ride. A high-speed starter that 
puts less drag on the battery. Both go 32,000 
miles between grease jobs. Dodge depend- 
ability keeps maintenance down, resale up. 
Prestige comes with the low price. That’s 
Dodge for ’62—the year’s best buy in fleets. 


THE NEW LEAN BREED OF DODGE MEANS BUSINESS 


NOVEMBER, 1961 


COMPACT DODGE LANCER 
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Pat Catalano, Pres. of Catalano Bros., Inc. (left) and S. E. Ryan, 
Cooper Rep., measure tread depth of a Cooper Road-Grip, An average 
expectancy of 96,000 drive wheel miles is projected for tires shown. 


U.S. Gypsum hauler doubles mileage 
with Cooper Road-Grip Super Treads 


Joe, Pat and Ray Catalano operate 130 
tractor and trailer units from their mod- 
ern terminal facilities in Chelsea, Mass. 
Heavy loads of U. S. Gypsum products 
are hauled at sustained highway speeds 
for delivery to on-the-job sites, rail yards 
and shipping docks. 

Catalano Bros. changed to Road-Grip 
Super Treads because tire costs and 
road delays were squeezing profits down. 
After a 14-month test, this fleet operator 
reported: “Tire trouble on the road has 
been practically licked. Original mileage 
has doubled on most routes. Our costs 
have been cut substantially.” 

Double The Mileage 
Cooper Road-Grips are buiit with a 79% 
deeper Hi-Carbon highway tread that de- 
livers as much as double the mileage you 
get with conventional truck tires! Yet, 


... miles ahead 


Cooper Road-Grips sell for little more 
than regular designs— giving you 
today’s best tire bargain. 


More Recaps — More Safety 
A super strong Cooper “Hi-T” nylon 
body and exclusive Cooper Shock-Guard 
construction guarantee a virtually 
damage-proof tire. You get as many as 4 
and 5 bonus recaps. This means still 
more mileage when you use Cooper 
Road-Grip Super Treads. And you get 
more safety, too. There’s more power 
traction to move heavy loads, more lIat- 
eral traction to protect against dangerous 
sideslips and jackknifing—even on steep 
grades, hills and mountain roads. 

Call your Cooper truck tire dealer for 
complete details and lowest available 
prices. Or write Dept. 118 today. Cooper 
Tire & Rubber Company, Findlay, Ohio. 
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TEAR OUT AND SAVE 











announcing 


GMC 
FLEET 
RUCKS 
i 1962 

WITH 
UILT-IN 
NUSES! 






















PROVED AND IMPROVED MEDIUM AND 


SUPERIOR 
PERFORMANCE! 


This Ninety-Inch Conventional BW7012 
model has the most powerful standard gas 
engine in any truck, the exclusive 275 hp. 
GMC Twin-Six . . . another example of 
GMC's continual desire to give you all 
the advantages needed to save time and 
expense .. . to increase your operating 
profits. In the trucking industry's most 
complete line of 90” Conventionals, you 
also get the exclusive, bonus-life V-6 gas 
engines or the road-proved V-6 GMC 
Truck diesels. Four and six-wheel models 
from 19,500 Ibs. GV W to 120,000 Ibs. GVW. 


90° CONVENTIONALS 








HEAVY-DUTY MODELS 


EASY SERVICING... 
EASY DRIVING... IDEAL 
WEIGHT DISTRIBUTION! 


. all yours with GMC steel tilt-cabs. Full 55 
degree tilt completely uncovers the engine and all 
accessories, but controls remain in perfect align- 
ment on rigid, stationary island. Short wheel- 
bases and extra wide front tread make for shorter 
turns and easier handling. Front vision is the best 
you can get. Bonus payloads are yours, too, with 
front axle set-back 52” for maximum rated capacity 
and with short 72” BBC dimension. 


72 TILT-CABS 
















BONUS PAYLOADS... 
UP TO 2,313 POUNDS 
EXTRA EVERY TRIP! 


Earn thousands of extra dollars with the 
shortest, lightest 48” aluminum tilt-cab 
trucks built. Model DF7005 with 48” BBC 
(shown) weighs only 9,875 Ibs. ready for 
the road, with heater, trailer connec- 
tions, 60-gallon fuel tank and fuel, fifth 
wheel and all ICC equipment. Full tilt 
provides 100% accessibility. Choice of 
four and six-wheelers to 76,800 Ibs. 
GCW, 218 or 290 hp. diesel engines. 


48” TILT-CABS 











IN MANY LIGHT AND MEDIUM-DUTY MODELS 


NEW HIGHEST PERFORMANCE ... 
NEW OUTSTANDING ECONOMY... 


NEW GOOD LOOKS... 
IMPROVED RELIABILITY! 


Now, GMC brings you—as standard equipment—the great performance 
of the exclusive, fuel-saving 165 hp. V-6 engine! You get the most 
working power at low rpm of any comparable trucks. Get your hauling 
job done quicker, easier and save fuel at the same time. And this proved 
305D is a truck-built engine with usable power, top performance, 
produced at low, wear-resistant speeds to give you extra bonus life... 
at no extra cost. 


Here you see the distinctive, new GMC styling including lower hood 
with rounded edges for safer vision. New prestige, eye-appealing ex- 
terior colors. Completely new color-keyed interiors with luxurious, 
yet practical materials. 


For 1962, you get new or improved profit-making advances throughout 
the complete line of new GMC 105” Conventionals—from '2-ton pickups 
to the big 60,000 Ibs. GCW six-wheelers. 


IEW 105° CONVENTIONAL‘ 
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New Model 3505 
GVW 18,000 Ibs. 
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New Model 1001 Custom 
Wideside Pickup 
GVW 5,200 Ibs. 
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. Smooth out bumps up to Improved truck, load and 
A anny 11” high with GMC's costs nothing extra wit 
= F independent front inch-wide vari-rate re¢ 

3)) suspension. Handling Unique cam design 
is easier and safer. cally adjusts the spring 


There's no wheel fight. the load. Built-in 
Cabs last longer. Rid- torque leaf transmits 
ing is smoother, near- all braking and torque 
ly like a passenger car. forces to the frame. 
One ride will give you 

convincing proof. 





EXCLUSIVE, COST- Bo chytohagaiaeercboc 9 
BUSTING V-6s oun BUILT aa ve A sel se es on an band chrome 
PERFORM OTHERS! eames hare 


These are truck-built engines, 

with no compromises, to give 

you unsurpassed durability. 

Every partis built extra rugged, 

rigidly inspected and tested 
during the entire build-up. You get top per- 
formance, too. Usable working power is pro- 
duced over a broad range at low operating 
speeds. Power-robbing friction and damag- 
ing wear are reduced. Fuel and maintenance 
costs are at a minimum. 











275-280 @ 
1100-2490 «165 @ 3800 
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igidity necessary fo 


trated, damaging “h 
up to 167 gallons 


Improved truck, load and driver protection 
costs nothing extra with standard 3- 
inch-wide vari-rate rear springs. 
Unique cam design automati- 

cally adjusts the springs to 

the load. Built-in 

torque leaf transmits 

all braking and torque 

forces to the frame. 


New and improved transmissions are 
offered this year... built stronger 
with higher torque capacities for 
lasting service. A new short 
fourth gear reduces split shifting to 
save time and speed schedules. 
GMC also offers all ' 
job-proved types with 

strength and ratios to 

give top performance 

on any haul. 
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Improved front suspension. New low deflection 
rate springs and shock absorbers are standard 
on models using wide tread, I-beam front 
axles. You get better cushioning for smoother 
riding, greater stability for safer driving and 


short turning for easier handling. 
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New safer-stopping, longer-life brakes 
are now standard on many heavy- 
duty models. With these new brakes, 
the shoes are free at both ends and 
actuated by wedge cams (A) for sure, 
straightline stops. You also get in- 
creased lining areas (B) for increased 
life. In event of any brake system 
failure, this new mechanical actuator 
(C), connected directly to the brake 
diaphragm system, will quickly and 
surely stop the truck. 
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Strong, twist and flex-resistant 
GMC frames are made to take 
the big loadings, shock loads 
and rough terrain of all haul- 
ing operations. Available in 
advance design and tradition- 
al types—including short ‘K”’, 
upright “L” type reinforce- 
ments and _ weight-saving, 
heat-treated side rails. 





MAX. MAX. TRUCK 
TORQUE HORSEPOWER SERIES 





i See 
604 @ 1200 218 @ 210 DF ’ DFW7000, 








DF7100, DFW7100 
805 @ 1200 290@ 2100 pepeing 








Ratings at sea level and 60° F. 
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A TRUCK THAT TRAVELS FAR AND WIDE... 
FURTHER THAN FROM HERE TO THE MOON! 


To keep a “rig’”’ rolling for 300,000 miles (that’s 
further than from here to the moon) without 
a major repair is quite a trick. Yet, Lindstrom 


Brothers Van Lines, Inc., of Melrose, Mass., 
have been able to do just that. They’re par- 
ticular about the oil they use. They insist on 
Cities Service C-300 for all of their engines. 


The Lindstroms have found that, to get the 
most out of each unit, the best thing to do is 


1961 


completely service it with Cities Service prod- 
ucts. Rely on Cities Service and you’ll discover 
the pleasures and profits of trouble-free driving. 
For information, call your nearest Cities Service 
office or write: Cities Service Oil Company, 


60 Wall Street, New York 5, N. Y. 


CITIES & SERVICE 


QUALITY PETROLEUM PRODUCTS 
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P-IeE> cleans fuel tank, frame, fifth wheel, sleeper back, rear 
drivers, front wheels—all in 10 minutes with Malsbary 300 HPC. 


Why Every Truck Maintenance 
Shop Needs a Steam Cleaner 


Here's the report from P-l-E: We steam clean to spot trouble before expensive 
downtime occurs. Without it, thoro inspection is almost impossible. Steam 
cleaning definitely speeds up maintenance. It’s easier for mechanics to work 
on equipment that’s clean. Keeping our equipment clean is an important part 
of public relations and maintaining good driver morale. 


Pacific Intermountain Express in its 
Western maintenance terminals uses 12 
Malsbary HPC cleaners to— 


clean and decontaminate tank trucks 
and trailers - remove road dirt and mud 
from over-the-road rigs- keep pick-up 
and delivery trucks clean and bright - 
clean fifth wheels, chassis and running 
gear before inspection: remove dirt 
from parts being overhauled - clean alu- 
minum surfaces and thus insure better 
welds. 


Secret of Fast Cleaning 


Malsbary HPC (hydraulic pressure 
combination) cleaners do not rely on 
steam pressure alone. Instead, HPC 
combines steam pressure with pump- 
produced hydraulic pressure to deliver 


hot solution or cold water at 300-400 
psi... gentle rinse or wash water... wet 
steam for degassing. P-I-E* maintenance 
men utilize all these actions to speed 
cleaning. For example, they spray sol- 
vent on areas heavily encrusted with 
grease, then blast grease away with cold 
water up to 400 psi. This saves deter- 
gent, fuel and time. 


HPC high pressures, 2 to 4 times 
greater than most steam cleaners, plus 
2-gun simultaneous cleaning actions, if 
desired (hot solution and cold water; or 
wet steam and cold water), tell why 
Class A carriers buy more Malsbary 
HPC cleaners than any other make. 


For the full story, call your Malsbary 


dealer (see phone book Yellow Pages) 
or write us for Fleet Cleaning Portfolio. 
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LIQUID PARTS CLEANER strips carbon, 
sludge, varnish, paint and tar from all 
types of metal parts, maker claims. Strip- 
All is available in quart, 1%4-gallon and 
6-gallon size Kits consisting of cleaner 
and immersion basket. Stewart-Hail Chem- 
ical Corp. 

Circle 439 on Reader Service Card 


BORING BARS feature adjustability with 
a graduated scale calibrated in incre- 
ments of 0.0001 in. within a range of up to 
% in. Precision adjustment ring incorpo- 
rating the calibrated scale is available in 
both standard and special boring tools. 
Wesson Corp. 


Circle 440 on Reader Service Card 





CYLINDER BORING MACHINE, Model 
FW, features positive internal lubrication, 
has a capacity of 2.2 in. to 4% in., an 
11%4 stroke, and automatic retraction. Two 
speeds of the 620 rpm and 380 rpm are 
instantly changeable. Downward travel is 
2% in. and 1% in. per minute. Cedar 

Rapids Engineering Co. 
Circle 441 on Reader Service Card 
Continued on page 184 
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ATTENTION: FLEET OWNERS 


Hytro!l Brake Pressure Protection Valve Hytrol Parking /Emergency Brake System 


THIS IS THE LAW WHICH AFFECTS EVERY FLEET OWNER: 


Section 26310, Vehicle Code: “Every vehicle using compressed air for the actuating of the 
brakes shall be equipped with a safety device approved by the department which will prevent 
the loss of air pressure if an air line breaks or a diaphragm is ruptured, and will permit the 
effective application of the remaining brakes of the vehicle, or other safety device approved by 


the department which will, upon the loss of air pressure, automatically apply the brakes to the 
wheels of the vehicles.”’ 


MEET THIS NEW CALIFORNIA LAW — plus ICC regulations — 
easily and at lowest cost, with either of these hytrol braking 
products — both manufactured and guaranteed by the world 
leaders in automatic braking controls. 


ORDER NOW to equip your fleet immediately. Contact your 
distributor or Hydro-Aire direct. For Brake Pressure Protection 
Valve, specify P/N 35-513 — dual ports allow for axle-to-axle 
or wheel-to-wheel protection. For Parking/Emergency Brake 
System, simply specify size and type of your service brake 
chambers. 


Approved for om ‘brake application: 
Chamber Size ro 


9 inch 
10 inch 10-010 
24 inch, 10-240 
30 inch 10-300 
Approved for air loss: hytrol brake pressure protection valve 
A part # 35-513 


oan nore, 
10-009 


ne 
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THE SOLUTION TO YOUR 
COLD STARTING PROBLEMS! 


START PILOT'S 


QUICK PRIMER 
MODEL NO. 962 





AIR PUMP 
“AIR PUMP HANDLE 


NEW 


ECONOMY 





© > CONNECTING TUBING SPRAY NOZZLE 


Our OEM 





customers include: 
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(WAS THAT 
| COSTLY 
OVERHAU 
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srobably have been put off fur thousands of miles of profitable 
operation had -the Exhaust System been checked when horsepower 
began to fade, acceleration became sluggish, fuel consumption climbed 
began to malfunction. All these are signs of a clogged 
Like to know why RIKER Mufflers and Ex- 
cleaner life? Write for booklet! 


It cou dt 


folate Mn Ze 1h ass 
A heiLclamelate| 


haust. Systems lead a-longer 


— | ALWAYS CHECK 
-§¢---—)- THE EXHAUST SYSTEM 
FIRST 


MANUFACTURING, INC. 4901 Stickney Ave., Toledo 12, Ohio 


r Exhaust pipe 
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HYDRAULIC SERVICE JACK, designated 
Model M, lifts to height of 25 in. 
low of 4% in. Two-ton jack 


snap-out cover plate for easy 


from 

features 
access to 
grease fittings; safety valve to pro- 
tect jack from overload damage; positive 
stop in hydraulic unit to prevent ram over 
Hein-W erner Corp 


Circle 442 on Reader Service Card 
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INLINE PAINT FILTER, for use with 
airless spray painting units, features anti 
clogging principle. Model 41-1415 has fil 
3.14 sq in. 
to 16 hours spraying time before 
is required. Binks Mfg. Co. 


Circle 443 on Reader Service Card 
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cleaning 


OIL CHANGER UNIT is 


drain used oil from cars, 


designed to 
trucks, 
vehicles quickly and without putting ve 


other 
hicle on hoist. To operate, remove dip 
extend 
Quick Oil 
When 


iir valve is turned on, all used oil is 


stick and place a flexible tube, 
ing from the air-operated 
Changer into dip stick opening. 
drawn out of crankease into 12-qt res 
ervoir of the Q.0.C. Aro Equipment Corp. 

Circle 444 on Reader Service Card 
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Mc 


MOTOR EXPRESS 


BUYS 80 MORE 
FRUEHAUF VOLUME*VANS 


ALUELLLLF 


McNamara Motor Express, Inc., Kalamazoo, Michigan operates out of 17 terminals, hauling 
general freight through Michigan, Indiana, Illinois, Ohio, Wisconsin and Missouri. McNamara's 
latest purchase brings its Fruehauf fleet to 260 VolumexxVans. 


Like many long-time Fruehauf users, 
McNamara Motor Express has been a con- 
tinuous and valued customer for over a 
quarter century! 

Through the years, McNamara has con- 
sistently enjoyed “a minimum of down-time 

and lower operating costs’ with its 
Fruehauf equipment. 

In addition to these benefits, McNamara’s 
preference for Fruehauf Trailers has been 
influenced by: 

1. Fruehauf’s leadership in providing maxi- 
mum cube 

2. Fruehauf’s wide, diversified range of 
transportation equipment 


3. The advanced design and precision 
manufacturing techniques that distin- 
guish the Fruehauf line 


4, The fact that professional haulers buy 
more Fruehaufs than any other make 
of Trailer 


5. The way in which Fruehauf stands 
behind every Trailer it sells 


Check with your Fruehauf salesman 
about the many other advantages Fruehauf 
offers you. Ask him for details on Fruehauf’s 
nation-wide service facilities, financing and 
leasing plans, insurance and credit life 
arrangements, and other benefits. 


“ENGINEERED TRANSPORTATION” —The Key to Transportation Savings 
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FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue °¢ Detroit 32, Michigan 
5137 South Boyle « Los Angeles 55, California 
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for heavy duty trucks and tractors, 
specify one of the eight 


Fuller 92 Series 


3-Speed 
Auxiliary Transmissions 
available from all truck 
manufacturers upon specification. 


Top-mounted power take-off 
optional. 





"92 SERIES (Heavy-Duty) 
RATIOS 

SPLITTER RATIOS ee 
Inter- 


MODEL High indie Low 
2.09 


1.24 
2.64 
1.24 
2.09 
2.64 
2.09 
2.64 


ee ee ee ee ee 


1.00 











For the right transmission 
for every operation 


Specify 


Specify the MODEL 


FULLER TRANSMISSION 


DIVISION 
EATON MANUFACTURING COMPANY 
KALAMAZOO, MICHIGAN 











SHOW USE OF 


New Products 


Continued from page 184 


CLUTCH SPRING COMPRESSOR tool ad- 
justs to fit all automatic transmission 
clutch drums, permitting one-man opera- 
tion in seconds, maker claims. Unit is 
complete within itself, eliminates neeg for 
special tools for each make transmission. 
Malray Products, Inc. 

Circle 445 on Reader Service Card 


CRACK DETECTOR. Seal-Lock Fluorescent 
Detector method is said to be capable of 
finding minute hair-line cracks, as well 
as flaws, leaks. Inspection procedure takes 
from three to five minutes; 
black light to activate fluorescent materi- 
als. United States Casting Repair Corp. 
Circle 446 on Reader Service Card 


system utilizes 


SAFETY ALARM is designed primarily 
for use on forklift trucks, and street or 
highway vehicles operating under nominal 
noise levels. Model 561 can be locked to 
ring in either forward or reverse, or both 
directions, is suitable for all types of in- 
stallations. Warn Sales Co. 

Circle 447 on Reader Service Card 
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PLASTIC BOOT is designed to correct 
faults in twin hook-eye bolt type of seat 
belt floor fitting that most °62 cars will 
have. Sleeve eliminates rattling, covers 
up unsightly fitting, maker claims. Prod- 
uct holds twin hooks in proper position 
to take full load, prevent disengagement. 
Irving Air Chute Co., Inc. 

Circle 448 on Reader Service Card 


UPPER INNER CONTROL ARM for late 
model Chevrolet vehicles provides extra 
camber adjustment to compensate for cross 
member sag. Right and left hand forg- 
ings with % in. offset give 2/3° extra 
camber adjustment. McQuay-Norris Man- 
ufacturing Co. 

Circle 449 on Reader Service Card 


AERIAL BOOM uses yoke-suspended buck- 
et to get more working range than limited 
action aerial lifts with other types of 
bucket suspension. MV-50 Elbow features 
upper arm travel of 135°, lower arm travel, 
85°; reaches up to 50 ft working height, 
out 30 ft on either side of body. Two-man 
bucket will handle 450 Ib in all posi- 
tions. Using a straight upper arm, unit 
can be fitted with two single buckets. 

Holan Corp. 
Circle 450 on Reader Service Card 
Continued on page 188 
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NEW rennsussion 


for diesel engines 195 to 250 hp 
LIGHTWEIGHT... HIGH CAPACITY 


= a 
oe 
———— 


ous , pale a 


_ = 

\ <j 
Tucsith A oe ee ee 
ee ee) 


Claw 


Model 5-H-74 and 5-HA-74 Model 5-H-75 and 5-HA-75 


designed for use GEAR RATIOS: designed for use GEAR RATIOS: 


with 5th 1.00 with 5th 1.00 


——— 4th 1.17 4th 1.56 
2-speed auxiliaries, 3rd 1.98 Fuller 4-C-75 3rd 


3-speed auxiliaries, Ze re 4-speed auxiliaries and - 
s $ 
2-speed axles. Rev 6.51 3-speed tandem axles. Rev 








Model 5-HA-74—93 Ibs. lighter with aluminum case and clutch housing. Model 5-HA-75—95 Ibs. lighter with aluminum case and clutch housing. 


@® Extremely high capacity-to-weight ratio @ Ideal gear ratios @ Wide gear faces 
® Mainshafts of greater diameter @ High-capacity pilot bearings @ Helical gearing 
@ Jaw clutch engaged — for easy shifting 


For maximum versatility and reliability in your operation, Specify the Model . . . SPECIFY 


- uy LLE << TRANSMISSION DIVISION 


EATON MANUFACTURING COMPANY @® 
KALAMAZOO, MICHIGAN 
Seles & Service: West. Dist. Branch, Ooklond 6, Col. * Southwest Dist. Office, Tulsa 3, Okla. * Automotive Products Co., Ltd., Brock House, Langham St., London W.1, Englond, Evropeon Rep. 
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FLEET, AIR SYPHON with 20-ft length allows 


t=" air to be transferred from any inflated 
tenets New LPT TT tire to any low tire on any car. Provides 
sufficient air to slow leaking tire to elimi 
nate tire changing on busy streets. Ace 

Continued from page 186 Rubber Co. 
Circle 452 on Reader Service Card 


iCE & SNOW MELTING COMPOUND 
is claimed to be 99% chemically active. 
Recommended for melting ice in virtually COMPRESSION PLUGS for tubeless tire 
any location, Melts-It 99 is available in repairs are molded from natural rubber 
100-300-500 lb fiber drums. Ton lots, or for high tensile strength and extended 
larger, are packaged in 80 lb bags. Na- elongation for easy insertion. H. B. Egan 
tional Asphalt Corp. Manufacturing Company. 

Circle 451 on Reader Service Card Circle 453 on Reader Service Card 


FLUORESCENT LIGHTS for trucks and 
trailers feature high light output on low 
voltage. Storage batteries of from 6 to 
32 volts operate lamps which use 1/5 as 





much power as incandescent lamps. In- 
terior and exterior styles are said to be 
impervious to vibration, humidity and salt 
air. The Daven Daven Company. 

Circle 454 on Reader Service Card 


GET THE ONE HOIST 
YOU CAN USE 
FOR EVERY JOB 


PORTABLE AIR TANK has 8 gallon ca- 
pacity at 125 psi working pressure. Carry- 
ing handle and 6 ft. air hose make 26x11x 
13 in., 25 lb. tank easy to carry. Thomas 
Industries, Inc., Sprayit Division. 


Circle 455 on Reader Service Card 








GLOBE SLR 


2-post saddle and long rail Fer War adie enh Gee coe ae 
. + both posts Sees 

Handles any size vehicle sic 8 
Speeds any type of service 





This is the world’s most useful hoist. The 
two posts can be operated together or 
independently. You can service any kind of , , 
truck, bus or automobile. Wheelbase range edly 4g ah ntaey _ 
to 240 in., weight up to 40,000 Ib. Free 

wheel design lets you do wheel and brake 
work, plus giving complete accessibility 
for underbody service. When not in use, 
both the saddle and rails recess flush into AIR-DRIVEN WRENCH is applicable for 
the floor. Write for the detailed bulletin. se els aa Wiles Gls nile tee BES 
Globe Hoist Company, East Mermaid Lane For front end work, use saddle 


Industries, which accounts for more than 


at Queen St., Philadelphia 18, Pa. oe half 








of existing tie-down devices used in 
Port service. The tool, CP-3450-RPB, 


> relates hitch and locks it to a trailer in 
on eal 32 seconds; unlocking and lowering proc 
® de —s ess requires 25 seconds. according to tests 


made by ACF. Chicago Pneumatic Tool 
GLOBE HOIST COMPANY 


( oO 
Hoist is our middle name,..our only product line 
Plants: Philadelphia—Long Beach, Calif. 





For automobiles, use rail post Circle 456 on Reader Service Card 
alone Continued on page 190 
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can earn their way, too 


In many hauling operations there are jobs where you just 
don’t need a new truck. A used vehicle is often the logical 
choice, provided it can give you economical operation and 
a service life in keeping with your requirements. 

But how can you be sure of getting economy and long 
life from a used truck? The best and easiest way is make 
sure your used truck is a Mack. Much more is built into a 
Mack originally, so you'll get much more out of a Mack 
in the long run. Field test a used Mack with any compar- 
ably rated truck of the same yeary, and you'll see what 
we mean. 

Your Mack branch or distributor can show you a fine 
selection of used Macks—many just a few years old that 
have been traded in by well-maintained fleets on newer, 
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shorter, weight-reduced Macks. And you'll find other 
good used trucks, too, traded in on new Mack models. 

Make Mack your used truck headquarters. Your Mack 
representative will be glad to handle financing and in- 
surance for you at the same time. Mack Trucks, Inc., 
Plainfield, New Jersey. Mack Trucks of Canada, Ltd., 
Toronto, Ontario. 


TST Be 


Mack 


HEADQUARTERS 
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SHOWCASE OF 


New Products 


Continued from page 188 


ICE MELTING COMPOUND has 30 times 
more thawing power than salt and 10 times 
more than flake calcium chloride accord- 
ing to maker. Flex-Melt leaves no residue 
or deposit, is safe with shrubbery, plants, 
vegetation, rubber tires, shoes, asphalt, and 
concrete. Flexrock Company. 

Circle 457 on Reader Service Card 


USE THIS 


INTERLINER TRUCK PANELS for reefers 
can take drastic temperature changes with- 
maker Fiber glass 
panels have porcelain-like finish for easy 
cleaning. Ice White panels also offer high 


out cracking, states. 


resistance to shock and impact, even at 
low temperatures. Brunswick 


Circle 458 on Reader Service Card 


( orp. 


DE-ICER. Dual-purpose Spray 


aerosol form 


De-Icer in 


prevents ice from forming 


on glass surfaces (windshields, windows) 
and locks from freezing. Sprayway, Inc. 


Circle 459 on Reader Service Card 


KENDALL FLEET PROGRAM 


TO CUT YOUR COST PER MILE 


RECORD SYSTEMS, including forms 
for Preventive Maintenance, Oper- 
ating Cost per Vehicle, Repair Order 
and a complete fleet log to help 
you check the overhead of each 
vehicle at a glance and conduct 
a regular system for economical 
operation. 


KENDALL 


MOTOR OILS 


KENDALL E 
vide the foundation of economy for the 


FREE OIL ANALYSIS AND FIELD 


SERVICE — laboratory analysis of 
your fleet's drain oil to determine the 
safest, most economical drain inter- 
vals for your vehicles under their 
particular types of operation. Kendall 
also offers Field Engineering Service 
for on-the-spot consultation 


pro- 


cost-cutting program of any fleet. Re- 
fined from the richest 100% Pennsyl- 
vania Crude Oils, Kendall Fleet Lubri- 
cants have proven time and again that 
they cut wear and the need for repair, 
help give longer vehicle life 


Ask your Kendail/ Distributor, or write for 


complete data on the Kendail/ Fleet Program 


KENDALL REFINING COMPANY, BRADFORD, PENNA. 


Lubrication Specialists since 1 
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RETAINING RING PLIERS handle rings 
from 4% to 10 in. diameters, come in 
internal, external, or adjustable universal 
types to handle either snap ring style. 
Permanent plier tips need no setting or 
replacing according to maker. Owatonna 
Tool Company. 

Circle 460 on Reader Service Card 


BI-METAL BRAKE DRUM for heavy-duty 
applications features precision balance to 
reduce wheel hop and vibration, high ten- 
sile strength iron permanently fused to 
steel shell. Dayton Steel Foundry. 

Circle 461 on Reader Service Card 


HYDRAULIC BUMPER JACK features 
four-position, positive action safety lock 
that cannot be disengaged unless jack is 
lifted slightly. Model WA-52-A jack has 
lifting capacity of 3000 lb. Total lifting 
range is 8 in. off floor to 30 in. Two- 
stage Hi-Lift adapter has range from 40- 
in. off floor to 94 in. Weaver Mfg Div, 

Dura Corp. 
Circle 462 on Reader Service Card 
Continued on page 192 
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It Pays to Replace All Lines 
with Aeroquip Hose 
and Reusable Fittings 


comments Hagner, Inc., Collingswood, New Jersey 


Left: Hagner mechanic fits new Aeroquip Hose Lines on an engine. 
Right: Making up an Aeroquip Hose assembly is fast and easy. 


There are two reasons why this important engine 
rebuilder replaces all fuel, oil, lube, air and water 
lines with Aeroquip Hose. First, he knows that 
dependable, versatile Aeroquip Hose and Re- 
usable Fittings reduce costs and increase service 
life. And, second, he knows his reputation as a 
rebuilder is protected by Aeroquip performance. 

Hagner has found, too, that bulk Aeroquip 
Hose and Reusable Fittings work best on every 


job. From compact cars to giant earthmovers, 


Ask your Aeroquip 
Distributor or 
write for a copy of 
“Guide for 
Routing and 
Installation of 
Flexible Hose 
Assemblies.” 





1961 
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adaptable, durable Aeroquip Hose is best. 

And with Aeroquip Products fluid line replace- 
ments are just a matter of cutting a piece of 
bulk hose to length and attaching the reusable 
fittings. Just about that quick, too. Inventory of 
course, is minimized. 

Aeroquip Hose and Reusable Fittings can pay 
off for you. Ask your Aeroquip Distributor— 
he’s listed in the ‘““Yellow Pages” under ‘‘Hose”’ 
—to show you how. 


eroquip 
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Continued from page 190 


EASY STARTING SMALL ENGINES are 
single cylinder, 4 cycle motors for aux- 
iliary power plants on reefers or other 
equipment. Easy-Spin reduces compression 
at pull through starter speeds by venting 
the combustion to the atmosphere. At higher 
speeds when the engine is running, vent’s 
too small to reduce compression enough 





to reduce power output. However, start 
ing cord pull is reduced to 51 lb. com 
pared with 82 lb. on conventional rope 
starting system. Briggs and Stratton Cor 
poration. 

Circle 463 on Reader Service Card 


COOLING SYSTEM PRODUCTS include 
Casite Leak-Stop, a combination sealer- 
inhibitor said to plug radiator leaks, and 
Rust-Stop for inhibiting and preventing 
rust. Hastings Manufacturing Company. 

Circle 464 on Reader Service Card 


replace damaged or outdated bodies with low-cost... 


LYN VOLUMETRIC REPLACEMENT 


TRAILER KITS 


Save your investment in trailer frame, 
undersection, wheel assemblies and 
floor. Have old bodies removed from the 
frames and mount these new high-cube, 
lightweight aluminum bodies. Can be 
mounted on any size frame, modified for 
any type of trailer chassis construction, 
customized to meet almost any require- 
ments! Beaded Panel and Smooth Skin 
models in heavy-gauge bright aluminum 
with steel rear frames. Fifteen standard 
lengths: 26 ft. to 40 ft. Radius of front 
corners 10”; entire wall thickness 11”. 


Full rear doors and optional side door. 


LYN AIRVANS 


Contact your local LYN Dealer or write today for a free catalog. 


LYNCOACH & TRUCK CO., INC. 


Oneonta, New York 


Southern manufacturing subsidiary: Troy, Alabama 
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TWO-WAY RADIO called RAY-TEL 2 
features yolk mount to tilt radio to any 
convenient angle on desk, and floor, shelf 
or underdash mounting in vehicles. Front 
mounted speaker is 4 in. diameter, fits 
in compact 914x5x9%4_ in. case. Unit's 
available complete with press-to-talk mike, 
matched crystals, instruction book, FC( 
license application and regulations. Ray- 
theon Company. 


Circle 465 on Reader Service Card 


MOBILE RAMP movement of 
freight when loading docks are either not 
available or are of different height than 


speeds 


truck bed. Lightweight magnesium con- 
struction allows one man to handle ramp 
which is available in lengths from 7 to 
16 ft.. 25 to 37 in. widths for use with 
height ranges of from 16 to 58 in. Ramps 
weigh from 55 to 149 lb. Safety features 
include walkway and 
yellow painted curbs. Brooks and Per- 
kins Inc 


Circle 466 on Reader Service Card 


non-skid central 


c 

ALUMINUM RETARDER for over-the-road 
vehicles is mounted in hinged bracket 
with rubber-mounted journals so propeller 
shaft joint angles are not disturbed dur- 
ing power transmittal from transmission 
to axle. In addition to mounting retarder 
unit, mounting bracket transfers torque 
through transmission and engine case to 
vehicle frame. Maximum braking output 
at 2400 rpm is 900 hp. Aluminum case 
fits bolt flanges on Spicer 1650 and 1700 
series transmissions as well as other makes 
of comparable output. The 13 in. long unit 
operates on hydraulic fluid cooled by a 
heat exchanger attached to vehicle cool- 
ing system. Dana Corporation. 
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OUT OUR WAY 


By J. R. Williams 





{ LOOKA THIS RECORD 


GETTIN’ ON THOSE 
LEE SUPER DE LUXE 
HIGHWAY NYLONS. 
EVER SEE ANYTHING 
“edhi LIKE IT 
BEFORE ? 
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THE WISE GUY 


THE BULL IS JUST YHE THOUGHT 
AS SURPRISED AS | NYLON WAS 
ANYBODY ELSE, /NYLON. NOW 
BUT HE WON'T / HE KNOWS 
ADMIT THEM \ LEE NYLON 
TIRES IS TWICE | IS SOME- 
AS GOODAS ATHINGELSE 
HE FIGGERED! 
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T.M, Reg. U.S. Pat. Off. 
© 1958 by NEA Service, Inc. 
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MORE ORIGINAL AND RECAP MILEAGE AT LESS COST 


With Lee Super DeLuxe Highway Nylons you can be sure of it 


You can have your truck tire economy as simple as 1-2-3 with 
Lee Super DeLuxe Highway Nylons. These outstanding tires give 
you 1) long original mileage; 2) extra recaps; and 3) lowest 
possible cost per mile. The three big advantages that add up to 
sure savings. 


Not just nylon, but Lee’s exclusive Super-Tensile Nylon, goes 
into the construction of these tires. This tough cord provides the 
ultimate protection against the impact bruises, blowouts and 
moisture damage that take their toll of tires built with ordinary 
cord. Produced by a special process, Lee Super-Tensile Nylon 
reduces the effects of heat and flexing; makes cord separation 
virtually impossible. 


You get additional assurance of extra mileage with the wide, 
flat tread—made of the best type of natural rubber. Other Lee 
improvements in the tread design result in better traction and 
cooler running. 


So why not specify Lee Super DeLuxe Highway Nylons, tube 
or tubeless, for all your units. They give you the greatest as- 
surance of long original mileage and maximum recaps. And when 
it comes to retreading, you can’t do better than to specify Lee 
Premium Black Diamond Tread Rubber, branded for your pro- 
tection. 


LEE RUBBER & TIRE CORPORATION 
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Shown is the Lee Super DeLuxe Highway Nylon. Whatever 
your truck tire needs, there’s a Lee that’s right for the job. 


eter. Ho ae ee 


| FREE! Antique Auto « 
‘Coffee Break'Mug = \ 


Mie 


1 would like one of your free gift coffee break 
mugs and Information on Lee Truck Tires. 


j 


” 


(Tear out and attach to your letterhead) 
FO 


CONSHOHOCKEN, PA. 


ee ere ee cee 
ee Eee 
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For Hire — _189— 
Tank Truck 3 
Business 

(Millions) $400 


$300—" 


1959 1960 


Get a Bigger Share of This Increase 


With Stainless Steel Tank Trucks 


Tank truck business is increasing at a healthy rate and one reason is the 

: ; : ; ‘ . + For Versatility, 
rapidly expanding list of chemicals, foodstuffs, plastics, and petroleum oe Strength 
products being transported by tanker. + and Economy 

With tank trucks and trailers made of Armco Stainless Steel you are 
equipped to handle practically any of these liquid materials. You can get a bigger share of the busi- 
ness increase and maintain a good operating ratio as well. 

Stainless steel units give you these money-making advantages because their excellent corrosion 
resistance makes them extremely versatile. You are ready to serve more customers with faster 
service and eliminate the need for many special-service tankers. The hard impervious surface of 
stainless is not only easily and quickly cleaned but gives you and your customer assurance that 
high purity loads won’t be contaminated. 

Write us for more information on Armco Stainless Steels and how they can give your fleet 


money-making versatility. Armco Division, Armco Steel Corporation, 2731 Curtis Street, 
Middletown, Ohio. 


2. 
ARMCO Armco Division 


V 
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IT’S EASY TO GET COPIES of any of the 
items on this page. Those with circle numbers 
are free. All you do is circle the number on 
the Reader Service Card. For items with no 
circle number, just write direct to the manu- 
facturer. 


LUBRICATING GREASE. New brochure 
summarizes fundamentals of grease prop- 
erties, and how they’re affected by addi- 
tives. Called “Grease,” the 32-page book- 
let gives management personnel a working 
knowledge of the field, provides experi- 
enced lubrication engineer with general 
rules for selection and application. Bar- 
dahl Manufacturing Corp. 

Circle 275 on Reader Service Card 


REPLACEMENT PARTS. 1961 automotive 
parts Catalog J-103 contains application 
data; air brake components; brass fittings 
identification; tube fittings; drain and 
shut-off cocks; dash controls; low-pressure 
hose, ends, adapters; small engine hose 
and fittings; hose assembly 
The Weatherhead Co. 
Circle 276 on Reader Service Card 


instructions. 


TWO-STAGE OIL FILTERS for micronic 
contaminants are discussed in Bulletin I 
& M-5111 which includes photos, cross- 
section drawing showing flow paths, visual 
comparison of single vs. two-stage filter 
media. Vickers Inc., Div. of Sperry Rand 
Corp. 
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MATERIAL HANDLING brochure pictures 
line of shelf, table, platform, warehouse 
trucks, etc. Brochure on the fully-adjust- 
able bolted structural Dynarack also avail- 
able. Burtman Iron Works, Inc. 

Circle 278 on Reader Service Card 


SERVICE TOOLS for GMC trucks and 
coaches are featured in Catalog No. 53. 
Includes tools used on hydraulic trans- 
mission Models 90, 91: hydraulic drive 
Type V; body, axles, and wheels; trans- 
mission and engine removal dollies: en- 
gine work stands; also price list and code 
number section. Bacharach Industrial In- 
strument Co. 
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CREATIVE FRAMING do-it-yourself ideas 
and applications for storage racks, shipping 
containers, tables, platforms are presented 
in 24-page booklet, No. AD-410. Acme Steel 
Co. 

Circle 280 on Reader Service Card 
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SPEEDOMETER CABLES AND PARTS. 
Catalog No. 461 contains up-to-date listings 
on factory duplicate cables, universal cable 
kits, cable and casing assemblies for all 
passenger car and commercial applications. 
Also gives coverage to cable fittings and 
casing ferrules for trucks. United Parts 
Div, The Echlin Mfg Co. 
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EXHAUST PYROMETER. Bulletin 1418 
discusses features and function of Alnor 
unit said to monitor exhaust temperature, 
protect engine and turbocharger under 
steep grade or high altitude conditions. 
Alnor Instrument Co. 
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AUTOMATIC SHUT-OFF NOZZLE is sub- 
ject of installation and operating Bulletin 
SI-1A. In addition to how-to data, brochure 
gives replacement parts listing and ex- 
ploded view of the nozzle. OPW Div, Dover 
Corp. 
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FIRE SAFETY EQUIPMENT booklet illus- 
trates, describes line of Kidde portable 
fire extinguishers according to class of 
fire (A, B, or C), smoke and fire detectors, 
and built-in carbon dioxide systems. 
Walter Kidde & Co, Inc. 
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TIRE AND TUBE REPAIR equipment 
and related materials are illustrated and 
described in eight-page catalog punched 
to fit all binders. Featured are Dillectric 
clamps, valves, tools, speed patches, and 
new Tuffer-Buffer—an electric tire and 
tube buffer. Dill Manufacturing Co. 
Circle 285 on Reader Service Card 


REPLACEMENT SPRINGS. Supplement 
to Spring Manual Vol. 14-15 contains data 
on replacement springs for some 700 makes 
and models of 1961 cars and trucks. Tuthill 
Spring Co. 

Circle 286 on Reader Service Card 


SOCKET WRENCH CATALOG, No. 102, 
illustrates and describes socket wrench sets, 
loose tools, new additions to line. Wright 
Tool & Forge Co. 

Circle 287 on Reader Service Card 


SERVICE BULLETIN SERIES. First three 
issues deal with (1) riveting of metallic 
blocks or facings; (2) circle grinding of 
Velvetouch Feramic truck brake blocks; 
(3) copper steering brake block sets. S. 
K. Wellman Co. 
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PARCEL DELIVERY UNITS. Booklet pre- 
sents 1961 Ford line of five units; includes 
chassis features, typical custom bodies, 
specifications and prices, chassis details. 
Ford Motor Co. 

Circle 289 on Reader Service Card 


HEX HEAD CAP SCREWS and advantages 
to users are explained and illustrated in 12- 
page brochure. Form 2788 points out that 
the hex cap screw, made to ASA Standard 
B-18.6.2, can out-perform hex bolt and hex 
screw. Cleveland Cap Screw Co. 

Circle 290 on Reader Service Card 


HYDRAULIC BRAKE PRODUCTS of 
Puritan line are detailed and illustrated in 
72-page Catalog B-105. Sections included 
are application data for cars and trucks 
through 1960; master and wheel cylinder 
repair kits, and application data with ex- 
ploded drawings; brake hose and fittings. 
Interchange section converts manufactur- 
ers’ parts numbers to Puritan numbers. 
Weatherhead Co. 
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HAND CHAIN HOIST is featured in 8- 
page catalog also describing the advan- 
tages of its spiroid gear transmission. 
Bulletin ADH76 includes specs, dimen- 
sions for eleven-model aluminum Porta- 
Hoist line, other portable hand chain 
hoists and I-beam trolleys. Coffing Hoist 
Div., Duff-Norton Co. 

Circle 292 on Reader Service Card 


TUNE-UP HANDBOOK features facts, fig- 
ures, illustrations for all engine tune-up 
operations, using modern testing equip- 
ment. Sixty-page book offers step-by-step 
instructions on all engine and electrical 
testing. Sun Electric Corp. 
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1961 TUNE-UP SPEC CHARTS cover all 
1961 models of passenger cars; contain ex- 
act factory specs, latest engineering changes, 
standards of adjustment. Series includes 
38 charts, many new illustrations, plus wir- 
ing diagram booklet on all U.S. and Cana- 
dian cars. Price per series: $3.00. Automo- 
tive Electric Assn, 16223 Meyers Road, 
Detroit 35, Michigan. 


FLAMMABLE LIQUIDS CODE (NFPA 
No. 30) is available in revised edition in- 
corporating new fire safety provisions. Code 
details for first time extent of hazardous 
areas in service areas, bulk flammable 
liquid storage plants. Price per copy: 75¢. 
National Fire Protection Assn., 60 Bat- 
terymarch St., Boston 10, Mass. 
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TOUGH !! 


The Autolite Transport Spark Plug. Built with over- 
sized extra tough electrodes; denser, extra tough 
ceramic to stand repeated cleaning and gappings. 
On the long haul, the best friend your fleet ever had. 


AUTOLITE 


DIVISION OF ZB MOTOR COMPANY 
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Coming Events... 


ARE YOI 
If so, send a notice to the Coming Events Editor, Fleet Owner, 
12nd St., New York 36, N.Y. 

you expect to attend one of the meetings listed below, 
s€ to chee k 


making final plans 


RUNNING A MEETING and do you want others to attend? 


{ 
l 


association or convention secretaries 


We 


with 
can’t always publish last minute 
s in date or location 

Events below that 


regional meetings. 


are starred denote national rather 


NOVEMBER 1961 


8-104 Automotive Parts Rebuilders 
Los Angeles, Calif. 
9-10%SAE National Fuels and Lubricants Meeting, Shamrock- 
Hilton Hotel, Houston, 
Arizona Motor Transport 


Assn. Trade Show Con- 


vention, 


Texas. 

Association Annual Convention, 
Phoenix, Arizona. 
12-14 


Assn. 


Richmond, 


17th Annual Convention, 
Va. 


Beverages Convention 


Virginia Passenger Bus 
John Marshall Hotel, 
6% American Bottlers of 


ind 


Carbonated 
Soft Drink 
Francisco, 
Assn 

Colorado 


Industry Exposition, 
Calif. 


Annual 


International 
Brooks Exhibit Hall, 
Colorado Motor Carriers’ 


Palace Hotel 


San 
Convention, 


Brown Denver, 


DECEMBER 1961 


Truck Assn. Annual Convention, Hotel 
Kansas City, Mo. 
Bus Truck Assn. 


Springs, Arkansas. 


Missouri Bus 
President, 
Arkansas 

Hote l. Hot 


ind 


and Convention, Arlington 


JANUARY 1962 


7-lly%National Retail 
Statler-Hilton 


Assn. Annual Conven- 
York, New York. 

Annual Meeting, 
Exposition, 


Manufacturers 
Hote l. New 


und Maintenance 


tion, 
8-12%SAE Transportation 
1962 Automotive 
Cobo Hall, Detroit, 
Regular Common Carrier 
Hotel Tuller, 
12-25% National Plant Engine 
ention Hall, Philadelphia, 

25-26% National Forum on 
Hilton, Dallas, 

sl ¥%Truck-Trailer Manufacturers 
Riviera Hotel, Palm 

lx Automotive Acs 


Engineering Congress and 
Michigan. 

Conference Maintenance Com- 
Detroit, Michigan. 
ering & Maintenance 
Pa. 


Automotive Air Conditioning, Statler 


nittee, 


Show. Con- 


i xas 


Assn. Annual Convention, 
Calif. 


Manufacturers 


Springs, 


of Ameri a 


Exposition, McCormick Place, Chicago, Illinois 


FEBRUARY 1962 
a The 

‘ Truck 

Atlanta, Ga. 

Institute 

Center, 


Material 
Assn., 


Han 
Mono 


Spring Industry Meetings of 
lling Institute, Inc., The 
rail Mfrs. Assn., Hilton 
¥% Air-Conditioning and 
Wester 


arly 
Industrial 
Inn, 
Refrigeration 
Exhibit 


12th Ex: 
Angeles, 


sition, Great Los 


{ t 


lif 
%12th Annual National 
Armory, Hartford, ¢ 
% Auto Service 
Sherman and Conrad 
h 3%International 


Show. Navv Pier. Chicage 


Autorama, Connecticut State 
mn 

1962 Convention, 
Chicago, Il. 


service 


Industry Assn. 
Hilton Hotels, 
Automotive 


notive 


Industries 1962 


MARCH 1962 
, Pacific Automotive 
eum, Portland, Oregon 


1962 Show, Portland Memorial Coli- 


APRIL 1962 


si—American Welding Society, 43rd Annual Convention 
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and Welding Exposition, Cleveland, Ohio. April 9-13: 
AWS Technical Meetings, Sheraton Cleveland Hotel; 
April 10-12: Welding Show, Cleveland Public Audi- 
torlum 
Greater New York Safety Council, 32nd Annual Safety 
Convention and Exposition, Statler Hilton Hotel, New 
York, N.Y 
Canadian Automotive Service Show, Automotive Build- 
ing, Canadian National Exhibition Grounds, Toronto, 
Ontario, Canada. 
12-14y%eAnnual National Truck, Trailer & Equipment Show, 
Great Western Exhibit Center, Los Angeles, Calif. 
21-29%6th Annual International Automobile Show, New York 
Coliseum. New York, N.Y 


... And Training Courses 


Courses for management, supervisors and maintenance men 
here’s where you'll find the time and place. Those starred are 
sponsored by the National Committee for Motor Fleet Super- 
visor Training 


NOVEMBER 1961 


14-16% Maintenance Course, University of Alabama, University, 
Alabama 
15-17 Management of the Company’s Private Truck Fleet 
Operation, AMA Workshop Seminar, The Ambassador 
Hotel, Los Angeles, Calif 
? ick Driver Training School, North Carolina 
State College, Raleigh, N. C. 


JANUARY 1962 


8-12%Fleet Supervisor Course, Quebec Safety League, Mon- 
treal, Canada 

22-26% Fleet Supervisor Course, University of Alabama, Uni- 
versity, Alabama 


FEBRUARY 1962 


5-9 Organization & Management of the Company’s Traffic 

Function, AMA Workshop Seminar, Hotel Astor, New 
York, N.Y 

7-Apr. 25%%Maintenance Course, Hudson Valley Community 
College, Troy, N.Y 

12-14 Management of the Company’s Private Truck Fleet Op- 
eration, AMA Workshop Seminar, Statler-Hilton, Dallas, 
Texas 

12-16 Second Annual Institute of Motor Transportation Man- 
agement, The American University, Washington, D.C. 

Feb.-May% Maintenance Course, Syracuse University, Syracuse, 
New York 


MARCH 1962 


5-6% Fleet Supervisor Course, University of California, Los 
Angeles, Calif 

5-9%— Maintenance Course, Saskatchewan Technical Institute, 
Moose Jaw, Saskatchewan, Canada. 


7-9% Maintenance Course, University of California, Los Ang- 
les, Calif 


eles, al 
12-14% Maintenance Course, University of California, Berke- iehiahd se 


ley, Calif 
15-16%Fleet Supervisor Course, University of California, Berk- 


19-234 ah e Course, Ontario Safety League, Toronto, The Autolite Standard Spark Plug. Your low cost, 
_ Canada long lasting solution to problems of heavy traffic, 
20-22% Fleet Supervisor Course, University of Oklahoma, Nor- cps 3 « . - 
man, Oklahoma lots of idling, light loads. Built with special alloy 
electrodes to resist high combustion chamber 


temperatures, corrosion, and sparking erosion. 
9-13y%% Maintenance Course, North ¢ arolina State College, Char- 


lotte, N.« 

23-27% Maintenance Course, Penn State University, University AUTO LITE 
Park, Pa 

30-May 


ix Trainers of Commercial Drivers Course, Ontario 
Safety League, Toronto, Canada. DIVISION OF => MOTOR COMPANY 


APRIL 1962 
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AUTOLITE 


IMMERSED ! 


The power of an Autolite sta-ful battery is sur- 
rounded by a liquid shield. Has up to three times as 
much water above the plates as ordinary batteries. 
Stops dry-out cold. Means three times the protection 
against dry-out at no extra cost. Autolite sta-ful, 


AUTOLITE 


_ DIVISION OF BB MOTOR COMPANY 


198 For more information circle 198 on Reader Service Card 


FLEET FLEET 


Ow RIE R 


Big investors begin to acknowledge the financial 
maturity of the common carrier trucking industry. 
Prudential Insurance Co.—in its first venture of 
this type—has made a long-term, unsecured loan 
to Lee Way Motor Freight, Inc., of Oklahoma City. 
[he loan is for $4.7-million at 57g%, due in 1973. 
Aside from the loan size and duration, it is sig- 
nificant in two other respects. Because it is un- 
secured, it represents faith by an_ institutional 
lender in a trucking firm’s earning power. And the 
funds, in a sense, represent long-term equity capital, 
permitting the carrier to maintain a substantial 
cash flow over an extended period. 

Last year, five insurance companies and a 
pension fund joined forces to make a $3-million 
unsecured loan to Consolidated Freightways. As the 
drive to obtain long-term funds for working capital 
begins to take hold, an increasing number of banks 
are making available unsecured revolving credit 
arrangements for trucking firms. 


Gubernatorial transport aides were named re- 
cently by three eastern seaboard governors. The 
new appointments are another mark of the growing 
recognition of the importance of transportation. 
Governors Nelson D. Rockefeller (New York), 
Robert B. Meyner (New Jersey) and John N. 
Dempsey (Connecticut) named prominent local 
leaders to the new transport positions. The three 
men will work with Tri-State Transportation Com- 
mittee, a planning agency in the Metropolitan New 
York area. The three governors established the 
committee to examine and make recommendations 
for the region’s immediate and long-range trans- 
portation needs. They'll also work with a five- 
member New York City panel on transportation. 


What do you mean in transportation talk? 
[wo things prompted the preparation of a diction- 
ary of traffic terms: 1) the need for better under- 
standing of terms; and 2) the need for greater 
precision in using them. Here’s a new book that 
should help fleetmen in day-to-day communications 
with other professionals in transportation and dis- 
tribution business and in day-to-day communica- 
tion with their own associates. The dictionary 
should aid in insurance dealings, in coordinating 
shipments, and in a hundred different ways in the 
cross currents of communications between carriers 
and within a fleet’s own internal communication 
scheme. It’s a commendable project done by J. 
Stannard Baker and William R Stebbins, Jr. They 
used 21 authoritative texts and glossaries to pre- 
pare the Dictionary of Highway Traffic. It’s 300 
pages, $6.00, from Traffic Institute, Northwestern 
University. 


New tune for your company house organ? 
Take off the soft pedal and pull out all stops on the 
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MANAGEMENT | 


subject of economic education. That’s the advice 
of W. H. Peterson, New York University. Too many 
company publications—almost all of them—he 
says, avoid this subject. Yet more than 1/5 of the 
space in the labor press is used for that subject, 
Peterson points out. Management is lax, adds the 
NYU man, in making full use of company pub- 
lications. Further, the professor believes that man- 
agement, in effect, lets its own free news medium 
go to waste, because it seldom devotes space to 
correct unfavorable images of businessmen some- 
times portrayed by the press. 

Says Peterson, “More than half of all adults 
draw a blank when you refer to such relatively 
simple concepts as the welfare state or the Hoover 
Commission reports. And even one out of three 
apparently can’t tell the difference between a tar- 
iff and a monopoly. Yet vote they can, and vote 
they do—how, and for what, and for whom, is 
the mystery and glory of democracy. . . This may 
explain why what might be considered radicalism 
finds so many receptive ears to the blandishments 
of something for nothing.” 

Before you begin such an economic education 
program you may want to consult National Asso- 
ciation of Manufacturers. It’s prepared a special 
kit of materials to aid. Direct your inquiry to the 
nearest NAM Regional Office or to Member Re- 
lations Department, NAM, 2 E. 48th St., New York 
17, New York. 


The fleetman's Washington campaign to hold 
down proposed highway taxes paid off in the first 
bout. And the fleetman’s cause is not unlike prog- 
ress of a National Chamber of Commerce effort. 
For six years it has campaigned to get the Depart- 
ment of Defense to follow recommendations made 
by the Hoover Commission. That recommendation 
was for a separate, civilian-managed agency to run ‘ 

common supply and service activities for all the <> AUTOLITE 
armed forces. The Chamber, too, has won a partial Ay 

victory. So its advice on promoting particular | 
points of view in Washington suits fleet interests, 
too. Don’t give up. Rather, follow Disraeli’s advice: 


‘ 


“The secret of success is constancy of purpose.” 
| IMMUNE !! 
On the book shelf. Population and Its Distribu- 
tion: The United States Markets, Eighth Edition, 


by J. Walter Thompson Co., 400 pp, McGraw-Hill, . 
New York ($24). It’s a conan of market in- To ruts, chuck holes, stones, railroad tracks, 


formation from the 1960 Census of Population and shocks, bumps, jars, and vibration of all kinds. The 
1958 Census of Retail Trade. Three sections cover: Autolite Anchor Bond battery. The plates are chemi- 
1) marketing areas by size and retail sales data; cally bonded in place by a new patented process to 


2) state by state analysis; and 3) an alphabetical give you patented immunity from vibration failure. 
listing of all places with more than 1000 popula- 


tion, with data and classification. It is from mar- 
keting, retail, and population analyses such as these, 
that fleetmen must find and build their business 


futures. DIVISION OF > MOTOR COMPANY 
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FOR FORDS! 


A brand new line of Autolite service parts for every 
single truck and car made by the Ford Motor 
Company. Points, coils, condensers, carburetors, 
tune-up kits . . . most everything you might need. 


AUTOLITE 
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State taxation study is underway in Congress by 
a special House Judiciary Committee which has 
been given until July 1, 1962, to report its find- 
ings. The problem has become particularly acute 
in recent years because of greatly increased ex- 
penditures by state and local governments. To 
raise money they've turned to new forms of taxa- 
tion and begun to enforce existing forms “with 
new diligence and inspired ingenuity,” as one Con- 
gressman puts it. The committee will gather infor- 
mation on statutes, regulations and _ decisions, 
then analyze similarities and differences. It will 
examine questions such as extent of federal and 
state power and whether provisions should be made 
for problems of interstate transportation. The com- 
mittee will be assisted by an advisory group con- 
sisting of economists, businessmen, lawyers and 
others with federal and state tax experience. 


Trip permits for private trucks entering Florida 
will be required by an amendment to the state’s 
Sales and Use Tax Law. Aim is twofold: to in- 
crease sales tax collections and reduce “gray area” 
trucking. In part, the amendment reads: 

“a) The out-of-state dealer or shipper, making 
delivery other than by common carrier, must first 
register as a dealer and be issued an import permit 
stating the kind of vehicle used, name of the 
driver, license number, kind and character of 
property to be imported, the date, name and ad- 
dress of consignee and any other information 
needed by the Comptroller to prevent illegal trans- 
portation of personal property into this state . 


Tax refund, anyone? If you make heavy use of 
the Massachusetts Turnpike it might pay to keep 
track of fuel used. A 1957 law provides for tax re- 
funds on fuel consumed on highways operated 
by Massachusetts Turnpike Authority. These rules 
will help you decide if it’s worth the effort: 

1. Claims must be filed at calendar half-year 
within two years from date of purchase. 

2. There must be invoices or sales receipts show- 
ing fuel was bought in the state. 

3. Fuel and MTA receipts must show fuel was 
bought on date of travel, or within three days prior 
to date of travel. All claims must be backed by 
MTA toll receipts. 

4. In case of charge accounts with MTA, dupli- 
cate monthly billings will be accepted as evidence 
for refunds. 

5. Refunds are computed on basis of fuel used 
at 15 mpg for cars and light trucks, 5 mpg for 
buses and heavy trucks. 


Seat belt poll by the Auto Industries Highway 
Safety Committee reveals that over two million au- 
tomobiles (3.3% of total in country) are now 
equipped with the new safety device. More than 
one third of the seat belt users participating in the 
nationwide survey use the seat belts at all times. 
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Recent studies, says a committee spokesman, indi- 
cate that 5000 lives might have been saved last 
year if all occupants of automobiles involved in 


accidents had been using seat belts. 


California brake law. Approval of 56 air brake 
safety devices has been announced by the 
California Highway Patrol—thus putting into ef- 
fect the 1959 state law requiring such devices on 
all vehicles with air brakes by March 15, 1963. 
Estimates put the cost as high as $200 to $300 per 
carrier. The approved devices generally provide one 
of two types of emergency braking—automatic ap- 
plications through emergency power source, or re- 
tention of sufficient air in system to permit effec- 
tive application. Many vehicles sold since the law 


was passed already mount the devices. 


Scholarships totaling $44,200 have been award- 
ed to Canadian high school students by Automo- 
tive Transport Assn. through its ATA Trucking 
Industry Foundation. Called “Christmas in Sep- 
tember.” the funds come from 54 Ontario and 
Quebec trucking companies which make cash dona- 
tions to the Foundation in lieu of customer gifts. 
Every cent received is used for student aid. Ad- 
ministration costs are borne entirely by the Asso- 
ciation. 


Chamber of Commerce has published a 43-page 
booklet based on nationwide survey of local cham- 
ber programs and activities in transportation field. 
Data for the booklet, titled Transportation Activi- 
ties in Chambers of Commerce, was received from 
650 local chambers. The data is broken down with- 
in ten population groups for a comparative sta- 
tistical analysis. ( opies available from Chamber of 
Commerce of the United States, Washington 6, 
D. Ras Price Is $1] each. 


“Unitrain.” Integrated, specialized freight trains, 
powered by locomotives at both ends and at one or 
two points between, are being studied by 35 east- 
ern railroads. Still in the planning stage, many 
believe it could prove a real boon to the railroad 
industry. All freight cars would be of same type. 
As a starter they're being considered only for 
transportation of coal but the idea could be ex- 
tended to grain, ore and a number of other bulk 
commodities 


Private/for-hire? A 7l-page report on the 2nd 
annual mid-year meeting of Private Carrier Con- 
ference, gives both sides of the question. Private 
truck operators explain “Why We Tote It Our- 
selves.” Top executives of common carriers—rail- 
road, airline, common and contract trucklines 

say why “We Can Do It Better.” Includes question 
and answer period. You can get copies from the 
ATA Private Carrier Conference, Inc., 1616 P 
Street. NW. Washington 6, D. C. Price: $1.00. 
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FOR EVERYBODY ! 


No matter what brand of cars or trucks you run, 
keep the new line of Autolite parts in mind. Uni- 
versal regulators, coils, and generators are only the 
beginning. They are all made with special loving 
care to give your fleet more time up, less down. 


AUTOLITE 
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CHEVROLET MOVES OUT WITH HIGH TORQUE POWER 


THE STUFF THAT WHEELS 
~ ARE TURNED BY 


The accent’s on torque in a big way for ’62, in Chevy’s new High Torque power lineup for medium- and 
heavy-duty trucks. New features, new performance characteristics, and even two brand-new extra- 
displacement V8’s are tailored throughout the line to deliver a heaping hoodful of bulling, bruising 
torque—to dig in and move out under full capacity loads without a fuss. You’ll find Chevy’s brand 
of performance gives you a new kind of mastery over the toughest jobs you tackle, with brute-force 
breakaway power that just won’t take no for an answer. There’s no such thing as “no can do” when 
you’re powered up the Chevy High Torque way! 


High Torque 261 Six—Standard in Series 60 and 60-H 
models (GVW’s up to 23,000 lbs.). Ideal for hauls that 
eall for load-lugging High Torque power plus proved 
6-cylinder economy. Delivers 235 ft.-lbs. of torque and 
150 hp to handle maximum loads with low-cost efficiency. 
This engine backs up your bank account with brute 
strength to spare—with a forged steel crankshaft, high- 
alloy inlet valves, hard-faced exhaust valves with Roto- 
coils and much more. 


High Torque 327 V8—Optional at extra cost in Series 60 
and 60-H (GVW’s up to 23,000 lbs.). It’s Chevy’s newest 
and biggest medium-duty engine, ready to turn to with 
305 ft.-lbs. of hard-pulling torque and 185 hp to tame 
your toughest jobs. Efficiency stays up, operating costs 
stay low with top-quality features like these: fuel- 
metering Power-Jet carburetor, durable precision bear- 
ings, aluminized inlet valves, hard-faced exhaust valves 
and full-flow oil filter. 


High Torque 348 V8—Standard in Series 80 models 
(18,500- to 25,000-lb. GVW range). Provides 220 hp and 
325 ft.-lbs. of torque to keep big loads moving at lowest 
cost. Comes equipped with scores of heavy-duty design 
features such as inside/outside carburetor air system 
that helps stabilize air supply temperature, highest 
quality valves and bearings, precision-engineered lubri- 
cation, cooling and ventilation systems. This one assures 


High Torque 348 V8 


High Torque 409 V8 





PLUS NEW GENERAL MOTORS SERIES 53 DIESELS 


For "62 Chevrolet introduces new GM 


years of low maintenance, high mileage operation. 


High Torque 409 V8—Optional in Series 80 models 
(18,500- to 25,000-lb. GVW range). It’s the biggest, 
pullingest engine that ever powered a Chevy heavyweight. 
With a whopping 252 hp and 390 ft.-lbs. of torque, the 
High Torque 409 V8 is made to order for extra rugged 
runs. Long life and trouble-free performance are sure 
things, thanks to such special heavy-duty features as 
induction-hardened valve seats, forged steel crankshaft, 
new 4-barrel carburetor, to mention just a few. (For all 
the details on High Torque power for your job, see your 
Chevy dealer.) ... Chevrolet Division of General Motors, 
Detroit 2, Michigan. 








Diesels for medium- and heavy-duty 
trucks! Specially designed for lowest cost 
performance in Series D60 and D60-H 
(15,000 to 23,000 GVW) is the proved 
130-hp GM 4-53 Diesel. And, for haulers 
who work in the Chevy Series 80 range 
(18,500 to 25,000 Ibs.), the new 195-hp 
GM 6V-53 Diesel will be available soon. 
If you work your trucks near the limit 
with heavy loads, high mileages, severe 
stop and go or excessive idling, you're in 
for a pleasant shock when you find out 
how much a Chevy Diesel can save you! 











built to keep running and running and running and running and running and running and running and running 





1962 CHEVROLET JOBMASTER TRUCKS u7aa” 
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MODERNIZE 


Take mee: hd -) 


BIG MONEY 


with 


mechanex 


WHEEL OIL SEALS 


... SURE, ECONOMICAL 
Bearing Protection 


Slash operating costs .. . protect and 
extend the life of truck and trailer wheel 
bearings. Eliminate grease repacks and 
costly downtime. Get origina/ and time- 
proven Mechanex Wheel Oil Seals for 
your eauipment NOW. 


Recognized as superior by both fleets 
and manufacturers, Mechanex Seals 
will save you an average of $100.00 PER 
TRAILER PER YEAR! 


TY aa 


VALVE STEM LOCKS 


You get perpetual tire insurance for gnly 

pennies with Mechanex Valve Stem Locks. 

‘’ Absolutely stops valve stem pull-in 
on “‘run-flats.” Quickly installed 

by hand... Rust-free ... 

universal application. 


Both of these 

fine Mechanex products 
are available on all new 
equipment—factory 
branches and leading 
parts suppliers. 


mechanex 


3773 S. Jason 
Englewood; Colo. 


TWO SUPERIOR MECHANEX PRODUCTS 
Circle 204 on Reader Service Card 
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WHITE MOTOR CO., among the big- 
volume producers of heavy-duty 
trucks, probably started the trend 
a number of years ago. Now the 
Big Four truck makers—Ford, 
Chevrolet, Dodge and GMC—are 
following suit. The annual model 
change is a thing of the past. 
The truck manufacturers prob- 
ably arrived at this decision for 
economic reasons of their own. 
But, as a result, the fleet operator 
can chalk up rather substantial 
savings. Here’s the whole story. 


Manufacturing costs run high for 


even slight changes. To redesign a 
grille and closure, for instance, the 
re-tooling costs add up to about 
$1-million. A completely new sheet 
metal front end can run up a 
tooling bill of about $2-million for 
the manufacturer—and require as 
many as 200 new parts. 

The manufacturers, in order to 
keep prices in line, absorbed some 
of these costs. Then they suddenly 
discovered something fleet opera- 
tors have known for years—the 
user couldn’t care less whether the 
sheet metal was new or not, as 
long as the vehicle was acceptable 
from the standpoint of appearance 
and function. 

For years Ford, Chevrolet. 
Dodge and GMC face-lifted their 
trucks each fall and introduced 
new models with as much fanfare 
(almost) as did passenger car 
companies. White, among the vol- 
ume truck makers, several years 
ago decided this was a costly pro- 
cedure and probably added noth- 
ing to the sale of a truck. Messers 
Bob Case {now retired ) and Nev 
Bauman took a big step and an- 
nounced future model changes 
would come only when a major 
change was involved—a change 
which really meant something to 
the profit and loss of a customer. 
Companies like Mack, Autocar, 
Reo, etc., never did join the an- 
nual “style change” parade. Thei1 
“new models were announced 
when something really “new” did 
come along. Now the Big Four 
truck makers—Ford, Chevrolet, 


|FLEET Annual Style Change 


Dodge and GMC—are following 
suit. 

Why did the Big Four for years 
follow the annual model-change 
route? One Detroit product plan- 
ner put it this way: “I guess we 
were passenger car oriented.” Hav- 
ing attended new automotive pre- 
views for a number of years, it is 
easy to look back and conclude 
that every manufacturer who made 
vehicles felt it was “the thing” to 
do to have an annual preview, 
even if the only new thing on the 
vehicle was oblong instead of 
round tail lights. 


Inventory investments became a 


real problem with the annual 
changeover. Here’s an example: 

One of the Big Four truck mak- 
ers currently catalogs about 43,000 
part numbers for its line of 141 
different trucks. Many of these 
parts are joined into assemblies, 
so the actual number of items con- 
trolled in the plant is 12,000. 

\ complete model changeover 
can obsolete as many as 6500 of 
these controlled parts. The manu- 
facturer estimates that a full-line 
truck dealer should maintain an 
inventory of 8000 wear or acci- 
dent-prone parts to cover 10 model 
years. Obviously, the fleet opera- 
tor usually isn’t in a position to 
carry on hand this type of inven- 
tory. but elimination of annual 
model changeovers certainly will 
substantially reduce what inven- 
tory he does feel he has to carry. 

An example is this same manu- 
facturer who, because of only 
minor changes in 1962 models, 
obsoleted only about 100 part 
numbers—8.3%, compared to 
about 54% obsolescence with in- 
troduction of “new” 1961 trucks. 

Truck manufacturers with whom 
FLEET OWNER talked also point out 
that it’s not uncommon for an in- 
dividual or small operator to buy 
an $8000 vehicle with an $800 
down payment. His payments run 
from $200 to $300 a month. As 
one truck maker spokesman put it, 
“Tie him up for a week with a 
breakdown and you may have a 
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Ends for Trucks 


repossession on your hands.” 
Add to this the fact that with 
the annual model changeover, it’s 
often difficult or impossible to ob- 
tain a new part for an 8-year-old 
truck. This also hits the smaller 


pa Last winter’s lesson: 


The changeover cycle is now vis- 

ualized as about four to seven Get 

years on light trucks, and as much 

as 10 years on heavy-duty mod- a 

els. However, manufacturers will ar ler 

introduce most modifications and 

| NER ED 

improvements as they come along. : 

rather than wait for a “new” in- Thousands of trucks were tied up 

troduction. by early snows last winter—caught unpre- 
One truck manufacturer engi- pared without the WEED V-Bar TIRE 

portant thing in this bread-and- CHAINS that would have kept them roll- 

butter market is to improve the ing. The result was soaring overhead costs, 

vehicle so it will produce more broken schedules, disappointed customers. 

profit for the customer, or reduce Don’t risk having this happen to your 

costs of maintenance and replace- trucks. You’re sure to need WEED CHAINS 

ment, which in turn will give the ° 

owner more profit.” this winter so get yours now and have the 
There remains some pressure to traction you can trust—right from the 

change the appearance of the light- start. Don’t settle for anything less than 

est trucks annually. This is largely genuine WEED CHAINS. 


because of the “rolling billboard” 


neer told FLEET OWNER, “The im- 


requirement of retail companies, 
and also the farm trade where a 
pick-up truck often doubles as a 


family car on Sundays 


State regulations also have a sub- 
stantial bearing on model varia- 
tions. One truck spokesman point- 
ed out that if the 50 states and 
the provinces of Canada would 
standardize on dimension and 
weight regulations, it would re- 
duce the number of variations GET THEM NOW 
truck makers have to produce now | J 
just to meet state regulations. As r Check your tire chains 

an example, one truck maker says ws a) now. Make necessary 

he has to build five different ver- a = : repairs early. Order 
sions of a highway tractor. With =~ / . new chains from your 
some standardization it could get ' , Weed Chein distributer. 


by, theoretically. with only one. In Business 


But this isn’t a cure-all either. for Your Safety 


because another truck engineer 


pointed out that even with stand- AMERICAN CHAIN DIVISION 


ardization. customers have their 

own different ideas. He adds, AMERICAN CHAIN & CABLE 

“You don’t argue with a man who : vee 

York, Pa., Boston, Chicago (Melrose Park), Denver, Houston, Los Angeles, New York, 
Philadelphia, Pittsburgh, Portland, Ore., San Francisco, Bridgeport, Conn. 

HOLCER RIDDER In Canada: DOMINION CHAIN COMPANY, LTD., Niagara Falls, Ontario 


buys 500 trucks a yea 
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In the Lipe 
Spotlight__ 


V. Kap Trucking, Inc., 
Painesville, Ohio 


“Our costs are lower with 


LIPE CLUTCHES...” 


“Rolling a quarter-million payload miles a month really “As a result, our tractors are spending more time on the 
puts the pressure on our 54 tractors,” reports Raymond road and less in the shop.” 


roe ia manager for V-Kap Trucking, Inc., Paines- Reasons like these — better mileage, more capital equip- 


ment use and lower maintenance ‘cost — reveal why so 
many fleets are converting to Lipe Heavy-Duty 
Clutches. Make performance prove to you, too, that... 


“A performance check showed us that units with Lipe 
clutches were logging about 150,000 miles per clutch. Now 
our entire fleet (Whites, Fords and Internationals) is 
equipped with Lipe Clutches, either as original equipment 


or on a continuing replacement basis. EN LIPE DELIVERS IN THE CLUTCH 


© LiPE—-ROLLWAY SGORPORATION, SBVYRAGCUSE, NEW YORK 
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“HOLMES provides | 
maximum VERSATILITY 


in a HEAVY-DUTY WRECKER” 





QWILLIAM YUEDE 


HOLMES Factory Repre- 
sentative in charge of 
Sales and Service for 
Northern Ark., Ill., East- 
ern la., Eastern Mo., 


ww’ HOLMES 650 MODEL oo 
vie) TON CAPACITY 


a Piven a 
i% ps ee _.. he 
aoe RRS 3 i> =¢* 


* 
BUILT with TWO SPEEDS of OPERATION 
al SLOW for HEAVY TRUCKS and BUSSES 
qe es FAST for LIGHT CARS and TRUCKS 


OX 8-1566 


One of the most important features of the HOLMES Heavy-Duty 
WRECKER is the ease with which this powerful unit can be adapted 
to every type of pick-up and recovery job. It makes little difference 
as to the size or location of the job. All HOLMES double swinging 
boom WRECKERS provide a 360° working area with smooth, effi- 


OUTRIGGER LEGS —Heovy legs of steel box cient power for lifting or pulling, with one or both service lines. 
construction, securely attached to wrecker frame, 


transfer lifting strain from truck chassis to There are TWO HOLMES Heavy-Duty MODELS (20 or 40 ton 

ground. They are quickly released and adjusted capacity), with special towing equipment for FAST, SAFE handling 

in a perpendicular position or extended and of big trucks, busses, tractors, trailers, etc. HOLMES’ 46 years of 

pease ont Sram. Re quries, em. experience in wrecker development is your guarantee of a quality 
built product, of TESTED strength and capacity for the most efficient 
handling of today’s heaviest vehicles. 


ALL HOLMES WRECKER and TOWING 
Equipment is available on EASY TERMS-—up to 
6 years to pay. Send TODAY for full details. 


ERNEST HOLMES COMPANY 


= Tennessee 
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motor 


WOLF'S HEAD 
EAVY DUTY 


When it comes to successful fleet operation, every 
penny counts. That’s why it makes good “dollars 
and cents” sense to always specify WoLF’s HEap— 
the uncommon motor oil. WoLF’s HEAD can make 
a real difference in your fleet operation—a differ- 
ence where it counts . . . in lower maintenance 
“cost-per-mile.” That’s because WoLF’s Heap is 
different. It’s 100% Pure Pennsylvania, Tri-Ex 
refined three important extra steps and scientifically 
fortified to give you uncommon toughness, uncom- 
mon quality, uncommon lubricating protection 
Make certain your fleet units are getting the finest 
lubrication possible . . . the kind that makes a 
“dollars and cents” difference . . . with the uncom- 
mon oil, WoLF’s Heap, 100% Pure Pennsylvania 


Write for FREE LABORATORY CONTROL PLAN 
and learn how it can help reduce 
your operating and maintenance costs. 


WOLF’S HEAD OIL REFINING CO. 
OIL CITY, PA. 
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Office on wheels... 


is used for making out bills and checking steel 
billets or tubing for freight car shipments between two 
limken Roller Bearing Co. plants. It allows the com- 
pany to load from any point adjacent to a railroad 
track and have necessary papers on hand at the loading 
site. Steel sleeves welded to bed of the Metro Mite panel 
truck hold legs of an office desk. Dome light and desk 
lamp provide adequate lighting for evening work. A 
gasoline heater supplies warmth in cold weather. Also 
equipped with two-way radio, the office truck has elimi- 
nated need of small office struc- 


building temporary 


tures 


Hydraulic accumulators... 


may replace electrical power equipment on auto- 
mobiles. says B. F. Goodrich. One small inexpensive 
accumulator, the type now used in missiles and air- 
planes, and ships, would “power” steering, brakes, con- 
vertible tops and seats. Basically, it’s a separator blad- 
det 
pressure. The separator bladder, the “heart” of the ac- 
cumulator, manufactured by Ideal Roller and Mfg. Co.. 
is made of Hycar, a B. F. 


tains air or nitrogen under pressure, varying from a 


inside a metal container. which stores fluid under 


Goodrich product. It con- 


tew pounds per square inch to 3000 psi. The fluid out- 
side the bladder normally is stored at double the pres- 
sure of the air or gas. When the accumulator is ac- 
tivated, the fluid goes to work at the maximum pressure 
at which it was stored. The last drop is exhausted from 
the accumulators at half this maximum—the pressure 
of the air in the bladder. When the task is finished. a 
simple pump returns the fluid to the accumulator. 

Work is now underway for an inexpensive accumu- 
lator to “power” all car accessories. Such an accumu- 
lator would cost less than one piece of optional “power” 
equipment on the market today, the firm says. For 
more information circle No. 350. 
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YES! OPERATING COSTS CAN BE CUT 50%-60% BY REPLACING GASOLINE TRUCKS WITH NEW 


‘62 STUDEBAKER DIESELS 


IN THE 16,000 TO 23,000 LBS. GVW CLASS (35,000 TO 41,000 LBS. GCW) 


WHO? Operators of trucks averaging 125 miles or 
more per day over-the-road—or, high idle or light 
load operation regardless of mileage. HOW? By 
reducing fuel costs and fuel consumption; by elimi- 
nating the 18% of truck breakdowns due to ignition 
failures; by delivering 200,000 miles of service be- 
tween major overhauls. 

WHY? Because Studebaker Diesel trucks are spe- 
cifically designed to handle the tremendous torque 
of the GM 4-53 power plants, with extra cross-mem- 
bers for engine mounting, high section modulus 


The GM Diesels used in Studebaker Diesel Trucks run 
without change on any fuel from range oil to jet fuel; 
parts are priced 50% to 60% lower than competitive 
diesel parts and are up to 70% interchangeable within 
each series of GM diesels. Chassis endurance-built by 
Studebaker to highest standards of durability, depend- 
ability and easy servicing. Ask your Studebaker Truck 
dealer for a demonstration or fill out, clip and mail the 
coupon for full information. 
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throughout frames for strength greater than the job. 
HOW MUCH? Here are the facts of Studebaker 
Diesel savings on fuel alone: 


ANNUAL SAVINGS—DIESEL ENGINES OVER GAS 
(On basis of 29c gas and 27c diesel fuel) 

Annual %e Idle or light Annual 
Mileage load operation Savings 
40,000 30% $1,520 
50,000 40% $2,000 
30,000 50% $1,250 
20,000 60% $ 860 
40,000 70% $1,820 
50,000 90% $2,400 


Studebaker Diesel 
South Bend 27, Indiana 


I'd like more information about money-saving Studebaker Diesel trucks 


: Name Title. 





. @& Name 


Yr 7 





Address. 





City. Zone. 








Our Pp dium-light trucks 
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Power-clean 


motors, chassis 
ee with the new 


Oakite 
HURRICLEAN 


steam-detergent gun 


Just aim at dirt 
... and it’s gone! 


The new Oakite Hurriclean gun 
sends a jet-blast of steam charged 
with Oakite detergent, that rips 
loose the gummiest soil and floats 
it away. No groove is deep enough 
to hide dirt and grease from this 
onslaught of heat, pressure and de- 
tergent. It’s heavy-duty mechanized 
cleaning... yet you’ve never handled 
a unit so safe, light and easy. 


SAFE Steam travels in an inner, insulated 
tube. Outer tube conveys the coo! de- 
tergent solution. Mixing takes place at 
the nozzle. This ingenious design keeps 
the gun always cool to the touch, al- 
ways safe, 


LIGHT The Ookite Hurriclean steam- 
detergent gun weighs a mere 6)4 pounds! 


EASY A twist of the tube grip changes 
direction of the spray. No dragging and 
kinking of hose lines. Cleaning “from 
under” is a cinch. 


Just try handling the remarkable 
Oakite Hurriclean Gun. Ask your 
local Oakite Technical Service 
Representative for a demonstration, 
or write for details to Oakite Prod- 
ucts, Inc., 26D Rector Street, New 
York 6, N. Y. 
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We point with pride... 


. to the new teletype room which gives FLEET OWNER 
nationwide and foreign coverage. This nerve center, 
shared with other McGraw-Hill publications, has seven 
domestic teletype machines, ten cable machines and two 
wire services. Keeps us within easy reach of all impor- 
tant industry centers through McGraw-Hill News Bu- 
reaus, where full-time staffers are available to handle 
FLEET OWNER assignments. Whether it’s complete cov- 
erage we're after, a quick survey on a particular ques- 
tion, or a simple checkup on a name or a figure—the 
answer comes back fast and accurate. 


Warning device... 


. . . to alert dozing drivers is one of 24 safety features 
in Liberty Mutual’s experimental Survival Car II. Wired 
into the electrical circuit of car or truck, it would set 
off a series of three signals of increasing intensity. First 
is a light signal, set for predetermined intervals. If 
driver fails to respond (by tapping the horn ring), 
Alert-O-Matic blows the car’s horn. If this doesn’t work, 
it sets off the third signal—a series of severe jolts caused 
by turning the ignition on and off in rapid succession. 
Driver can stop the cycle at any time by depressing horn 
button. 
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FRUEHAUF’S RUGGED, PROFIT-SAVING TRAILERS 
LICK TOUGHEST CONSTRUCTION JOBS! 


OU’RE sure of dependable, profit-protecting transporta- 

tion on the toughest construction or road-building con- 
tracts when you’ve got Fruehauf Trailers working for you. 
The leader in the field, Fruehauf designs and produces the 
world’s most complete line of Truck-Trailers for the con- Anttew Vevetant Gump 
struction and road-building industries. There’s a Fruehauf Ware, ee ar arent 
j é , num, frameless or frame- 
railer for every haulage need, every model engineered to 
be a star performer under the toughest load and road 
conditions. If you’re in the construction or road-building 
business and are not already using Fruehauf Trailers, you’ll 
find it profitable to get the full Fruehauf story. The coupon 
below will bring it to you promptly. 


type, meet practically 
any maximum legal pay- 
load requirement. Bodies 
available in wide range 
of capacities .. . 14 to 36 
cubic yards. 


, 


ol 


e 


Well-named the “Workhorse,” this 
Fruehauf Platform Trailer is ideal for 
hauling lumber, bagged cement, brick 
and other materials needed in con- 
struction and road-building. 


Designed to transport and discharge 
a wide range of granular and pow- 
dered materials, Fruehauf's Hopper 
Pressure Tank does not have to be 


B eee positioned level for unloading. 
5 
44% _———, Capable of unlouding 120 barrels of 
bE \ = cement in 36 minutes at 14 pounds 
> ne tbh Wo Z pressure, this Pneumatic ‘‘Airslide” 
ie al Pressure Tank has bolted undercon- 
= ‘@ P cy s 


struction, allowing maximum reloca- 
tion for load distribution purposes. 


Fruehauf Corryalls simplify the prob- 
lem of moving cranes, shovels, rollers 


Pee Ake SA. Se _ 2 3 u and other heavy and cumbersome 
ENGINEERED TRANSPORTATION”’—The Key to Transportation Savings i ; 


construction equipment to and from 
the project sites. 


FRUEHAUF TRAILER COMPANY, 10940 Harper Avenue—Detroit 32, Michigan 


Please furnish me with full Nome Title 
details on ... li i 


R U - k A U x © Dump Trailers Grom gee 
©) Platform Trailers Company oe 7 
0 Pressure Hopper Dumps 
TRAI LERS 0 Pneumatic “Airslide” 
Pressure Tanks Address 
0 Carryalls 


chin en tee COU a Zone State 
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either way, you're covered 


For all phases of the trucking industry, Wellington Sears 
offers tarp fabrics of thoroughly dependable performance. 
Over a century of experience in engineering fabrics for in- 
dustry stands behind this broad range of fabrics. 

In cotton duck, leading jobbers carry our wide selection 
of types and weights—all proved in use to deliver long 
service. For coated materials, leading coaters prefer our 


b 


Welcote nylon — an exceptionally strong, light base fabric 
specifically engineered for vinyl or neoprene coating. 

Specify Wellington Sears fabrics for your truck tarps— 
and you'll be sure of getting thoroughly reliable, long-term 
protection. For the names of suppliers in your area—and a 
copy of our illustrated booklet, ‘‘Protective Cover Fabrics’’ 
—write Dept. FO-11 today. 


WELLINGTON SEARS @&: 


FIRST in Fabrics for Industry 
Wellington Sears Company, 111 W. 40th Street, New York 18, N.Y.» Akron + Atlanta « Boston + Chicago « Dallas « Detroit + Los Angeles « Philadelphia « San Francisco 
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AIR 
SERVICE 
Gauge— 
Inflate 


& 
(@ 
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Regulators 
Couplers 


Adapters 





Chuck 
x Gauges 


Dual Foot 
Chucks 
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NEW TIRE- 
NEW VALVE 
SERVICE 


> Use 
mr) TIRE-LIFE 
EXTENSION" 


to speed maintenance 
... get full mileage 


Ball Foot Chucks 


Fleet profits depend on tire performance. The mileage you 
pay for is built into every new tire ... but are you getting 
all of it? 

You lose part of this major investment whenever a tire 
wears out too soon or fails on the road. Fight this loss, with 
Schrader’s TIRE-LIFE EXTENSION plan. It’s designed to ex- 
tend tire-life through an organized program of best practices 
... logical, simple, easy. For example, regular and accurate 
gauging and inflating pay off by helping catch flats before 
they happen on the road. And this practice becomes second 


nature when plenty of quick-acting coupler outlets are lo- 
cated conveniently throughout your service areas. These 
famous Schrader plug-in air outlets save steps, time and 


tires by making air always instantly available. 


Equip yourself for all three TIRE-LIFE EXTENSION prac- 
tices. Schrader makes everything you need. When you fol- 
low this proved program with quality Schrader products 
your vehicles will produce more revenue. Do you have 
Schrader’s big new Tire Service Catalog yet? Send for your 


copy today. 





*What is TIRE-LIFE EXTENSION? Simply 
applying the three profitable practices 
shown above. By using this plan as a 
steady policy fleets benefit three ways: 
1. Fewer flats on the road. 2. Full mileage 
and performance from all tires. 3. Lower 
operating, maintenance and tire costs. 





e division of SCOVILLE 


Division of Scovill Manufacturing Co., Inc. 


FIRST NAME IN TIRE VALVES 











Made in America to American standards of quality by American craftsmen 
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A. SCHRADER’S SON * BROOKLYN 38, N. Y, 


FOR ORIGINAL EQUIPMENT AND REPLACEMENT 
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FLEET 


Knobs to Replace 
_ The Steering Wheel? 


Cut Costs — 
with “Mill- 
1-Ply Steel Cord Tires 


Up to 12 times stronger, run 2'/2 times longer 
Steel Cord is the only tire cord strong enough to 
build a single ply tire. Steel Cord Tires are fortified 
with over 40 miles of steel wire. The tensile strength 
of steel cord is 400,000 psi. Each cord withstands 
up to 380 lbs. of pull. The best textile cord breaks 
at 44 lbs. Thus steel cord is 9 - 12 times stronger. 


Run up to 125° cooler 

Single-ply Steel Cord Tires dissipate heat faster than 
textile cord tires, run up to 125° cooler—even at high 
speeds. Don’t overheat, stretch or “grow’’. 


Cut costs to a “Mill-Per-Mile”’ 

Operating records prove Steel Cord Tires actually 
cost as little as a Mill-Per-Mile, or less—and can be 
retreaded many times. (Write for our booklet on 
RETREADING and a list of retreaders.) Our book- 
let “Cutting Costs with one-ply Steel Cord Tires”’ 
is also available. 


Greater impact resistance 

Steel Cord Tires have one strong, single wall that 
retracts under impact to almost completely absorb 
the energy of shock. Casings are reinforced by several 
plies under the tread for additional protection. Steel 
Cord Tires are widely used on the rear axles of 
tandem axle rigs for added puncture resistance to 
sharp objects thrown up by the front tandems. 


One-ply Steel Cord Tires are available from leading 


tire manufacturers. Specify Steel Cord Tires the 
next time you buy. 


Bekaert ‘SZZ (Lie Corporation 
320 Park Avenue, New York 22, N. Y. 
Please send me your data booklets. 


Name. 





Company 





Address. 





City 








BEKAERT STEEL CORD, ZWEVEGEM, BELGIUM 
Among Europe's Foremost Steel Wire Producers Since 1880 
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SPOTTED ON THE STREETS of Detroit recently was 
a shiny new Cadillac which looked like every other 
new Cadillac—with one important exception. No 
visible steering wheel. 

Further investigation revealed that there was 
a steering mechanism but it sat out of sight—almost 
in the driver’s lap. Two inter-connected knobs, 
about four inches in diameter (about the right span 
for a person’s hand to grasp easily), were mounted 
on a Quija-like board or tray. A chain-coupling 
mechanism attaches the steering device to the stand- 
ard power steering unit. To get in and out of the 
car, the driver simply pushes the board upward. 

The unit was developed by GM’s Saginaw Steer- 
ing Gear Division and is slated as optional equip- 
ment on the 1963 Oldsmobile Starfire. One reason 
for this is that the 14 by 18-inch control board 
leaves little room for a conventional shift lever. 
The Starfire shift lever is centrally mounted on the 
floorboard. 

GM Research personnel won’t comment officially 
on the device or even admit it exists. But some 
discreet inquiries by FLEET OWNER through its 
sources brought verifying information. 


Drivers can become proficient in use of the knobs 


in a matter of five minutes, FLEET OWNER was told. 
This was not true of an earlier steering unit called 
the Uni-Control, also developed by GM. This device 
used an airplane-type stick to control steering, 
braking and acceleration. Movement to either side 
past dead center steered the car; forward motion 
worked the accelerator; rearward movement con- 
trolled the brakes. 

Some people just were never able to get used 
to this type of control. Those who were able to use 
it remained in doubt as to their reaction in case 
of an emergency. 

The new device is restricted to steering. Con- 
ventional brake and accelerator pedals are retained. 
The unit mounts in place of the usual steering 
wheel on a standard steering column. No change 
is required in the specifications of the hydraulic or 
seometric elements in the steering gear below this 
point. : 


Retail price is currently estimated, but certainly 


not finalized, as about $200 for factory installation. 
This is in the limited quantities produced as an 
option on the top-line Olds Starfire. 

There is some speculation that if this unit proves 
successful and popular, it may conceivably fit in 
very nicely into many commercial truck applica- 
tions. One in particular would be the small door- 
to-door delivery truck. 
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TEAR OUT FOR YOUR FILE 


TEAR OUT FOR YOUR FILE 
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[SPICER “SPECS” | 





SPICER 6-SPEED TRANSMISSION Provides 
Smoother, Faster Shifts For Over-The-Road Trucks! 


DIRECT DRIVE IN 6TH 
FOR HIGH-SPEED ENGINES 


You can roll up more main- 
tenance-free ton-miles with the 
Model 5662 Spicer 6-speed 
transmission in your over-the- 
highway trucks. 

Operators currently using 5- 
speed boxes with supplemental 
gearing can, in many cases, 
eliminate the added weight 
associated with such gearing, 
by specifying the Model 5662 
6-speed. 


Closer Shift Steps The Spicer 
6-speed has direct drive in 
sixth, a 8.23 to 1 low gear 
ratio, conventional shift pat- 
tern, and closer shift steps in 
top gears for more efficient 
highway performance. And the 
top five speeds are fully syn- 
chronized for faster, smoother, 
no-clash shifting. 





GEAR RATIOS OF SPICER 5662 
6-SPEED TRANSMISSION 






































Reverse | ist | 2nd | 3rd | 4th 2. 
6.25 6.23 | 456 | 280 | 1.85 10 





Normally rated at 375-400 
lbs. ft. torque, the Model 5662 
is an ideal transmission for 
vehicles in the 60,000 GCW 
range. It teams up effectively 
with Spicer’s rugged 12” two- 
plate, spring-loaded clutch, as 
well as the 14” and 15%” 
multiple lever, single-plate 
clutches. 


Its sturdy cast iron case has 
the standard SAE 6-bolt aper- 
ture on both sides for side- 
mounted PTO’s. The case is 


1961 


PERFORMANCE CHART --- MODEL 5662 
EAR) MPH. 


rai 60 














ENGINE 82M 





also adaptable for conventional 
overhead or remote control 
shifting. 


For full in- 
formation on 
the Model 5662 
Spicer 6-speed 
transmission, 
write for your 
copy of this 
special 4-page illustrated folder. 
Address your request to Dana 
Corporation, Toledo 1, Ohio. 


Specify Spicer And next time you 
order new trucks or tractors, 
be sure to specify Spicer trans- 
missions and clutches—for 
more economical, more efficient 
performance mile after mile 
after mile. 


SPECIFY SPICER! 


DANA 
Spicer 


CORPORATION 


Toledo 1, Ohio 


Reprints of this ad are available on request 
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BOOKLET ON 
TRANSPORTATION 
REFRIGERATION 


Explains how CO, can protect food ship- 
ments. Shows application techniques and 
comparison tables. Helps you minimize 
the many transportation variables affect- 
ing the quality of perishables. Send for 
this invaluable booklet today. 


LIQUID CARBONIC 

Division of General Dynamics Corporation 

Dept. FO, 135 S. LaSalle St. 

Chicago 3, Illinois 

Please send me the free booklet on transport cooling. 


Name 





Company 





Address 








LIQUID CARBONIC <Be 


ovision ofr GENERAL DYNAMICS 


In Canada: Liquid Carbonic Canadian Corporation, Ltd., 
8375 Mayrand Street, 
Montreal 9, Quebec 
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Three Maintenance 
Efficiency Awards 
Presented at NAMBO 


Three of FLEET OWNER’s 56 M.E. Awards going to bus 
and truck fleets this year were presented to intercity bus 
company representatives during the recent meeting of 
the National Assn. of Motor Bus Owners in Chicago. 
The rest of the awards, presented at the annual meet- 
ing of the American Transit Assn. and the National 
Fleet Maintenance Conference, will be announced in 
the December issue. John E. Slater, FLEET OWNER pub- 
lisher, made the presentations at NAMBO. And in turn- 
about presentation, NAMBO members honored 
FLEET OWNER with a resolution of appreciation for 
service to the industry. 


The awards went to: Arrow Coach Lines, Brownwood, 
Tex.—represented by I. F. Bay, vice president and gen- 
eral manager; Provincial Transport Co., Montreal, Que. 

by C. H. Belfo, president of its operating company, 
Colonial Coach Lines; Greyhound Corporation—by 
M. C. Frailey, executive vice president. 


The resolution, of which FLEET OWNER is extremely 
proud, reads: 

WHEREAS, this annual meeting of the National As- 
sociation of Motor Bus Owners marks the fifth anni- 
versary of the presentation of maintenance awards by 
FLEET OWNER to the members of the intercity bus 
industry; and 

WHEREAS, such awards have had most significant 
and important influence on the safety records of the 
industry and the consistent improvement in the efh- 
ciency and economy of motor bus operations; 

NOW, THEREFORE, BE IT RESOLVED that the 
sincere appreciation of this Association be extended 
to the magazine FLEET OWNER and to its publisher, 
John E. Slater, and that there be expressed to them the 
grateful realization of the industry and the construc- 
tive force and effect of such awards, and that they be 
urged to continue into the future. 


1962 FLEET OWNER AWARDS 
COMING UP! 


Send for your entry blank now. It’s easy 
when you use the Reader Service Card. 
Just circle ... 
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Truck Division 
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Color Awards 
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Pistons from Mack END 673 diesel engine afte 


gd 
a 


r 410,906 miles on Rotella T Oil 20W /40. Note unusual cleanliness of oil control rings. 


CLEANER ENGINES: 





‘We gave Shell Rotella T Oil 20W/40 a rough, 
400,000 mile test. Engine parts stayed unusually clean. 


Engine wear was negligible?’ 


Since Shell Research developed 
Rotella T Oil 20W /40 in 1956, many 
fleet operators have reported suc- 
cessful tests with this remarkable 
multi-grade oil. 

Here is a typical case history. 
Read what this fleet operator found 
after testing Shell Rotella, T Oil 
20 W /40—and how it can help you 
cut your operating costs. 


LARGE fleet operator in North 
£4 Carolina has completed a test of 
Rotella T Oil 20W /40 in heavy-duty, 
over-the-road service. 

[he test engine was a Mack END- 
673 diesel. It had already run 18,000 
miles using an ordinary MIL-L-2104A 
lubricant, before Shell Rotella T Oil 
20W /40 was put in the crankcase. 


Still clean, negligible wear 


When the engine was dismantled after 
410,906 miles on Rotella T Oil 
20W /40, the company’s shop foreman 


—reports a large fleet operator in North Carolina 


reported some significant results: 

* Engine parts were unusually clean, 
with no sludge anywhere. 
Piston rings and grooves were free 
of carbon, and oil control rings were 
completely open (see photo above). 
The average cylinder bore measure- 
ments indicated a change in cylinder 
diameter of only 0.0016 inches for 


the total test mileage. 


Lower operating costs 
Here are three other advantages that 
turn up in operators’ reports on Shell 
Rotella T Oil 20W /40. All of them 
can help cut operating costs. 
1. Shell Rotella T Oil 20W//40 can 
help extend oil drain intervals and 
save labor time and costs. 
2. Shell Rotella T Oil 20W/40 can 
help reduce maintenance costs and cut 
engine down time. 
3. In very severe weather conditions, 


Shell Rotella T Oil 20W /40 can re- 


duce starting troubles. With easier 
startings, fuel savings are possible be- 
cause of reduced drag due to oil’s lower 
viscosity. 

For full details on Shell Rotella T 
Oil 20W /40, see your Shell Industrial 
Products Representative. Or write: 
Shell Oil Company, 50 West 50th 
Street, New York 20, N. Y. 


A Bulletin from Shell 
— where 1997 scientists are working 
to provide better products for industry 
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Trucker's Version 


Of Piggyback Hauling 


Two CANADIAN TRUCKING COMPANIES have taken 
one of the favored techniques of their chief com- 
petitors, the railroads, and put it to work to cut 
freight handling costs. 

Consolidated Truck Lines, Ltd., and Reliable 
Transport, Ltd., began recently to interchange van 
size containers for freight shipped to points located 
in each other’s franchised territory. 

The two companies estimate they can save 20% 
in terminal handling costs, alone, by reducing the 
number of times freight must be unloaded and re- 
loaded. The container transfers also eliminate the 
need for interchanging of trailers—a _ recurrent 
e Starts diesel and gasoline engines (from the smallest to . . 
Centennial deem to 40" 5, baleer cece. 0 Glasto la ennends cause of disagreement on inter-company charges. 
« Excellent in humid weather too « Millions of cans sold Also, this combination of piggybacking and con- 
© S00 your sutemative jobber tainerization eliminates the need for purchase of 
licenses for every province and state in which a 
shipment must travel. 


*The inventors of spray starting fluid. Patent No. 2,948,595 
Ask for the can with the “‘balky donkey” trademark 


SPRAY PRODUCTS CORPORATION 
P.O. Box 1988 » Camden 1, NJ. 


THE ORIGINAL SPRAY STARTING FLUID* 


ha) Transfer equipment was developed by Steadman In- 
dustries, Ltd. Basic elements are two 20-ft con- 
tainers mounted on a 40-ft truck trailer and an 
Circle 63 on Reader Service Card inexpensive terminal handling unit that lifts the 
containers from the trailer to a smaller truck and 
vice versa. The terminal handling equipment con- 














Tubeless Truck Tires are 
° sists of eight posts, each equipped with a swinging 
EASY to Change with a lift arm. — : ™ 


The trailer, carrying two 20-ft containers, is 

‘of, : pulled into the space between the posts. The arms 

CS. liledy 4 > : swing out under the containers and lift them four 
POWER CHANGER Se —— Ai inches off the trailer. This takes about two minutes. 


Then a two-axle truck, equipped only with a lock- 


ing mechanism, is backed under one of the con- 

tainers, which is lowered a foot and locked to the 

chassis—turning the truck into a standard 20-ft 

van. In addition to the locking mechanism, the two- 

axle truck may be equipped with power-operated 

lifting posts, so it can drop the containers on legs 

anywhere in the terminal yard or leave the con- 

AIR POWER... Changes Tires 191,” through 251,” tainer with the hananncges The containers - built 
with a hollow square cross-member at each end, 

ONE MAN operates it easily. Just roll tire to the changer and 


lay it down on the air chuck. A touch of the control lever locks ; . . s Tl x 
the wheel securely. A powerful air motor drives the mount-de into which fit demountable legs. 1e trucks can 


mount tool to lift the tire off the wheel and to slip it on agair carry these legs in a bracket. 


providing an opening at each of the four corners 


NO PRYING—NO POUNDING. For demounting a special lever bar e ° 
lifts the bead onto the demounting tool and power does the rest A network of container truck lines all over Canada 


of the job. To mount, just lay the tire on the wheel and the same is envisioned by William D. Steadman, president of 
tool slips one bead on after the other. COMPACT. Ideal for shop os * ff : ill bl " k 
or for service truck equipped with an air compressor the company. “In effect, it will enable any truc 
, line to extend its service over the routes franchised 
Solve your tubeless truck tire changing problems with a BISHMAN . . 
#932-AP Air Power, Portable, Tubeless Truck Tire Changer. to others, and at the same time, give speedy serv- 
Ask your Automotive Equipment Distributor for details or ice, and end multiple terminal handling. ° 
write for descriptive Catalog 61. “And when you consider that the system gives 
the shipper and consignee the opportunity to load 


Bich ROUTE 2 and unload at their convenience, you have a really 
CS. Lilet 4 MFG. CO. OSSEO, MINNESOTA attractive package for trucklines.” 
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CLEVITE 77 
-IN ACTION 


‘“Clevite 77 Bearings just won’t quit... 


. . even after 300,000 miles. When I rebuild an engine, I could often says Sut Miehel, Shep Fersmen 
. . ° : ° Texas -Arizona Motor Freight, Inc. 
put the same bearings right back in. And I’m talking about heavy- El Paso, Texas 
duty equipment that runs up to 18,000 miles a month. With 445 
rigs we need the rugged quality of Clevite 77 to help keep our 


equipment in top running condition.” 


Most shop foremen, like Art Miekel, know that Clevite 77 
Bearings have the built-in quality to perform at a profit. Their 
patented tri-metal construction gives longer, trouble-free per- 
formance. For your next engine overhaul, get Clevite 77 from 
your NAPA jobber—he can give you complete service. 


MONMOUTH Engine Bearings 


CLEVITE SERVICE: Cleveland Graphite Bronze « Division of Clevite Corporation « Cleveland 3, Ohio 
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Cut Operating Costs 
Lower cost per mile is in many instances the 
difference between profit and loss. Raybestos 
can help improve your operating efficiency 
by providing the only true economy —econ- 


omy based on quality. 


Raw Materials Tested 
At Raybestos, quality control begins with 


the raw materials. Take asbestos, for in- 


stance. We mine our own. 


Asbestos as it comes from the mine. 


Each lot in every shipment is subjected to 


this series of rigorous inspections: 
@ Ro-Tap test to assure that the asbestos 
fiber is always the right length 


Chemical analysis to cull out fibers with 


any impurities 


Ash and water crystallization test at 1400° 
F. to make sure that fibers will not break 


down during severe braking 


Soaking tests to prove ability of the fiber 


to absorb necessary resins 


Asbestos fiber, like all raw materials used 
by us, must pass these and other tests before 


it is acceptable to our quality control people. 


Our Own Resins and Adhesives 
Here at Raybestos we make the resins used 
in our compounds. The same is true of the 
shear-proof bonding cement for our truck 
and passenger car sets. Only by producing 
these vital agents ourselves could we be ab- 
solutely certain that they would measure up 


to our exacting quality standards. 


What does all this mean to you? Longer 
drum life and less downtime . . . maximum 
safety, strong fade resistance, smooth, quiet 
braking. Regardless of your operation, Ray- 


bestos can help you cut the cost per mile. 
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Molded Combination Blocks—for trucks, trailers and 
buses. Exceptionally long wear is assured, because 
engineered combinations take into consideration the 
axles, brake design, loads, and particular type of 
fleet operation 


Molded-Woven Blocks—for trucks and trailers only. 
Especially recommended where schedules or terrain 
create severe temperatures that make short drum life 
a costly problem 


SF Blocks—for trucks and trailers only. ideal where 
an economy block is indicated or where both brake 
shoes do equal work. Provide good fade resistance 





SS POS: 


PGT Heavy Duty Truck Sets—bonded or riveted to 
brake shoes and in sets ready for riveting. Recom- 
mended for hydraulic brakes on % ton trucks and 
heavier. Combinations of Raybestos PGT sets on front 
axle and Raybestos blocks on rear axle afford excellent 
braking action 


Ray-Met! Cluteh Facings— combine the advantage of 
low weight with great durability. Also important: When 
wear does take place, there is no excess of abrasive dust. 


Ray-Lok Clutch Facings—endiess facing with no 
staples, made of fully impregnated asbestos fabric 
Unique method of interlocking yarn gives extraordinary 
strength and durability. 








V-Drive and Automatic Transmission Plates—for 


buses only. Provide the smooth gear engagement so 
necessary to passenger comfort. Also long wearing. 





Super Heavy Duty Brake Fluid—for trucks, tractors, 
buses. Exceeds SAE 70R3 specifications. Extremely 
high boiling point prevents vapor lock and pedal loss. 
Flows freely at very low temperatures. Contains no 
alcohol . . . no castor oil. 





Bonded and Riveted Brake Lining Sets—for passen- 
ger cars. Insist on top quality for the cars in your fleet 
as well as the trucks. These proving-ground-tested 
linings have the braking power needed on today's 
hazardous highways. 








USE 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. AMERICA’S BIGGEST SELLING FRICTION MATERIAL 
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You name it... 
We've got it! 


The COMPLETE QUALITY 
line of parts and accessories! 


Whatever your replacement problem, MOPAR has the answer! 


MoPar now covers all the bases with the COMPLETE QUALITY 
line—parts and accessories for virtually all popular makes of 
vehicles. Engineered and manufactured to exacting specifica- 
tions, this new, complete line includes: 


For CHRYSLER CORPORATION vehicles— 


GENUINE “NEW” MOPAR PARTS AND ACCESSORIES 
MOPAR APPROVED REMANUFACTURED PARTS 


For OTHER MAKES of vehicles— 


NEW MOPAR PARTS WITH UNIVERSAL APPLICATION 
REMPAR QUALITY REMANUFACTURED PARTS 


With these new or remanufactured parts, you can service more 
vehicies—faster—more profitably—because these quality parts 
fit right and work right. 


Your MoPar Parts source offers fast, efficient serv- 
ice and delivery on any order of any size. 
Call your MoPar Parts Wholesaler or 
Chrysler Motors Corporation 
Dealer ... today! 





PARTS 
AND 
ACCESSORIES 


MoPar Parts and Accessories, Chrysler Motors Corporation, Detroit 31, Michigan 
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Advertisers’ 
Literature 


HERE’S ANOTHER PLUS you get from FLEET 
OWNER’S Reader Service Card. Listed be- 
low is literature or information offered 
in ads received up to the tenth of the 
previous month. To get the items you 
want, circle the numbers that apply on the 
Reader Service Card. 


DELIVERY VAN. Full information on the 
Jeep Fleetvan with 1000 lb payload, 
designed for multi-stop delivery use. 
Willys Motors, Inc. Circle 300 


DIESEL NOZZLE CLEANING. 


Manual Bulletin 691A gives facts neces- 


Service 


sary for cleaning diesel nozzles. Bacha- 


rach Ind. Instrument Co. Circle 301 


ENGINE PREHEATERS, starting fluid in- 
jectors. Get information on Zero Start 
starting aids for cold weather. Phillips 
Mfg. Co. Circle 302 


SERVICE JACKS. Get facts on 2 and 4- 

ton, hydraulic service jacks, safety 
stands, hydraulic hand jacks. Hein- 
Werner Corp. Circle 303 


FLEET SHELTERS. Free estimate of cost 
to build FleetPort 
protection without cost of a building. 
Childers Mfg. Co. Circle 304 


pre-engineered 


STEAM CLEANERS. “Fleet Cleaning Port- 
fulio” describes hydraulic-pressure com- 
bination type steam cleaners. Malsbary 


Manufacturing Co. Circle 305 


TWO-WAY RADIO. Get facts on two-way 


radio benefits; on-the-job radio an- 


alyses, range of equipment, accessor- 


ies. Motorola. Circle 306 


PARKING BRAKE. Details on prop-shaft 
auxiliary system built for heavy-duty 
trucks. Bendix Automotive 
Div, The Bendix Corp. 


Products 
Circle 307 


GAS QUALITY RATING. Information on 
Megatane Rating System of gas _per- 
formance, tie-in with Mobil Program 


for Fleets. Mobil Oil Lo. Circle 308 


TIRE RIMS. Information on precision rims 
for over-the-road use, how to lower 
costs, improve operating — efficiency. 

Goodyear Metal Prod. Div. Circle 309 


HOSE, REUSABLE FITTINGS. Copy of 
“Guide for Routing and Installation 
of Flexible Hose Assemblies” available. 
Aeroquip Corporation. Circle 310 
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CLEANING METHODS. Information on 
modern time-and-cost-cutting cleaning 
methods for modern problems. Magnus 
Chemical Co., Inc. Circle 311 


STARTING FLUID. Find out about spray- 
can starting fluid for diesel, gasoline 
engines, even in —65° weather. Wilco, 
Inc. Circle 312 


TRANSPORT REFRIGERATION. Booklet 
explains how COs can protect food 
shipments. Liquid Carbonic, Div. of 
General Dynamics. Circle 313 


STEAM-DETERGENT GUN. Get details on 
Hurriclean gun to power-clean motors, 
chassis—safe, light, easy. Oakite Prod- 
ucts, Inc. Circle 314 


ENGINE BRAKE. Catalog describes brake 
that installs on standard diesels, 2- 
cycle, super or turbo-charged engines. 


The Jacobs Mfg. Co. Circle 315 


TRUCK TIRES. Find out how Kelly tires 
with Armorubber tread, rayon or nylon 
body, help lower costs. Kelly-Spring- 
field Tire Co. Circle 316 


PRE-HEATERS. Get information on elec- 
tric pre-heaters said to provide instant 
cold weather starting. Kim Hotstart 
Mfg. Co. Circle 317 


STAINLESS STEEL TANKERS. Informa- 
tion about the advantages of using 
stainless steel units in tank truck busi- 
ness. Armco Steel Corp. Circle 318 

Continued on page 224 





notice the can? it’s Wilco’s fantastic liquid 
spray that starts any engine...diesel, gasoline, power mower, 
outboard motor...in 4 seconds! Even in 65° 
below zero weather. Saves batteries, engines, 
ignition systems for just a “penny a start.” 
Highest repeat sales record of any automotive 


product in nation. Have you got => 
Ask your jobber or write Wilco, Inc., 4425 Bandini Bivd., L.A., Calif. 
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| fF Searchlight Section 








BUS & TRUCK 
SHOCK ABSORBERS 


REBUILT—FAST SERVICE 


Send in your old units to: 


TRUCK PARTS DIVISION 
5984 Lincoln 
Detroit, Michigan 


@ Small Delco Shocks 
@ Large Delco Shocks 
®@ Houdaille Shocks 


coe oo $10.00 ea. 


12.00 ea. 


WANTED—DISCARDED 
GM51-53-71-110 Injector Parts 
and Fuel Pumps—Top Money 


Paid. CASSIDY 
2093 East 19 St., Cleveland 15, Ohio 
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FLOTATION TIRES 


Complete Assemblies to Fit 
BUDD or DAYTON HUBS 


Ready to 
Write For Fane | Price List 
and FREE Sink or Float Folder 
HARMO TIRE & RUBBER COMPANY 


1800 W. Fort, TAshmoo 5-7344, Detroit 16, Michigan 
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LOAD BINDERS FOR SALE 
NEW, ALL DROP FORGED ALLOY STEEL BINDERS 


18, see. Ib. test binder for by ad chain, 9%lbs. ea. 
-$3.79. 29,000 lb. test binder for %” chain, 15 Ibs. 
ea. —$6. 01. Certified test reports, available. Binders 

can be used with one size smaller chain if desired. 

Freight allowed on 190 Ibs. East of Rockies. Unrated 

concerns send check with order 

LOAD BINDER SALES COMPANY 
P.O. Box 1391, Chattanooga, Tenn. 
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OPERATIONS 
MANAGER 


Must be capable of handling 
several large Metropolitan ter- 
minals, whose fleet grosses 
$30,000,000 annually. Salary 
commensurate with experience. 
Reply to Box FO 1514, 125 W. 
41 St., N.Y. 36, N.Y. 








MOTOR VEHICLE SUPERVISOR 


For San Joaquin County $701-851. College graduate; 
5 years experience in fleet administration, servicing 
and maintenance, including 3 years supervisory re- 
sponsibility and applied human relations; or equiva- 
lent. Apply Personnel Director, Room 530—Courthouse 
—Stockton, Calif. Final filing date November 17, 1961. 
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LEGAL NOTICE 
STATEMENT REQUIRED BY THE ACT OF AUGUST 
24, 1912, AS AMENDED BY THE ACTS OF MARCH 
8, 1933, JULY 2, 1946 AND JUNE 11, 1960 
(74 STAT. 208) SHOWING THE OWNERSHIP, 
MANAGEMENT, AND CIRCULATION OF 

FLEET OWNER, published monthly at Chicago, Illi 
nois for October 1, 1961 

1. The names and addresses of the publisher, edit 
and business managers are: Published t McGraw Hill 
Publishing Company, Inc., 330 West 42nd St New York 
36, N.Y.; Editor, Carroll W. Boyce, 330 West 42nd St 
New York 36, N.Y¥.; Managing editor, Nene; Business 
manager John E. Slater, 330 West 42nd St., New York 
36, N. Y. 

2. The owner is McGraw-Hill Pub Company 
Inc., 330 West 42nd St., New York 36 i. ¥. Stock 
hoiders holding 1% or more of stock are: Donald 
C. McGraw, Elizabeth McGraw Webster, Donald ( 
McGraw, Jr. & Harold W. McGraw, Jr., Trustees under 
Indenture of Trust m/b James H. McGraw, dated 1/14/21 
as modified; Donald C. McGraw & Harold W. McGraw 
Trustees under an Indenture of Trust m/b James H 
McGraw, dated 7/1/37 as amended; Donald C. McGraw 
individually; Estate of Mildred W. McGraw, Donald ‘ 
McGraw and Catharine McGraw Rock, Executors; (all of 
330 West 42nd Street, New York 36, N.Y Graee W 
Mehren, 536 Arenas St., LaJolla, California; Douglass & 
Co., 140 Broadway, New York, N.Y., Touchstone & Co 
c/o Wellington Fund, Inc., Claymont, Delaware 

3 @ known bondholders, mortgagees, and other se 
rity holders owning or holding 1 percent or more of 
total amount of bonds, mortgages, or other securities 
are: None. 

4. Paragraphs 2 and 3 include, in cases where the 
stockholder or security holder appears upon the books of 
the company as trustee or in any other fiduciary relation 
the name of the person or corporation for whom such 
trustee is acting; also the statements in the two para 
graphs show the affiant’s full knowledge and belief as to 
the circumstances and conditions under which stock- 
holders and security holders who do not appear upon the 
books of the company as trustees, hold k and secu 
rities in a capacity other than tha f a bona fide 
owner. 

5. The average number of copies of each issue of this 
publication sold or distributed, through the mails or 
otherwise, to paid subscribers during the 12 months pre 
ceding the date shown above was: 42,687 

McGRAW-HILL PUBLISHING COMP ANY, IN( 
By John J. Cooke, Vice President & Secretary 

Sworn to and subscribed before me this 18th day of 
September, 1961. 

[Seal] JANET A. HARTWICK 
(My commission expires March 30, 196 








FOR INFORMATION 


About Classified Advertising, 
Contact The McGraw-Hill Office 
Nearest You. 


ATLANTA, 9—i375 Peachtree St. N.E 
TRinity 5-0523 
D. HICKS 
BOSTON, !6—Copley Square 
COngress 2-7160 
M. SHOUVLIN 
CHICAGO, ti—645 No. Michigan Ave, 
MOhawk 4-5800 
W. J. HIGGENS - W. SONZSKI 
CLEVELAND, 13—i164 Illuminating Bidg 
s 


Uperior 1-7000 
DALLAS, 2—i7i12 Commerce St. 
vqeens, an Riverside 7-972! 
J 


DENVER, 2—i700 Broadway—Tower Bidg. 


ALpine 5-298! 
J. PATTEN 
DETROIT, 26—856 Penobscot ae. 
WOodward 2-1793 
WM. H. GINDER, JR. 
25—Prudential Bidg., Room -724 
Holeombe Bidg., JA %. 1281 
GENE HOLLAND 
LOS ANGELES, 17—1125 W. 6th St 
HUntley 2-5450 


HOUSTON, 


c. GRIES 
NEW YORK, 36—500 Fifth Ave. 
OXford 5-5959 


H. T. Penenes - R. P. LAWLESS 
W. BENDER - P. BOND 
PHILADELPHIA. 3—Six Penn Center Plaza 
LOcust 8-4330 
W. B. SULLIVAN 
PITTSBURGH, 22—4 Gateway Center 


EXpress 
ST. LOUIS, 8—3615 ~~. *.. JEfferson 
R. BOW 


SAN FRANCISCO, ees Galtferate St. 
DOuglas 
J. A. HARTLEY 
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Advertisers 


continued 


Literature... 


TRAILER ROOFS. Information on one- 
piece aluminum trailer roofs and list 
of truck-trailer firms making them. Rey 
nolds Metals Company. Circle 319 


MUFFLERS. Get booklet telling how and 
why Riker muffler and exhaust systems 
lead longer, cleaner life. Riker Manu- 
facturing, Inc. Circle 320 


TACHOGRAPHERS. Bulletin SU-140 de- 
tails how tachographs help keep fleet 
rolling safely, efficiently, economically. 
Wagner Electric Corp. Circle 321 


Information about Cross- 
deeper than 


TRUCK TIRES. 
Rib tire treads up to 60% 
conventional tires. Goodyear Tire & 
Rubber Co. Circle 322 


SPRAY PAINTING. Get details on Model 
19 spray gun said to provide reliable 
service with minimum maintenance. 


Binks Manufacturing Co. Circle 323 


HEAVY-DUTY OIL. Booklet titled “Lab- 
oratory Control Plan” tells how you can 
increase operating efficiency. Wolf's 
Head Oil Refining Co. Circle 324 


HEAVY-DUTY HOISTS. Bulletin gives 
details on SLR 2-post saddle, long rail 
hoist to handle any size vehicle. Globe 
Hoist Company. Circle 325 


URETHANE FOAM. Information available 
on urethane foam made with Hylene 
for reefer insulation. E. I. duPont de 
Nemours & Co. Inc. Circle 326 


ALTERNATORS. Get information on line 
of more than 300 models to match any 
job requirement on present or new ve- 
hicles. Leece-Neville Co. Circle 327 


METALLIC BRAKE BLOCK. Information 
on Met-L-Loy brake block that gives 
high-stable-friction, no-fade perform- 
ance. World Bestos. Circle 328 


TAIL LIGHTS. Catalog offered on tail 
lights with wrap-around lens, for uni- 
versal or two-bolt mounting. Peterson 


Mfg. Co. Circle 329 


HOSE AND FITTINGS. Bulletin S-2 tells 
you how to make up fuel, oil, air and 
hydraulic lines with reusable fittings. 
Stratoflex Inc. Circle 330 


CONTAINER SYSTEMS. Information on 
Twin-20’s concept that converts from 40 
ft unit to two 20 ft units. Fruehauf 
Trailer Company. Circle 331 


FLEET OWNER 








TUBELESS TIRE CHANGER. Catalog 61 
describes Model 932-AP power changer 
thru 25% in. 


Circle 332 


changes tires 19% 


Bishman Mfg. Co. 


FLEET PROGRAM. Data available on fleet 
program that includes oil analysis, 
forms for PM, operating costs, fleet log. 
Kendall Refining Co. Circle 333 


FLEET CARS. “Fleet Facts” folder pre- 
sents story of the 62 Oldsmobile mod- 
els, including the Dynamic 88. Oldsmo- 
bile Div, GM Corp. Circle 334 


PISTON RINGS. “Backbone Facts” tells 
how Ramco rings are superior to orig- 
inal equipment. Ramsey Corp., Thomp- 
son Ramo Wooldridge Inc. Circle 335 


DISC BRAKE. Get information on the 
liquid-cooled disc brake for trucks, how 
it eliminates brake fade. Wagner Elec- 


tric Corp. Circle 336 


REUSABLE COUPLINGS. Get literature 
on low-pressure reusable couplings with 
two-step, no-tool assembly. Anchor Cou- 


pling Co Inc. Circle 337 


TRAILERS. Full details on line of dumps, 
platforms, pressure hopper dumps, 
pneumatic pressure tanks and carry- 
alls. Fruehauf Trailer Co. Circle 338 


MAINTENANCE PLAN.  Trouble-Free 
Maintenance Guide describes method of 
fleet PM procedures to effect savings. 
Gulf Oil Corp. Circle 339 


TRANSPORT REFRIGERATION. Informa- 
tion on diesel-powered, cooling/heating 
Nose Mount and Undermount units. 
Thermo King Corp. Circle 340 


BATTERY FILLERS. Catalog describes tool 
line, including B-70 automatic battery 
filler, B-71 filler and tester. The Ken- 
Tool Mfg. Co. Circle 341 


SUPER TREAD TIRES. Information on 
Road-Grip Super Treads with Hi-T 
nylon body, shock-guard construction. 
Cooper Tire & Rubber Co. Circle 342 


WRECKERS. Get details on heavy-duty 
wreckers with rated 20 or 40-ton ca- 
pacity, also towing equipment. Ernest 
Holmes Company. Circle 343 


MOTOR OIL. Details available on Rotella 
T Oil 20W /40, how to get cleaner en- 
gines, cut operating costs. Shell Oil 
Company Circle 344 


TRUCK STOPS. Truck Stop Guide lists 
stops offering sleeping, eating facili- 
ties, diesel fuel and gas, other services. 
Sinclair Refining: Co. Circle 345 
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WHERE TO BUY 


Additional products, specialties and services for Fleet operators. 














LIFE TIME FENDERS 


Ya’ thick prime steel 
$12.50 PER SET 
With brackets—All sizes available 


Write 
SHAW EQUIPMENT CO. 


1500 LAFAYETTE AVE. 
TERRE HAUTE, INDIANA 
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FOLLOW THIS SIGN TO 


LILLINOIS TOLLWAY | 








Write for 
FREE 
MAP 


ILLINOIS TOLLWAY, Hinsdale, II! 
Phone HINSDALE FA 3-9000 
CHICAGO BI 2-3620 











to Madison to Milwaukee 








— BIG ANY WHERE 


RELAE-VADOR 


Your truck or trailer carries its own load- 
ing dock with RELAE-VADOR. This 6-way 
door-platform-ramp does so much more 
than conventional lift gates. Load areas up 
to 81” by 114”; load capacities of 5000 
Ibs. and more. 
RELAE-VADOR is a big size, big capacity 
loading and unloading elevator; it acts as 
a ramp and as a bridge to high or low 
docks; it’s also a high lift and full, 
weather-tight, theft-proof door. It recesses 
completely out of the way in the roof 
for normal loading. 
Sizes available for all trailer and truck 
bodies. Write for detailed literature. 
*TM—U.S. & For. Patents & Pats. Pend. 
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EMBLEMS « SIGNS » DECALS 


Designers ond specialists in the manufacture of 
fleet markings of all types; 3M Co.'s Reflective 
and non-reflective films, Vinyl Plastic, Decals and 
Aluminum. 

By art facilities for advice on color, shape 


Highest quality and service. No obligation for 
quotation and sketches. 


KUX PRODUCTS CO. 

3925 Puritan Ave., Detr. 38, Mich. DI 1-3280 
Kent, Ohio—OR. 3-0220 Phila., Pa.—NI. 4-5505 
Newark, N. J.—SO. 2-9405 
Tech-Mark Corp., Dallas 7, Tex., RI. 8-5534 

















Circle 531 on Reader Service Card 


Circle 533 on Reader Service Card 


NE WATERLESS 


DECALS 


Permanent type tough wn 

eurling in storage. MADE TO YOUR SPECIFI- 

CATIONS . lettering. 

Send now for FREE SAMPLES . estimate. 

a Cae Mig A PRINTING CO., P.0. Box 
Wichita | ansas 


Circle 534 on Reader Service Card 
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AC Spark pe Div. of General Motors 
Aeroqui pind 
Aetna Boo of & Surety ‘Co. 
Albertson & ‘ 
Allegheny Ludlum Steel ‘Corp... 
Allis Chalmers ........... ae 
Allstate Insurance Companies 
Alnor Instrument Co. Div., 
Il. Testing Laboratories 
Aluminum Co. of America... 
Aluminum Industries, Inc............ 
American Brakeblok . 
American Chain Div. of American 
Chain & Cable Co... 
American Hammered Div., 
Sealed Power Corp. 
American Metal Products “Co. 
American — Corp... al 
American Oil 
American ae 
American Steel a 
Anchor Coupling Co., Inc....... 
Anthes Div., Gleason Corp. 
Arctic Traveler Co., Div. of American 
ee eee 
Armbrust Automatic 
Armco Steel Corp.. 
Armstrong Rubber Co... 
Autocar Div. of White Motor Co., The 
Auto-Crat Mfg. Co. 
Automated Gift Plan, Inc... 
Automatic Radio Mfg. Co., Inc., 
Truck Cab Air Conditioner Div. 
Automotive Council of Los Angeles, Inc. 


Corp... 


Vornado 


+e woeeeREE 


Bacharach “eye Instrument Co. 
Baldwin Mfg. Co., 
Barrett Equipment’ r John Bean Div. 
Bartlett Trailer Corp... 
Baughman Mfg. Co. 
B.C.A. Ball Bearings-Federal_ 
Mogul Service 
Bekaert Steel Wire Corp. 
Belden Mfg. Co... 
Bendix Automotive Service, Bendix Corp. 
Bendix Prods. Div., Bendix Corp., The 
Bendix Westinghouse Automotive Air 
Brake Co. .. 
Bennett Pump ‘Div. of John Wood Co. 
Betts —- Co. 
Binks 
Bishman wi Rite Go... 
Borg Warner Corp. 
Bostrom Corp. 
Bower Roller Bearings-Federal 
Mogul Service _... 
Bower Roller Bearings Div. of Federal 
Mogul Bower Bearings, Inc. 
Boyertown Auto Body Works, Inc. 
Briggs Div., Gabriel Co. 
Brockway Motor Trucks Div. of Mack 
Trucks, Inc. 
Bruce Co., . Lu “Dura-Wood Div. 
Budd Co., : ‘ 
Bumpers, am = 
Butler Mfg. Co... 


Campbell Chain Co.. ‘ 168 
Cedar Rapids Engineering Co. ee 
Champion Spark ee Co. 0-7? 
Chemstrand Corp., 

Chevrolet Motor ie “eu “108- 109, 118, °202- 203 
Chicago Rawhide Mfg. a ane . 57 
Childers Mfg. Co..... ies hens 16 
Cities Service Oil Co... sa ABI 
Clevite Service Div. of Clevite Corp. 219 
Collins Radio Co., Western Div. * 
Columbus Metal Products... 

Continental Motors Corp... 

Conti Rubber Corp. 

Cooper Tire & Rubber Can 

Cordomatic Corp. ................. 

Cummins Engine Co., Inc. 


Daimler-Benz of North America, Inc. 
Dana Corp. 

Delco-Remy Div. of General Motors... " 
Detroit Aluminum & Brass Corp. 
Detroit Automotive Products Corp. * 
Detroit Diesel Engine Div. of GMC 

DeVilbiss Co., The 

Diamond T Motor Truck Co... 

Differential Co., The 


34-35, 215 
am * 


Dill Mfg. Co., Sub. of Eaton Mfg. Co 

Ditzler Color Div., Pittsburgh Plate Glass 
Divco Truck Div. of Divco-Wayne Corp. 
Dodge Div. of Chrysler Corp. 28-29, 17 
Dole Refrigerating Co. 

Dorsey Trailers 

Dow Chemical Co., The 

DuPont de Nemours & Co., Inc 


Eaton Mfg. Co.. 

Eberhard Mfg. Co. 
Edgewater Automotive Div. 
Eis Automotive Corp. 

Elco Lubricant Corp., The 
Electric Auto-Lite, 

Ford Motor Co. 196, 197, 198 
Engler Instrument Co. 
Enjoy Chemical Co., A. Div. 

& Refining Co. 
Erie Malleable Iron Co. 
Evans Products Co. 


199, 200, 201 
* 
of Humble 


Fasson Prods. Div., 
F & B Mfg. Co. 
Federal-Mogu! Engine Bearings 

Federal-Mogu! Service 
Firestone Stee! Products Co. 
Firestone Tire & Rubber Co. 50 
Fitzgerald Mfg. Co., The bal 
Fontaine Truck Equipment Co.., 
Ford Authorized Reconditioners' 
Ford any = 
Forsber 
Fram IN 
Fruehauf ie Co... 103 
Fuller Mfg. Co. 


Avery Adhesive Prods. 


Inc * 
Assoc 116 
40-41, 129-140 


7 
185, 211, 228 
186-187 


Gates Rubber Co., The 38 
General Electric Co., Lamp Div 21 
GMC Truck & Coach Div. of 
General Motors 173-180 
Globe Hoist Co. 188 
Goodrich Co., B. F., The * 
Goodyear Metal Prods. Div. of 
Goodyear Tire & Rubber Co., Inc 
Goodyear Tire & Rubber Co 
Gould National Batteries, Inc 
Gray Co., Inc. 
Grey-Rock Div. of Raybestos- 
Manhattan, inc. 
Grizzly Brake Div. 
Grote Mfg. Co., Inc., The 
Guide Lamp Div. of General Motors 
Gulf Oil Corp. 
Gunite Div., Kelsey Hayes Co 
Gunk Laboratories, Inc. 


Insert 


Harnischfeger Corp 

Harrison Radiator Div.. GMC 
Haskelite Div., Evans Prods. Co 
Hein-Werner Corp. 
Hendrickson Mfg. Co. 

Hertz System, Inc. 

Hollander Publishing Co. 
Holley Carburetor Co. 

Holmes Co., Ernest 

Humble Oil & Refining Co. 
Hutchens & Son Metal Prods., Inc 
Hydro-Aire Div., Crane Co 


Illinois State Tollways Commission 
Ingersoll-Rand 

Inland Stee! Co. 

International Harvester Co. 


Jacobs Mfg. So, 


Cummins Div 
Johnson Co., E. F. 


Kappen Sales Co. 

Kelly-Springfield Tire Co., The 

Kelsey Hayes Co. 

Kendall Refining Co 

Kent-Moore Organizatien, Inc 

Ken-Tool Mfg. Co., The 

Kenworth Motor Truck Co 

Kim Hotstart Mfg. Co 

King-Seeley Div., King-Seeley 

Thermos Co. * 
Kohler Co. * 
Kux Products Co. 225 


<diemanapplttes 


Lee Rubber & Tire Corp. 
Leece-Neville Co., The 
Lempco Products, Inc. 
Lipe-Rollway Corp. 
Liquid Carbonics Div., 
Lo "'K"' Foam Co., Inc. 
Luber-Finer, Inc. 
Lubrication Engineers, Inc. 
Lubriplate Div. of Fiske Brothers 
Refining Co. 
Lyncoach & Truck Co., Inc. 


General Dynamics 


Mack Trucks, Inc. 
Magnus Chemical Co., Inc. 
Malsbary Mfg. Co. 
Marquette Div., Curtiss Wright Corp. 
Marquette Mfg. Co. 
Marshall-Eclipse Div. 
Bendix Corp. 
Marvel-Schebler Products Div. of 
Borg Warner Corp. 
May Brothers Mfg. Co. 
Mechanex Corp., The 
McGraw-Edison Co., 
McDonald Mfg. Co., 
McQuoy-Norris — Co. 
Miner, Inc., W. 
Minnesota Mining 5 Mfg. Co. 
Mobay Chemical Co. 
Mobil Oil Co., Div. 
Oil Co., Inc. 
Mohawk Rubber Co., The 
Molded Fiberglass Body Co. 
Montgomery Ward 
Moog Industries of St. Louis 
MoPar Parts & Accessories Div. 
Chrysler Motors Corp. 
Morrison Steel Products, Inc. 
Mortronic Industries, Inc. 
Moto-Gard Co., The ’ 
Motorola Communications & 
Electronics, Inc. 
Motor Wheel Corp. 


89-96, 189 
.158 


of the 


Tropic-Aire 
. 2 


of Socony Mobil 


National Castings Co. 
National Oil Seals—Federal 
Mogul Service 
National System of Garage Ventilation 
Neway Equipment Co. 


Oakite Products, Inc. 
Oldsmobile Div., of General 
Overland & Anchor Lok 


Motors 


Partlow Corp., The. 

P & D Mfg Co. 

Perfect Circle Corp. 

Peterson Mfg. Co..... 

Phillips Mfg. Co. 

Pittsburgh Plate Glass Co. 

Plymouth Div. of Chrysler Corp. 
Prest-o-lite div., Electric Autolite Co. 
Prior Prods., Inc. 

P.S.C. Automotive Maintenance Co. 


Radio Corp. of America * 

Ramsey Corp. Subsidiary of 
Thompson Ramo Wooldridge 

Raybestos Div. of Raybestos- 
Manhattan, Inc. 

Reber-Friel Co. 

Reed Corp., H. B. 

Reeves Bros., Vulcan Rubber Div. 

Reynolds Metals Co. 

Reynolds Mfg. Co. 

Riker Mfg. Inc. 

Rinshed-Mason Co. 

Robert Bosch Corp. 
Rockwell-Standard Corp. 
Transmission & Axle Div. 
Rockwell-Standard Corp. Brake Div. 

Rogers Trailers, Inc. 

Ross Gear & Tool Co., Inc. 


Second Cover 


220-221 
* 


Saginaw Steering Gear Div. of GMC 
Schrader's Son, 

Screen Process Printing Co. 225 
Sealed Power Corp. Back Cover 
Service Recorder Co., The * 


112-113 
213 


This index is wor: as a convenience to the readers. Every care is taken to make it accurate, but Fleet Owner assumes no responsibility for errors 


or omissions. 
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A (*) after a company name indicates an advertiser with space appearing in Fleet Owner during the past three months. 
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Shaw Equipment Co 

Shell Oil Co 
Sherwin-Williams Co 

Shuler Axle Co., Inc 

Shurhit Prods., Inc 

Sinclair Refining Co 

Snap-on Tools Corr 

Snyder Tank Corp 

Southco Div., South Chester Corp 

Spray Products Corp 

Standard Motor Products, Inc 
Standard Oil of California 

Standard Steel Works, Inc 
Stant Mfg. Co Inc 

Start Pilot Corp 
Stewart-Warner Corp 
instrument Div 

Stratoflex, Inc 

Studebaker-Packard Corp 

Sturtevant Co., P. A 


Texaco, Inc Insert 17-20 
Thermo Equipment Corp * 
Thermo King Corp 24-25 
Timken Roller Bearing Co., The hel 
Trailmobile, Inc 110-111 
Transicold Corp * 
Tranter Mfg. Co Kold-Hold Div 154 
Tulsa Products * 
Tung-Sol Electric, Inc 119 
Turner Corp * 
Tyrex, Inc 86-87 


United Motor Service Div.. GMC 14-15 
U. S. Axle Co., Inc., The * 
U. S. Rubber Co 123 


Volkswagen of America, Inc 


Wagner Electric Corp 106-107, 120 
Walker Marketing Corp * 
Ward Body Works 

Waukesha Motor Co 

Wausau Motor Parts Co 

Weaver Mfq. Co., Dura Corp 

Wellington Sears Co 

Wellman Co., S. K., The 

White Motor Co., The 

Wilco, Inc 

Willys Motor Inc 

Wix Corporation 

Wolf's Head Oil Refining Co., Inc 208 
World Bestos Div., Firestone Tire & Rubber....30-3! 


Yankee Metal Products Corp 


Zenith Carburetor Div., Bendix Corp., The 
Zoliner Corp 
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Harmo Tire & Rubber Company 
Load Binder Sales Company 
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DISTRICT REPRESENTATIVES 
I yu Hie information or isan with markt 1 


direct mail campaigns write or call any 
representatives: 


egy 


ATLANTA ee NEW YORK 36, 


M. H. MI L. LEYBURN 
1578 Peaches St. NE 


CHICAGO 11, 
“i og 


tis N. tis N. Michigan A Ave. 


ee ae 
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Superior t 
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TN coal at McGrail te Sa 


help you Cerra sale sta dieets, SORT 


MERCHANDISING & PROMOTION CIRCULATION PROMOTION 
H. T. HOWLAND A. L. CONE . 











ONLY FRUEHAUF 


Has Complete One-Stop 





Service Facilities 


COAST-TO-COAST! 


Ory Fruehauf has truly nationwide service 
facilities coast-to-coast. And only your 
Fruehauf Branch can provide you with inspec- 
tion and maintenance services tailored to your 
personal requirements! Over 70 Fruehauf 
Branches are strategically located to give your 
vehicles immediate attention. At all Fruehauf 
Branches you get these positive service advantages: 


COMPLETE ONE-STOP SERVICE, low-cost parts replacement. 


YEAR-ROUND PREVENTIVE MAINTENANCE PLAN for 
your fleet on a regular prearranged basis to assure I.C.C. 
compliance. 


BRAKE SERVICE EXPERTS at every Fruehauf Branch 
ready to handle your braking problems on Trailers, tractors 
and straight trucks. 





RUEHAUF 


Parts and Service 


The Only Trailer Manufacturer With 
Truly Nationwide Service! 


FRUEHAUF TRAILER COMPANY 


10940 HARPER AVENUE °¢* DETROIT 32, MICHIGAN 


228 For more information circle 228 on Reader Service Card 


SOS FRUEWANE TRAnER ca 


|) a 
TW Th 1 ima 
° . 7 


PROFESSIONAL AWAY-FROM-HOME SERVICE and 
emergency repair work at any Fruehauf Branch, with charges 
handled through your control branch. 


UNIFORMLY HIGH QUALITY, FACTORY-CALIBER 
SERVICE performed by factory-trained mechanics and 
technicians. 


COMPLETE PAINTING FACILITIES with your choice of air 
dry or baked finish for long lasting good appearance. 


EXPERT WELDING SERVICE for repair of any type 
equipment. 


CLEANING, BRIGHTENING AND PROTECTING PRO- 
GRAM—only one of its kind in the industry for aluminum, 
painted, stainless surfaces. 


STEAM CLEANING OR SAND BLASTING for all Trailers, 
trucks, and tractors. 


FRUEHAUF CREDIT PLAN for all major repair operations. 


PLUS—iengthening, insulating, undercoating, lubricating, ete. 
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NOW, as an added help, you can fold out the Reader Service Card. 
This will allow you to use the card while you read the issue. Try it! 


REMINDER: Please be sure to include your NAME and ADDRESS 


FLEET READER SERVICE HELPS US HELP YOU... 


OW RE FR 


. Get Free Information: No letter to write. No postage to pay. 
This Reader Service Card was designed with you, the busy fleet 
man, in mind. Fold out the card before you go through the book. 
lt acts as a ready reference pad. You just circle the proper key 
number to get FREE information on products and services adver- 


tised or described. Then, mail it in, TODAY. 


... Subscribe or Renew: If you want to keep up 
with the latest developments in the industry, fill 
out and send this subscription card in today. 
FLEET OWNER is written especially for you. Its 
articles will help you manage your fleet for 


better profits. 


. Order Reprints: Why tear articles out of your copy of FLEET 
OWNER. Many of the most valuable and helpful articles are 
available in handy reprint form. For easy ordering all you have 
to do is circle the number of the reprint you want on the Reader 
Service Card. We'll bill you later. And, special prices are available 
on request for orders involving larger quantities. 


CONTAINERIZATION—POTENTIALS AND PITFALLS 

R47 A 241-page reprint of a fact-packed report on how new transport 
patierns of containers and piggyback affect your fleet’s future. 
Prepared by the full FLEET OWNER staff, this analysis takes you 
into every phase of container shipping each 75¢ 


More reprints on back of this card 


BSCRIPTIONS AND REPRINTS, THERE IS NO CHARGE OF ANY KIND FOR FLEET OWNER READER SERVICE 





FLEET | READER SERVICE ccctinves 


OW RIE FR 


. . . SEND FOR REPRINTS—Why cut up your copy of Fleet 
Owner? Just circle the number of the reprint you want. We'll 
send a bill along with your order. Quantity prices on request. 








FROZEN FOOD HAULING 
Rl A hard-hitting 8-page report praised by the National 
Association of Frozen Food Packers each 25¢ 


ZERO CODE 
R36 An 8-page report that brings you up-to-the-minute on 
reefer transportation each 25¢ 


PACKAGE SPECIAL 
R37 Frozen Food Hauling and Zero Code both 40¢ 








ZERO HAULING COMES OF AGE 

R50 A progress report bringing you up-to-the-minute on 
zero-level performance, how truckers are meeting high 
shipper standards, newest equipment and ideas. A 
12 page report... é each 50¢ 


RETARDERS 

R51 What's new in three types of Retarders . . . and what 
they can do for you. Includes comments taken from 
an informal FLEET OWNER survey of fleets now using 
one or more of the retarders presently available to 
fleetmen. This 12-page booklet each 50¢ 


FUEL AND LUBE SURVEY 
R39 Conducted by FLEET OWNER and the McGraw-Hill News 
Bureau, this 1960 survey spots the latest trends 
each 25¢ 


GRAY AREA U.S.A. 


R52 Here’s how the transportation underworld operates, 


how you can spot it fast, what you—for-hire or pri- 
vate carrier—can do to help squelch it. Because of 
the great interest stimulated by this article, a specia! 
large quantity reprinting enables us to offer reprints 
of this 8 page report at each 10¢ 


SMOG AND FUME CONTROL 

R53 A timely 12-page progress report on Smog and Fume 
Control—your stake and future. Prepared after months 
of study by FLEET ONWER’s staff to answer questions 


puzzling both fleetmen and lawmakers today each 50¢ 


DIESELS ON THE MOVE 
R38 The most complete and up-to-date report yet published 
on the subject. A 16-pager answering the question, 


How Far Will They Go in Fleet Operation each 50¢ 


LATEST TIRE PRACTICES 

R35 This brand-new 12-page survey reports results by type 
of service in which tires are used. First trend informa- 
tion on tubeless; rayon, nylon and steel cords__each 25¢ 


ELECTRICAL SYSTEMS AND COMPONENTS 

R49 Where we stand and what YOU can do about it. A 
complete analysis of each of these components: Ignition 
Systems; Batteries; Generators; Sparkplugs; Wiring; 
Lamps and Fixtures in this 16 pager each 50¢ 











THE 1961 FLEET OWNER AWARDS 
A 32 page report on maintenance and management 
winners tunt—niaan SOG 


R42 THE 1961 COLOR AWARD WINNERS 
In beautiful full-color telling why they were picked by 
8 a each 25: 


R43 REVIEW-PREVIEW, 1961-1962 each 50¢ 


R44 All three of these reprints packaged for convenient 
reading at the special price $1.00 








SHOP EQUIPMENT CLINIC 

R3 Here’s a complete run-down on all the equipment 
you'll need to set up and run any size maintenance 
shop economically and efficiently. (32 pages) each 50¢ 


SHOP LAYOUT CLINIC 

R4 This 24-page report gives you shrewd ways to lay out 
a new or old shop. Will help you handle more work at 
less cost for any size fleet each 50¢ 


SHOP BLUEPRINT 

R5 This two-color 24-pager shows six new shops that cut 
costs and speed work for their fleets each 50¢ 

MAINTENANCE FORMS 

R17 This 16-pager gives you 10 forms developed from the 


best of more than 8000 studied. Know more at less 
cost about each vehicle in your fleet each 50¢ 


TIRE FORMS 
R27 Companion piece to R-17, four forms tell all about the 
tires on your vehicles and in stock. (4 pages) each 15¢ 


SPECIAL MAINTENANCE REPRINT PACKAGE 


R29 All 5 above reprints only $1.75 per set 





EXCEPT FOR SUBSCRIPTIONS AND REPRINTS, THERE IS NO 


CHARGE OF ANY KIND FOR FLEET OWNER READER SERVICE 











NAME____ ms TITLE 
TOTAL NUMBER Under 
COMPANY___ —_— - ALL VEHICLES (24 (2-99 ( OVER 100 


ADDRESS____ 


INSIDE FRONT COVER O INS 1 BACK COVER 


10 30 40 60 Go 30 3i5 355 365 375 
it 31 4| ! 316 356 366 376 
2 0642 7 ‘ 317. 3 357 367 #2377 YOUR FUNCTION 
33 «43 73 3 318 358 368 378 1 [ Administration 
34 + 4 4 4 84 ‘ 319 39 369 «4379 a a Operation 
35 45 5 g 419 E 460 470 3 () Maintenance 
36 46 & ° 4i1 S| 461 47) (Check one or more) 
27 @7 3 1 412 462 472 | ation 
38 48 B : 413 53 463 473 TYPE OF BUSINESS 
9” 4 414 464 474 40 For Hire 
> 140 5 9 465 475 = Bri 
466 476 : 4 __ Private Carrier 
447 477 | ss 
463 473 TYPE OF OPERATION 
; | 1 Long Haul 
-) Short Haul 
= Multi-Stop 
C) Off-the-Road 
SHOP FACILITIES? 
= ] Yes Oo No 
"ORDER REPRINTS 











PLEASE GIVE US 
DATA: 


. 


2 
—Oo 2@eunenawn— 
eT et ed 


Bus 


[200 
ory <) 


88 168 
is? 169 
250 260 
251 261 
252 262 
253 263 
254 264 
255 265 
256 266 
257 267 

2 258 268 
219 239 259 269 
310 - 340 350 3460 
311 32) 341 351 36! 
312 322 332 342 352 342 
313 323 333 343 353 363 «373 
314 32 334 34 WA M4 O34 


68 99 
THIS CARD VOID AFTER JANUARY. 31, 1962 BE SURE TO FILL IN YOUR NAME ABOVE 


SUBSCRIPTION ORDER BLANK New Order [1 


Renewal [] 


Yes, | want my own PERSONAL copy of FLEET OWNER snemmennditis 
avery month sent to my home or office as checked below, FO- 


Ww Ww w& w 
> Bane upc 


n= 
w 
c 


SRSESES 


2 
x tad 


wr 
wn 
So 
1 


R13 R4i RSI 
R17 
R18 


Scmaaeenin 








__Position 


() Three years $5 
[] One Year $3 


Total No. of trucks, Nete: These rates are 
er U.S. A. only. 


___Zone. State 





—___—tractors, trailers & cors____ 


Mts. shop Yes) 
facilities? No [) Ne ae 


Enclosed [] 
Bill Company [] 


ompletely for prompt handling of order Bill Me C) 














NAME : : _ TITLE. viininiireinaenmmgunteidimaipsanstins 
"OTAL NUMBER Under 
COMPANY. ‘ ALL VEHICLES Cj 24 0 2-99 (1) OVER 100 


ADDRESS_ : — SS 





INSIDE FRONT ER IDE BACK COVER c COVER PLEASE GIVE US 
40 0 305 315 325 DATA: 
306 316 326 
307 317 327 
308 318 328 
309-319 «329 
400 410 420 
40! 411 val 
402 412 42 
403 413 423 
a4 424 
405 4 425 
406 
407 7 a 
408 2 > 488 | TYPE OF OPERATION 
: 7 © Long Haul 

8 () Short Haul 

9 © Multi-Stop 

0 C) Off-the-Road 

SHOP FACILITIES? 

0) Yes CF 


YOUR FUNCTION 
1 CF) Administration 
2 |) Operation 
3 |) Maintenance 
(Check one or more) 
TYPE OF BUSINESS 
4) For Hire 
5 Private Carrier 
e 


L) Bus 


323 32423 


> Cent Hhwry—-O 
nb 
a 
w 


SRESKSE SESS 
32 


nun www gt 


3 


»o 
~~ S 2enenawn- 
a 
ao 
“oO 


‘ORDER REPRINTS 
Ri3 _ 


+ 238 

229 «4239 

320 330 

321 331 

322 (332 

323 «333 363 ; ; 

324 334 344 35 3 36 2 ] 459 669 


HIS CARD VOID AFTER JANUARY 31, 1962 e BE SURE TO FILL I IN YOUR NAME ABOVE 


WWwWWW Mrmr Nr RD 








FIRST CLASS 
Permit No. 64 
NEW YORK, N. Y. 














BUSINESS REPLY MAIL 


No Postage Stamp Necessary if Mailed in the United States 











FLEET | 4 McGRAW-HILL PUBLICATION 
OWNER ' 330 W. 42nd Street 
New York 36, N. Y. 


READER SERVICE DEPT. 
22nd FLOOR 





FIRST CLASS 
Permit No. 64 


NEW YORK, N. Y. 























postage will be paid by— 


FLEET | CIRCULATION MANAGER 
OWNER | 330 West 42nd Street 
New York 36, N. Y. 


bth FLOOR 





FIRST CLASS 
Permit No. 64 
NEW YORK, N. Y 














BUSINESS REPLY MAIL 


No Postage Stamp Nece ed in the United States 











FLEET | A McGRAW-HILL PUBLICATION 


OWNER !330 W. 42nd Street 
New York 36, N. Y. 


READER SERVICE DEP) 
22nd FLOOR 





HUNDREDS 


Sw 


S> «> 
“Wanye 


Tops in precision... 


STEWART- WARNER 
ELECTRIC 
TACHOMETERS 


A “tuned” circuit in the transmitter of each 
Stewart-Warner “100” Series Electric Tachometer 
assures accuracy of engine speed indication 
throughout the entire dial scale. As a result, each 
reliable, sensitive Stewart-Warner “100” Series 
Electric Tachometer gives precise engine speed 
readings even at high speeds. It indicates to driv- 
ers the most economical, efficient range for en- 
gine operation. Tells them when to shift so they 
can save fuel and engine wear for greater econ- 
omy, helps eliminate “racing” and “lugging.” 

Take advantage of increased mileage, fewer 
maintenance problems, more fuel savings with 
Stewart-Warner “100” Series Electric Tachome- 
ters. There’s a model for every engine with dis- 
tributor ignition and they’re easy to mount in the 
panel or on top of the dash. 


Stewart-Warner’s “760” Series Tachometers are 
available in mechanical and electric models for 
diesel or other type engines. Each precision-made 
instrument is dependable, accurate, easy to read 
and easy to install. 











INSTRUMENT DIVISION 
STEWART- WARNER 


CORPORATION 
Dept. T-111, 1840 Diversey Parkway, Chicago 14, III. 











ENGINES LIVE LONGER... TRUCKS EARN MORE 


with Sealed Power STAINLESS STEEL 01! rings 


This is fact, not fiction. It’s proven in fleet after fleet. Sealed Power Stainless 
Steel oil rings cut operating costs, cut maintenance expense, prolong engine life. 

To start with, Stainless Steel is a superior metal. It doesn’t corrode, it resists 
pitting and etching of gases so carbon doesn’t cling. Return oil vents stay clean 
for free-flow lubrication, less friction. 

And Stainless Steel retains its tension at operating temperatures, doesn’t get 
“heat lazy.’”’ Proper tension means Sealed Power’s Stainless Steel oil ring side 
seals, holds its fit, controls oil. 

Sealed Powerx’s unique end-abutment design is road-proven in heavy-duty 
service. It has billions of miles behind it. It’s not experimental. 

Add them up: Stainless Steel, heavily chromed rails and Sealed Power’s pat- 
ented, proven design. Answer? More miles between overhauls, !ower cost per mile. 
Sealed Power Corporation, Muskegon, Michigan. 


Sealed Power KromeX Ring Sets 
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